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Sparks 


OPA is, preparing an amend- 
ment, narrowing materially the 
eligibility list for new cars. 

* * ca 


Dealers are warned against fail- 
ure to take every measure to pro-| 
tect their workers 26 to 29. 

* * * 

Used car rationing looks closer | 
than at any previous time, due 
to ineffectiveness of MPR 540. 
Dealers believe rationing would 
channel some of the lost business 
back into the legitimate field. 

aK 


Not Yet 
Secretary Morgenthau favors se- 
lective postwar tax reductions to 
encourage private business, but 
told Congress “little if any” reduc- 
tions can be expected until major 
hostilities end. 
x 


Eyes Right! 

hen you motor through South 
America after the war, you'll be 
able to drive on the right side of 
the street in every country. Argen- 
tina and Uruguay have finally 
joined other S. A. countries in legal- 
izing driving on the right. 

* * * 





* 


Travel Note 
Geo. Christopher, please note: 
One of New York’s largest cab 
companies feels that if the present 
rate of taxi casualties continues, 
cabs will all but disappear from 


Gotham’s streets in three months. 
ok * ob 


A Solution 
As a solution to the black market 
problem, M. G. Brimhall, manager 
of Minnesota Motor Co., Fergus 
Falls, Minn., suggests to OPA that 
it prohibit used car sales by indi- 

viduals to any one but dealers. 
Owner would get top legal price, 
would get warranty and car would 
be reconditioned; OPA would find 
its enforcement task much simpler, 
Brimhall asserts. 
* * 


What Next? 

What won’t OPA undertake next? 

In Denver, motorists who have 
been responsible for traffic acci- 
dents, hereafter will be subject to 
action by the local war price and 
rationing board and may suffer 
loss of gasoline or tire rations, ac- 
cording to Stanley C. Brandenburg, 
OPA district rationing executive. 

“The fact a driver is found re- 
sponsible for an accident suggests 
he has misused his rations,” Bran- 
denburg declared. “As examples, he 
might have been speeding, driving 
while drunk or driving carelessly, 
any of which might mean an abuse 
of tires. Or in the accident itself, 
he might have destroyed his own or 
another motorist’s tires.” 


* 


Battery Shortage 
To Hit 6,000, 000 
As Result of Cut 


Use of Lead Curbed; 
Industry Cites Peril; 
Scrap Pile Held Huge 


By Jack Weed 
Service Editor 


DETROIT. — The amended 


\lead order M-38, which cuts 
| battery production for this, 
| year to approximately 60 per- 


cent of last year’s total, will 
leave the industry over 6,000,000 car 
and truck batteries short of meet- 
ing the replacement needs of the | 
industry, unless some miracle of | 
conservation is accomplished, it is | 
seen by trade leaders. 

The unanticipated tremendous 
step up in small arms ammunition] 
production is the reason given for 
the cutback in the amount of lead 
that can be allocated to automotive 
battery manufacture this year. 

During the first quarter, WPB 

allows manufacturers to use 3714 
percent of the amount of lead 
they used in the entire first half 
of 1944 for the purpose of manu- 
facturing automotive batteries 
for civilian use. This amounts to 
practically 75 percent of the first 
quarter allotment, or a 25 per- 
cent cutback in output for the 
first quarter. 

It is understood that the heavier 
cutbacks to balance the industry 

(Continued on Page 62, Col. 2) 


"44 Truck Total 
Up in Survey 
Of 24 States 


DETROIT.—Instead of showing 
an expected loss, 1944 official truck 
registrations in 24 states just com- 
piled by R. L. Polk & Co. show a 
gain of 238,159 vehicles over 1941, 
or 14.23 percent. 

In the 24 states, where registra- 
tions have been compiled thus far, 
truck registrations rose from 1,673,- 
731 in 1941 to 1,911,890 in 1944. 

Eleven of the 24 states showed 
increases varying from a low of 

1.11 percent in Montana up to the 

high of 17.66 percent in North 

Dakota. Other states to increase 

are Colorado, 10.83 percent; Dela- 

ware, 7.61 percent; Georgia, 1.17 

percent; Alabama, 2.21 percent; 

New Mexico, 4.45 percent; North 

Carolina, 9.85; South Dakota, 10.03 

percent; Washington, 2.02 per- 

cent, and West Virginia, 12.33 

percent. 

Indications are that all early esti- 
mates of truck mortality have been 

(See TRUCKS, Page 58, Col. 3) 


New Reconversion Plan Due; 
Signs Point to Slower Start 


DETROIT.— There were indica- 
tions last week that government 
officials are again preparing for 
the impact on American industry 
of an early defeat of Germany, but 
this time the technique is far dif- 
ferent and it may mean a longer 
delay before new cars are pro- 
duced. 

A new stand-by plan for recon- 
version is being worked out by the 
War Production Board on orders of 
James F. Byrnes, war mobilization 
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and reconversion director. While 
the plan is almost complete, it is 
not expected to be announced for 
some time because officials fear its 
purpose may be misinterpreted. 

The plan provides for giving ad- 
vance notice to management and 
labor on cutbacks in military con- 
tracts, from the largest manufac- 
turer to the smallest. 

Another provision decentralizes 
the reconversion o peration. It 
gives local area committees a 
large voice in determining which 
plants will return first to civilian 
production. 

Last fall it appeared that col- 
lapse of Germany would catch war- 


(See CONVERSION, Page 62, Col. 1) 





Neb. Coercion Bill Up; 


| 


Backs Measure 


Weapon Is Provided 
To Invalidate Sales | 
Of Chronic Violators 


INDIANAPOLIS.—A dealer | 
licensing bill, designed “to) 
minimize broad fluctuations 
brought about by variable 


speculative conditions and to 
add stability to this field,” has been 
introduced in the Indiana legisla- 
ture under the aegis of the Auto- 
mobile Dealers Assn. of Indiana. If 
passed the bill becomes effective on 
or after July 1, 1945. 

The bill, devoid of involved 
legal phraseology, would license 
any person “who is engaged in 
whole or in part in the business 
of buying, selling, bartering or 
exchanging new, or, new and 
used, or used motor. vehicles 
only.” 

Penalty for violation is a fine not 
to exceed $500, but lest a recalci- 
trant continue to operate without a 
license, the following Section 21 has 
been included to invalidate condi- 
tional sales contracts of anyone so 
operating, eliminating thereby his 
further participation: 

“Sec. 21. Contract and Agree- 
ments in Violation of Act. A con- 
tract or agreement made in viola- 
tion of the terms of this act or in 
violation of conditions required for 
the procurement of a license shall 
be unenforcible, if the violation is 
placed in issue in an action on the 
contract or agreement by the party 

(Continued on Page 61, Col. 1) 


Dealer Licensing 
Bill Introduced 
In Colorado 


DENVER.—A bill to license deal- 
ers has been introduced in the Col- 
orado legislature under sponsorship 
of the Colorado Motor Vehicle Deal- 
ers Assn. 

If the bill becomes a law, “on 
an dafter July 1, 1945, it shall be 
unlawful for any person to act as 
a motor vehicle dealer, used motor 
vehicle dealer, or motor vehicle 
salesman, without having first pro- 
cured a license to be issued by the 
Motor Vehicle Dealers’ Admini- 
strator.” 

Administrator of the law will 
be the head of the State Auto 
Theft division of the Colorado 
State Highway Patrol. There shall 
be an advisory board of five to 
assist the administrator—the gov- 
ernor will appoint two members 
of the board and the administra- 
tor shall appoint three licensed 
automobile dealers to round out 
the board. 

Section 4 says: “The administra- 
tor shall have full power to regu- 
late the issuance and revocation of 
licenses in accordance with and 
subject to the provisions of this 
act and to perform all acts and du- 
(Continued on Page 6, col. 1) 


Ray Chamberlain 
... resigns NADA position but will 
stay until successor is found. 


Chamberlain Set 
To Retire by 
End of Year 


WASHINGTON. — According to 
an official statement issued here 
last week, Ray Chamberlain, ex- 
ecutive vice-president of the Na- 
tional Automobile Dealers Assn., 
has indicated to the Executive 
Committee of the organization his 
desire to retire “at any time during 
1945 most convenient to the asso- 
ciation.” 

The committee has agreed to 
accept Chamberlain’s resigna- 
tion, it was stated, effective at a 

mutually agreeable date which, 
it is believed, will be late in the 
year. 

Meanwhile, Chamberlain, it was 
said, will continue actively to per- 
form his executive duties as he has 
since his original appointment on 
Dec. 1, 1941. 

In a letter mailed to all directors, 

(See NADA, Page 6, Col. 1) 





_ Indiana, Colorado Seek 
~ Dealer Licensing Laws 


Ind. Association ‘ 


Passage in Neb. 


Seen After Fight 


Court Test Is Likely 
If Legislature Gives 
Measure Approval 


By George W. Kline 
Staff Correspondent 


LINCOLN, Neb.—Nebras- 
ka’s “anti-automobile coercion 
bill,” LB 157, will be a special 
order of business in the Uni- 


cameral Feb. 20, following ac- 
tion taken last week. A preview of 
the members indicates that the 
measure will pass after acrimonious 
debate. 

Bitterness and factionalism ap- 
peared at a dinner given by a 
company at a local hotel. About 
fifteen dealers attended. An 
Omaha dealer rebelled and pro- 
tested against “coercion.” The 
company representative denied 
that any “coercion” was being 
attempted or practiced. The bat- 
tle was afterwards continued be- 
fore the Public Works commit- 
tee of the Unicameral. 

Senator J. H. Anderson of Scotts- 
bluff introduced the bill. Farley 
Young, deputy county attorney of 
Lancaster county, is pushing the 
measure through the legislature. 
Young said that the requirements 
on mechanics and used car dealers 
might be modified somewhat. How- 
ever, as to the “anti-coercion” 
clauses, there would be no compro- 
mise, he said. 

“Nebraska has anti-discrimina- 
tion statutes which might take care 
of the matter,” he said. “We expect 
the bill to pass and are prepared to 
defend its constitutionality.” 

An attorney of Omaha, repre- 
senting another car company, 
denounced the bill as “illegal, un- 
American and_ unbusinesslike.” 
He asserted that it would be test- 
ed in the courts, if passed. 

Few dealers are appearing in the 
open. Many admit privately that 
they favored the bill. 


Less-Severe Penalty Section 


Sought in Wis. License Act 


MADISON, Wis.—Seeking to rem- 
edy a “too severe” section of the 
Wisconsin dealer - manufacturer li- 
censing law, Wisconsin Automotive 
Trades Assn. is sponsoring a new 
“penalty section” to the law, which 
provides either or both a financial 
and suspension or revocation pen- 
alty for a factory judged guilty of 
unfair cancellation. 

The present Section 6 prevents a 
factory from selling its products to 
all dealers handling that make of 
car in the state, if one dealer was 
cancelled unfairly. 

Under Bill 176, A, just intro- 
duced in the Wisconsin legisla- 
ture, in case of suspension of a 
manufacturer the law would pre- 
vent a replacement dealer in a 
territory formerly served by an 


unfairly cancelled dealer. The 
new section takes care of situa- 
tions in a metropolitan area by 
merely preventing a replacement 
and does not penalize the other 
dealers in the area. 

Section 6 also provides for fac- 
tories making equitable adjustment 
of all current obligations and prop- 
erty or capital. investments, where 

(See WISCONSIN, Page 6, Col. 5) 
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ACWP Hits Union Policy... 


Invasion of Management 


Held Heart 


WASHINGTON.—Efforts of union 
representatives to usurp manage- 
ment functions are causing most of 
the manpower problems in automo- 
tive plants, the Automotive Council 
for War Production charged last 
week. 

In a statement before the Mead 
Senate Investigating Committee, 
the council said that the union’s 
efforts were being aided by policies 
and actions of some government 
agencies and officials. Mead com- 
mittee investigators are now study- 
ing manpower problems in Detroit. 


Rationing Seen 
For Only Short 
Time After War 


SAN FRANCISCO.—Stressing the 
fact that war production is the 
sole aim and purpose of the Nash 
Kelvinator Corp. in these crucial 
days, President George Mason 
talked informally at a get-together 
luncheon during his recent visit 
here. 

Problems that dealers and the 
public will face in the postwar era 
were discussed at the meeting. 
Mason said he thought automobiles 
might rise 20 to 25 percent in price 
compared to prewar cars of the 
same make and model. Rationing 
will probably be in effect for a 
short term only, Mason forecast. 

The first Nash models are ex- 
pected to “look different” due to 
face lifting design and front end 
improvements, according to Ma- 
son. Present Nash dealers will be 
protected, and a flood of new deal- 
ers will not be signed, he added. 

No long period of postwar de- 
pression is expected by the Nash 
chieftan. He believes that recon- 
version to civilian production will 
be accomplished so swiftly and 
smoothly that there will be very 
little time lag before business 
starts booming in the automotive 
field. 





Sale of Surplus Parts 


Held Up by Army 

BATTLE CREEK, Mich.—What 
will probably be the biggest sale of 
surplus auto parts ever held in this 
country is shaping up here. The 
sale is understood to cover a large 
quantity of parts used for replace- 
ment in practically all of the mili- 
tary vehicles which have been de- 
clared surplus to date. 

While premature publicity has 
been given this sale in local papers, 
Treasury Procurement informs 
Automotive News that the sale has 
been ‘stymied” for the time being 
since the Army has decided to 
“freeze” the parts formally sched- 
uled to be released. Automotive 
News, however, is assured that it 
will be given full data on this sale 
as soon as present “freeze” orders 
are lifted so that all dealers will 
have an opportunity to know when 
the sale will take place and parts 
for which vehicles will be released. 








of Trouble 


As a result, the council said, 
most automotive workers don’t 
know whether they are working 
for management, union or gov- 
ernment representatives. 


“Discipline becomes less effective 
in plants through the intervention 
of second and third parties,” the 
council said. 


ACWP recalled the efforts of 
union leaders to obtain joint con- 
trol with management of the auto 
industry following Pearl Harbor, 
and assailed the belief that unions 
can assist management in the main- 
tenance of good managerial prac- 
tices, particularly those involving 
discipline. 


“The political nature of unions 
precludes acceptance of such a re- 
sponsibility,” the council said. 


The statement also criticized 
efforts to unionize foremen as 
having a disrupting effect upon 
productivity and plant discipline. 
The UAW-CIO has disclaimed 
any connection with efforts to or- 
ganize foremen’s unions. 

* * * 


Detroit’s Common council is seek- 
ing to halt the flow of Southern 
labor to this automotive area. 

* * a 


Opposing Closed Shop 


Bills opposing the closed shop are 
before the legislatures of at least 
three states. In South Dakota, a bill 
proposing a_ state constitutional 
amendment prohibiting employment 
discrimination because of member- 
ship or nonmembership in a labor 
union has passed the House and 
has been recommended by the Sen- 
ate labor committee. 


In Arkansas, a bill has been in- 
troduced to effectuate the anti- 
closed shop constitutional amend- 
ment approved by voters last No- 
vember. Tennessee’s legislature is 
studying a bill which would out- 
law the closed shop and declare 
maintenance of membership clauses 
contrary to the public policy of the 
state. 


Doane Heading 


Ingersoll Sales 


CHICAGO.—The first move to- 
ward strengthening the sales or- 
ganization of Ingersoll Steel & Disc 
division, Borg-Warner, for postwar 
operation was revealed here last 
week by R. C. Ingersoll, president, 
in an announcement that Roland 
D. Doane has been named general 
sales manager. 

Doane, whose headquarters will 
be in Chicago, joined Ingersoll in 
early 1939. He was put in charge of 
the Borg-Warner Washington office 
in September, 1942, and continued 
there until the end of 1944. Before 
his connection with Ingersoll, 
Doane was divisional sales mana- 
ger for the U. S. Gypsum Co.; sales 
manager for the Eagle-Picher Lead 
Co., and acquired additional ex- 
perience in sales, advertising and 
merchandising posts. 


Democrac 
life; let’s 


is the American way of 
eep it that way. 


BEFORE THIS ROBOT BOMB leaves the plant of Willys-Overland in Toledo, 


and heads toward the Axis, it is 
Canaday, Willys chairman of the 


iven the onceover by (left to right) Ward M. 
oard; B. R. Sherrell, general manager of the 


company’s aircraft division; Maj. R. C. Ulrey, Toledo area representative of the 


Air 
representative of the ATSC. 


ransport Service command, and Lieut. Col. William S. MacDuffee, Detroit 








W. E. HOLLER (right), general sales manager of Chevrolet, is honored with 


the eee ae of the Army Ordnance Assn. Gold Medal for outstandin 
e cause of national defense. The medal was pinned on Holler’s lapel by 


in t 


service 


Brig. Gen. A. B. Quinton jr., chief of the Detroit Ordnance district, in the pres- 
ence of high-ranking Army officers and civilian executives of the Ordnance office. 





67,917 New Passenger Cars 
Released by OPA in °44 


WASHINGTON. — The Office of 
Price Administration released last 
week tabulations by states showing 
that during 1944 there were 67,917 
new 1942 passenger automobiles 
authorized for consumer delivery 
and 51,975 certificates issued au- 
thorizing consumer purchase of 
specified used 1942 cars. 

All 1942 model passenger cars 
are rationed and the eligibility is 
the same for both new and used, 
but used 1942 car certificates are 


News 
In Brief 


Autolite Promotes Flood 

TOLEDO.— Thomas W. Flood 
has been elected vice-president of 
Electric Auto- 
Lite Co. and 
Placed in 
charge of orig- 
inal equipment 
sales, it was 
announced last 
week by Royce 
G. Martin, pres- 
ident. Flood 
started with 
the automotive 
industry in 1929 
when he joined 
the Boice Mo- 
tor Meter Co. which was merged 
with the Auto-Lite in 1934. 

* * * 


°45 Bus Quota 

DETROIT. — Producers quotas 
for the manufacture of integral 
buses during 1945 were set at a 
meeting of the Bus Manufactur- 
ers Industry Advisory committee 
last week. The Regional WPB 
Office reported that the new 
quotas provide for production of 
9,413 integral buses during 1945, 
a@ reduction of 979 buses from the 
earlier production program of 10,- 
392 approved by WPB. The reduc- 
tion will occur in the last six 
months of 1945. 

* 


T. W. Flood 


* * 


Hits State Barriers 

WASHINGTON.—A bill, giving 
the Interstate Commerce Com- 
mission power to overrule in- 
equalities in state trucking regu- 
lations, was introduced here last 
week by Senator Warren G. Mag- 
nuson, Washington Democrat. 
Observers believe such action, 
while vital, may be a long way 
off. 


* * * 


Surplus Sales in Week 

WASHINGTON.—Sales of sur- 
plus used trucks and passenger 
cars for the Feb. 3-10. period were 
reported by Treasury Procure- 
ment as follows: truck sales, 748; 
on hand, 5,960; inspected and 
ready for sale, 4,810; passenger 
cars, 20; on hand, 635; inspected 
and ready for sale, 541. 

” * * 


To Lift Load Limit 

HARRISBURG, Pa.—P erma- 
nent relief from Pennsylvania’s 
twenty-two-year-old trade barrier 
hampering motor transport was 
proposed last week by the Penn- 
sylvania Motor Truck Assn. A 
bill to make permanent the “full 


truck load” regulations in effect | 


as a wartime measure was intro- 
duced with the endorsement of 
the trucking association. 


not subject to quota control. Hence, 
a person otherwise eligible for a 
certificate for a new 1942 car but 
unable to obtain one because of 
low quotas could obtain a certifi- 
cate for a specified used 1942 car he 
may wish to purchase. 

Because of the indefinite post- 
ponement of new car production, 
the need for making the small sup- 
ply of new cars last as long as pos- 
sible became more apparent during 
the year. As a result, smaller and 
smaller quotas were set, and this 
was reflected in the tapering off of 
deliveries, which ranged from a 
high of 9,714 in January to a low 
of 2,566 in December. 

The total of 67,917 for 1944 was 
less than one-third of the 209,583 
new cars authorized for delivery in 


See Table, Page 62 


1943 and the 222,610 new cars au- 
thorized for delivery in 1942. Of the 
1944 total delivered, 2,187 were au- 
thorized to the American Red 
Cross and to government agencies 
including the Army and Navy and 
Federal Bureau of Investigation, 
and 65,730 were authorized through 
local War Price and Rationing 
Boards. 

In the ten-month period since 
March 1 when used car certificate 
issuance became effective, 51,975 
certificates authorizing delivery of 
specified 1942 used cars have been 


issued. The total is 2,650 more than L 
the 49,325 new cars authorized for| @& 


delivery during the same period. 
This is exclusive of the used 1942 
cars that were delivered on new 
car certificates that were not used 
for new cars. 


Wattrick Joins 
Ford Sales Staff 


DEARBORN. — Don Wattrick, 
Detroit radio commentator, has 
joined the home office sales staff 
of Ford Motor Co., J. R. Davis, di- 
rector of sales and advertising, an- 
nounced. 

Wattrick has broadcast numerous 
Detroit and Michigan sports events, 
and also has been conducting a 
newscast several times weekly. 


Ingold Gets C of C Post 

SAN FRANCISCO.—Ernest Ingold, 
head of the local Chevrolet dealership 
bearing his name, last week was 
named a director-at-large of the 
United States Chamber of Commerce. 








Surplus Board 
Upholds Policy 


On Auctions 


WASHINGTON. — Despite the 
furor on Capitol Hill, it became in- 
creasingly apparent last week that 
RFC would continue its policy of 
disposing of surplus property by 
auction, in certain cases, and that 
there would be no objection or ad- 
verse rulings by the Surplus Prop- 
erty Board. 

RFC is sold on the principle of 
using the auction method (a) when 
a great amount of surplus can be 
gathered in one spot without re- 
quiring much shipment, and (b) 
when the surpluses involve equip- 
ment and tools that farmers can 
use. 


The farm auctions,* of which 
there have been more than 50, have 
been a great success, RFC officials 
insist. They add that not only are 
fair prices obtained but that farm- 
ers, with little other means to pur- 
chase vitally-needed equipment, 
clamor for them. 

Members of the new Surplus 
Property Board, at their first press 
conference, insisted they had no 
intention of interfering—after in- 
vestigation of the methods and 
conferences with RFC officials. 


One of the board members, Rob- 
ert Hurley, took this occasion to 
say that the oft-used figure of an 
eventual $100,000,000,000 in surplus 
is misleading, since “about 50 per- 
cent of that will be in planes, 
tanks and artillery which cannot 
be disposed of to the consuming 
public.” 

Senator Mead, of New York, 
came forward with a _ proposal 
which he said would prevent one 
government agency selling a sur- 
plus, only to have another later buy 
it back at a higher price. He would 
set up a clearing house within the 
government for exchanging such 
information in advance of sale. 


Nash Appoints 


Bruen to Post 


DETROIT.—Arthur J. Bruen has 
been appointed a special representa- 
tive of the treasurer’s office with re- 
sponsibility for in- 
vestigating and 
analyzing finance 
plans available to 
Nash dealers. The 
appointment was 
announced by 
Godfrey Strelin- 
ger, treasurer of 
Nash - Kelvinator 


Corp., who said 
that Bruen’s 
studies will in- 


clude all ap- 
plicable plans 
through national finance compan- 
ies, localized finance companies, 
and banks. 


In surveying financing plans for 
Nash Motors, Bruen will contact 
all Nash zone and distributor of- 
fices to discuss dealers’ problems in 
wholesale and retail financing. 


New N.C. Auto Firm 

ROXBORO, N. C.—Southern Parts 
of Roxboro, Inc., has been chartered 
with authorized capital stock of 
$50,000 to deal in automotive ve- 
hicles and parts. The principals in- 
clude R. . Ashworth, Hannah P. 
Ashworth, both of Durham, and R. B. 
Barnett, Roxboro. 


A. J. Bruen 





Buy War Bonds and Stamps—crush 
the axis. 





A STAR IS ADDED. The Navy E pennant flown by Pontiac Motor, first auto- 
mobile manufacturer to win this production honor, recently was adorned with a 


fifth star for continued excellence. Here Lieut. Comm. Robert Vietor and Pontiac 
Motor manufacturing executives display the flag with its five stars. 








ee a ae ee a ae ee 


gm Be ben nt Ge, eee 


a4 eee oe awe me Oo CU CU ee Ce 


a tie bee Bie Oe 


a 


— oe a 


yn, atti cilia iit aati aaah) it nia ia” a a i a i i a a a ie 





AUTOMOTIVE NEWS, FEBRUARY 19, 1945 3 


oO Dealers tell me Appeal to Congress 


| Fla. Dealers Seek Aid on MPR 540; Attack 
a | phy By John 0. Munn 








Dealers in Uniform 
(One of a Series) 





Amendment 5 Provisions 
JACKSONVILLE, Fla.—Despair- 






chaser has such work done by an- 
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is rebuilding 


to this activity, he 
Jeeps for the Army. 
* * * 


TurNerR A. SumMMe_rs (Ford), Louis- 
ville, Ky., was born in that city 
Jan. 26, 1884. He 
organized his Ford 
dealership in 1916 
and has contin- 
ued with the line 
ever since. Turner 
has been presi- 
dent of the Ken- 
tucky Automobile 
Dealers Assn. 
since 1941, and is 
the current 
NADA director 
for his state. He 
is active in civic 
groups and plays golf when he has 
an opportunity. 

* ~ * 


JoHN C. Goopwin (Dodge-Plym- 
outh), New Castle, Ind., celebrated 
(Continued on Page 41, Col. 1) 





T. A. Summers 


EALERS ALSO tell me that in 

the publicity given out on the 
violators headed “Sales by Dealers,” 
most of the violations reported 
were by independent used-car deal- 
ers and not by franchised dealers. 
The publicity doesn’t make any dis- 
tinction between the two types of 
dealers. Up to the time the regula- 
tion was imposed, 90 percent of 
dealers’ sales were by franchised 
dealers and the rest by the exclu- 
sive used car dealers. 

Thus, when the OPA says that 
of all the violations found in De- 
cember, 2,659 were by dealers and 
821 by non-dealers, it indicts the 
new-car dealers along with the 
used-car operators, in spite of the 
fact that the new-car dealers as a 
body have tried diligently to sup- 
port the regulation and abide by it, 
even though it works more to their 
disadvantage. 

I have been told by many deal- 
(Continued on Page 14, Col. 1) 


On the House... 


Breakdown of OPA’s enforcement report on MPR 540, covering 
period from Dec. 4 to Jan. 20, shows clearly who is bearing the brunt 
of attack: Of 21,682 used car purchasers interviewed, 14,689 involved 
sales by dealers while only 6,993 were sales by individuals; Treble 
damage actions were instituted by OPA against 167 deaiers and only 
45 individuals; Injunction suits were started against 186 dealers, 
against only one non-dealer. . . . Does MPR 540 cover everyone, or 
just dealers? 

If OPA wants to enforce MPR 540, channel all used vehicles—except 
those not worth “as is” ceiling—through franchised auto dealers, ad- 


vocates JoHN E. Raine, general manager of Virginia dealers group.... 
NADA’s decision to hold service show has revitalized sponsors of the 
old ASI show. ... With Washington more optimistic on the war than 
six months ago (but forced to keep mum about it), WPB’s “slow” re- 
conversion program is being challenged quietly... . 

Due to wartime restrictions, BrooktyN and Lone IsLaNnp dealers will 
confine their annual meeting March 13 to an informal business lunch- 


eon, sans speakers. .. . Onto dealers are fighting four new bills, 
judged discriminatory. ... New York state dealers are seeking aid of 
local dealers in getting favorable publicity for legislation association 


is sponsoring... . 
—Prte WEMHOFF 





plained to the State Legislative 
Appropriations Committee separate 
items of expenditure requested by 
the department in a proposed $427,- 
845 appropriation for the biennium 
starting July 1. 

He said that expenses involved in 
locating and prosecuting such com- 
panies would be covered by the 
proposed appropriation until a de- 
partment-sponsored bill pending in 
the state legislature would bring 
such concerns under direct super- 
vision of the State Banking Dept. 

Commissioner Rapport said his 
department “had one man sent to 
prison for charging 1,000 percent 
interest on an automobile finance 
loan. He is out of prison now and 
back in the automobile finance 
business, and we are kept busy 
watching him and other men or 
companies like him. The State of 
Connecticut should have _ strong 
control over automobile finance 
companies in the state.” 
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ps - OUR FIELD DEFINED 





Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Websters New Inter- 
national Dictionary. 








Two Shows? 


en that the annual ASI show may be resumed 
when conditions permit is given in the announcements by 
Motor & Equipment Wholesalers Assn. and Motor & Equip- 
ment Manufacturers Assn. that they have appointed com- 
mittees to serve with other sponsors of the exposition. The 
1941 show was cancelled because of the war, and it is hoped 
that the previous sponsors may get together to back another 
event, perhaps in 1946. 


With NADA sponsoring a service show (the 1945 affair 
was cancelled at the last moment because of hotel restric- 
tions), the automotive service trade will probably have two 
national shows vying for attention and support after the 
war. Whether the three sponsors of the ASI show can solve 
their differences, which came to the surface in 1942, will be 
the determining factor from the jobbers’ show standpoint. 


Can’t it be Punitive? 


Wwe ORDER M-38 amended, which limits the quantity 
of lead that can be used in the manufacture of automo- 
tive batteries for civilian use, will have a far-reaching effect 
on our domestic economy as well as our entire transporta- 
tion system and agricultural program, judging from all in- 
formation that has come to light thus far. 


And, as is generally the case where an order is issued that 
stirs up considerable criticism, the order comes from a di- 
vision of WPB that has no direct contact with the branch 
of our economy that will be most affected. In this case, the 
WPB lead division is being made the “goat,” while ODT and 
the Automotive division of WPB deplore the situation that 
will cut already scarce batteries back some 40 percent. 


Endeavoring to find the basic reason for the cutback, dif- 
ferent reasons are given by different officials of affected 
agencies. One says it is due to the unexpected high increase 
in small arms manufacture; another lays the cut at the door 
of an insufficient lead supply and that the reserve stockpile 
has had to be tapped; still another says it is because the 
battery manufacturers are so far behind in their military 
battery schedule that more battery-making manpower must 
be shifted to this production. 


Felix Wormser, secretary of the Lead Industries Assn., 
who should be in a position to know about lead supplies, 
is quoted as saying that there is ample lead for continued 
civilian battery manufacture going to waste in junk piles, 
and all that is needed to solve the lead shortage is to get it 
into the smelters. 


However, it is intimated that already one battery manu- 
facturer has been allowed to increase its civilian production 
up to over 100 percent, while others are being held at the 
first quarter 75 percent level. 


Can it be that this order has a punitive background? 





How long since you have flown 
over the commercial airlines? Quite 
possibly not since the exigencies of 
war set up priorities for military 
and essential civilian travel, which 

made the prob- 

A NEW WORLD ability of “get- 
TO LIVE IN! ting bumped- 
off” too great a 

risk if you had to keep a definite 
appointment at a distant point. At 
least, that is why this writer had 
almost forgotten the thrill of being 
wafted “with the greatest of ease” 
from one distant point to another 
in less hours than it took our 
grandfathers in days of wearysome 
travel. Quite recently I had an 
emergency call to the southern tip 
of Florida, which made the risk of 
attempting the flight without bene- 
fit of priority seem worthwhile, and 
perhaps my reaction to the journey 
will be worth recounting, at least 
to you who have almost forgotten. 
* * * 

The flight on which I secured a 
reservation was one of several 
made every day in the year be- 
tween New York and Miami by 
Eastern Air Lines, which our own 
Capt. Eddie Rickenbacker, as pres- 
ident, has built into one of the most 
successful airlines in the country, 
covering as it does the entire East- 
ern seaboard. The plane, a 22-seater, 
was of the same type I had flown 
over this route before the war, be- 
cause for three years now, all new 
equipment, and even some of the 
old, has gone to the military serv- 
ices. Only recently have the older 
planes been returned to the patient 
airlines, a fact which with each 
passing month now will make it 
easier for mere civilians like you 
and me to utilize this miracle of 
transportation which came in our 
generation. 

* * * 

From the ultra-modern airlines’ 
depot directly opposite Grand Cen- 
tral in the heart of New York, you 
step into luxurious 12-place lim- 
ousines which take you in less than 
25 minutes to LaGuardia field for a 
dollar fare. The magnitude of the 
airport and its operations is an 
awe-inspiring sight in itself. From 
here many planes take off daily for 
Europe, Africa, South America, 
even to Asiatic ends-of-the-world— 
none of which (as the ads say) are 
“more than 60 hours away!” Signs 
directing passengers for departure 
to Rio de Janeiro, Singapore or 
Nome, Alaska, seem as matter of 
fact as the beloved train-caller of 
our youth who mumbled “North- 
bound train for Lapeer, Vassar, 
Saginaw, Grayling and Mackinac, 
now loading on track 4, all aboard!” 

ca x tk 


It was midnight Saturday when 
we left, and the field was covered 
with slush and snow, which covered 
the windows as we took off. There 
were only two naval officers aboard; 
the other 19 passengers were of the 
same type you would expect on any 
southbound pullman. Opposite me a 
grey-haired grandmother settled 
down to enjoy the trip and proved 
that she was accustomed to air 
travel by fastening her safety-strap 
even before the steward had made 
the request that all passengers. do 
so. Beside me sat Jose Luis Colom, 
on a mission for Pan American 
Union to Venezuela, where he would 
arrive the second morning after a 
day’s lay-over in Miami. The others 
were couples and single men and 
women of all ages. One could only 
guess at their missions south, but 
wondered if perhaps the lure of Old 
Sol and sand in their shoes had 
overcome their natural desire to co- 
operate with OPA’s admonitions 
against unnecessary travel in war- 
time. Was this trip necessary ?— 
they probably thought it was! 


# * * 


We had scarcely settled back to 
snooze when we were bumping 
along the runways at Washington. 
We had coffee and spent the 45 
minutes while the plane was being 
refueled and loaded with mail, in- 
specting for the first time this mag- 
nificent new air terminal building, 
a credit to our nation’s capital. We 
breathed a sigh of relief when we 
regained our seat unchallenged, be- 
cause this was the “bottleneck” port 
at which we were most apt to be 

(See EDGEWISE, Page 59, Col. 1) 


A CITTLE LATE BUT 
NOT TOO LITTLE!! 
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——In This Corner 


‘Letter from Home .... 





, 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 





Letter from Home 

Enclosed find check for $2 for 
which you may enter a subscription 
to Automotive News for one year, 
to be mailed to my brother in the 
Service at the following address: 
George W. Stone (E.M.), U.SS. 
Williams, D.E. No. 372, c/o Fleet 
Post Office, New York, N. Y. 

At his request I have been for- 
warding my copy of AUTOMOTIVE 
News to him and I am glad to see 
you make this special offer. His 
interest in the automobile industry 
is quite natural as he comes from 
an automobile family. His father, 
W. O. Stone, is a Buick-Pontiac 
dealer in Trenton, Mo., and has 
been identified with Buick for 26 
years and Pontiac 14 years. His 
older brother, J. O. Stone, is busi- 
ness management representative 
for Studebaker Corp. in Texas and 
was formerly a district manager 
with General Motors. His brother- 
in-law, I. A. Desper, is secretary 
and office manager for the Service 
Garage, Minneapolis, a Chrysler 
dealership; his sister-in-law is office 
manager for the Packard Dallas 
Co., Dallas, and his cousin, R. R. 
Baker, is one of the partners in the 
Ford dealership in Laramie, Wyo. 

It is no wonder that AuTomoTive 
News is like a letter from home to 


this “Gob.”—J. O. Stones, Dallas. 
*‘Gadabout’ 


Reference is made to the article 
under the subject of “Russell De- 
signs Light Car for Short Hauls,” 
shown on page 8 of your AUTOMO- 
TIVE News issue of Oct. 30, 1944. 

Due to the high price of motor 
gasoline in Brazil, as well as to the 
fact that the majority of the popu- 
lation of this city lives in places 
which can easily be reached by the 
“Gadabout,” it is our understanding 
that this particular type of car 
could become a very popular one in 
Rio de Janeiro. 

In your above-mentioned article 
no reference was made as to the 
name of the manufacturer of the 
“Gadabout” and if it is intended for 
exportation. 

For your guidance we wish to in- 
form you that the undersigned has 
been working as an automobile 
salesman for more than 20 years 
for General Motors and Chrysler of 
Brazil in Rio de Janeiro and Sao 
Paulo—Representadora Ambra 
Ltda., Rio de Janeiro, Brazil. 

Editor’s Note: This letter has 
been forwarded to Ray Russell, 
designer of the “Gadabout,” who 
lives at 904 Pemberton, Grosse 

Pointe 30, Mich. 


What Do You Want? 


Recent news stories state: (1) OPA has already drawn up plans for 
the rationing of the first postwar automobiles; (2) R. L. Polk survey 
of 10,000 dealers shows 58 percent of dealers favoring some form of 
new-car rationing for a while after production is resumed; (8) Inde- 
pendent OPA survey purports to show many dealers and some factory 


officials in favor of new-car rationing to get industry “off the hook” 


during first few months. 


Believing that its readers should have a voice in such affairs, 
Automotive News is seeking the expressions of both dealers and 
manufacturers. Send in your opinion on the subject: Do you favor 
rationing of new cars for the first year after production is resumed? 
If possible, please confine your letter to 300 words or less; but, long 
or short, please send in your letter at once! 
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THE FRUITS OF 20 YEARS’ 





Born in the same city, Mac and Jack were total 
strangers as boys. Mac served sodas at a drugstore to earn 
his way through night school. Jack left college to cover the 
home town area selling cigars his father manufactured. Both 
knew these were merely temporary activities. 
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Merely a coincidence that a liking for the auto- 
mobile business landed them both in sales jobs with the same 
automobile dealer. And to broaden their knowledge later, 
both gravitated to sales positions with the same automobile 
manufacturer. Mac became a branch manager; Jack a branch 
sales manager. 


<3 


About 1924, this congenial ‘“‘team” decided to seek 
a Chrysler dealership as offering a most promising opportunity. 
They were granted a dealership in their home state and made 
good with a bang. Even through the depression years their 
resources more than trebled. And, after 20 years in business 
their enthusiasm still endures. 








em 


Reading time: 1 minute, 45 seconds 


“Mac” and “Jack” (not their real names but an actual 
Chrysler-Plymouth dealership) were normal youths as 
their background shows. They came together because 


their ambitions were identical from the start. 


And, more important, under competitive enterprise 
these energetic chaps were free to follow their chosen 
field . . . free as individuals and as a business team to 
progress as far as their beliefs, desires and industrious- 


ness could take them. 


When war is over, there should be an unprecedented 
demand for automobiles and trucks. At that time, every 
branch of the automobile industry should again offer 


opportunities to men of initiative and integrity. 


Tune in Major Bowes’ Program every Thursday, 
9 P.M., E.W.T., CBS Network 


CHRYSLER CORPORATION 
Plymouth « nonce « Desoio 
CHRYSLER * popceEeszc/TRUCKS 


KEEP ON BUYING WAR BONDS 
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# With their business functioning smoothly, Mac was able 
to accept a temporary wartime Government assignment while 
Jack carried on at home. This duty performed, Mac has returned 
to the business. Both partners are also interested in a trade 
school activity .. . training today’s youths as skilled mechanics 
in the industry in which they, themselves, have done so well. 





ma 


State Assn. Is Sponsor... 
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Bill to License Dealers 
Introduced in Colo. 


(Continued from Page 1) 


ties provided for herein. The ad- 
ministrator shall adopt a seal with 
the words ‘Motor Vehicle Dealers’ 
Administrator, State of Colorado’.” 

The .attorney general of the state 
will render assistance to the ad- 
ministrator and the advisory board. 

Licenses issued “shall permit the 
licensee to engage in the business 
of selling or exchanging new and 
used motor vehicles or both. This 
form of license shall permit one 
person named thereon to act as a 
motor vehicle salesman.” Salesmen 
also must secure a license, as will 
also used car dealers. 

To pay the expenses of the ad- 
ministrator’s office in connection 
with the operation, maintenance 
and enforcement of the act, the 
administrator shall collect with 
each application for each class of 
license the following fees: Motor 
vehicle dealers’ license, $10; used 
motor vehicle dealer’s license, 
$10; motor vehicle salesman li- 


NADA 


(Continued from Page 1) 
Chamberlain explained that various 
considerations, including those of 
health, prompted him to decide 
some three months ago to resign at 
the convenience of NADA govern- 
ing bodies. Cancellation of dealer 
conventions during the coming year 
by ODT, he explained, automatic- 
ally curtailed much of the field 
contact work he has been planning 
for 1945 and thus cleared the way 
for submission of his resignation. 

He therefore wrote the resigna- 
tion three days prior to the annual 
meeting and submitted it to the 
new Executive committee in Chi- 
cago on Jan. 31. Chamberlain’s let- 
ter to directors, said, in part: 

“Most of you have many times 
heard me argue from the platform 
my deep conviction that NADA has 

a big and important work to do. 
You must appreciate, therefore, my 
reluctance in leaving when the 
bigger accomplishments of this as- 
sociation are in the immediate 
foreground. I believe that the need 
for a vigorous national association 
of automobile dealers far trans- 
cends any individual or group of 
individuals in it, and I hope that 
all of the directors are today more 
determined than ever to see that 
the association is equipped with 
competent personnel and adequate 
money to carry out its work. 

“Much has been accomplished in 
this direction in the last few 
months and years, but I am sure 
that the future holds far greater 
promise of accomplishment than 
most of you realize. 

“T have signified to the Execu- 
tive committee my desire and my 
willingness to remain as long as 
may be needed for them to find 
a suitable, and I hope a more 
competent, successor. During that 
period I know we can proceed 
with the work of the association 
just as though no interruption 
were contemplated. 

“T shall always remember with 
great pleasure the many splendid 
associations these three years have 
provided for me through my con- 
tacts with the directors of NADA, 
members of ATAM, officers of state 
and local associations, and, gen- 
erally, the dealers throughout the 
United States.” 


CATA Hits Trade-Ins 


On Deals With Vets 

CHICAGO. Reporting com- 
plaints from returning service men 
that “some dealers are refusing to 
sell them used cars unless there is 
a trade-in involved in the deal,” the 
Chicago Automobile Trade Assn. 
warned its members last week 
against pursuing such a policy. 

The alleged practice will bring 
further repercussions, it was stated, 
through creating “a most unfavor- 
able reaction by the public to the 
retail automobile industry through 
the press and otherwise, and, if 
continued, will only lead to fur- 
ther rules and regulations by 
Washington on the sale of auto- 
mobiles.” 














cense, $2. New and used car deal- 
ers will be required to post a 
$2,500 bond. Salesmen will post a 
$1,000 bond. 

There is a section setting forth 
the powers of the administrator in 
following up complaints that may 
be made against dealers or sales- 
men and gives him the right to re- 
voke any license issued if the sales- 
man or dealer is found guilty of 
fraud, fraudulent representation or 
violation of any of the provisions 
of the act. “Intentionally publish- 
ing advertising which is mislead- 
ing or inaccurate in any material 
particular or in any ways misrep- 
resents any of the products or ser- 
vices of the business conducted” is 
also covered, and can be investi- 
gated by the administrator and the 
guilty punished. 

In all cases where fraud, fraud- 
ulent representation or violation 
of any provisions of the act is 
brought before the administrator, 
he must hold a hearing with all 
parties involved being present. 
The administrator also has the 
power of calling for any papers 
or books entering into the case 
that they may be examined and 
offered as evidence at the hear- 
ing. 

“The administrator shall state in 
writing officially signed by him, his 
findings and determination after 
such hearing and his order in the 
matter; and if the administrator 
shall determine and order that an 
applicant is not qualified to receive 
a license, no license shall be 
granted, and if the administrator 
shall determine the license holder 
has been guilty of any violation of 
the provisions of this act, his li- 
cense shall be revoked. Should the 
applicant for a license or a license 
holder desire to appeal from the 
decision of the administrator, he 
shall within 10 days file an appeal 
bond with the administrator in the 
sum of $100 and file an original 
action in the district court, and, 
pending final determination of such 
action, he shall be permitted to do 
business as a motor vehicle dealer, 
used motor vehicle dealer or motor 
vehicle salesman, the same as 
though a license were issued or in 
full force and effect.” 

The last section of the bill states 
that a fine not to exceed $500 or six 
months’ imprisonment or both, will 
be assessed against any person act- 
ing as a motor vehicle dealer or 
salesman without first having ob- 
tained a license as provided by the 
act. 


Lewellen Heads 
GM Parts Div. 


DETROIT.—W. G. Lewellen, re- 
cently appointed general manager 
of the Chevrolet parts division, is 
also the new gen- 
eral manager of 
the General Mo- 
tors parts divi- 
sion, it was an- 
nounced last week 
by GM. 

Lewellen suc- 
ceeds M. D. Doug- 
las, recently ap- 
pointed general 
manager of GMC 
Truck, who pre- 
viously was gen- 
eral manager of 
both the GM and Chevrolet parts 
divisions. The GM parts division 
handles parts distribution for Pon- 
tiac, Buick and Oldsmobile. 


Ford Producing 
Improved B-24 


DEARBORN. — Ford Motor Co. 
announced that it is producing a 
new-type Liberator bomber at Wil- 
low Run, an improved version of 
the four-engined B-24, with inno- 
vations including a single vertical 
tail fin. 

As production increases on these 
new planes, the familiar twin- 
tailed B-24s will be replaced by the 
new ships, details of which must 
remain secret at present, Ford offi- 
cials said. 


W. G. Lewellen 


Studebaker Chiefs Meet. : . 





WITH NEW CAR 
velopments of war, V 


roduction pushed farther into the indefinite future b 
ce-President in Charge of Sales K. B. Elliott laid emphasis 


de- 


on Studebaker’s program of car maintenance at the midwinter conference of 
Studebaker regional managers. Left to right (standing): J. W. Merrin, Chicago; 


G. E. Read, Philadelphia; A. J. Chanter, Boston; (seated) A. J. 


Wise, New 


York; Elliott, and E. J. Cremins, Pittsburgh. 





FIRST MEETING of Studebaker regional managers under new General Sales 
Manager Paul R. Davis brought out this huddle as representatives discussed 


plans for meeting wartime service problems. Left to right (standing): 
Wellens, Omaha; 


Seovill, St. Paul; J. H. 
Davis, and H. B. O’Neil, Dallas. 


M. M 


(seated) W. H. Stevens, Atlanta; 





HOW DEALERS have met the manpower shortages in servicing civilian trans- 
portation was among topics discussed at the midwinter conference of Studebaker 
regional managers. Here a group goes over a report with Assistant Sales Man- 


ager Tom F. 
South Bend; (seated) A. J. 
Cristal, Memphis. 


Laughlin. (Standing) R. B. Bender, Cleveland; F. 
Van Hecke, Kansas City; Laughlin, and J. 


J. Urquhart, 
M. 





Pa. Finance Bill 


PAA Chief Urges Dealers to Try to Better 
It Rather Than Kill It 


PHILADELPHIA.—Active oppo- 
sition to Pennsylvania House Bill 
110, which would require automo- 
bile dealers to give their customers 
a breakdown statement of finance 
charges, should be discouraged, in 
the opinion of Earl J. Powell, presi- 
dent of the Pennsylvania Automo- 
tive Assn. 


Addressing a luncheon meeting 
of the Philadelphia Automobile 
Trade Assn., Powell pointed out 
that finance regulation of some 
kind or other is inevitable and 
declared that if the bill is re- 
ported out of committee, or- 
ganized dealers ought to work 
to improve it rather than kill it. 


The bill, which Powell charac- 
terized as “very poorly drawn,” is 
resting in the House committee on 
judiciary general. It provides that 
in all installment sales by bailment 
lease “the seller or lessor shall de- 
liver to the buyer or lessee a writ- 
ten statement describing clearly 


the articles sold or leased to the 
buyer or lessee; the cash sale price 
thereof; the cash paid down by the 
buyer or lessee; the amount credit- 
ed the buyer or lessee for any 
trade-in and a description thereof; 
the amount of the finance charge; 
the amount of any other charge 
specifying its purpose; the net bal- 
ance due from the buyer or lessee; 
the terms of the payment of such 
net balance and a summary of any 
insurance coverage to be effected. 
The Secretary of Banking may de- 
termine the form of such statement 
to be included therein. In the event 
that a written order is taken from 
a prospective purchaser or lessee 
in connection with any such in- 
stallment sale, then shall the writ- 
ten statement above provided for 
be given to such purchaser or lessee 
prior to or concurrent with the 
signing of such order by such pur- 
chaser or lessee.” 


‘Wisconsin 


(Continued from Page 1) 


they were directly responsible for 
such indebtedness. Here is the lan- 
guage of the new section: 


“218.01 (8) (d) Any person or 
persons violating subsection (3) 
(a) 15, 16 and 17, may in addition 
to, or in lieu of, the general de- 
nial, suspension, or revocation 
penalties in said subsection, be 
subject to a fine of not more than 
$5,000 or be subject to a suspen- 
sion or revocation sentence of not 
more than a year effective only 
in the territory formerly served 
by the unfairly canceled dealer, 
or by both such fine and suspen- 
sion or revocation, except that in 
a metropolitan area serviced by 
several dealers handling the same 
motor vehicle, the suspension or 
revocation order shall not be appli- 

cable to the remaining dealers. 


“(e) In any event, whether by 
fair cancellation, by unfair can- 
cellation, or nonrenewal of fran- 
chise or selling agreement, motor 
vehicle manufacturers shall make 
an equitable adjustment with 
their dealers or distributors for 
current obligations and property 
or capital investments attribu- 
table to factory demands or re- 
quests for proper representation 
of their products. The department 
shall arbitrate any disputes as to 
adjustments.” 

Other revisions are asked in the 
first five sections of the licensing 
law, as follows: 

In Section 1, it definitely removes 
any doubt that all manufacturers 
come under the law by defining 
that “‘Manufacturer’ means any 
person, resident or non-resident, 
who manufactures or assembles 
motor vehicles.” At present the 
phrase “in this state” is included 
in the section. 

Section 2 gives the Motor Vehicle 
department additional time in the 
granting of a replacement applica- 
tion in a territory where there is 
presumably an unfair cancellation, 
the section providing “until a de- 
cision is rendered by the depart- 
ment” on the complaint. 

Section 3 raises from $3 to $10 the 
fee for each office or branch, plus 
$1 for a supplemental license for 
each used car lot not immediately 
adjacent to the office or branch. 
Object is to provide more funds for 
administrative and enforcement 
purposes. (Becomes effective Jan. 1, 
1946, if passed.) 

Section 4 strengthens the bonding 
provision, making certain that con- 
sumers may obtain indemnity for 
any losses due to any acts of the 
licensee. 

Section 5 makes the non-re- 
newal of a term contract subject 
to review on the grounds of un- 
fairness. It prevents the use of a 
short-term contract as a means 
of unfair cancellation. 

Another bill will be introduced 
shortly, strengthening Chapter 85 
of the licensing act through a re- 
defining of “an established place of 
business,” according to Louis Milan, 
executive vice-president of the 
WATA. 





Hearings Due 
On Bill to Kill 
Cost-Plus Plan 


WASHINGTON.—Seen as being 
of importance to every manufac- 
turer doing work for the govern- 
ment is a_ series of hearings 
planned on a new bill designed to 
replace the present cost-plus and 
other systems of contracting by ne- 
gotiated lump-sum contracts with 
emphasis being placed on ability 
and integrity. 

The author of the measure, Rep. 
Wasielewski, of Wisconsin, said 
his measure was not perfect, but 
he hoped that as a result of studies 
and hearings by the House Judi- 
ciary Committee Congress would 
enact legislation covering all fields 
of government contracting. 


“The measure requires all in- 
tending bidders,” he explained, “to 
file a completed questionnaire 
drawn in the form to elicit rea- 
sonably accurate information as to 
the bidder’s experience and skill ag 
a contractor, his integrity, ability 
to cooperate and to reach the ob- 
jective of the contract, and as to 
his administrative and organiza- 
tional ability, his financial strength 
and dependability.” 
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: Lubricati™ 
: 
Ever SINCE ancestor Adam got himself 
ribbed by Eve in Eden, this old world of ours has been a two- 
| sexed affair. Pennzoil knows it . . . knows that it is wise to curry 
the favor of male and female, husband and wife, son and daughter. 
- I That’s why Pennzoil advertises in The American Magazine. It’s 
‘ edited with dual sex appeal . . . edited to double-expose Pennzoil 
d advertising to millions of women and millions of men. . . multi- 
h millions of aspirational Americans who buy The American 
Magazine on the newsstands, subscribe, or beg, borrow, or steal The Happy Medium to 
samnemogy eue's copy. Of equal interest is the fact that these middle America’s Middle Millions 
| millions still make 60 per cent of the nation’s purchases, after 


savings and taxes. BUD SCHIRMER, Detroit Manager 
BOB WOODRUFF, American Magazine Representative 


) THE GROWELL-COLLIER PUBLISHING COMPANY, GENERAL MOTORS BUILDING, DETROIT, MICHIGAN 


PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN’S HOME COMPANION 
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C. W. NASH, founder of Nash Motors, is honored by Southern California Nash dealers on his 81st birthday. Pic- 
tured here are Nash dealers and members of the press, and among those at the head table (left to right in center) are 
Nash; Spencer Honig, president of Nash California Co., and George Mason, president of Nash-Kelvinator Co. 


use were announced last week by; C-1 rubber tires. They are $30 per 


Ceilings Announced the Office of Price Administration. 

For Used Navy Tires These tires, OPA said, are unfit for 
WASHINGTON. — Ceiling prices} military use but will give limited 

for used Navy Class B tires sold| service on civilian vehicles. 

by the Procurement division of the; The new ceilings are the same as 

Treasury department for civilian |those recently set for used Army 


Treasury Procurement to manufac- 
turers; and $40 per ton, f.o.b. des- 


ers to tire dealers. 








At the core of Cleveland, in the shadow of 
the Terminal Tower, Business Week goes to work 
week after week. For example, in Highbee’s 
great department store you will find it in the 
hands of the president and four other manage- 
ment-men .. . in the hands of the chairman, 
president, six v.p.’s and five other executives of 
the National City Bank .. . and, up in C&0O’s 
headquarters, in the hands of ten men from the 
very top right through management. 


It’s the same at the Erie general offices (9 
subscribers) and at Sherwin-Williams (15) and 
at Republic Steel (22). Throughout the whole 
of the business community, wherever you find 
management-men you'll find Business Week... 


close at hand, and at work! 


You have many things to say to management-men 


ton f.o.b. shipping point, on sales by os 






DETROIT.—The government can 
hasten an era of widespread pros- 
perity in the United States by “re- 
pealing every law to regulate trade, 
wages, prices and employment and 
by restoring economic freedom,” 
John W. Scoville, economist for 
Chrysler Corp., declares in an ar- 
ticle in Barron’s National Business 


me |and Financial Weekly. 


Government restrictions and in- 
terventions reduce output, curtail 
competition and encourage monopo- 
lies, Scoville charged. He said that 
the Administration’s postwar full- 
employment program “would be an 
attempt by the government to cure 
the unemployment largely caused 
by the laws passed to regulate 
business.” 


“The government can _ help 
siness by leaving us alone,” 
Scoville asserted. 

Although President Roosevelt has 


tination, on sales by manufactur-| promised governmental aid to em- 


ployes seeking postwar jobs and 


and. one best place to say them 


Job Program F layed 


Prelude to Communism, Scoville Fears; Asks U. S. 
To Kill All Its Curbs on Industry 


has invoked the worker’s “right to 
a job” premise of Administration 
economists as a postwar pledge, the 
government cannot meet that prom- 
ise “without replacing freedom with 
communism,” Scoville stated. 

“If the federal government guar- 
antees to everyone the right to a 
job in private industry at remuner- 
ative wages, then employers are de- 
nied the right to determine the 
number employed, the wages paid 
and the qualifications of employes,” 
he said. “Most laws protecting 
rights of citizens are for the pur- 
pose of protecting citizens from in- 
jury by other citizens. 

“But a full employment or 
right to work law enables job 
seekers to injure employers. This 
is a perversion of the function of 
the law.” 

Quoting the President’s declara- 
tion that the full employment pro- 
gram requires the extensive de- 
velopment of the nation’s natural 
resources and other useful public 
works, Scoville warned that “the 
injury is to be inflicted, not on pri- 

vate employers who may be com- 
pelled to hire people they do not 
want, but on the federal taxpayers, 
who will be compelled to pay for 
public works they may not want.” 

Other economic “fallacies” upon 
which the postwar program is 
based, according to Scoville, are the 
“purchasing power fallacy, the fal- 
lacy that we must work as hard in 
peace as in war, and the fallacy 
that it is the responsibility of the 
government to provide jobs.” 

“The real purpose of a full- 
employment law,” Scoville said, 
“is to protect arbitrary wage 
scales established by labor mon- 
opolies by relieving the employed 
of the competition of the unem- 
ployed. 

“Nearly every law to regulate our 
economic affairs lowers our stand- 
ards of living and creates more 
poverty. These ill effects of legis- 
lation have been masked by our 
great gains in technology. But our 
scientists cannot forever overcome 
the evils done by the lawmakers.” 


\Eliason Named 
To Post on 


Auto Council 


DETROIT. — Appointment of 
Courtleigh W. Eliason as assistant 
to George Rom- 
ney, managing di- 
rector of the Auto- 
motive Council for 
War Production, 
was announced 
last week by Rom- 
ney. 

Eliason has 
been regional in- 
dustrial adviser, 
U. S. Maritime 
Commission, Oak- 
land, Calif., for 
the past 2% years. 
Prior to that he was affiliated with 
the U. S. Steel Corp., Pittsburgh, 
where he served as staff assistant, 
industrial relations department, and 
general assistant, office of director 
of industrial relations. 





C. W. Eliason 


K-D Lamp Co. 
Sold to Triumph 


Explosives, Inc. 


CINCINNATI.—The entire assets 
of the K-D Lamp Co. here have 
been sold to Triumph Explosives, 
Inc., an Elkton, Maryland, com- 
pany. 

The K-D Lamp Co. is to be a di- 
vision of Triumph Explosives, con- 
trolled by Noma Electric Corp., 
New York. K-D has made mirrors, 
flares, reflectors and safety lighting 
for the auto industry. 

H. R. Kerans, for 28 years presi- 
dent of K-D, and a past president 
of MEMA, will continue with the 
company in an advisory capacity. 
H. F. Griffin, vice-president of K-D, 
will continue as general manager. 

The new owners state that no 
immediate changes in policy or 


products are contemplated and that 
present sales and distribution meth- 
ods will remain unchanged. 
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AGAIN 


exceeded 














bee Sees So 


“When I decided to return to the tire 
business, after reclassification by the 
Army, I became thoroughly sold 
on the Goodyear retail plan and 
worked out my own set-up 100% 
on that basis. 


“After weeks of hard work and with 
Goodyear’s active help, we had our 
Grand Opening and 705 adult cus- 
tomers visited our place of business. 


“Local people were very complimen- 
tary on our entire layout, and busi- 
ness friends seemed to welcome a 
store of this type, as it is different 
from anything in the tire field here. 


“Sales of car and home supplies have 
exceeded our expectations and we 
are very much pleased with the 
volume of repeat business. With 
the kind of co-operation we get 
from Goodyear, we are expecting 
to be the leading tire and battery 
dealer in this territory.” 


IVI Reza 


Mac’s Car & Home Supply 
Harrisburg, Illinois 


AASTEADY FLOW of appreciative letters 
shows the practical profit-value of 
Goodyear’s active dealer co-operation. 
This has been going on for a long 
time. Over more than a quarter-century, 
Goodyear has been known as THE 
Dealer Company, working with many 
more independent tire dealers than any 
other organization in the industry. 
Today Goodyear’s complete Business 
Franchise takes on a new and added 





PARTNERS FOR PROGRESS 


419 dealers have flown the Goodyear 
flag for 25 years or more... 1269 for 
20 years or more... 2594 for 15 years 
or more... 4268 for 10 years or more 
...arecord of long and successful as- 
sociation unmatched in the industry. 
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importance — first, because of future 
business prospects, and, second, be- 
cause of Goodyear’s active and detailed 
preparations for thfe upswing ahead. 
‘Dealer Help” 


cludes practical assistance for every 


from Goodyear in- 


phase of sales and service operation. 
It is based on long experience and active 
practice in the field. It is offered with- 
out restriction to all Goodyear dealers 


— and it PAYS OFF. 


GOODFYEAR 


THE GREATEST NAME IN RUBBER 


... business 
expectations” 
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Bendix Aviation 
Names Ferguson, 


Kanzler to Board 


NEW YORK.—Election of Ernest 
Kanzler, Detroit, and M. P. Fergu- 
son, South Bend, Ind., to the board 
of directors of 
Bendix Aviation 
Corp. was an- 
nounced by Er- 
nest R. Breech, 
president. 

Kanzleris 
chairman of Uni- 


Universal executive engineer; 





rector of 
mercial Invest- 
ment Trust Corp., 
National Surety Corp., 
Cabot Electric Co. and Micro Switch 


E. Kanzler 


= Steel Data 


WASHINGTON.—The War Pro- 
duction Board announced last week 
that it was compiling information 
on the tonnages of steel that steel 
warehouses shipped in 1944 to war’ Trucks and Tires to sell again. 


Ferguson was elected a_ vice- 
president of Bendix Aviation in 
September, 1942, 


There are profit-making opportunities 
in AN Want Ads. See inside back-cover. 


; Switen| WPB Compiling 
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AMERICAN TELEPHONE and Telegraph Co. and Ford Motor Co. officials 
versal CIT Credit | giscussed transportation problems during a recent meeting. Shown are (left to 
Corp., president of | right) J. H. Klacking, Ford 
Credit | Superintendent of buildings an 


arts an 


F. K. Glynn, 


supplies, Michigan Bell; R. H. McCarroll, Ford 
* epartment of operations and engineering, 
Corp., and a di-|4 7. & T., New York City; J. R. Davis, director of sales and advertising, Ford 
Com-| Motor Co., and L. S. Bellew, assistant to motor vehicles engineer, Bell Tele- 
phone Co. of Canada, Montreal. 





ment Board. 
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@ story by Kathleen Coyle 


4 
@ PRODUCED by Redbook 


@ TESTED FOR AUDIENCE APPEAL by 
Redbook reader-research. 


e key- 


ether they rurned th a daze fro 


“Tog blood was in 


laugh. Her 


assured in 


ar said, “Thereare no dull 
subjects — there are only dull 
writers.” 

Many advertisers know this all 
too well. Even so rich a subject as 
marriage is often handled so super- 
ficially that it has little appeal for 
people of discriminating taste. 

But in this National Show for 
$37,200 you may be sure that a 
subject like marriage will be given 
brilliant dramatic treatment. One 
of the things you get in this com- 
plete package is writing talent that 
costs hundreds of thousands of 
dollars. 

It is this superb writing that at- 
tracts an audience of better than a 
5.0 rating — 1,500,000 discrim- 
inating families who enjoy read- 
ing — people who have hungered 


All Wars End! There'll be Cars and 


He laughed wh 
m the caress 





FOB FACTORY 





en the door opened. She didn't 
of his hand on hers. 


Biilliant drama like this is 


_ A NATIONAL SHOW 


for your product 


FOR *37,200 A YEAR 


complete 


for a source of really good reading 
— and who have found it in Red- 
book magazine. 

Redbook is the Number One 
show for these 1,500,000 people 
whose Number One enjoyment is 
good reading. So your product can 
dominate this worth while audi- 
ence through Redbook to a degree 
possible through no other me- 
dium! Not radio, or comics, or the 
weeklies, or even service maga- 
zines. 

And all it costs is $37,200 for 
12 full pages a year. What a “prop- 
erty” for your product! 

4 4 4 

While Redbook is now over- 
sold, we'd like to send you “The 
Rating You Can Expect in Red- 
book.” Write Redbook, 230 Park 
Avenue, New York 17,N. Y. 


Air Forces Map Boost 


For Jet Propulsion 


By A. H. Allen 


IF ANYONE thinks the Army and Navy air forces are 
just fooling around with jet propulsion engine programs, he 
had best have another think. Actual manufacturing pro- 
grams now under way are tremendous. Consider, for exam- 
ple, the case of Thompson Aircraft Products, Inc., Cleveland, 
accessories department; J. G. Penn, which has now received sub- 
contracts for jet engine parts 
with a dollar value which will 
double the present $140,000,000 an- 
nual volume of all Thompson di- 


procurement agencies, to aid the| visions. 
steel mills in determining what 
part of their total production was 
going into war use and, therefore, 
is subject to the renegotiation with 
the War Contracts Price Adjust- 















Also, it now develops that Allison 
will devote the entire facilities of 
its Maywood plant in Indianapolis 
to production of a new jet engine, 
discarding entirely the original 
plans for building the 24-cylinder 
3420 engine in this new structure. 

Both Wright Aeronautical and 
Pratt & Whitney have launched 


What To Do With Your First $160,000. Six mil- 
lion, 1 out of every 5 families — read Redbook, 
Cosmopolitan and American, THE MONTHLY GROUP 
— with less than 15% duplication. In all advertising 
there is no national opportunity equal to it — at any 
thing like the price of $160,000 for 12 full pages. 
Whatever else you buy, spend your first $160,000 to 
build this sound foundation. 


















enormous programs for research 
and manufactur- 
ing on the jet pro- 
pulsion engine. 

Best guess is 
that few if any of 
the actual engines 
forthcoming from 
this multimillion- 
dollar outlay will 
see any great 
amount of com- 
bat service in this 
war, but the serv- 
ices logically fig- 
ure if they can 
bulldoze the appropriations through 
and get the work started, they can 
keep right on after the finish of 
the war, thus minimizing the drouth 
of funds which the military experi- 
ences after termination of hostili- 
ties. 





A. H. Allen 


First Picture 
Of Fisher Plane 


An aviation publication last week 
carried the first picture yet to be 
published of the late Fisher XP-75 
fighter plane, originally scheduled 
to be built at the division’s Cleve- 
land airport plant. It appears to be 
a heavy ship, with dual counter- 
rotating propellers, the pilot seated 
well forward and the engine 
mounted amidship. Caption on the 
photo says the design pictured 
emerged after an original model— 
composite of the P-51 fuselage, P-40 
wings and A-24 tail—did not work. 
Also illustrated were five other ex- 
perimental fighter models, the Mc- 
Donnell XP-67, the Northrop XP-56, 
the Curtiss XP-55, the Vultee XP- 
54 and the Bell XP-77, the latter a 
speedy little all-wood job with two- 
blade propeller and Ranger V-770 
engine. 

*” * *« 

No one takes very seriously the 
statement by Ray Rausch of Ford 
Motor Co. that the buzz-bomb 
engine that company is building 
might have automotive possibili- 
ties. The thing is a noisy mon- 
strosity which burns up fuel fas- 
ter than a cabin cruiser (one gal- 
lon per mile, according to a reli- 
able estimate) and is liable to 
blow up in your face if extreme 
care is not exercised. In a recent 
demonstration, a group of writers 
stood about 25 feet from the “en- 
gine” and even with rubber plugs 
secure in their ears were prac- 
tically deafened. 

6 * + 

It would be interesting to have a 
ringside seat at the Mead commit- 
tee hearings now being taken in 
Detroit’s Federal building on the 
subject of. manpower utilization. 
We wonder how many of the hun- 
dreds of instances of “regulated” 
production in war plants will ever 
be detailed for the committee’s 
benefit; probably not many, for 
anyone with first-hand information 
is not going to make it public, if 
he values his own physical safety. 
On the other hand, there will likely 
be scores of alleged cases of man- 
power hoarding by management 
aired for the committee, because 
management has no strong-arm 
squads to, shall we say, “restrain” 


such information. 
* 7 ok 


New Solution 


To Fume Problem 

Workers on a group of grinding 
machines in a Chevrolet plant han- 
dling precision aircraft parts had 
been complaining of ill effects re- 
sulting from fumes arising from a 
special type of liquid coolant used 
in the machine. Novel solution was 
worked out in the form of a West- 
inghouse precipitron which by elec- 
trical means withdraws the noxious 
particles from the immediate at- 
mosphere, thus keeping them away 
from workers’ breathing apparatus. 
One precipitron is said to be used 
for every two grinders. 
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“What the world needs 


is engineers who can create 


are 


ro- 
m- 
nd, 


reh 


new industries’... says 
Dr. E.F. W. Alexanderson of 


General Electric Company 


Speaking recently before a distinguished gathering 
of engineers Dr. Alexanderson said, “While William 





igh 

of James racked his brains to find the moral equivalent 

“1 of war, Thomas Edison had a different approach. He 
did something about it and founded the electrical 
industry — Now a new generation of electronic engi- 

be neers has already grown up — They will revitalize 

ed a their industry with new experiences, new tools and 

be a 7] new ideas.” 

= Dr. £. F. W. Alexanderson of General 

- Electric ee of over age . . 

; cia Gan cee With these sentiments 

k. electrical engineering. 


: POPULAR SCIENCE Monthly FULLY AGREES 


To advertisers, the 650,000 alert 
readers of POPULAR SCIENCE are of 


wi Indeed, the new generation is al- 
ready “on the march.” In electronics 


NY 


\ 


HE LIKES PEOPLE 





HE LIKES MACHINES 


... has a knack for me- 
chanics and mathematics, 
Naturally he reads the 
science magazines, 


NEW YORK « CHICAGO 


and a hundred other fields of en- 
deavor they are speeding the war 
production program — and shaping 
America’s industrial destiny. From 
these “know how” men will come 
the leaders who will create the new 
industries that will insure maxi- 
mum postwar employment. 


And thousands of such men, 
every month, read POPULAR 
SCIENCE Monthly. In it they find 
just what they want. For them 
PoPULAR SCIENCE stretches and 
stimulates the imagination. More 
than that, it is an essential source of 
useful and practical suggestion. 


Spearhead for Post-War Markets 


THE NEWS=-PICTURE MAGAZINE OF SCIENCE AND INDUSTRY 


CLEVELAND + DETROIT - 


LOS ANGELES -« 


exceptional importance. They are 
not only first informed, but they are 
first to buy. For the manufacturer 
with a new and better product they 
are a first market for postwar sales. 


You can reach some of these men 
through other magazines. You can 
reach all of them only through 
POPULAR SCIENCE Monthly. 






SAN FRANCISCO 
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members believe will result in a 
comprehensive program during the 
coming year affecting every busi- 
ness concern employing 500 or less 
workers. 

This legislation is expected to in- 
clude such subjects as government 
programs for industrial financing 
processes, restrictions on manufac- 
turers operating retail outlets, and 
other phases of present business 
production, distribution and mar- 
keting practices. ' 

Immediately following the unan- 
imous vote of the Senate in extend- 
ing the committee, Senator Murray, 
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AUTOMOTIVE WASHINGTON 
Senate Maps Program 


For Small Business 


By William Ullman 
Washington Correspondent 
HAVING BEEN EXTENDED for another two years and 
granted an additional $100,000, the Senate Small Business Com- 


ness. 

Senator Murray said the com- 
mittee membership was unani- 
mous that “under the protection 
of government, the _ interests 
of small business must be safe- 
guarded for the perpetuation and 
perfection of our free competitive 
enterprise system.” The commit- 
tee proposes: ’ 











.-. THE $6422 WORD IN 
POST:‘WAR CONIPETITION 


I ‘O a lot of people, “service” once was just another word. In brief, Snap-on’s coast-to-coast tool distributing organiza- 
A stock claim in any salesman’s vocabulary . . . a prom- 


ise not always backed up by the genuine article. 


tion “covers your service front” — everywhere. Calls on 
your dealers, and on the individual mechanics in their shops. 
Displays, demonstrates, sells and delivers the tools you rec- 
ommend. Calls back, follows up, fills in and maintains 


War has changed all that . . . 100%! Under crippling 
handicaps of reduced manpower, worn equipment and 
shortages of parts, the service industry came through! REAL 
SERVICE ... the clear quill . . 


ica on wheels. 


your program to its peak efficiency. 
. is all that has kept Amer- You can pass this entire responsibility on to Snap-on . 
and know by the record that you will get results. If you 


now are planning a service too program — call in Snap-on! 


SNAP-ON TOOLS CORPORATION 


8082-B 28th AVENUE KENOSHA, WISCONSIN 


Those who will buy the bulk of postwar cars know it. 
And dealers have a new, keen awareness of the importance 
of every phase of it. The service that backs up the sale will 
be a decisive factor in postwar competition! 


GOOD SERVICE IS PERFORMED BY GOOD 
MECHANICS . . . Equipped with Good Tools 


Today, the tool equipment in service shops is at an all- 
time low in adequacy and efficiency. 


Tas) 1913 OF Caz.) Lao add 


To retool your shops . . . and to get the right tools 
into the kits of the mechanics who will service your new 
models . . . is a challenging task for the soundest of 
service tool programs. Above all, it’s a job that takes 
manpower! 


we, 


Let Snap-on work with you! Our part in your program 
can be inconspicuous, but immensely effective and helpful. 





statement outlining an eleven-point 
program which the committee now Plants Corporation Act, which ex- 
is prepared to seek for small busi- | pires July 1, 1945. 


2. Extension of the Small War 


3. Development of a system of in- 
terim financing for small business. 

4. Assurances that small busi- 
ness will be able to participate in 
the distribution of surplus war 
property. 

5. Development of means for mak- 
ing scientific research, technologi- 
cal advances and the latest man- 
agement, advertising and merchan- 


1. To bring to public attention the) gising techniques available to small 
role that small business can play in| pusiness. 
the reconversion period through an 


mittee is planning a series of hearings and studies which its|chairman of the group, issued a|effective program of assistance. 


6. Development of world markets 
for small business. 

7. Aiding in every possible way 
veterans who wish to establish 
small business enterprises of their 
own. 

8. Emphasis on regional growth 
of small business. 

9. Assisting marginal mining en- 
terprises. 

10. Eliminating much of the 
routine government paper work 
which most small enterprises are 
not equipped to undertake with- 
out employing more people. 

11. Examination of the construc- 
tion industry with a view to aiding 
the small independent enterprise. 

es <..¢ 
Military Offensive 
For Job Draft Lags 

RECENT DEVELOPMENTS 
have taken much of the steam out 
of the military’s drive for man- 
power legislation. In the first place, 
the outlook on the battlefronts is 
much better than it was around the 
year-end; optimism, over the end of 
the war is almost as great as that 
of last fall, even though there is a 
slightly more cautious attitude. 
Next, there seems to have been 
some confusion in the War depart- 
ment’s lobbying for the legislation. 

Members of the Senate Military 
Committee revised the House-ap- 
proved bill according to the depart- 
|ment’s wishes. Then they found out 





|that the department had another 
idea. Waiting to get the situation 
straightened out, the committee de- 
cided to hold a few hearings on the 
subject. At those meetings, the 
Navy said legislation was neces- 
|Sary as “insurance” that adequate 
repair forces would be available to 
repair battle damage to ships. 
Demands for a quick, thorough 
investigation of the actual man- 
power situation in critical labor 
areas continue. Reports persist 
that the socalled “bad situation” 
really is only a spotty, temporary 
mal - adjustment of available 





labor. 

Only the strongest kind of ad- 
ministration leadership kept the 
May-Bailey bill intact in the House. 
That was two weeks ago. The time 
of possible Senate approval of that 
or a revised bill can not be deter- 
mined now. Nor can the tides of 
war be predicted. Despite some of- 
ficial statements to the contrary, 
new, Major breakthroughs would 
greatly reduce the chances of pas- 
sage of the legislation. 

* * * 


Congress Scanning 


Security Proposals 

LEADERS IN both House Ways 
and Means Committee and the Sen- 
ate Finance Committee have com- 
mitted themselves to a review of 
social security legislation. 

Leading proponents of an overall 
revision of the system have been 
the national labor organizations and 
the Social Security board. There 
really is very little to distinguish 
between the proposals of these two. 

The “overall revisioners” seek a 
national uniform social security 
system. Such a system would 
bring the employment services 
and the unemployment compen- 
sation systems within the exclu- 
sive control of the federal gov- 
ernment, thus destroying the 
present federal-state relation- 
ship which has been maintained 
the last eight years. 

The new proposals would extend 
the old-age and survivors’ insur- 
ance program to cover agricultural 
and domestic workers, employes of 
non-profit institutions and _ self- 
employed. Workers with permanent 
and total disability would be pro- 
vided with monthly cash benefits 
equal to those paid under old-age 
insurance. 





All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


och saree aude. 
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Long before Lord Howe lost Philadelphia for the British, the tensed arm 
and mallet symbolized the craft of the gold beater ...Today it might well suit the 
Inquirer which assays truth in news, spreads it wide with strength and skill... wins 
confidence and custom with the quality of its product, and begets custom for 

any good product sponsored in its columns among an audience able to appreciate 


quality, and quick to acknowledge it...With past prestige upheld by present 


performance, The Inquirer is Philadelphia’s first medium, for news and advertising. 
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Dealers tell me 
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By 
John O. Munn 


(Continued from Page 3) 


ers that most of the violations 
charged to dealers were really 
not violations. The government 
will never be able to support 
them in court, they say. One of 
the so-called violations the in- 
vestigators “discovered” was the 
use of a high-rate finance sched- 
ule. The use of this schedule, they 
claimed, brought the car over 
ceiling price and therefore con- 
stituted a violation. 

Dealers reply that such schedules 
were in effect in March, 1942—the 
month on which OPA based its ceil- 
ing prices for commodities and ser- 
vices in its regulations for most in- 
dustries. Reputable dealers and fi- 
nance companies years ago would 
have been glad to have had these 
high rates eliminated. 

But competition was such that a 
finance company which didn’t have 
such a schedule would lose busi- 
ness, and a few dealers used it 
because it gave them a competitive 
advantage over the large share of 
the dealers who didn’t. 


OPA Attempting 


Impossible Task 

EALERS TELL ME that if the 

OPA thinks it can overcome 
through its regulations a practice 
which the Better Business Bureaus, 
state and national legislation and 
the influence of the finance com- 
panies and the legitimate dealers 
themselves have been unable to 
eliminate, then it is straining its 
enforcement efforts. They suggest 
that the all-too-small enforcement 
staff be concentrated on checking 
the real culprits whose operations 
are building black markets. 


Another so-called violation that 
OPA investigators are making a 
fuss about, according to my inform- 
ants, is the sale of a car that is not 
in good operating condition. On 
this point, the dealers’ reaction is 
“More power to OPA.” 

The industry has consistently en- 
deavored to eliminate used-car op- 
erators who failed to give good 
value for the money. Nevertheless 
there has always been a fringe of 


|dealers who never expected to sell 





Nid (oh ea Oe 


a 


f one thing to design a superprecision 


speedy, low-cost mass 


production! 


more than one car to a customer, 
talked fast, got the money and 
hoped never to see the customer 
again.They high-pressured the pros- 
pect; they didn’t build business. 
First-time buyers are usually used- 
car purchasers, so these dealers 
looked for new “suckers” rather 
than repeat sales. 

This type of dealer gets a cer- 
tificate from OPA to sell war- 
ranted cars. He sells them in 
competition with the legitimate 
dealer to whom the warranty 
means something. Whether the 
merchandise delivered is in good 
operating condition or not is a 
matter not only of what the 
dealer does to the car, but of 
what the customer is told. 

OPA is in no position to adjudge 
a question of that kind. Civil courts 
can, and there are Better Business 
Bureaus to look into the situation. 
OPA, ac’ »rding to dealers, is just 
undertaking an impossible task in 
attempting to define “good oper- 
ating condition.” Anyway, they say, 
cases of this kind were included 
in the OPA’s December report of 


violations found. 
*~ * * 


Pellmell OPA Suits 


Scare Off Nobody 
ANOTHER interesting reaction 
has to do with OPA’s interpre- 


Cle) ae ee 





product—but it’s a far tougher job to design it for 


_ , Take one example—aircraft instruments. These complicated mechanisms have more pre- 
cision than the finest watch ever dreamed of. Yet these superprecision instruments are rolling 


off the production lines at a rate that was seemin 


redesigned them for mass production. 


These men threw away the rule books. Working hand in hand with production specialists, 
they simplified design, figured out new methods of manufacture and assembly—licked dozens 
of problems that had been production bottlenecks. When they finished, they had an ultra high 
precision product that could be turned out in the mass quantities needed to keep up with the 
growing demands of our global war. 


gly impossible until Jack & Heintz engineers 


The same engineering job has been done on dozens of other vital wartime assigmennts— 
many of them still on the secret list—in Jack & Heintz engi- 
neering laboratories. The net result has been greater quan- 
tities of precision aircraft equipment in far shorter time— 
and with important economies.in both manpower and money. 


Valuable as it is in war, this unique and effective en- 
gineering ability holds equal promise for peace. Already, 
startling new developments are on the way from the minds 
and drawing boards of these men who won't take no for an 


answer. 


Look to Jack & Heintz for better things for flying! 


Jack & Heintz Inc., Cleveland, Ohio. Manufacturers of aircraft engine 
starters, generators, gyro pilots, gyro flight instruments, magnetos, motors. 
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Jack « HEINTZ 
CIncorporiled 






tation of enforcement as entering 
a civil suit against somebody—any- 
body, quickly, just to get publicity 
and frighten away violators. News- 
paper publicity never deterred a 
criminal. The threat of the death 
penalty as against life imprison- 
ment never, according to records, 
led a murderer to cross a state line 
in order to avoid the more severe 
penalty. 

One instance that has been 
brought to this column’s attention 
was a case where an overzealous 
OPA district office filed a suit 
against a dealer on a technicality 
for $1,500—treble damages for an 
alleged $500 overcharge. It was 
brought against a dealer who has 
been in business more than 25 
years, has been president of his 
local dealer association, active in 
civic and community affairs, a 
member of the Boy Scout Council 
and a member of his rationing 
board. 

The customer got a fine deal. He 
was satisfied. He is still satisfied. 
He didn’t make the complaint, 
because he had no complaint to 
make. The first the dealer knew 
about the suit was when he saw 
it in big headlines in his local 
paper; he was given no chance to 
be heard. 

My informant, who is a friend 





and competitor of the dealer being 
sued, says: “It certainly is a mess 
and a miscarriage of justice. If I 
bring a civil suit, I must make de- 
mand upon the man for the money 
before I can sue him, but of all 
people, for the U. S. government to 
bring suit against one of its citizens 
without warning looks to me like 
persecution.” ‘ 


Malad justments 


Must Be Aired 

O MUCH for the reasons why 

dealers feel that the OPA has 

got itself, the legitimate dealers 
and the nation into a tough spot. 
Now let’s see what we can do to 
get out of it. How can we accom- 
plish what the OPA wants to do— 
keep down inflation, keep cars run- 
ning, keep dealers in business and 
strangle the black market? 

Let us remember that MPR 540 is 
comparatively new to the OPA, to 
the dealers and to the public. Any 
set of artificial rules which run 
counter to the workings of natural 
laws will always cause maladjust- 
ments, and we can’t avoid such 
rules in wartime. All we can do is 
to bring the maladjustments out 
into the light of open discussion 
and see to what extent they can be 
overcome. 

Both OPA and the dealers must 
understand the situation so they 
can work unitedly to the end that 
the best interests of the nation 
are served. The dealers are needed 
to encourage the movement of 
cars to where they are most urg- 
ently required. They are needed 
to rebuild and recondition cars 
before they are placed in the 
hands of new owners. The OPA 
needs their help. 

The way to get it, and to accom- 
plish what MPR 540 was set up to 
do is not by digging up and pub- 
licizing technical violations on the 
part of responsible dealers, or by 

attempting to reform long-estab- 
lished though questionable trade 
practices, but by finding and adopt- 
ing a practical way of investigating 
the vastly greater number of indi- 
vidual-to-individual sales where the 
percentage of violations is much 
higher. 


+ 


* * * 


Honest Dealers 


Merit Protection 

HIE INDUSTRY holds no brief 

for erring dealers, but honest 
and cooperative dealers want pro- 
tection from the culprits who are 
violating the regulation with im- 
punity. As this column has men- 
tioned before, the only way out is 
for the dealer to report suspected 
overceiling sales to his board, and 
for the OPA to have its investi- 

gators follow up those doubtful 
transactions. 

“Go the limit” on prosecution for 
wilful violators—people who delib- 
erately attempt to find ways to 
evade the law—but refrain from 
taking to court and “making an 
example” of a dealer whose inten- 
tions and willingness are of the 
best, but who has made only a 
technical error. 

If this used-car regulation is to 
serve the nation, it must be made 
to work. It is a difficult regula- 
tion to administer. Ninety percent 
of the merchandise it controls is 
in the hands of individuals, and 
only 10 percent in the hands of 
dealers. 

If the regulation is to be success- 
ful, it needs thorough and impar- 
tial, but intelligent enforcement— 
the kind that will get industry co- 
operation. We must have full un- 
derstanding. We need to be brought 
together, not driven apart. 


de Muller Joins 
Willys Export 


TOLEDO.—Capt. Marcel F. de 
Muller, recently reverted to inac- 
tive status after 32 months Army 
service, has been 
appointed divi- 
sional sales man- 
ager of Willys Ex- 
port Corp., it was 
announced last 
week by Ward 
M. Canaday, 
chairman of Wil- 
lys-Overland Mo- 
tors, Inc. 

Before being 
commissioned in 
the Ordnance De- 
partment in 1942, 
Capt. de Muller was for 12 years 
in charge of the New York office of 
the Chrysler Export Corp. 





Capt. de Muller 
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What the huge Wage Earner market can buy is one thing. 
What it wants to buy may be another. What makes these 


wet, 
. 


people respond, what gets them to say yes or no ? 


—- -_ = 
rtet 


Mark Twain had it; Lincoln had it. True Story has it 


... the uncommon quality of the common touch that warms 





; oe ag | the hearts of the common millions, makes them responsive, 


ae ene Sheey Dees and makes them heed what you have to say...about automo- 
Tur ‘‘Common Toucn’’ To Help Its Readers 


Meet Their Wartime Problems biles or any other product. 


@ How could they marry? What about the parent they each supported; 
what about the impossibility of all living together? What about the 


draft? (February’s opening True Story) Page 21 FOR 25 YEARS THE WAGE EARNERS’ FAVORITE MAGAZINE 
@ Mae is 18, wants to leave home to study nursing. Her mother believes 


she should stay at home in equally important war work. Both Mae and 
mother discuss it in the February Home Problems Forum . Page 4 


e How to make irreplaceable electrical appliances last longer : Home- iat C O Waa Oo N MA Fe W E 5 i | N |e) iat D, ! S if a E eC) 4 E AT E A | 
making Editor Esther Kimmel’s interview with the Smithlines, True Te) R C E sf OWA R D 3) Tv | 1 ey N re i re E r vt E ey | c A iv] E Va IN s 


Story readers of Denver, Colo. (February Homemaker) . Page 87 
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There’s no kidding in the 


—- 


—Auto Advertising— 


New Service Campaign 
Set by Chrysler 
By Robert M. Finlay 


new series of ads on service 


that Ruthrauff & Ryan is preparing for the spring months 
for Chrysler’s four divisions. Slated for 1,121 publications 
in 1,090 towns with a circulation of 40,000,000 and popula- 
tion of 58,000,000, the campaign’s theme is “Don’t Drive 
aoe pee a aaaaaQuQu4ue.= 


Ask nearly any driver these] vice reminders, which is being used 


days how the old car is going, 
and he’ll say: 

“Well, OK, but the brakes aren’t 
quite what they should be.” 

Or maybe, when he is reminded, 
he’ll be a little worried about the 
timing, or the wheel alignment or 
the grease job he should get. 

Considering the age of the aver- 
age car today and the gloomy fu- 
ture predicted in OWI’s transporta- 
tion report, it’s a good thing to re- 


mind the driver not to delay that | 


trip to the dealer’s service shop. 
That’s why the light vein on ser- 









pretty generally, was avoided in 
this series. It’s a serious propo- 
sition now. The ads list various 
service suggestions, and point out 
that the auto dealer knows the 
car best. Tie-in of the theme with 
Chrysler’s Maj. Bowes radio pro- 
gram is scheduled. 


Share the Profits 


Adoption of a profit-sharing re- 
tirement program for officers and 
jemployes of Arthur Kudner, Inc., 
‘Detroit and New York advertising 


agency, has been announced by 
James H. S. Ellis, president. 


The plan, subject to U. S. Treas- 


ury approval, covers all employes |. 


after two years of service and will 
be operated by a joint committee 
of employes and management with 
the Chemical Bank & Trust Co. 
acting as depository. The profit- 
sharing retirement program is sup- 
plemental to the agency’s annual 
bonus and insurance program. 


Fortune Moves 

Fortune magazine has moved its 
executive, editorial and advertising 
offices from Time & Life Building 
to Empire State Building, 350 Fifth 
Ave., New York 1. 


Radio Tiein 

A cooperative outdoor advertis- 
ing program between Electric Auto- 
Lite and its distributors has been 
launched in support of Auto-Lite’s 
radio program, “Everything For the 
Boys,” featuring Dick Haymes, it 
was announced by H. D. Bissell, ad- 
vertising manager. 

Auto-Lite furnishes to cooperating 
distributors full size billboard post- 
ers plus personalized name strips 
listing the Auto-Lite products he 
handles and the name of the radio 
station and time over which the 





" 
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sOn YOUT OWN SATECK AYt TOUS SHAKES CuSeES® tomar: 
a 
eT es Rene eae ee heen te Bee 


EXAMPLE of Chrysler Corp.’s serv- 


‘ce ads. 


program is heard. In addition, each 
distributor is supplied with window 
display counter cards to tie in the 
program with his dealers. 


Post War Products 


Will Include 





WAR-PROVED 


MONROE 









Hydraulic Shock Absorbers 


absorbers. 


@ Post war transportation, whether passenger or 
freight . . . by motor car, truck, bus or railway... 
will demand the use of modern hydraulic shock 


“4+<«<«~<~<~~<+~~<~~<~~« <« «+ «+ ~« «4+ 4 4 + + 





With a 28-year record of precision manufacturing, 
Monroe Hydraulic Shock Absorbers are proving 
their superiority on war vehicles. . 
motor cars, trucks and buses. . . as well as on Amer- 
ica’s luxury trains. 


. on millions of 


Our engineering staff will gladly work with you on 
any problem involving hydraulic shock absorbers 
for present or post war needs. 


“~<<<<+ << 


7 


| Willys - Overland. 





New Accounts 

Kemmerrer, Inc., of Hollywood, 
has been named as agency to place 
|advertising for Electronic Com- 
| ponents, Inc., Dietz Mfg. Co., and 
Slot-Lock Co., all Los Angeles firms. 

Gilbert H. Fuller has resigned as 
advertising promotion manager of 
the Chicago Sun to return to the 
Lawrence H. Selz Organization, 
public relations counsel, as account 
executive. Fuller was with Selz 
prior to joining the Sun. He was for- 
merly with Maxon, Inc., Ruthrauff 
& Ryan and, prior to entering the 
agency field, with the retail store of 
Marshall Field & Company. 


Preparing 

Favorable comment reported on 
APB’s ad campaign to help cus- 
tomers prepare for the change from 
“nothing to sell” to “buy, brother, 
|buy.” Ads urge more thorough 
analysis of markets and market po- 
tentials, field work by ad managers 
to sell company heads on need for 
adequate budget to do the job, and 
more field work on readers’ prob- 
lems upon which effective business 
paper copy can be based. 


Willys Names Howlett 
Appointment of William Howlett 
as special assistant in charge of 
public relations has been announced 
by Ward M. Can- 
aday, chairman of 





H. A. Bruno & 
Associates were 





recently ap- 
pointed public re- 
lations counsel 
for the company. 

Howlett, who 
has had a wide 
and varied expe- 
rience, resigned 
as partner of Carl 
Byoir & Asso- 
ciates to take up his new duties. He 
will coordinate public relations for 
the Toledo company, which is cur- 
rently engaged in volume manufac- 
ture of Jeeps, robombs and other 
armaments, and is making plans 
for postwar civilian Jeeps and 
other motor vehicles. 


Howlett 


Says Ireland 


Ruling that the name jeep has 
now fallen into the public domain, 
the Industrial and Commercial 
Registration Office in Dublin has 
denied Willys Overland the exclu- 
sive use of the name. 


Parley Off 


Marking the first such action 
since its founding, the American 
Assn. of Advertising Agencies, has 





Brake Lining Manufacturers’ 
Assn. is strongly supporting the 
coming brake-check drive by indi- 
vidual mailings of a large official 
poster to 90,000 garages, brake sta- 
tions, car dealers and jobbers. The 
association is also using color ad- 
vertising spreads giving automotive 
service industry the full story of 
campaign functioning and urging 
all service outlets to cooperate fully 
as will salesmen and personnel of 
brake -lining manufacturers and 
their distributors. 





canceled its annual meeting, which 
this year was scheduled for Apr. 
19. Election of officers and other 
necessary business will be con- 
ducted by mail. 


Joins Basford 


S. A. Pennock has joined G. M. 
Basford Co., advertising agency, 
New York City., as account execu- 
tive. He has specialized continu- 
ously in automotive merchandising, 
|sales and advertising for mare 
than a dozen years. 


Names 


Samuel D. Fuson, vice-president 
of Arthur Kudner, Inc., has been 
elected president of the National 
a of Public Relations Counsel, 
ne. 

John J. Yezbak has been ap- 
pointed manager of public relations 
as well as the news bureau of 
Timken Roller Bearing Co., Canton, 
O. Yezbak has been head of the 
firm’s news bureau since joining 
the company in June, 1943. 


John Donohue, Detroit district 
manager of the Blue Network for 
over four years, has been appointed 
Eastern sales manager of the Blue, 
C. P. Jaeger, network general sales 
manager, announced last week. 
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of Studebaker’s famous handbooks 
on truck and tire care 


LL over the nation, Studebaker dealers were kept promotion of the booklets, Studebaker dealers will 


in steady contact with thousands of motor truck continue to enjoy new opportunities for holding and 
operators last year, thanks to two distinctive Stude- building good-will. 
baker handbooks on the care and maintenance of all 


x Studebaker «x 


PIONEER AND PACEMAKER IN AUTOMOTIVE PROGRESS 


makes of trucks...Now, due to popular demand, 
new 1945 editions of these handbooks have been pro- 
duced ...To date, “er 420,000 copies of these Wartime builder of Wright Cyclone engines for the 
timely truck conservation guides have been placed Boeing Flying Fortress—heavy duty Studebaker mil- 
in the hands of essential users . . . Through steady itary trucks— Weasel personnel and cargo carriers 
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Senate Gives Approval 
Of 14 Special Committees 


WASHINGTON.—Continuance of 
14 special committees to conduct 
various types of investigations on a 
wide range of subjects affecting in- 
dustrial operations and activities 
has been authorized by the U. S. 
Senate. They are: 

1. Senate War Investigating Com- 
mittee (formerly the Truman Com- 
mittee) now headed by Sen. Mead 
(Di, Bex) 

2. War Contracts Subcommittee 
of Senate Military Affairs Commit- 
tee, headed by Sen. Murray (D., 
Mont.). It was this committee 
which held the first hearings and 
prepared the first drafts of the con- 
tract termination an dsurplus prop- 
erty legislation now on the statute 
books. 

3. War Mobilization Subcommit- 
tee of Senate Military Affairs Com- 
mittee, headed by Sen. Kilgore (D., 
W. Va.). This is the committee 
which held extensive hearings on 
the measure to create an Office of 
Scientific and Technical Mobiliza- 
tion and has been considering the 


many New Deal proposals to over- 
haul the patent system. 

4. Special Committee on Postwar 
Economic Policy and Planning, 
headed by Sen. George (D., Ga). A 
special subcommittee headed by 
Sen. O’Mahoney (D., Wyo.) plans 
extensive studies on postwar “in- 
dustrial organization” while other 
committees headed by Sens. Taft 
(R., O.) and Hayden (D., Ariz.) are 
preparing recommendations dealing 
with postwar housing and road 
building projects. 

5. Special Senate Judiciary Sub- 
committee to study authority for 
issuance of executive orders and 
departmental regulations. 

6. Special Committee to investi- 
gate the production, transportation 
and use of fuels in areas west of 
the Mississippi River. 

7. Special Committee to investi- 
gate all airplane crashes. 

8. Special Committee to deter- 
mine a national petroleum policy. 

9. Special Subcommittee of Inter- 
state Commerce Committee to in- 
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the swing’s to 


Hydrovac 


(HYDRAULIC- VACUUM POWER BRAKING) 


vestigate international communica- 
tions by wire and radio, headed by 
Sen. Wheeler (D., Mont.). 

10. Special Committee to investi- 
gate the use of public lands. 

11. Special Committee to investi- 
gate the production, transportation 
and marketing of wool, headed by 
Sen. O’Mahoney (D., Wyo.). 

12. Special Committee to investi- 
gate petroleum resources of the 
United States. 

13. Special Committee to investi- 
gate the supply and distribution of 
hydro-electric power. 

14. Special Committee to investi- 
gate the problems of small business. 


Goodrich Enlarges 
Gadsden Plant 


AKRON.—Announcement of ad- 
ditional construction of plant build- 
ings to the factories of the Good- 
year Tire & Rubber Co. in Gadsden, 
Ala., for the manufacture of mili- 
tary tires, was made by Clif Slus- 
ser, vice-president. 

The Gadsden plant will get a new 
wing, corresponding to a recently 
completed tire production wing. 

The wing will add 300 persons to 
the Gadsden payroll. 


a oe oe oe | 






From French, 


NEW YORK.—Representatives of 
American automobile companies in 
London expect sharper competition 
from French and possibly Italian 
makers than from British pro- 
ducers immediately after the war, 
according to a dispatch from Lon- 
don to The New York Times. 


“Although the British producers 
are eager to expand their export 
sales,” the dispatch said, “the 
difficulties of retooling and get- 
ting into production on an ex- 
port scale are likely to handicap 
them for some time after: the 
close of the European fighting. 

“The French and Italian produc- 
ers of small cars, it was said, are 
planning a strong bid for the mar- 
ket that the German Opel Car was 
acquiring throughout Europe imme- 
diately before the war. By 1939 the 

American producers who had dom- 
inated most European markets 
were beginning to feel the serious 
inroads of the small, fast and dur- 
able cars with low horsepower en- 





Higher and Higher Goes 
Hydrovac Production as the 


Industry Overwhelmingly 
Endorses This New, Advanced 
Power Braking Unit! 


On the home front as well as the battle 
front, today’s exacting standards of truck 
performance require the most advanced 


type of power braking: 


That’s why Hydrovac production in so 
short a time has skyrocketed to near the 


1,000,000 mark. 


That’s why, too, it will pay you to study the 


reasons for this unrivaled preference for 
Hydrovac, the best-proved and most popu- 


lar power braking system on the market. 


by 





Foreign Auto Market 


U.S. Manufacturers See Sharp Competition 


Bendix! 


BENDIX AND HYDROVAC ARE TRADE-MARKS 
OF BENDIX AVIATION CORPORATION 


BENDIX PRODUCTS DIVISION OF BENDIX AVIATION CORPORATION » SOUTH BEND 20, INDIANA 












Italian Makers 


gines designed to save on taxes 
through the economical use of gas. 
oline. The competition was felt par- 
ticularly in the Low Countries and 
Switzerland at that time.” 


The story said that while there 
is talk of a British postwar bid for 
empire and Latin-American auto 
markets through production of 
larger cars comparable to U. S. 
cars, the American representatives 
in London and many British pro- 
ducers are skeptical. A recent 
change in the British tax on cars 
from a cylinder bore to a cubic- 
capacity basis was designed to en- 
courage the production of large 
cars, but the producers now com- 
plain that the shift will not help 
them since it will still penalize the 
owner of a large car. 


“Reports that British producers 
are planning a postwar car equip- 
ped to use high-octane gasoline 
that American cars cannot use 
were discounted here (London),” 
the dispatch added. “The reports, 
it was said, arose from the fact 
that one producer had built a 
number of engines for Channel 
rescue boats for the government 
on an experimental basis. The en- 
gines were equipped to burn high- 
octane gasoline, but the experi- 
ment was not successful and the 
production of the boat engines is 
now proceeding along orthodox 
lines. 

“The American auto makers see 
little in the way of a volume mar- 
|ket for American cars here (Lon- 
don) for some time after the war. 
They predict that the ‘emergency 
act,’ the war measure under which 
the government has the right to ex- 
clude certain types of imports in 
the national interest, will be kept 
in force for the three years allowed 
after the end of the war. They are 
convinced that automobiles will be 
lone of the last items freed from 
such import control.” 


P & W Engines 
Metallized to 


Avert Corrosion 


DETROIT.—tTypical of advanced 
production techniques being used in 
converted automobile manufactur- 
ing plants to help produce aircraft 
engines is a modern metallizing 

| process which is used to protect the 
| cylinder head and barrel assembly 
of Chevrolet-built Pratt & Whitney 
aviation engines from damage due 
to corrosion. 

When the engines are installed in 
bombers, troop or cargo transport 
planes, the cylinder head and barrel 
assemblies are exposed to destruc- 
tive effects of corrosion because of 
the extremes of weather. To provide 
adequate protection, a thin coating 
of aluminum (.002 to .004 inches 
thick) is applied through the metal- 
lizing process. 

In this operation aluminum, in the 
form of wire, is vaporized into a 
spray as it is fed through a special 
gun by a combination of air pres- 
sure, natural gas and oxygen. In 
vaporized form the aluminum coat- 
ing is applied much in the same 
manner that paint is sprayed on 
metal surfaces. 

















New Plane Uses 


Lear Device 


NEW YORK.—The Navy’s new- 
est four-engined plane, the Pri- 
vateer, which is supplementing the 
former Liberators that have been 
used for Navy patrol work and 
bombing, follows in the footsteps 
of the mother ship, the B-24, in 
using Lear electrical - mechanical 
actuating controls to operate the 
cowl flaps. New applications of 
Lear equipment on the Privateer 
operate carburetor ducts and super- 
charger valves. 

The Privateer, which is Consoli- 
dated-Vultee’s PB4Y-2, is designed 
primarily for long and lonely search 
missions, and can stay in the air 
for 20 hours. Its operating range is 
3,008 miles, and its speed above 250 
miles an hour. With a dozen .50 
caliber guns in its turrets, it is one 
of the most heavily armed planes 
in the air. 
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ing If you're observant, you’ll notice that the Packard for car output double our biggest pre-war year. 
= service sign above is a brand-new design. 

Sa They’re making money right now, too. Get the 
the Orders for it are pouring in from our dealers. 
» a ¥ ‘ 

tial They like it. 

‘'es- 

= If you're Wise, you’ll look into the benefits enjoyed 


me by dealers who display this Packard sign. 
on Start the ball rolling by phoning or wiring the 


They operate under a new sales agreement — 
RE aging ON Packard Sales Dept., 1580 E. Grand Blvd., Detroit 
32. We'll do the rest. 


story of men who have taken on Packard deals in 
the past few months. Their profit-sheets will open 


your eyes. 


They’re looking forward toa big post-war future, 
thanks to the Packard expansion program calling ASK THE MAN WHO OWNS. ONE 


: ACKARD 
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MUSTANG MOSQUITO LANCASTER WARHAWK HURRICANE NAVY ARMY 
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American Airlines 
Bares Early Use 
Of Superfort Cabin 


NEW YORK.—American Airlines, 
Inc., has disclosed that the pressur- 
ized cabin in the Army’s B-29 Super- 
fortress has certain design and oper- 
ational developments which were 
worked out during the past two 
years of research by American Air- 
lines working with the General Elec- 
tric Co. at La Guardia Field here. 

The same type of pressurizing 
equipment was used on the C-97 
(commercial version of the B-29), 
which averaged a new record speed 
of 380 miles per hour in its non-stop, 
high-altitude flight between Seattle 
and Washington, D. C. 

Described as a_ revolutionary 
method of passenger cabin pressur- 
ization, the new equipment, previ- 
ously tested in a B-23 at 36,000 feet 
(10,000 feet higher than the usual 
altitude of bombers), utilizes engine 
exhaust gases to drive an air com- 
pressor, thus condensing to livable 
pressure for crews and passengers 
the rarefied stratosphere air which 
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Patent Changes Asked 


Congress to Get Proposals Setting Up Distribution 
Of U. S.-Owned Inventions to Industry 





NINE VETERAN employes are honored by American Automobile Co. (Chrysler 
distributor), Seattle, for 20 years of service. They received bonuses at a ban- 
quet. Here are the men with 20 years of service to their credit. Left to right: 
Charles Branch, Paul Graham, C. A. Petersen, Andy Chyka, Ted Avery, Tom 
Bennett jr., S. S. Sayres, P. L. Hensel, Pat Fouts, Al Palmer and R. J. Lawson. 


formerly necessitated the use of oxy- 
gen masks. 

In addition, American Airlines’ 
pressure cabin equipment is said to 
provide an inside temperature of 60° 
F while outside temperature hovers 
about 60° below zero, thus eliminat- 
ing use of ordinary heaters. The 
plane is also equipped with air radi- 
ators which cool the compressed air 
when higher outside atmosphere is 


‘ encountered. 


Cushman Wins 


Service Award 


DETROIT. — Edward L. Cush- 
man, regional director of the War 
Manpower Commission here, was 
presented the Distinguished Service 
Award Key by the Detroit Junior 
Board of Commerce, for perform- 
ing the most outstanding public 
service here during 1944. 











WASHINGTON.—With the filing 
of its second report last week, deal- 
ing primarily with government- 
owned patents, the recommenda- 
tions of the National Patent Com- 
mission will be embodied in bills 
soon to be introduced in both houses 
of Congress. 

The first report contained seven 
specific recommendations concern- 
ing the patent system, the principa) 
one being creation of a single court 
of patent appeals. 

Of the four principal recommen- 
dations in the second report, the 
one attracting most attention in in- 
dustry is the proposal that the gov- 
ernment should make its patents 
available for commercial and indus- 
trial development by private cor- 
porations with the grant of exclu- 
sive licenses when necessary or ad- 
visable. 

It was also learned that another 
new patent bill along the lines of 
the controversial “science and 
mobilization bill” introduced last 
session will be introduced soon by 





“They just walked in and said—‘Look, mister, the big thing is that 
SOLID Cincinnati reads The Cincinnati Enquirer.’ ”’ 





The most readable newspaper in Cincinnati. Pick up a copy. See 
for yourself. More features. Better features. Crisp news editing. 
Streamlined. Fasy to read. Constantly checked by reader sur- 
veys. The Enquirer is the newspaper that reflects...and appeals 
to...the solid, substantial, thinking people of Solid Cincinnati. 


The Cincinnati Enquirer is represented by Paul Block and Associates 





Senator Kilgore, of West Virginia 
The measure will cover patents, re 
search and cartel practices, and 
would create an Office of Scientific 
and Technical Mobilization, whose 
inventions, processes and findings 
would be made available to all in- 
dustry at nominal fees. 

Hearings are scheduled to be held 
on the proposal before Senator Kil- 
gore’s special subcommittee on war 
mobilization, which held extensive 
hearings on the old measure dur- 
ing the last session of Congress. 


Road Program 
Hailed As Spur 


To Patriotism 


TOLEDO., O.—The three-billion- 
dollar federal-state postwar high- 
way program will not only be a 
boon to the automotive and allied 
industries and contribute to post- 
war economy, but it also will allow 
the American public to more fully 
understand the greatness of the 
country which today they fight to 
maintain, according to Royce G. 
Martin, president of the Electric 
Auto-Lite Co. 


Reviewing the bill passed by Con- 
gress and signed by the President, 
providing 1% billion dollars in fed- 
eral funds at the rate of 500 million 
dollars a year to be matched by the 
states with an equal amount, Mar- 
tin said: 

“The new highway bill will not 
only be a stimulant to postwar 
economy by providing jobs for 
thousands, but also will provide a 
long-needed national road _build- 
ing program. Our roads have been 
considerably neglected under the 
pressure of more essential war 
work. They will not only need re- 
pair but rebuilding and, in many 
instances, entire new highways will 
be the most logical solution. 


“Then too, the new highway pro- 
gram is going to open new Vistas 
to thousands of Americans who 
never before fully appreciated 
what they have in their country. 
Leaders of the automotive indus- 
try feel that in the years following 
victory long distance motor travel 
will be one of America’s greatest 
pleasures, not only because gaso- 
line rationing has been keeping us 
close to home, but also because 
many of us never fully realized and’ 
expressed our desire to see our 
country until, through necessity, 
that privilege was denied us.” 
Brooks Given 

oo s 
Vice-Presidency 

SOUTH BEND, Ind. Mel S. 
Brooks, who before the war was 
president of Studebaker Corp. of 
Canada, Ltd., and 
more recently the 
acting domestic 
sales manager of 
the parent com- 
pany, has_ been 
named vice presi- 
dent of Stude- 
baker Export 
Corp. 

The appoint- 
ment by R.A. 
Hutchinson, pres- 
ident of Stude- 
baker Export, re- 
turns Brooks to a field with which 
he has been identified throughout 
most of his 23 years in the automo- 
bile industry. 

Hutchinson said the Brooks ap- 
pointment “is in line with, and in 
anticipation of, Studebaker’s ex- 
panded activities in the postwar ex- 
port markets.” 





Mel Brooks 


Ferguson Transfers 
Hill to Coast 

DEARBORN. — Merrit D. Hill, 
vice president of Harry Ferguson, 
Inc., has been transferred to San 
Francisco to take charge of sales 
and service expansion for the firm 
in the West Coast and Mountain 
states. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 
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Interior ol 


No more beautiful, no more durable, no more 
practical, no more interesting material has ever been 


available for car seat upholstery before. 


Thanks to Velon, you will dare to use even the 
lightest, palest of pastel tints, as well as jewel-like col- 


ors rich in an infinite variety of weaves and patterns. 


No leaky package from the grocet’s, no over- 
turned ice cream cone, no puppy’s muddy paws can 
permanently mar its beauty. A mere wipe with a damp 


cloth or cleaning fluid brings it back clean, fresh and 


- 
ANOTHER CONTRIBUTION TO A BETTER WAY OF LIFE “Fi 
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bright as new instantly. Grease can’t stain it. Velon” 


resists acids and alkalis. And it’s non-inflammable. 


To date in thousands of test installations in all 
types of public conveyances, after three years Velon 


has yet to show the slightest sign of wear. 


So start planning how to use Velon in the period 
of competition ahead. It is in the armed forces now, 


but Firestone engineers are ready to plan with you. 


P.S. For completely modern seating use Foamex 
cushioning, Firestone’s rubber latex foam. 


i LISTEN TO THE VOICE OF FIRESTONE MONDAY EVENINGS OVER NBC 


estone 


*Trademork—Pronounced VEL-LON 
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MEWA, MEMA Committees - 
Set for ASI Show 


NEW YORK.—A H. Eichholz, 
general manager, unnounces that 
at its recent meeting the board of 
directors of the Motor & Equipment 
Manufacturers Assn., preparing for 
the resumption of the automotive 
service industries show when con- 
ditions permit, unanimously rati- 
fied the appointment of the follow- 
ing members as its representatives 
on the MEMA section of the next 
joint operating committee: 

J. M. Spangler, chairman, Na- 
tional Carbon Co., New York; R. D. 
Black, vice chairman, Black & 
Decker Mfg. Co., Towson, Md.; C. 
P. Brewster, K-D Mfg. Co., Lancas- 
ter, Pa., and Fred G. Wacker, Au- 
tomotive Maintenance Mcy. Co., 
North Chicago. 

Because the ASIS is the greatest 
wholesale trade show the industry 
has ever had since motor vehicles 
introduced a new method of trans- 
portation and consequently is big 
business, every one of the manu- 
facturing executives appointed was 
chosen because he has had extend- 


ed practical experience handling 
the work supervised by the joint 
operating committee. 

During the 11 years the automo- 
tive service industries show was 
operated, 1930 to 1940, inclusive, 
there were 3,591 exhibitors, 8,797 
booths requiring 954,7451%4 square 
feet of display space, and an at- 
tendance of 97,730 members and 
guests with 36,953 present on trade 
days, or a total attendance of 
134,683. 

* + a. 

CHICAGO.—Anticipating resump- 
tion of the Automotive Service In- 
dustries Show when conditions per- 
mit, the Motor & Equipment Whole- 
salers Assn. has appointed the fol- 
lowing persons to serve as its rep- 
resentatives on the Joint Operating 
Committee that acts for the partici- 
pating associations in the conduct 
of the show: 

W. F. Wilkerson, Wyoming Auto- 
motive Co., Casper, Wyo. G. E 
Johnson, Auto Spring & Bearing 
Co., Roanoke, Va.; F. G. Stewart, 





swe PREFERRED NEWSPAPER 


Wf WT OF 


Represented by: 


*Source: Clearing House Association of Seattle and U.S. Treasury 


O'MARA & ORMSBEE, 


10 SEATILE WOM gs 


INC, « NEW YORK 


Standard Automotive Supply Co., 
Washington, D.C., and C. E. Owen, 
East Texas Auto Supply Co., Tyler, 
Texas. 


This action, according to an- 
nouncement, results from the asso- 
ciation’s desire to do its part in 
having organization procedures all 
set up so that ASIS will be all 
ready to go at the earliest time pos- 
sible after the war ends. 


Haig Succeeds 
Johnson at GM 


DETROIT.—Appointment of 
Norman K. Haig as manager of 
General Motors War Products 
a. Service is announced by 
C. L. McCuen, vice-president of 
General Motors in charge of en- 
gineering. He succeeds John E. 
Johnson, recently appointed mana- 
ger of the Detroit office of the pub- 
lic relations department. 

Haig has been associated with 
General Motors since April, 1923, 
when he joined the Chevrolet ac- 
counting department. 


is the American way of 


Democra: 
Zeep it that way. 


life; let’s 






PHILADELPHIA. — Automobile 
clubs ought to be looking into the 
postwar period and giving attention 
to the “tremendous road-building 
program that will be needed,” Henry 
J. Brunnier, national president of 
the American Automobile Assn., de- 
clared last week in an address be- 
fore the Philadelphia Automobile 
Club. 

“We must plan now,” he said, 
“following the lead of Congress 
which recently voted a billion and 
a half dollars for highway work in 
the respective states.” 





Legge to Build 


VANCOUVER, EB. C.—Erection of a com- 
bined service station and motor truck 
headquarters is planned by Augustus 
Legge, 209 Columbis St. East, New West- 
minster, B. C. Legge has purchased prop- 
erty extending from the 1000 block on 
Royal Ave. to Hanlon St. He proposes to 
erect a modern service station on the site, 
and also build a garage and headquarters 
building for the Commercial Truck Co., 
Ltd., a cartage organization which is 
headed by his son, R. G. Legge. 
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Anti-Diversion Backed 


Brunnier Seeks Support of All Auto Clubs 
For State Constitution Amendments 












Brunnier called for backing of all 
automobile clubs in an effort to pre- 
vent the practice of diverting motor 
revenue to other than road pur- 
poses. 

“Experience has shown that the 
only effective way to accomplish 
this is through an anti-diversion 
amendment to the state consti- 
tution,” Brunnier said. 

Discussing current automobile 
problems, Brunnier pointed out that 
this year will be a critical one for 
all who own and drive cars. 


“Tt must be borne in mind that we 


‘|have to carry on with cars that 


average eight years in age and that 
require, as they grow older, more 
from our limited supply of replace- 
ment parts and consequently more 
of our slender resources of repair- 
shop man hours,” Brunnier con- 
tended. 


Brunnier said that conserva- 
tion on the part of each and 
everyone is the only answer to the 
problem, and new shortages that 
were unknown before may de- 
velop from time to time. 


Panic-buying that results from 
thoughtless acceptance of unfound- 
ed rumors has already caused spot 
shortages in some localities and has 
further complicated the difficult 
problem of petroleum transporta- 
tion, according to Brunnier. 


Knudsen Reporte 


ATSC Payroll Drops Two 
Million a Month 


WASHINGTON — Following 
efforts to cut the operating costs 
of the Air Technical Service Com- 
mand, Lt. Gen. 
William S. Knud- 
sen, its directors 
and former presi- 
dent of General 
Motors, reported 
a payroll saving 
of $2,000,000 per 
month has been 
made. 

Since the con- 
solidation of the 
AAF Material 
Command with 
the ATSC last 
September, overall civilian person- 
nel has been reduced by 18,000 per- 
sons, according to Knudsen’s re- 
port. 


Knudsen pointed out that the 
ATSC is the largest organization of 
its kind in the world, and that the 
plant investment amounts to $622,- 
000,000. Civilian payrolls are $43,- 
500,000 a month and military pay- 
rolls total $6,500,000 a month. 


“One of the principal efforts in 
the last six months has been toward 
making subordinate commanders 
“dollar conscious” so that operating 
costs and overhead expenditures 
can be kept at absolute. minimum.” 
Knudsen said. 


Calif. Bill Would Repeal 


Personal Income Tax 


SACRAMENTO, Calif.—Repeal of 
California’s personal income tax 
was proposed in a bill introduced 
in the state legislature here by 
Senator Ed Fletcher, San Diego 
Republican, who asserted that the 
levy “doesn’t bring in sufficient 
money to warrant the extreme an- 
noyance to the individual.” 

“Our state income tax,” he said, 
“only brings in $46,500,000 annually. 
and it would be interesting to know 
the cost to teh state to collect it. 
We have a state surplus at the 
close of this biennium of $225,000.- 
000 irrespective of higher state sal- 
aries and higher old age pensions 
... and the approximate 15 percent 
reduction in taxes enacted for the 
last two-year period.” 





Gen. Knudsen 


Dorsey Trailers Wins 
Army-Navy E 


| ELBA, ALA.—In recognition of 
| having produced excellent equip- 
| ment for the Army and Navy Do- 
sey Trailers here were formally 
presented with the Army and Navy 
|“E” award, with ceremonies on 
Jan. 26. 
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New York is humming. Retailers are reporting the greatest year they've ever had. There is 
virtually no unemployment here, and, without benefit of a single, dominating heavy war 
) industry, employment has been found for some quarter-million new workers since Pearl 
- Harbor. The tremendous problems of reconversion and re-employment that will plague 
oa scores of lesser markets will, to a great extent, pass New York by. 
In the November 19 issue of The New York Times Magazine, 
Associated American Artists ran a two-column advertisement on 
' their Gelatone reproductions, a $12.50 item. “Long life” of the 
; Magazine is shown by the increase in inquiries from 716 the first 
week to 1,095 five weeks later. 
n e . : é 
a Never before has news been so important to so many. And never has The New York Times 
ad ‘ complete news reporting rendered a greater service to readers. In 1944, The Times published 
% i 9,705 columns (2,911,363 lines) more news than any other newspaper. Discounting comics 
of : and fiction stories in other newspapers, which are counted as news, the margin increases to 
. some 12,233 columns or 3,660,150 lines. Because of newsprint limitations, millions of lines 
e ' of advertising had to be omitted to attain this unequalled news coverage. 
in e ° ° 
rd pa 
“ : Although 2,916,396 lines less space was available to advertisers in 1944 than in 1943, 
os : there is a dramatic story in the increase of number of advertisements. While display adver- 
. tising was decreased 996,587 lines, actually 2,379 more advertisements were published. 
Classified dropped 1,919,809 lines, but gained 256,904 individual advertisements! 
F ‘ "This is one time we can't keep still," writes Mr. 
d 2 B. Scheer of Weber & Heilbroner. "Last Sunday's 


advertisements produced the greatest flood of mail 
orders we've had in many years. The response on our 
sleep suit at $3.35 and slippers at $3.50 was bigger 
than anything we ever expected. This goes to prove 
that, when it comes to getting results, The Times 
leads all other papers by an amazing margin. No wonder 
our buyers all have the same cry: 'Give us any paper, so long as it is 
The New York Times'," 





... and Representative John E. Sheridan, D., Pa., after a recent 
inspection trip of American battlefields in Europe, said, “The only 
American newspaper I saw while we were gone was a copy of LOZ : 
The New York Times on General Eisenhower’s desk.” 
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Obtain Patents 
For Electronics 


Vulcanization 


AKRON, O.—Basic patents cover- 
ing electronic vulcanization of rub- 
ber and other materials have been 
purchased by B. F. Goodrich Co. and 
Firestone Tire & Rubber Co. The 
patents were originally granted on 
discoveries made by R. A. Dufour 
and H. A. Leduc, of France, and 
by E. E. W. Kassner, of Switzer- 
land, it was announced here. 


The rubber companies stated that 
the patents would be made avail- 
able both to the rubber and plastics | 
industries on a reasonable basis, 
believing that this policy will speed | 
electronic development and make} 
available to consumers improved | 
rubber and plastics products at 
lower costs. 

It was stated that rapid steps 
had been made in creating “more 
uniform and higher quality prod- 
ucts with great: savings in time” 
through electronic vulcanization. 





Buy War Bonds and Stamps—crush 
the axis. 


|of general works manager. 
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INTEGRAL PART of the newly-developed air position indicator system, by 
which a navigator of America’s giant Superfortresses can determine swiftly the 


latitude and longitude of his air position, is the pump mechanism, a battery of 
which is shown being tested at the Ternstedt Mfg. unit of Fisher Body. The 
pump and computer, which register the position and air speed of the plane, are 
now in mass production at the Fisher plant. Hundreds of parts go into the man- 
ufacture of the two devices. 


Perry, associated with Chrysler 
for 20 years, has for the past seven 
years been plant manager for the 
division. In his new position he 
will supervise all Chrysler Export 
production and overseas assembly 
operations. 


L. H. Perry Promoted 


By Chrysler Export 

DE TROIT.—Announcement is 
made by C. B. Thomas, president 
of Chrysler Export, of the promo- 
tion of L. H. Perry to the position 








Remember when a 


millions of cars crowded the highways . . . when 


car owners 


used to drive in and say “Fill ’er up”. 


They’re anxiously waiting to do it again. 


With motorists from coast to coast.the famous 
Texaco sign has always been a good place to stop. 


And Texaco advertising never lets them forget 


- +. continual advertising that tells about Texaco 
Dealer service — Texaco’s top-quality products — 
and the finer Texaco products and services to come 
after the war. 


Yes, Texaco Dealers will be busy post war. 


THE TEXAS COMPANY 
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| In the Hopper 


CARSON CITY, Nev. — Nevada|automobile owners whose personal 
automobile valuations would be| property taxes are delinquent. 
* * * 


fixed by the state tax commission, 
instead of county assessors, on N. H. Bill Would Outlaw 
Dealership Finance Ties 
























figures in the so-called “red book,” 
under terms of a series of bills in- 


troduced in the state legislature} A pill has been introduced in the 
here. New Hampshire legislature by Rep. 
Because of inflated used-car|J, Walker Wiggin, of Manchester, 


values, the present system has 
brought considerable protest from 
some motorists who claim the valu- 
ations on their cars were out of 


proportion to their actual worth. 
* * * 


to prohibit the operation of finance 
companies which are affiiliated 
with automobile sales firms. Ob- 
servers believe the proposal will 
produce much legislative contro- 
Ark. Senate Passes — 
Tax Check on Drivers 
LITTLE ROCK, Ark. — Senator 
John I. Moore, of Helena, was suc- 
cessful in securing passage by a 
vote of 18 to 8 of a bill which 
would require persons to show a 
certificate that they have paid per- 
sonal property taxes before the 
state revenue department would is- 
sue an automobile license to them. 
It was estimated that the meas- 
ure would produce approximately 


* * + 


Personal Property Tax 


HARTFORD, Conn.—Collection of per- 
sonal property taxes on automobiles in 
Connecticut would be transferred from 
local taxing authorities to the state motor 
vehicle department under terms of a bill 
introduced in the state legislature here by 
Senator Brock of Hamden. Prepared by 
the state tax department, the bill has the 
approval of the executive committee of 
the Connecticut Tax Collectors’ Associa- 
tion. 

a * * * 


Id. Seeks Oil Tax 











$500,000 additional revenue from 







A bill to require notation of the type 
of motor fuel used on the registration form 
for each vehicle in Idaho was passed by 
the lower branch of the state legislature 
here recently and sent to the state senate. 
Rep. Richard Egbert, Teton Democrat, 
said the measure would make it easier to 
tax butane and diesel oil. 

* * * 


Seek N. D. Tax Changes 


Bills proposing higher state income tax 
rates and higher exemptions for depend- 
ents have been introduced in the North 
Dakota legislature. 

* * * 


Gas Tax Boost Asked 


BISMARCK, N. D.—An additional 1-cent- 
per-gallon gasoline tax in North Dakota 
is proposed in a bill introduced in the 
state legislature here. 

* * * 


Free Bridges Proposed 


CHARLESTON, W. Va.—Bills backed by 
Gov. Meadows to provide farm counties 
with a greater share of secondary road 
funds and to free all intrastate toll bridges 
were introduced in the state legislature 
here. 

* * * 


City Gas Tax Sought 


Municipalities would be empowered to 
impose gasoline taxes up to % of 1 per- 
cent on gasoline sold within their boun- 
daries under terms of a bill proposed in 
the Montana legislature. 

* * * 


Texas May Hike Gas Tax 


A bill to increase the Texas gasoline tax 
from 4 to 5 cents per gallon has been in- 
troduced in the state legislature here. 

* * * 


Pay Tax Cut Up Again 


Reduction of Idaho’s state income tax 
through increased personal exemptions is 
proposed in a bill introduced in the Idaho 
state legislature by the Senate judiciary 
and corporations committee. A _ similar 
move failed two years ago. 

* * * 


Chain Store Tax 


LITTLE ROCK, Ark. — Rep. Ohmer C. 
Burnside, of Chicot, has introduced a bill 
in the state legislature which would place 
a graduated tax of from $5 to $450 an- 
nually on each store belonging to a chain. 

* * * 


Mont. Kills Tax Boost 


Montana’s House of Representatives has 
killed a bill which would have doubled the 
state’s taxation rate on all chain stores 
operating in the state. 

* * * 


County Gas Tax Sought 


A bill to permit county commissioners 
in North Dakota to impose a one-cent- 
per-gallon tax on gasoline sold within 
their counties has been introduced in the 
state legislature. Proceeds of the proposed 
county levies would be used for highway 
purposes. 

* * * 


Compulsory Reflectors 


Automobiles would be required to have 
front and rear glass reflectors for safety 
purposes under a bill proposed in the 
Illinois legislature 

* * * 


Wage-Hour Law Asked 


Bills proposing a wage-hour law for 
Tennessee have been introduced in both 
branches of the state legislature. A mini- 
mum wage of 40 cents an hour would be 
established, with a forty-hour work week 


pte * * & 
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COMING A Great Postwar Line-up for Texaco Dealers: 
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Tag Boost Up in W. Va. 


A bill introduced under sponsorship of 
the leaders of both branches of the state 
legislature would increase West Virginia's 
quadrennial fee for automobile drivers’ 


licenses from 75 cents to $2, with one-half 
of the receipts going to the state police 
pension fund. 


Riegel Bros. Expand 
RIEGEL BROTHERS (Dodge-Plymouth 
distributors) in Spokane has purchased a 
new two-story brick building. This will 
house the expanding parts and repairs de- 
partments. 
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Chicago Shops Launch Drive 
On Black Market Practices 


CHICAGO.—Automobile repair 
and maintenance shops in the Chi- 
cago area have launched an aggres- 
sive program to prevent black mar- 
ket practices within the automotive 
industry. 

First steps in the campaign were 
taken at a meeting of members of 
the Automotive Repair and Mainte- 
nance Assn., when a red, white and 
blue poster was distributed, which 
will be displayed in several hundred 
repair shops and garages through- 
out the city. The message on the 
poster reads: 

“We are opposed to Black Mar- 
kets. Honest workmanship at fair 
prices is our pledge. Such a pledge 
can be kept only with the sincere 
cooperation of motorist, mechanic 
and shop owner. By linking our- 
selves shoulder to shoulder we can 
help win the battle on the home 
front. The forebearance of our cus- 
tomers and the loyalty of our staff 
are helping our industry meet the 
national emergency. That is why 
we say ‘Let’s all play fair with 
Uncle Sam’.” 





“We have taken the lead in this 
movement,” said James Langer, 
secretary, “because we are con- 
vinced that civilian motor trans- 
portation is essential to the na- 
tional war effort. Every private car 
is today a public trust and if it is 
to last for the duration both the 
owner and the repair man must 
share the responsibility equally. 
With the shortage of trained man- 
power and curtailed supplies of re- 
placements and repair parts, there 
is danger of black market practices 
unless steps are taken to prevent 
them.” 

Coincident with action to protect 
cars, the association announced an 
apprentice training program for re- 
turned servicemen, which is de- 
signed to assure full employment 
when the war has been won. Quali- 
fied discharged military personnel 
will be paid good wages by mem- 
bers of the association, supple- 
mented by compensation under a 
federal law by the Veteran’s Ad- 
ministration. 


HERE’S A BIT of Sherlock Holmes in every good 


advertising manager. During the war—when top manage- 


ment could think of nothing but production, the advertising 


manager has been concerned with postwar selling problems. 


He’s been looking for markets of sizes and wealth sufficient 


to absorb peacetime products—and keep his firm’s war-swollen 


plants still running full tilt. 


And the advertising manager has found what he was looking for. 


Clues pointed to a huge market where income was at an all- 


time high . . . where savings increased in proportion . .. where 


mortgages were being greatly reduced . . 


. where able-and- 


ready-to-buy farm folks are waiting for the coming peace to 


bring the products they want to buy. This is the great 


American farm market. 


The advertising manager’s investigations showed him another 


fact: An ideal hunting ground for postwar sales in the farm 
market is the wealthy Golde @rescent—formed by Michigan, 
Ohio and Pennsylvania. Cash income in 1944 for Ze Golden 
Crescent amounted to $1,500,000,000. The diversity of prod- 


* 
ucts means year-round income . 


. . and near-by larger cities 


form a ready and profitable market for these farmers’ products. 


Because the editors of Michigan Farmer, Ohio Farmer and 
Pennsylvania Farmer enjoy the confidence of Golden Crescent 





Transit Labor Data 


Released by ODT 

WASHINGTON. — Informa- 
tion on manpower problems re- 
lating to personnel employed or 
needed by commercial motor ve- 
hicle operators is available 
through district and field offices 
of the Office of Defense Trans- 
portation, ODT reminds truck, 
bus, local transit, taxicab and 
vehicle maintenance establish- 
ments. 

Pointing out that manpower 
shortages are seriously affecting 
highway transportation, ODT 
said that digests of recent regu- 
lations issued by Selective Serv- 
ice and the War Manpower Com- 
mission are being made avail- 
able to ODT regional, district 
and field offices for the assistance 
of various motor transport oper- 
ators. 





Gates Gets OPA Post 


PORTLAND, Ore.—Bert W. Gates, presi- 
dent of the Portland Automotive Trades 
Assn, and service station owner, has be- 
come a member of the petroleum industry 
advisory committee of Portland district 
OPA. He succeeds Rance W. Niles who 
resigned. Gates will represent the Inde- 
pendent gasoline retailers. 


133 Transactions Above $5,000 . . . 


Surplus Sales Total 
$13,264,703 in Jan. 


WASHINGTON.—Treasury’s Of- 
fice of Surplus Property last week 
announced that the sale of con- 
sumers goods amounted to $13,264,- 
703.12 during the month of January. 
These items were mainly surpluses 
turned over to the Treasury by the 
Army and Navy. 

The sales were divided among 
Treasury Procurement’s 13 regional 
offices. 


During the same month $720,- 
332,349.52 in declarations was re- 
ceived by the Office of Surplus 
Property. 

The sales involved 133 transac- 
tions of more than $5,000 each. The 
following list includes sales of au- 
tomotive products only: 

Region I. No motor products. 
Region II. Erie Truck Parts, 
Philadelphia, motor vehicles, $5,- 
731; Spielman Chevrolet Corp., New 
York, motor vehicles, $11,856. 


readers, the advertising pages of these publications are open 


doors to the farms in this rich area. 
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Region III. Oakland Truck Sales. 
Pittsburgh, motor vehicles, $5,735; 
Harry A. Smuck, Brookland, Md., 
trucks, $5,700. 

Region IV. No automotive prod- 
ucts. 

Region V. Hasselbalob Rinck Co., 
Omaha, road scrapers, $24,300. 

Region VI. Auto Parts Co., Nashb- 
ville, Tenn., tractors, $15,165. 

Region VII. Gloar Motor Co. 
Childress, Texas, motor vehicles, 
$7,043; Holt Equipment Co., Dal- 
las, tractors, $7,415; Weaver Trac- 
tor Co., Sacramento, Calif., scrap- 
ers, $19,545. 

Region VIII. Devenay Equip- 
ment Co., Seattle, tractors, $11,- 
231; Wylie-Stewart Machine Co., 
Oklahoma City, trailers, $7,390; 
Southwest Machinery Co., Okla- 
homa City, tractors, $20,429; I. 
Lavine, Atlantic, Ia., automotive 
parts, $6,150; Color Supply Co., 
Omaha, Neb., automotive parts, 
$7,025. 

Region IX. Western States Weld- 
ing & Brass Co., Albuquerque, N. 
M., tractors, diggers, scrapers, $5,- 
212; B. B. Miller Machine Co., Los 
Angeles, motorcycles, $10,898. 

Region X. Bay City Truck & 
Parts Co., San Francisco, army 
trucks, $5,007; Stuart Equipment 
Co., San Jose, Calif., motor vehicles, 
$7,705; Glenn E. Thomas Co., Long 
Beach, Calif., army trucks, $38,250; 
Frank Murphy, Oakland, Calif,, 
army trucks, $7,048; M. K. Smith 
Chevrolet, Ontario, Calif.. army 
trucks, $8,732; Holeman Motor Co., 
San Jose, Calif., motor vehicles, 
$12,923. 

Also in Region X, Milt Dohne, 
Hayward, Calif. motor vehicles, 
$7,660; Murphy Chevrolet Co., Po- 
mona, Calif.. army trucks, $6,386; 
Bakers Motor Market, Bakersfield, 
Calif., army trucks, $11,332; B & W 
Auto Parts, Vallejo, Calif., army 
trucks, $9,704. 

California Institute of Tech- 
nology, Pasadena, Calif., motor 
vehicles, $6,080; Alameda Trailer 
Works, Los Angeles, army trucks, 
$6,327; W. E. Blackburn, Fresno, 
Calif., tractors, $11,805; Rodman 
Chevrolet Co., Fresno, Calif., 
army trucks, $5,366; Gaudin Mo- 
tor Co., Salinas, Calif., army and 
conventional trucks, $6,180. 

United Equipment Co., Phoenix, 
army trucks, $6,807; Paramount 
Chevrolet Co., Downey, Calif., army 
trucks, $5,566; W. E. Blackburn, 
Fresno, Calif., army trucks, $10,- 
272; Bakers Motor Market, Bakers- 
field, Calif., army trucks, $13,698; 
Dahl Chevrolet Co., Oakland, Calif., 
army trucks, $27,181; Miller Auto- 


mobile Co., Sacramento, Calif., 
army trucks, $5,703. 
Dahl Chevrolet -Co. Oakland, 


Calif., army trucks, $39,854; Hale- 
man Motor Co., San Jose, Calif., 
army trucks, $9,704; B & W Auto 
Parts, Vallejo, Calif., army trucks, 
$9,704; Sam Davidson, Fresno, 
Calif.. army trucks, $8,332; Clyde 
Willett, San Diego, army trucks, 


$5,928; Wegge-Pelton Motor Co., 
Pasadena, Calif, army trucks, 
$22,879. 


M. K. Smith Chevrolet, Ontario, 
Calif., army trucks, $10,913; Boyd 
H. Gibbons, Los Angeles, army 
trucks, $38,454; Sierra Machinery, 
Reno, Nev., scrapers, $5,637; Ells- 
worth Harold Auto’s, Sacramento, 
Calif., trucks, $7,185; Gaudin Motor 
Co., Salinas, Calif. army trucks, 
$10,752; “C” Ave. Sales & Service, 
Kennewick, Washington, trucks, 
coupe and school bus, $6,956. 


Dept. of Commerce 


Forms New Committee 

WASHINGTON.—A new commit- 
tee whose decisions and policies on 
industrial standards may have a 
far-reaching influence on future 
manufacturing operations in thé 
United States has just been cre- 
ated by the Department of Com- 
merce. The new group is composed 
of eight industrial executives head- 
ed by Charles E. Wilson, president 
of the General Electric Co. 

The committee is to advise the 
Department of Commerce and the 
American Standards Assn. on fu- 
ture standards, including those for 
consumers’ goods. 











AUTOMOTIVE NEWS, FEBRUARY 19, 1945 27 








DOOGLE 
DIDNT LIKE 
ADVERTISING 


<at 
c= 
5 


rare > 3 
: 
bj 
SSSR R BHR 
SKK. KEKE 


SRECKS 


-~ 
a) 


“) moe 


i. 2 | 
=e 
Hr 


Snr aeeaeaan er” 


a 


Cad 


ede tet tet eh ee ee ee 
SPRREBK EK oe BRaN HEEL 
ce eee ee eS eee eee. 


Sten 5 +488 
RuBBEEKERE* 


ee eee ee ee o. 
eee ee eae, 

an aneaagnxe 
Ce ad 


a eel el 

















1. The Doogle plants had war orders—couldn’t make 2. They tried again. Big broadcast, with movie stars, 


Doogle Dump Trucks. “We ought to advertise, keep _ national hookup. ‘“‘Radio? Got no time to listen to it. 
the name alive.’”? Old Man Doogle said “No!” Only women do!”’ said the dour Doogle. 
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6. “Lissen, chief! Why don’t we show comic strip 7. Metropolitan Group Sunday comics put Doogle Men who used to call him an Old Crab now say 
2 stories of Doogle Dump Trucks inAlaska and Algeria?”” Dump Trucks on the map. Some postwar orders are ‘‘Hiyah, Mister Doogle”’ . . . Next week Doogle goes to 
Doogleglared. Thenhelooked.“‘Ah,” hesaidsmiling... _ in already. Big operators everywhere will use Doogles! Washington to get his ‘“‘P”’ as a postwar planner. 


tas: you sell trucks, tomato soup, tea or better mousetrap, Metropolitan Group comics sections will carry 
, your message to more people! Forty-three great Sunday papers with 15,000,000 circulation, cover the better 
buying half of the nation’s families... give over 50% coverage in 457 cities, more than 20% in 820 cities, all 
. better than 10,000 population . . . offer comic sections read by three-fourths of all adults, and virtually all 
children, reach whole families at home, on Sunday. With wide distribution, high readership, Metropolitan 


Group gives a big space unit and four colors. One piece of copy, one order, one bill cover the transaction 







at one time, and one low cost. Investigate! 


The first national newspaper network... Metropolitan Gr oup 


Comics Section Advertising in: Baltimore Sun » Boston Globe » Chicago Tribune « Cleveland Plain Dealer + Detroit News * New York News 
Philadelphia Inquirer « Pittsburgh Press St. Louis Globe-Democrat * Washington Star e Des Moines Register * Milwaukee Journal « Minneapolis Tribune 
St. Paul Pioneer Press ¢ ALTERNATES: Boston Herald + Detroit Free Press « New York Herald Tribune « St. Louis Post-Dispatch « Washington Post 
opTionAL: Atlanta Journal « Buffalo Courier-Express ¢ Cincinnati Enquirer Columbus Dispatch * Dallas News »* Houston Chronicle 
New Orleans Times-Picayune-States « Omaha World-Herald ¢ Providence Journal « Rochester Democrat & Chronicle « San Antonio Express 
Springfield Union & Republican « Syracuse Post-Standard ¢ METROPACIFIC: FresnoBee « Long Beach Press-Telegram *« Los Angeles Times ¢ Oakland Tribune 
Oregon Journal « Sacramento Bee « San Diego Union ¢ San Francisco Chronicle « Seattle Times « Spokane Spokesman-Review « Tacoma News Tribune 


220 E, 42d St., New York 17 « Tribune Tower, Cuicaco 11 « New Center Bldg., Detrorr 2 « 155 Montgomery St., SAN FRANCISCO 4 
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U. S. Rubber Chief Predicts 


Race for Auto 


DETROIT.—The price of syn- 
thetic or natural rubber will deter- 
mine which type wins the pestwar 
race for control of the passenger 
ear tire market, F. B. Davis jr., 
chairman of the U. S. Rubber Co., 
told the Detroit Economic Club last 
week. 

Asserting that synthetic rubber is 
not merely a “wartime baby” and is 
here to stay, Davis forecast a com- 
petitive rubber market of 1,000,000 
tons after the war. Of a world total 
output of 1,500,000 tons,’ he said, 
100,000 tons of synthetic “will be re- 
quired in products where natural 
rubber fails to do the job,” while 
400,000 tons of natural “will be re- 
quired in products where synthetic 
fails.” 

“Our company estimates that the 





Tire Market 


United States will consume 800,000 
tons of rubber a year in postwar 
years, and that the rest of. the world 
will consume 700,000 tons,” the 
Goodyear executive declared. “This 
is a world total of 1,500,000 tons a 
year, or a 50 percent increase over 
the prewar average.” 

Synthetic rubber has failed in 
products requiring that the rubber 
be used unmixed with carbon black, 
Davis said. Therefore, he added, 
natural rubber will be used in such 
postwar products as latex thread, 
footwear, large size tires and 
dipped goods. 

Similarly, synthetic rubber will be 
used for products proved unsuitable 
for natural rubber, according to 
Davis. 


gotten, it’s literally two-upholsteries-in-one. 


second fivesome of ciphers. 


Yes, there’ll be some changes made in post-war cars. But 
the easiest cars to sell .. . off the show-room floor and 
the used car lot... will still be upholstered in time-tried 
Velmo Pile Fabric Upholstery, color styled to comple- 


There’s no mystery as to why Velmo Pile Fabric Upholstery 
in pre-war cars has stood up so well. Lest you've for- 


Exaggeration? Not at all. Velmo Upholstery combines 


Sow , a =~ _ } 
a ye “- PS ~ 
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and, millions of pile-tufte to take the 


Result is continuing “posture-control comfort” and show- 
room beauty long after the speedometer turns up its 


ment the interior decor of post-war body designs. 


L. C. CHASE AND COMPANY 


DIVISION OF GOODALL-SANFORD, INC. 
295 FIFTH AVENUE, NEW YORK 16 


BOSTON e DETROIT ¢ CHICAGO e LOS ANGELES 









= Auto Transportation 


Price Administration, Petroleum 


es In its Hardest Year 





“The boss believes in keeping sales- 
men entertained if they have to 
wait.” 

—Service Station Selling 
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WASHINGTON.—Owners of pas- 
senger automobiles, trucks and 
buses will face during 1945 the 
hardest period since the war began 
with 1,500,000 more passenger cars 
breaking down during the year; 
with gasoline and tire supplies re- 
maining critically short and with 
the serious shortage of lead neces- 
sitating greater public conservation 
of batteries, the Office of War In- 
formation said in a report on cur- 
rent automotive problems. 

The report was prepared from 
material made available by the 
Office of Defense Transportation, 
War Production Board, Office of 


—— 


'Administration for War, Foreign 
Economic Administration, Depart- 
‘ment of Commerce, Department of 
‘Agriculture and the Public Roads 
Administration. 

The gasoline situation was sum- 
marized as follows: 

Although production of all types 
of gasoline is at record level and 
every effort will be made to in- 
crease production, civilian sup- 
plies will at best continue un- 
changed during 1945 or for the 
duration of the European war, 
provided military demands for 
gasoline and petroleum products 
are not increased and the trans- 
portation problem does not be- 
come critical Consumption of 
gasoline during the fourth quar- 
ter of 1944 exceeded allocations, 
thereby reducing the nation’s re- 
serves. 

Highlights of the tire situation 
follow: 

(1) Production of synthetic rub- 
ber in 1945 is currently scheduled 
at more than 1,000,000 long tons; 
(2) Military requirements for heavy 
duty tires have jumped 30 percent; 
(3) Tires for civilian trucks and 
buses will be short, probably avail- 
able to Priority I vehicles only; (4) 
B and C drivers may anticipate 
stringent screening of needs and 
the possibility of a small increase 
in tire allocations over 1944. 

(5) Rayon cord requirements will 
not be met; smaller size truck tires 
will have to be made with cotton 
cord, which in turn will vie with 
Army tentage demands; (6) Man- 
power problem is still critical; (7) 
Crude rubber supply is dwindling 
below 98,000 tons; (8) A $70,000,000 
government-financed expansion pro- 
gram for truck tire manufacturing 
is under way and will add roughly 
25 percent to the nation’s total tire 
production capacity; (9) Emphasis 
continues on conservation of tires 
by both civilian and military users. 

Most important factors in the 
passenger car picture: 

(1) No manufacture of new 
passenger automobiles in 1945; 

(2) Cars disappearing from high- 
ways at rate of nearly 4,000 daily,. 
or about 1,500,000 annually; (3) 
National stockpile of new 1942 
model autos is dwindling with 
tighter rationing of such cars in 
prospect; (4) Postwar demand 
for 12,000,000 to 15,000,000 automo- 
biles considered likely. 








Auto Factories 
Eye Postwar 


Decentralization 


NEW YORK. — A marked tend- 
ency in the postwar planning of 
several industries, including the 
automobile industry, to decentralize 
their large plants is revealed in a 
survey by the Turner Construction 
Corp. 

The survey disclosed that more 
than 50 percent of the nation’s 
basic industries plan to do some 
building as soon as government re- 
strictions on civilian construction 
are removed. Of those companies 
not planning to erect new struc- 
tures, 33 1/3 percent indicated they 
were planning expansion of exist- 
ing facilities; 8% percent reported 
plans for adding space to present 
structures, while 3% percent re- 
ported plans for alterations. 

A marked preference was indi- 
cated for one-story buildings ex- 
cept where manufacturing pro- 
cesses require multi-story struc- 
tures and land values are high. Re- 
porting executives expressed belief 
there would be little change in 
structural materials, but were con- 
cerned about new manufacturing 
processes, equipment and improved 
layout. 


Ask Tax Aid for Airports 

Aviation tax legislation to provide 
revenue for the development of a long- 
range program in Minnesota to provide for 
about 20 airports in each of the six seg- 
ments of the state was recommended in @ 
comprehensive report submitted to Gov 
Edward J. Thye and the state legislature 
by the state Department of Aeronautics. 
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WHEN FACTORY PRODUCTION 


WON’T GO AROUND 





Here is a compact market easily accessible to factory and salesmen, with 
billions of pent-up savings and celebrated for breaking sales records again 
and again. Dealer and consumer surveys reveal a tremendous backlog 
of business. Postwar purchases—new and replacement—make certain 
you can get going quickly and can build solidly for sustained high volume. 





If your factory production is going to be small during the first year or so 
after reconversion, the Chicago market merits and will reward your full at- 
tention and sales effort. If you can stock dealers throughout the United 
States, this market is still too big to leave wide open to competitors. For 
market factsand merchandising suggestions, call fora Tribune representative. 
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You can make capital out of a small factory output by concentrating your 
selling in the $4,496,734,000 Chicago market. Instead of spreading 
your distribution thinly throughout forty-eight states and not being impor- 
tant in any of them, you can be an outstanding success in this rich key 
market, famous for its purchases of autos, washing machines, radios, fur- 
naces and other “big unit’’ products. 





You can get dealer support and consumer acceptance throughout the en- 
tire market at one low cost through a single advertising medium—the 
Chicago Tribune. Seven days a week, the Tribune reaches the families in 
this market with a selling impact that is without equal. One out of every 
three families in 756 cities and towns of 1,000 or more population reads 
the Tribune on weekdays. On Sundays, it is practically every other family 
—at one of the lowest milline rates in the United States. 





Now available for your study appliances, brand preferences 
and use are the findings of a and expected buying. To get these 
market-wide dealer and consumer facts, address C. S. Benham, 
investigation revealing Manager, National advertising, 
ownership of automobiles Chicago Tribune, Tribune Tower, 
and electrical Chicago 11, Illinois. 


Chicago Tribune 


THE WORLD’S GREATEST NEWSPAPER 


December average net paid total circulation: Doily, over 920,000; 
Sunday, over 1,300,000, 
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12 Zone Mana 


gers Named 


In Chevrolet Sales Shuffle 


DETROIT. — Appointment of 12 
zone managers as part of a reor- 
ganization program for its whole- 
sale department is announced by 
William E. Holler, general sales 
manager of Chevrolet. 

All of the zone manager - ap- 


Smith Heads age 
Cadillac Unit 


DETROIT.—Appointment of Wil- 
liam G. Smith as general supervisor 
of the war products service depart- 
ment of Cadillac is announced by 
D. E. Ahrens, general sales man- 
ager and director of the Cadillac 
Training School. 

Smith joined Cadillac in 1921. 
When Cadillac set up its war prod- 
ucts service department in Janu- 
ary, 1942, Smith came to the home 
office to help with the training pro- 
gram and the field organization. In 
June, 1943, he was appointed field 
force supervisor, and more recently 
was assistant to the late C. H. Cal- 
loway, whose duties he now as- 
sumes. 





pointees assume greater responsi- 
bilities. Three formerly were city 
sales managers, now promoted to 
zone duties, and four were central 
office departmental executiyes. 

Talcott Eliason, formerly zone 
manager at Buffalo, becomes man- 
ager of the Baltimore zone; Wil- 
liam J. Hanlon, zone manager at 
Indianapolis, becomes head of the 
Philadelphia zone; Warren R. Peel, 
Denver zone manager, goes to 
the Cleveland zone; Richard P. 
Murphy, from Boston to the Pitts- 
burgh zone, and James D. Thomp- 
son leaves the Jacksonville (Fla.) 
zone to head the Louisville zone. 

Arthur H. Kenny, who has been 
city sales manager at Oakland, 
Calif. takes the management of 
the zone for which that city is 
headquarters; Martin J. Logan, 
Baltimore city manager, becomes 
zone manager at Buffalo, while Ur- 
ban Fellenstein, city sales manager 
at St. Louis, now heads the Den- 
ver zone. 

Thomas E. Brents, who has been 
national manager of the merchan- 
dising and training department at 


the central office, becomes manager 
of the Atlanta (Ga.) zone; Gaylord 
J. Metzger, formerly assistant na- 
tional manager of the Chevrolet 
truck department, is appointed 
zone manager at Indianapolis; 
William G. Power, for several years 
serving on special sales promotion 
assignments out of the central of- 
fice, takes over the management of 
the Jacksonville (Fla.) zone, while 
Robert G. Schulte, formerly assist- 
ant staff coordinator and research 
manager in the central office, be- 
comes manager of the Omaha zone. 


Tuttle and Shults Form 


Dealership in Mesa, Ariz. 


MESA, Ariz. — (UTPS.) — R. E. 
Tuttle, former sales supervisor for 
the Campbell Sales Co., Los An- 
geles, and D. T. Shults, formerly 
with a Goodyear tire store in On- 
tario, Calif., have organized the T 
and S Motor Co. here. 


Donnelly Honored 
PORTLAND, Ore.—A. J. Donnelly has 
been elected to the board of directors of 
General Petroleum Co. He will retain his 
present position as manager of company 
industrial relations. 


There are profit-making opportunities 
in AN Want Ads. See inside back-cover. 





Fred takes in all the concerts 


Bill haunts the art galleries 


. . . he has an eye for beauty, 
but no ear for music 
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Needs Ov 


By Robert M. Finlay 
Managing Editor 

DETROIT.—The worm in the 
labor relations apple is the uncer- 
tainty of both labor and manage- 
ment regarding their rights before 
the federal government, and the de- 
sire of both to test every point with 
WLB rather than negotiate differ- 
ences, Cyrus Ching indicated last 
week in a talk before the Detroit 
Adcraft Club. 

And management, Ching said, 
has been guilty of feeding the 
worm by basing its labor rela- 
tions on emotions rather than on 
science. Everyone considers him- 
self an expert in handling men, 
and so chaos has resulted, he as- 
serted. 

Ching, who has spent 26 years in 
labor relations and is director of 
industrial and public relations of 
the U. S. Rubber Co., is fearful that 
the government will continue to 
play the dominant role in labor re- 
lations after the war unless indus- 


. . . he doesn’t know a Picasso 
from a Rembrandt 





They’re BOTH Philadelphians . . . know the 


same people ... pay the same income tax 


Bill reads THE RECORD 


. . . he thinks along liberal lines 







TO COVER 


IT Takes THE RECOR) 
AND ONE oTieR 
PHILADELPHI 
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Fred reads one of Philadelphia’s two 
conservative papers (frequently both) 


. . . he’s a traditionalist 
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QUARTER MILLION DAILY - 


REPRESENTED NATIONALLY BY GEORGE A. McDEVITT CO.. NEW YORK, CHICAGO, PHILADELPHIA DETROIT, CLEVELAND 


People read newspapers that agree with their trend of thinking. 
That’s why “The Record—and One other” is the only newspaper 
combination that gives complete coverage of America’s 3rd Market. 


HALF MILLION SUNDAY 


Frankly Speaking 


Ching Says Industry’s Policy on Labor 






erhauling 


try and labor take steps to work 
out their own differences. 

Ching suggested that as a first 
step labor and management should 
sit down together and come to an 
agreement on the role the govern- 
ment is to play after the war. La- 
bor would be interested in such a 
movement, Ching believes, for what 
government has given it can take 
away. 

Ching was sharply critical of in- 
dustry’s handling of industrial re- 
lations. 


We have called our prejudices 
principles, and then hired a Iaw- 
yer to present them to the gov- 
ernment, he said. In addition, 
Ching asserted, management has 
done little toward keeping its 
workers informed, while union 
leaders have been very active in 
telling the boys what — — — — 
employers are. 


Industry also has failed to take 
allvantage of the opportunity of- 
fered by representation on the War 
Labor Board, Ching said, citing 
the difficulty in getting manage- 
ment representatives to sit on the 
board. Instead, he said, most of 
management is sitting back and 
second guessing on decisions. 


Plenty of trouble lies ahead, he 
asserted, if labor and management 
go into the peace period trying to 
hit each other through political 
pressure—through wooing govern- 
ment or wooing this bloc or that. 

The problem must be met, and 
the best way to meet it is directly, 
through negotiation between labor 
and industry, rather than running 
to the final court on each minor 
dispute. 

As for government, Ching said, it 
could do much to improve the labor 
situation by returning to union 
leaders the right to go to jail when 
they commit a crime. 


Chrysler Dealers 
Meet in Oregon 


PORTLAND, Ore.—Service was 
stressed by Joseph A. O’Malley, as- 
sistant general sales manager for 
Chrysler, at a meeting of dealers 
here recently. 

O’Malley advised that the com- 
pany is now urging dealers to for- 
get all about reconversion and de- 
vote all their energies to their parts 
and service business. The session 
was arranged by Joseph P. Tarola, 
Oregon distributor, and Porter T. 
White, regional manager. 


A Horse’s Tale 


Three Cars and a Cow 
Have a Role 





THOMASTON, Conn.—Upon the 
horse in the above photo, there 
hangs a tale. And here it is, as told 
by W. H. Lyons, Pontiac dealer 
here: 

_ “We sold a local banker a Pon- 
tiac four-door sedan. He died a 
year later and we bought the car 
from the estate. We then sold it to 
another customer in exchange for 
a 1941 two-door Pontiac sedan which 
was sold to a clergyman, and a 
Studebaker taken in. 


“The Studebaker was sold to a 
farmer, and a cow figured in this 
deal. The cow was sold to another 
farmer and a saddle horse (Morgan 
Mare) was taken in. The horse was 
so well liked by the Lyons famiiy 
that she is enjoying a happy home 
with us. We give you here a pic- 
ture of Danny Lyons, 18 years ol. 
astride his haloved ‘Nally’ ” 
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Gentlemen, this is no humbug!” 

In the amphitheater of the 

_ Massachusetts General 

Hospital, almost a 

hundred years ago, 

a distinguished surgeon 

raised his head and addressed 

the close-packed audience of doctors and medical stu- 

dents who had gathered to see the first public demon- 
stration of painless surgery. 


It was a frankly skeptical audience. For up until 
that time every man, woman or child who had to have 
an operation had suffered untold agonies. Usually they 
were held down on the table by four strong men. 


But now the skeptics were convinced. They had 
seen a painless operation successfully performed. 


This epoch-making new departure in surgery was 
made possible by the work of an obscure Boston 
dentist—Dr. William T. G. Morton. Morton had long 
dreamed of the abolition of pain. He had studied 
night and day, read everything he could obtain. 


Finally, in Pereira’s “Elements of Materia Medica,” 
he read that ether fumes, when strongly inhaled, re- 
sulted in stupefaction. Apprehensively, but without 


ye 


Dr. William T. G. Morton administering ether in first public demonstration of anesthesta (painless surgery), October 16, 1846. 


) 


ADING came Victory 
e CONQUEST of PAIN 


hesitation, he experimented on himself ...and lived! 


Thus, from the rich soil of reading, grew “America’s 
most important contribution to medicine.” Mankind’s 
long and tragic battle against pain at last was won. 


Reading at Its Varied Best 


To William Morton, as to many another unknown man,, 


reading supplied that knowledge which spells achievement. 


Reading is the richest, most fertile source of knowledge. 
For only through the unhurried eye of the reader can ideas and 
information be absorbed fully, in detail. When you read, you 
can set your own pace ... go fast or slow .. . turn back and 
read again .. . start and stop as you please. Reading is not 
yours for a scheduled instant only. It és yours for all time. 


In The American Weekly, you will find reading at its vivid, 
most varied best. All the color and stir of life are within 
these pages. . . tragedy and triumph . . . heartbreak and 
laughter . . . the march of medicine and science . .. the 
power and beauty of art, literature, religion. 

So clear, accurate and authoritative are the articles in 
The American Weekly, that they are used widely in the class- 
rooms of schools and colleges throughout the United States! 

The American Weekly, distributed through a group of great 
Sunday newspapers, is read regularly in more than 8,000,000 
homes from coast to coast. 

Can anyone doubt that the manufacturer who associ- 
ates his product with such an influence is tying in with. 
the most powerful known force in advertising? 


MAIN OFFICE: 959 EIGHTH AVENUE, NEW YORK 19, N. Y. 
BRANCH OFFICES: 5 Winthrop Sq., Boston 10 + Arcade Bidg., St. Lowss 1 «Hearst Bldg., Chicago 6 + 101 Marietta St., Atlanta 3 


Hanna Bidg., Cleveland 15 


* General Moters Bldg: Detreu2 + 


Edison Bidg., Los Angeles 13 + Hearst Bidg., Sam Prancisce 3 
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1/48 STATES 


You’ve seen a thousand test-car that will be even more rugged, even more 
pictures. This may resemble any one comfortable, and the most economical 
of them. big cars in America: The new Nash 
‘600’ in the low-priced field and 
the new Nash Ambassador in the 
medium-priced field. 

















Yet you never saw a picture like it 
before... 


The Nash test car shown here has just 
crossed the line between ‘‘Florida’’ 
and ‘‘Nebraska’’.. . 


And in all 48 of these United States, 
Nash is proving something else... 


Proving that America’s leading auto- 
mobile dealers understand the value 
of the new Nash selective dealer 
franchise . . . that fewer dealers mean 
more sales and profits per dealer... 


In five minutes it will hit the red gravel 
roads of ‘‘New Jersey’’. . . in another 
two, the sands of ‘‘Arizona’’. . . three 
minutes more and roads typical of 


‘‘Minnesota’’... 
and that Nash dealers can continue 
For the Nash ‘‘48 States Proving to make money, not only in the 
Ground’’ is built to simulate road and years just ahead, but for life. 


driving conditions in every state. 
That’s why they say— 


Right now, new Nash economy, new ‘‘Now... it’s Nash.”’ 
Nash dependability, new Nash comfort 
are being tested and proved on all 


kinds of terrain and roads. And through N A S H M O T O R S 


the ‘‘48 States Proving Ground”’ 


Division of Nash-Kelvinator Corporation, Detroit 32, Mich. 


Nash will develop two new automobiles NOW DEVOTED 100% TO WAR WORK 
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Johnston Urges 
Industry Action 


On Terminations 


WASHINGTON. — An appeal to 
war contractors to take the initia- 
tive in advance planning for the 
termination of government con- 
tracts has been issued by Eric A. 
Johnston, president of the Cham- 
ber of Commerce. 


Pointing out that the exigencies 
of war make it-necessary to cancel 
many contracts every day and that 
sooner or later all of them must be 
terminated, Johnston emphasized 
the gain to both the government 
and the contractor that results 
from advance preparation for this 
eventuality. 


“From the standpoint of the gov- 
ernment, advance planning reduces 
delays in switching from one war 
contract to another,” he said. “From 
the standpoint of the manufacturer, 
it reduces the time required to clear 
away inventory, the time that em- 
ployees might have to be laid off 
and the time of plant idleness.” 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


AUTOMOTIVE NEWS, FEBRUARY 19, 1945 


ENOUGH FUEL to send 50 B-29 superfortresses from Saipan to Tokyo every 
24 hours will be the daily output of a new 100-octane gasoline refinery whic 
was dedicated in Richmond, Calif., recently. A $20,000, lant built by the 
Defense Plant Corp. for operation by Standard Oil Co. of California, it is one 
of the largest refineries in the world with a capacity of several thousand bar- 
rels daily. 


Glass Industry 


NAM Sees Patent Rights Upheld; 
Illegal Trusts Hit 


NEW YORK.—Recent opinion of 
the U. S. supreme court in the glass 
industry case is hailed by the Na- 
tional Assn. of Manufacturers as a 
“heartening reaffirmation of the 
traditional right of a patent holder 
to his invention,” which at the same 
time “makes it cleat that patent 
owners can be convicted of anti- 
trust law violation when they form 
combinations to suppress competi- 
tion or restrain interstate or for- 
eign trade.” 

In an analysis released by the as- 
sociation, NAM’s patent adviser, 
George E. Folk, who for 20 years 
served as general patent attorney 
for the American Telephone & 
Telegraph Co., calls attention to the 
court’s condemnation of “judicial 
legislation.” 

The supreme court’ decision 
points out that the Department of 
Justice “sought to obtain by court 
decree what is not the law,” Folk 
stated. “It had reference to such 


COMMERCIAL CREDIT COMPANY 


BALTIMORE 2, MARYLAND 


Capital and Surplus more than $65,000,000 


(redit Bankers to America’s Families for 33 Years 


Case 


| 
| 


matters as compulsory licensing of 
patents. On these matters the De- 
partment of Justice and the lower 
court, according to.the supreme 
court ruling, departed from well- 
established principles backed by 
court decisions and were, in effect, 
seeking to make new laws. 


“The supreme court empha- 
sized that legislation is solely a 
function of congress, and it 
repeatedly condemned judicial 
legislation in the guise of a court 
‘ decree. Legislation of the charac- 
ter advocated by the Department 
of Justice should not, therefore, 
be brought about by either the 
executive or judicial departments 
of our government.” 


The fundamentals dealt with 
and reiterated by the court accord- 
ing to Folk, relate to the following: 

1. Patents are property and as 
such are entitled to constitutional 
protection; 


2. Patents owners, like other 
property owners, are, in the exer- 
cise of their rights, amenable to the 
antitrust laws; 


3. The grant of restrictive li- 
censes of the nature generally rec- 
ognized as lawful (except by 
spokesmen of the antitrust divi- 
sion) is not a violation of antitrust 
laws, but is properly within the 
reward to which the patentee is en- 
titled by the grant of his patent; 


4. A patentee has the right to use 
or not use the invention, to license 
or not license, and to license some 
and not license others, as he sees 
fit; 

5. Compulsory licensing is alien 
to our patent system; 

6. Cross-licensing and pooling of 
patents are lawful where restraint 
of trade does not result therefrom; 

7. For a court to accept as law 
certain assertions of the Depart- 
ment of Justice would amount to 
judicial legislation, and would be 
an encroachment upon the func- 
tions of Congress. 


Filed by OPA 


In San Francisco 


SAN FRANCISCO. — OPA en- 
torcement agents, in a crackdown 
on above ceiling prices for used 
motor vehicles, last week filed 
treble damage actions against three 
firms and two individuals. 

In one suit, OPA charged the 
Ludolth Truck Exchange with sell- 
ing a 1941 General Motors tractor 
for $1,397 over the ceiling. The gov- 
ernment seeks $4,192 from the 
firm’s operators. 

Another independent used-car 
and truck dealer was charged with 
selling a 1935 Ford truck at $149 
over ceiling which, trebled, amounts 
to $447. 


Four trucks were sold at illegal 
prices, according to OPA, by an 
Oakland dealer. Damage action 
amounted to $7,563. 


In one case against individual 
sales, the OPA sought $783 in the 
alleged sale of a 1939 Chevrolet 
truck at $261 over ceiling. In the 
other, a Ford panel truck brought 
$488 too much, the OPA charges in 
bringing suit for trebled damages 
of $1,346. 


Goodrich Plans 
Plastics Plant 


AKRON.—Construction of a $1,- 
500,000 chemical plant to manufac- 
ture a wide variety of new rubber- 
like plastics known as vinyl chlo- 
ride co-polymers will be started 
shortly in Natrium, W. Va., »3 
Goodyear Tire & Rubber Co., it was 
announced by P. W. Litchfield, 
chairman. 


The new plant will have a ca 
pacity of 3,000,000 pounds per yea! 
Decision to build the new plan 
followed the completion of exten 
sive researches carried on by scien 
tists at the Goodyear research lab- 
oratory. 
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No Place for Politicians? 


Ledterman Cites Dangers of Relying on Legislation 
To Solve Factory-Dealer Problems 


The following report was given 
at the NADA directors meeting in 
Chicago last week by R. L. Ledter- 
man, NADA director for Oklahoma, 
vice chairman of NADA’s Postwar 
Planning Committee and chairman 
of the Resolutions Committee: 


“For fear someone may not fully 
understand the purpose of the com- 
parison I am about to make, I want 
to inform you at the outset that I 
am not opposed to certain kinds of 
state regulatory laws or to city 
ordinances designed to benefit our 
industry within its own ranks. 

“Laws that will raise the stand- 
ards of merchandising, safeguard 
established, legitimate dealers and 
protect the buying public against 
unscrupulous methods, are evidence 
of progressive planning. I concede 
all of this. However, the proponents 
of state licensing laws, affecting 
both dealers and factories, fre- 
quently exaggerate the benefits 
which may derive from them and 
almost always overlook the penal- 
ties which may result. A careful 
appraisal of those licensing laws 
now in effect reveals their limita- 
tions and shortcomings. 

“The scope of factory-dealer re- 
lations which can be affected by 
legislation is extremely small. 
Certain laws have imposed limi- 
tations on cancellation and pro- 
vide for a review by a state ad- 
ministrative officer. Others make 
the coercion of dealers to use cer- 
tain finance companies and to 
accept shipments of goods with- 
out specific order a crime. 

“So far, the provisions of these 
laws affecting the obligations of 
contract have not been decided in 
the courts, hence the provision de- 
signed to prevent cancellation with- 
out cause does limit the factory’s 
ability to cancel it. It is significant, 
however, that several of the selling 
agreements in the industry already 
provide for cancellations for cause 
only and undoubtedly others will 
follow this pattern. 

“In making a cancellation sub- 
ject to review by an administrative 
officer, there is introduced into fac- 
tory-dealer relations the influence 
of ‘political activity which cannot 
fail to carry with it forms of regu- 
lation and supervision affecting the 
actions of the dealer, as well as 
those of the factory. There is intro- 
duced into a heretofore purely 
business transaction the power of 
an administrator to determine 
qualifications, procedures and pen- 
alties which will require an expan- 
sion of enforcement bureaus to ad- 
minister. If the regulations become 
widespread and burdensome, they 
can easily impede the conduct of 
the business and unnecessarily in- 
crease costs. Once administrative 
officers are given the power to 
make rules and regulations, much 
thereafter depends upon the qual- 
ity of administration. The term of 
these officers is relatively short and 
the changes in personnel are fre- 
quent. There is no assurance that 
good administration will be fol- 
lowed by good administration. More 
often than not, the record of a state 
in regulatory acts has been ineffi- 
cient and corrupt. 

“Even simple and unobjection- 
able regulatory laws once enacted 
are subject to continual revision 
at future sessions of the legisla- 
ture. Existing laws can be 
amended more easily than new 
laws can be passed. Successive 
amendments have a way of ex- 
panding the scope and power of 
regulatory officials interested in 
enlarging and expanding their ac- 
tivities. The record of dealer- 
factory licensing laws follows 
this pattern. The Wisconsin law 
started out as a finance regula- 
tion; it expanded by later amend- 
ment into dealer and salesman 
licensing and later by an amend- 
ment to include the licensing of 
factories who maintain plants in 
the state. Subsequently by amend- 
ment, the administration of the 
act was transferred from the 
Banking Department to the Mo- 
tor Vehicle Department, probably 
because of unsatisfactory admin- 
istration. Even now, committees 
are studying future amendments, 
some on the suggestion of the 
motor vehicle administrator and 
others from ita own atate aaao- 
ciation 


“The most specific protective fea- 
ture of existing dealer-factory li- 
censing laws are covered by other 
statutes and remedies-at-law and 
have long been. available to the 
dealers. This is particularly true of 
various forms of coercion against 
which there are numerous defenses. 
This also applies to fraud cases and 
to any action by the factory which 
produced damages to the dealer. 
While it is true that in the latter 
case the remedies are civil ones, 
they are nonetheless effective in 
recovering losses attributable to 
specific factory acts. The act of li- 
censing a factory in the state pre- 
sumes that the power of the state 
to suspend licenses will be exer- 
cised if the factory fails to observe 
the regulations. The suspension of 
the license would not only affect 
the relations of the offending fac- 
tory with the injured dealer but 
would prevent all other dealers in 
the state handling the same make 
of car from doing business with 


their factory during the period of 
suspension. This would penalize the 
factory very little, because it does 
a national business and could well 
continue operating except in the 
particular state affected. Dealers, 
resident in the state, however, are 
dependent entirely upon that fac- 
tory for their merchandise and 
could be damaged irreparably by 
the suspension of the license. 


“The most damaging result of a 
wave of restrictive dealer-factory 
legislation is the effect which it 
will have upon those factory-dealer 
relations which are not subject to 
legislation. For many years past, 
the leading factories have been 
broadening their selling agreements 
to include numerous protective fea- 
tures in the dealer’s interest. More 
recently, other factories are in the 
process of revising their agree- 
ments. If the dealers seek political 
action to obtain modifications in 
the selling agreements and enlist 
the politicians in their behalf, the 
results will certainly be to force 
the factories to pay greater atten- 
tion to their own interests and less 
to those of the dealers. It must be 
remembered that the factory is in 
the strategic position to benefit the 
dealer because it supplies the trade- 
marked merchandise which com- 


mands public acceptance. The poli- 
tician, on the other hand, can con- 
tribute only negative benefits be- 
cause he produces nothing. There- 
fore, over the long pull, actions 
which tend to improve factory- 
dealer relations between the parties 
themselves will be more productive 
of dealer benefits than restrictive 
political actions, which may reverse 
the current favorable trend of fac- 
tory-dealer relations. 

“Giving thought to these facts 
and reasons, there should be no 
problems of factory-dealer rela- 
tions which cannot be solved by the 
parties themselves. It is my con- 
sidered opinion that there is no 
place for the politician in this pic- 
ture.” 


Hercules Cellulose Unit 


Sets Up Chicago Branch 

WILMINGTON, Del.—Establish- 
ment of Hercules Powder Co.’s 
Cellulose Products department Chi- 
cago office as a regular branch office 
and a revision of territories assigned 
to the sales and technical service 
personnel of the department are an- 
nounced by J. B. Wiesel, director of 
sales and development for Cellulose 
Products, 
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Fisher Produces 


Instrument for 


Air Navigation 


DETROIT. — The Fisher Body 
Division of General Motors an- 
nounced last week that it is pro- 
ducing a delicate, compact instru- 
ment enabling navigators of giant 
Superfortresses and other fighting 
aircraft to determine the exact 
latitude and longitude of their air 
position. 

The new mechanism, known offi- 
cially as the air position indicator 
system, fulfills a long-required link 
in aerial navigation. With the API 
system providing a continuous air 
plot, the navigator can tell virtually 
at a glance the position and air 
speed of his ship and direct the 
pilot and co-pilot swiftly to the 
target. 

In cases where a forced landing 
is necessary, the navigator can de- 
termine latitude and longitude, in 
minutes and seconds, and radio the 
plane’s position to carrier or land 
bases and thus facilitate rescue 
operations. 
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Johnston Urges 
Industry Action 


On Terminations 


WASHINGTON. An appeal to 
war contractors to take the initia- 
tive in advance planning for the | 
termination of government con- | 
tracts has been issued by Eric A. | 
Johnston, president of the Cham- 
ber of Commerce. | 

Pointing out that the exigencies | 
of war make it necessary to cancel | 
many contracts every day and that | 
sooner or later all of them must be | 
terminated, Johnston emphasized | 
the gain to both the oa 


Glass Industry Case 


NAM Sees Patent Rights Upheld; 
Iegal Trusts Hit 


NEW YORK. Recent opinion of; matters as compulsory licensin; 
the U. S. supreme court in the glass patents. On these matters the 
industry case is hailed by the Na-| partment of Justice and the lo\ 
tional Assn. of Manufacturers as a] court, according to the supri 
“heartening reaffirmation of the} court ruling, departed from v 
traditional right of a patent holder | established principles backed 
to his invention,” which at the same | court decisions and were, in eff 
time “makes it clear that patent|seeking to make new laws. 
owners can be convicted of anti- 
trust law violation when they form 
combinations to suppress competi- 
tion or restrain interstate or for- 
eign trade.” 


“The supreme court empha 
sized that legislation is solely 
function of congress, and |; 
repeatedly condemned = judici 
legislation in the guise of a cour! 

In an analysis released by the as-| decree. Legislation of the charac 
sociation, NAM’s patent adviser,| ter advocated by the Departmen: 
George E. Folk, who for 20 years! of Justice should not, therefor: 

be brought about by either th 

executive or judicial departments 
of our government.” 

The fundamentals dealt wit! 
and reiterated by the court accor 
ling to Folk, relate to the following 


and the contractor that results 
from advance preparation for this 
eventuality. 


From the standpoint of the gov- 
ernment, advance planning reduces 
delays in switching from one war 
contract to another,” he said. “From | 
the standpoint of the manufacturer, | 
it reduces the time required to clear | 


served as general patent attorney 
for the American Telephone & 
Telegraph Co., calls attention to the 
court’s condemnation of “judicial 
legislation.” 





away inventory, the time that em-| The supreme court decision) 41 patents are property and « 
ployees might have to be laid off} ENOUGH FUEL to send 50 B-29 superfortresses from —— to zamre 7 points out that the Department of | such are entitled to constitutiona 
¢ > ti . “ . sneaa ” | 24 hours will be the daily output of a new 100-octane gasoline refinery which inn te si nt r court | nr nie . 
NN eee | was dedicated in Richmond, Calif., recently. A $20,000,000 plant built by the |Justice “sought to obtain by court) protection; 


ay | Defense Plant Corp. for operation by Standard Oil Co. of California, it is one | decree what is not the law,” Folk | 2. Patents owners, like other 
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oe ee cise of their rights, amenable to the 
antitrust laws; 


3. The grant of restrictive li 
censes of the nature generally rec- 
ognized as lawful (except by 
spokesmen of the antitrust divi 
sion) is not a violation of antitrust 
laws, but is properly within th 
reward to which the patentee is en 
titled by the grant of his patent; 





1. A patentee has the right to use 
or not use the invention, to license 
or not license, and to license some 
and not license others, as he sees 
fit; 

5. Compulsory licensing is alien 
to our patent system; 

6. Cross-licensing and pooling of 
patents are lawful where restraint 
of trade does not result therefrom: 

7. For a court to accept as law 
certain assertions of the Depart- 
ment of Justice would amount to 
judicial legislation, and would be 
an encroachment upon the fune- 
tions of Congress. 


» Gouge Suits 
‘iled by OPA 


me | % . 
In San Francisco 

SAN FRANCISCO. OPA en- 
torcement agents, in a crackdown 
on above ceiling prices for used 
motor vehicles, last week filed 
treble damage actions against three 
firms and two individuals. 

In one suit, OPA charged the 
Ludolth Truck Exchange with sell- 
ing a 1941 General Motors tractor 
for $1,397 over the ceiling. The gov- 
ernment seeks $4,192 from. the 
firm’s operators. 

Another independent used - car 
and truck dealer was charged with 
selling a 1935 Ford truck at $149 
over ceiling which, trebled, amount: 
to $447. 

Four trucks were sold at illegal 
prices, according to OPA, by an 
Oakland dealer. Damage _ action 
amounted to $7,563. 

In one case against individua 
sales, the OPA sought $783 in the 
alleged sale of a 1939 Chevrolet 
truck at $261 over ceiling. In thé 
other, a Ford panel truck brought 
$488 too much, the OPA charges ir 
bringing suit for trebled damage 
of $1,346. 
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like plastics known as vinyl c! 
ride co-polymers will be sta: 
shortly in Natrium, W. Va 
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announced by P. W. Litcht 
chairman. 
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No Place for Politicians? 


Ledterman Cites Dangers 


of Relying on Legislation 


To Solve Factory-Dealer Problems 


The following report was given 
at the NADA directors meeting in 
Chicago last week by R. L. Ledter- 
man, NADA director for Oklahoma, 
vice chairman of NADA’s Postwar 
Planning Committee and chairman 
of the Resolutions Committee: 

“For fear someone may not fully 
understand the purpose of the com- 
parison I am about to make, I want 
to inform you at the outset that I 
am not opposed to certain kinds of 
state regulatory laws or to city 
ordinances designed to benefit our 
industry within its own ranks 

“Laws that will raise the stand- 


ards of merchandising, safeguard 
established, legitimate dealers and | 


protect the buying public against |} 
unscrupulous methods, are evidence | 
of progressive planning. I concede 
all of this. However, the proponents 
of state licensing laws, affecting 
both dealers and factories, fre- 
quently exaggerate the benefits| 
which may derive from them and 
almost always overlook the penal- 
ties which may result. A careful 
appraisal of those licensing laws | 
now in effect reveals their limita- 
tions and shortcomings. 

“The scope of factory-dealer re- 
lations which can be affected by 
legislation is extremely small. 
Certain laws have imposed limi- 
tations on cancellation and pro- 
vide for a review by a state ad- 
ministrative officer. Others make 
the coercion of dealers to use cer- 
tain finance companies and to 
accept shipments of goods with- 
out specific order a crime. 

“So far, the provisions of these | 
laws affecting the obligations of | 
contract have not been decided in|} 

the courts, hence the provision de- 
signed to prevent cancellation with- | 
out cause does limit the factory’s | 
ability to cancel it. It is significant, 
however, that several of the selling 
agreements in the industry already 
provide for cancellations for cause 
only and undoubtedly others will 
follow this pattern. 

“In making a cancellation sub- 
ject to review by an administrative 
officer, there is introduced into fac- 
tory-dealer relations the influence 
of political activity which cannot 
fail to carry with it forms of regu- 
lation and supervision affecting the 
actions of the dealer, as well as 
those of the factory. There is intro- 
duced into a_ heretofore purely | 
business transaction the power of 
an administrator to determine 
qualifications, procedures and pen- 
alties which will require an expan- 
sion of enforcement bureaus to ad- | 
minister. If the regulations become | 
widespread and burdensome, they 
can easily impede the conduct of | 
the business and unnecessarily in- | 

Once administrative | 
officers are given the power to| 
make rules and regulations, much 
thereafter depends upon the qual- | 
ity of administration. The term of | 
these officers is relatively short and | 
the changes in personnel are fre- 
that 











crease costs. 


quent. There is no assurance | 
good administration will be fol- | 


lowed by good administration. More 
often than not, the record of a state 
in regulatory acts has been ineffi- | 
cient and corrupt. 

“Even simple and unobjection- 
able regulatory laws once enacted | 
are subject to continual revision 
at future sessions of the legisla- | 
ture. Existing laws can be | 
amended more easily than new 
laws can be passed. Successive 
amendments have a way of ex- 
panding the scope and power of 
regulatory officials interested in 
enlarging and expanding their ac- 
tivities. The record of dealer- 
factory licensing laws follows 
this pattern. The Wisconsin law 
started out as a finance regula- 
tion; it expanded by later amend- 
ment into dealer and salesman 
licensing and later by an amend- | 
ment to include the licensing of | 

| 





factories who maintain plants in 
the state. Subsequently by amend- 
ment, the administration of the 
act was transferred from the 
Banking Department to the Mo- | 
tor Vehicle Department, probably 
because of unsatisfactory admin- 
istration. Even now, committees | 
are studying future amendments, 
some on the suggestion of the 
motor vehicle administrator and 
others from its own «state acao 
ciation 


“The most specific protective fea- 
ture of existing dealer-factory li- 
censing laws are covered by other 
statutes and remedies-at-law and 
have long been available to the 
dealers. This is particularly true of 
various forms of coercion against 
which there are numerous defenses 
This also applies to fraud cases and 
to any action by the factory which 
produced damages to the dealer. 
While it is true that in the latter 
case the remedies are civil ones, 
they are nonetheless effective in 
recovering losses attributable to 
specific factory acts. The act of li- 
censing a factory in the state pre- 
sumes that the power of the state 
to suspend licenses will be exer- 
cised if the factory fails to observe 
the regulations. The suspension of 
the license would not only affect 
the relations of the offending fac- 
tory with the injured dealer but 


would prevent all other dealers in 
the state handling the same make 
of car from doing business with 
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|their factory during the period of 
| Suspension. This would penalize the 
|factory very little, because it does 
a national business and could well 
continue operating except in the 
particular state affected. Dealers, 
resident in the state, however, are 
dependent entirely upon that fac- 
tory for their merchandise and 
could be damaged irreparably by 
the suspension of the license. 
“The most damaging result of a 
wave of restrictive dealer-factory 
legislation is the effect which it 
will have upon those factory-dealer 
relations which are not subject to 
legislation. For many years past, 
the leading factories have been 
broadening their selling agreements 
to include numerous protective fea- 
tures in the dealer’s interest. More 
recently, other factories are in the 
process of revising their agree- 
ments, If the dealers seek political 
action to obtain modifications in 
the selling agreements and enlist 
the politicians in their behalf, the 
results will certainly be to force 
the factories to pay greater atten- 
tion to their own interests and less 
to those of the dealers. It must be 
remembered that the factory is in 
the strategic position to benefit the 
dealer because it supplies the trade- 
marked merchandise which com- 
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mands public acceptance. The poli- 
tician, on the other hand, can con- 
tribute only negative benefits be- 
cause he produces nothing. There- 
fore, over the long pull, actions 
which tend to improve factory- 
dealer relations between the parties 
themselves will be more productive 
of dealer benefits than restrictive 
political actions, which may reverse 
the current favorable trend of fac- 
tory-dealer relations. 

“Giving thought to these facts 
and reasons, there should be no 
problems of factory- dealer rela- 
tions which cannot be solved by the 
parties themselves. It 
sidered opinion that there is no 
place for the politician in this pic- 
ture.” 


Hercules Cellulose Unit 
Sets Up Chicago Branch 

WILMINGTON, Del.—Establish- 
ment of Hercules Powder Co.’s 
Cellulose Products department Chi- 
cago office as a regular branch office 
anda revision of territories assigned 
to the sales and technical service 
personnel of the department are an- 
nounced by J. B. Wiesel, director of 
sales and development for Cellulose 
Products. 
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‘Fisher Produces 
Instrument for 


Air Navigation 
DETROIT ; 


The Fisher Body 
|Division of General Motors an- 
nounced last week that it is pro- 
ducing a delicate ympact instru- 


ment enablin 
Superfortresses 


navigators of giant 
and other fighting 


aircraft to determine the exact 
llatitude and longitude of their air 
| position. 


known offi- 
indicator 
| system, fulfills a long-required link 
jin aerial navigation. With the API 
|system providing a continuous air 
| plot, the navigator can tell virtually 
jat a glance the position and air 
speed of his ship and direct the 
|pilot and co-pilot swiftly to the 
'target. 

In cases where a forced landing 
jis necessary, the navigator can de- 
{termine latitude and longitude, in 
minutes and seconds, and radio the 
|plane’s position to carrier or land 
bases and thus facilitate rescue 
| operations. 


The new mechanism, 


|cially as the air position 


OSSY RENARDY 
VIOLINIST 







RICHARD ? 


DYER-~ BENNETT 
FOLK SINGER 
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YEHUDI 
MENUHIN 


VIOLINIST 
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Community Motors Planning 


Three-Way Expansion 


CHICAGO.—An elaborate postwar 
expansion program to assure ade- 
quate facilities when Pontiac again 
resumes new car production was 
announced last week by H. A. Weh- 
meier, vice president of Community 
Motors, Inc., long the distributor of 
the Pontiac line in the Chicago area. 

Plans call for additional buildings 
and leases, including the removal 
of the company’s headquarters to 
a new location on automobile row. 
Involved in the latter project is 
purchase of the four-story building 
occupied and owned by Butler Mo- 
tors, Inc., for many years the Hud- 
son distributor at 2500 S. Michigan 
Ave. 

The structure contains approxi- 
mately 50,000 square feet of floor 
space and will completely house the 
Community Motors new car sales 
and service organization for the 
Michigan Ave. location. The firm 
will occupy this building when Pon- 
tiac swings into new car manufac- 
ture. 

Since consolidating its operations 





on the near northwest side along 
the so-called Milwaukee Ave. auto- 
mobile row shortly after the war 
began, by moving into the building 
at 2510 Linden Pl., Community Mo- 
tors now finds its facilities will be 
insufficient for postwar require- 
ments. The company, Wehmeier dis- 
closed, has accordingly purchased 
the building at 2484 Milwaukee 
Ave., to be used for the sale of new 
and used cars. Service operations 
will continue at the present 2510 
Linden PI. station. 


Enlargement of facilities now 
provided by the sizeable sales and 
service building at 7740 Stony Island 
Ave., along the south shore dis- 
trict motor row, will be attained 
by occupancy of an _ additional 
building at 7720 Stony Island Ave., 
with approximately 10,000 square 
feet of floor space. This space will 
be utilized for the sale of used cars 
as well as the reconditioning of new 
and used cars. 





~ ante i é 4 

When landing craft deliver men, tanks and equipment, dependability is a “must.” | 

5 So, many engineers follow a practice long standard in the marine industry and specify . | 
| electrical equipment by Auto-Lite. 
















Dick HAYMES is one of 
the entertainment world’s 
most sensational young stars. 
Former singer with Harry 
James orchestra, he's currently 
starring in “When Irish Eyes 
Are Smiling” and spark- 
ing the Auto-Lite Tues- 
day Eve radio hit show, 
“Everything for the 
Boys,” on NBC, Coast- 
to-Coast. 


Free-Handed U. S. 


Now a Debtor Nation 


WASHINGTON. — The United 
States again has become a 
“debtor” nation, at least for the 
time being, according to Robert 
L. Sammons, of the Bureau of 
Foreign and Domestic Com- 
merce, who points out that as of 
September, 1944, foreign balances 
and investments in the United 
States exceeded our holdings 
abroad by an estimated $1.2 bil- 
lion. He added: 


“With respect to long-term in- 
vestments only—which comprise 
the chief earning assets—the 
United States is still, however, a 
substantial creditor, although its 
net holdings are much smaller 
than in former years. On either 
basis, whether measured by total 
assets or by long-term invest- 
ments only, the United States is 
far from being, as sometimes 
supposed, the, greatest creditor 
nation of all times, by compari- 
son either with its own past ex- 
perience or with that of the 
United Kingdom.” 
























Betty Grable wore this love- 
ly gown in “Pin-Up Girl.” 
Star of “Billy Rose’s Dia- 
mond Horseshoe,” a 20th 
Century-Fox production, she 
teams with Dick Haymes in 
some of the years’ hottest 
musica: numbers. 


The Real Dream Car? 


College Dean Calls Present Auto Impractical ; 
Hails the Future Electric 


“comfortably-stuffed wagon loaded 
down with gadgets designed io 
make other parts satisfactorily fu!- 
fill their function of correcting in- 
adequacies of still more fundamen- 
tal gadgets. 

“The present gasoline engine will 
not start itself, so we must add an- 
other engine, an electric motor, for 
a starter,” Harrison said. “This 
cannot suck energy from gasoline, 
so it needs a source of power of its 
own, and we add a battery. 

“This must be charged, so an 
electric generator is added. Since 
this generator at times delivers too 
much current, we provide it with 
a cutout, and so on and on. 

Harrison pointed out how much 
simpler it would be to run the 
whole car with electric power, 
then the designers could throw 
away the radiator with its ther- 
mostats and anti-freeze, the igni- 
tion system, the engine, the 
muffler, the clutch, the trans- 
mission, the differential, in fact, 
almost everything except the 
chassis and the wheels. 

“Then we would only mount a 
small motor on each wheel and 
operate these from a central stor- 
age battery,” Harrison said, “sim- 
pler than a streetcar to start and 
stop, our new auto would have the 
additional advantage that when 
running downhill we could store 
energy in the battery for future 
climbs. What present day motor 
car pumps gasoline back into its 
fuel tank while coasting? 

“With all these advantages, why 
does not this remarkable new mo- 
tor vehicle, in which other invent- 
ors have unfortunately anticipated 
me by a few years, sweep gasoline- 
operated cars from the highways? 
Merely because of one fact, one 
pound of gasoline will give up on 
demand somewhat more than 20 
times as much energy as one 
pound of the most fully-charged 
storage battery we yet know how 
to make. 

“Develop a_ storage battery 
which will drive a car 200 miles 
on one charge, yet weigh no more 
than half an engine plus 15 gal- 
lons of gas, and the job is done,” 
he said. 

Harrison asked if anyone really 
believes the lead storage battery is 
the lightest that will ever be dis- 
covered? 

“Edison didn’t think so, and if 
anyone else does, I should like to 
hear his reasons,” he said. “If 
cogent, they might give some clue 
as to what needs to be done to 
realize such a battery, revolution- 
ize the motor car industry, and 
thus provide better and cheaper 
car for more Americans.” 

Harrison said research needed to 
give us the practical electric auto- 
mobile involves fundamental dis- 
coveries regarding matter and elec- 
tricity. This is not the kind of re- 
search that should be undertaken 
by any one company, or even one 
industry, it is of such broad scope 
that it should be supported by the 
whole economic and social com- 
munity. 


CINCINNATI.—Take it on the 
word of Dr. George R. Harrison, 
Cambridge, Mass., Massachusetts 
Institute of Technology dean of 
science, the present automobile is 
a mere “complex monument to 
scientific frustration.” 


But when fundamental discov- 
eries regarding matter and elec- 
tricity make possible a radically 
improved storage battery, the 
dream car will be in sight, Dean 
Harrison indicated in a lecture 
at the University of Cincinnati 
on “Better Things for More 
People.” 

As an example of what can be 
expected in the way of things to 
come in the postwar world, when 
American industry, fundamental 
and applied research, and nature 
are teamed up to their fullest ca- 
pacity, Harrison cited the automo- 

bile field. 



















The present “sleek, powerful, si- 
lent car,” 


he declared, is only a 




























Figuring Percentages of Regional 
AUTOMOBILE OWNERSHIP? 


Bnffalo and Erie County passenger car 
afd truck ownership in 1942 was on an 
exceptionally high percentage basis. 
Registrations were 183,275 passenger 
cars, 18,762 commercial, and 5,527 
trailers, It is a district where economic 
factors are basic and not subject to 
drastic changes because of the diversi- 
fication of Buffalo's industries. Therefore, 
it is a potent postwar automotive market. 
May we furnish you with detailed 
statistics? 

This lucrative market can best be 
reached by advertising in the 


Buffalo 


COURIER 






Smooth, safe highways like these will invite you to see “Amer- 
ica first” when rationing is only a memory. Performance to 
match these postwar super highways will be yours if you re- 
member this car travel maxim, “Look for the Auto-Lite sign,” 
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Agriculture to Offer 


strafing ground installations will 
make good duster pilots. 

Thus far, only one plane has 
been developed especially for 
this kind of agricultural work, 
but there are many improve- 
ments that can yet be made. The 








insecticides and  larvacides of 
amazing effectiveness as a result of 
stepped-up research for war. Sci- 
entists now say that a quarter of a 
pound of the famous “D.D.T.” is 
adequate to destroy mosquito breed- 
ing spots on a full acre of swamp. 


There remains only the develop- 
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discuss aerial photography, wolf 
and coyote killing from the air, 
forest fire fighting, census taking 
from the air and patrolling of 
power, communications and oil 


lines. 
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underside of the leaf where the 
weevil gets a bigger dose of it. 
Citrus fruit, apple and peach 
orchards are also easily sprayed 
from the air. 
* 


Skilled Pilots 
Are Required 

SOME OF THESE orchards 
point up the kind of flying that is 
required. It is not simple, every- 
day piloting, but a job in which 
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Alemite, 1878 Diversey Parkway, Chicago 14, Illinois 
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Dealer Licensi 9. bi 


Gas Tax Boosts, Diversion Feature 
Hundreds of State Automobile Bills 


By William Ullman 
Washington Correspondent 

WASHINGTON.—Upon the legis- 
lative griddles of 42 states the post- 
war fortunes of the nation’s auto- 
mobile makers, sellers and users 
may be cooking at the moment. 

Highway transportation develop- 
ments receiving major legislative 
attention are reflected in literally 
hundreds of bills already reported, 
according to the National Highway 
Users Conference. 

Eight states, the record shows, 
have proposed increases in gasoline 
taxes. One measure calls for a 
two-cent per gallon boost to cover 
cost of a compulsory insurance 


program. Two states have bills to 
tax Diesel fuel, and another would 
make permanent an emergency 
gasoline tax increase. 
Anti-Diversion Amendments 
Constitutional amendments pro- 


hibiting diversion of motor vehicle 
and gasoline tax revenues have 
been introduced in seven states, al- 
though one of these bills would 
permit use of highway revenues 
for airplane flight strips and an- 
other specifically exempts motor 
vehicle excise tax revenues. Three 
states propose legislative measures 
to prevent specific diversion, but 
four more have bills which would 
permit non-highway use of high- 
way funds. 

Much primary interest legisla- 
tion centers around operators’ and 
chauffeurs’ licenses, possibly reflect- 
ing manpower shortages. Twenty 
states have various bills which mir- 
ror this situation or indicate a 
tendency to use this as an addi- 
tional source of revenue. 

Seven of these 20 states evi- 
dence a direct interest in the 
problems of the returning serv- 


iceman. In these seven states 
bills propose that specifically ex- 
tended renewal dates and general 

relaxation of operators’ license 
requirements be adopted. 

One state would still require a 
renewal competency examination, 
but no fee would be charged serv- 
icemen. One measure would permit 
men on furlough to drive without 
licenses. 


License Curbs in Md. 


Four states would extend the 
provisions which make possible the 
issuance of licenses to persons not 
of peacetime statutory age. Mary- 
land has two bills pending which 
propose revocation of license for 
conviction of speeding in excess of 
70 mph and would empower trial 
magistrates to . suspend licenses. 
Still another proposal in this state 
would permit indefinite suspension 


of license for reasons of physical or 
mental incapacity. 

Six states have legislation pend- 
ing to require compulsory insur- 
ance. One would limit the time 
necessary to maintain proof of 
financial responsibility to three 
years. Two states propose extension 
of financial responsibility provi- 
sions to include certain passenger 
vehicles for rent and four others 
would enlarge the provisions gen- 
erally. 

The governors of the several 
states, almost without exception, 
have given special attention to 
the problem of highway financ- 
ing and the matching of federal 
aid for postwar highway projects. 
Discussion of these matters con- 
stituted a major part of the ad- 
dresses of several of the execu- 
tives. 

Gov. Tobin of Massachusetts and 


censes for all motor vehicle deai 
ers, salesmen, manufacturers, fac- 
tory branches, distributors 
branches and factory or distribu- 
tor representatives. Complete and 
detailed regulation would be pro- 
vided for, as well as denial, suspen- 
sion or revocation of licenses. A 
similar measure has appeared i) 
Nebraska and Arizona. 


Massachusetts proposes annua! 
licensing of motor vehicle deal- 
ers and salesmen and requires 
them to furnish purchaser with 
duplicate of conditional sale con- 
tract. Dealers would pay an an- 
nual fee of $100 and salesmen, 
$25. California would regulate 
the business of selling used or 
secondhand motor vehicles by 
dealers not residing in or having 
a@ permanent place of business in 
the: state. 
Massachusetts 


and Maryland 


Gov. Maw of Utah, in their mes-| would tax Diesel fuel. Pennsylvania 
sages to the legislatures of their|proposes to make the temporary 


respective states, recommend gaso- 
line tax increase. 
Ask Dealer Licensing 
Several bills have been intro- 
duced to license and _ regulate 
manufacturers and dealers in mo- 
tor vehicles. 


Maryland proposes annual li- 





Sinproved Safety Glass 


for femamow s cats 


HERE is much speculation about the new cars, especially about 


possible innovations in design. But you will not have to speculate 
about an ample supply of high quality safety Plate Glass when new 
cars can again be made. 


Pittsburgh Plate Glass Company, long a. leading supplier of 


quality safety glass to the automotive industry, will be better able 


than ever to meet the peacetime safety glass requirements of auto- 


mobile manufacturers. 


Because of its unsurpassed research and production facilities, 


Pittsburgh Plate Glass Company has become, during the war years, 
the chief source of special glasses for scores of uses in the aviation 
industry. 


The mass production of bent safety glass shapes, production of 
streamlined vision panels, of lighter, stronger glasses for fighting 
planes, have vastly increased Pittsburgh Plate Glass Company’s 
knowledge and experience. Our new skills and modern methods of pro- 
duction will be at the service of the automotive industry, when peace 
returns, for the manufacture of improved automobile safety glasses. 


We urge you to get full information now on Duplate Safety Plate 
Glass and Duolite Safety Window Glass and to consult with us on 
any problem involving the quality glazing of postwar automobiles. 
Pittsburgh Plate Glass Company, 2161-5 Grant Building, Pittsburgh 
19, Pennsylvania. 


PITTSBURGH stands for Zuality Glass and Paint 





PITTSBURGH PLATE GLASS COMPANY 





MAKERS OF DUPLATE, DUOLITE AND FLEXSEAL SAFETY GLASS AND OF MULTIPLATE BULLET-RESISTING GLASS. 


one-cent emergency gasoline tax 
permanent. South Dakota has the 
only bill introduced to reduce the 
gas tax; the reduction being of a 
temporary nature, to three cents 
for a two-year period. 

Would Extend Boosts 


Oregon and Nebraska legislation 
proposes an extension of temporary 
increases in length and weight 
provisions, respectively. Five states 
have proposed amendments to the 
size and weight limitations, but 
their effects are not presently as- 
certainable. 


California proposes to stop non- 
highway use of the motor vehicle 
transportation tax fund and Penn- 
sylvania would prevent diversion 
of the revenue from the emergency 
one-cent gasoline tax’ which it is 
proposed to make permanent by 
the same bill. 


Diversion of highway user tax 
revenue would be permitted in 
Ohio, Oklahoma, Pennsylvania 
and Utah. Three separate bills in 
Pennsylvania propose diversion 
of the motor license fund. 

Georgia would provide that serv- 
icemen on furlough shall not be 
required to be licensed to operate 
in the state, and a Connecticut bill 
would exempt servicemen from 
payment of license fee. Indiana, 
New York and Vermont measures 
would extend the emergency pro- 
visions for the issuance of license 
to persons under normal age 
limit. 

Minimum Chauffeur Age 

An Iowa bill would provide a 
minimum age for chauffeurs after 
the war. California would auto- 
matically renew all operators’ li- 
censes for a_ three-year period. 
Oklahoma and Oregon propose ex- 
tension of license expiration dates. 

Maryland proposes revocation of 
license for conviction of a 70 mph 
speeding charge and also for sus- 
pension in event of physical or 
mental incapacity. California, Ne- 
braska, Indiana and West Virginia 
propose compulsory insurance. 

Washington and Wisconsin 
propose revisions of existing pro- 
visions. Massachusetts would im- 
pose a two-cent additional gaso- 
line tax to pay the cost of its 
compulsory insurance program. 

Oregon would require proof of 
financial responsibility to be main- 
tained for only three years from 
date of furnishing same. Colorado 
would require proof of financial re- 
sponsibility from all owners of for- 
rent vehicles. 
r New York proposes an increase 
in responsibility requirements with 
reference to for-hire passenger ve- 
hicles of seven passenger or less 
capacity. Colorado, Maryland and 
Massachusetts would enlarge the 
provisions and scope of existing 
financial responsibility laws. 





Hoopes, Norman 


Leave Hercules 


WILMINGTON, Del. — Hercules 
Powder Co. announces retirement 
of two of its directors, Charles C. 
Hoopes and George W. Norman. 

Both are retiring after 31 years’ 
service with Hercules, having been 
associated with the company since 
it was organized. 


The two vacancies on the board 
will be filled by Ralph B. McKin- 
ney, general manager of the paper 
makers chemical department, and 
Dr. Wyly M. Billing, general man- 
ager of the synthetics department. 
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While They 


Work 


Dealer Operates Shop at Ford Bomber Plant 
To Repair Employes’ Cars 


DEARBORN.—Repair ’em while 
you work. 

That’s the theme of the one-day 
service garage at Willow Run, 
where employes’ automobiles have 
to be kept rolling. 

The garage at the Ford bomber 
plant is equipped to make major 
and minor repairs as well as serv- 
ice all makes of cars that bring 
20,000 persons to their jobs daily. 

Many of the cars brought to the 
garage show signs of excessive 
wear. Many workers have not been 
able to leave their cars long enough 
with their neighborhood garages to 
have the usual repairs made. 

Following approval of the AAF 
Air Technical Service Command, a 
portion of the new materials build- 
ing was walled off to make room 
for the Willow Run employes’ serv- 
ice garage. Located near one of the 
main gates, it is easily accessible. 

Staffed by trained mechanics, two 
of whom are returned veterans, the 
garage has been operating 20 hours 
a day to accommodate workers on 
two shifts. During the first two 
months an average of approximate- 
ly 40 cars a day were serviced, in- 
cluding both minor and major re- 
pairs. 

Up to the present time the ga- 
rage has been able to make more 


C. A. Klaus Joins 
Maremont; Sales 


Staff Is Shuffled 


CHICAGO.—Howard E. Wolfson, 
president of Maremont Automotive 
Products, Inc., announces the ap- 
pointment of 
Charles A. Klaus 
as director of 
sales of its auto- 
motive replace- 
ment division. 

For the past 
15 years, Klaus 
has served Ther- 
moid Rubber Co. 
in an executive 
capacity. Klaus 

ye became _ associat- 

ed with Ther- 

¢4.2 moid as_ chief 

sales engineer. In 1939, he became 
vice-president in charge of sales. 


At the same time Maremont an- 
nounces an important realignment 
of its sales staff in accordance with 
plans for present and postwar sell- 
ing. 

Lou Salzmann, for the past four 
years engaged in sales promotion 
and field work for Maremont or- 
ganization, has been appointed dis- 
trict manager of his own territory. 
He will be in charge of an area 
composed of Nebraska, Kansas and 
portions of Iowa, Missouri and 
Oklahoma. 


Joe Brownell, also a veteran of 
four years with Maremont, has 
been put in charge of a territory 
comprising lower Michigan and 
part of Ohio. Gil Budlove, for many 
years a salesman for Motive Parts 
of America, has been added to the 
sales promotion staff, and will be 
engaged in missionary work in the 
central territory of Illinois, Wis- 
consin, Michigan, Ohio and Indiana. 

Warren Taylor has been appoint- 
ed sales promotion representative 
in New England, and Harry 
Flathers will engage in missionary 
activity in the Minnesota, Iowa, 
North and South Dakota territory. 








Allison Appoints 


4 New Engineers 


INDIANAPOLIS. — Designation 
of four new positions in the engi- 
neering department of Allison divi- 
sion of General Motors Corp. was 
announced by R. M. Hazen, chief 
engineer. 

The men who will fill the posi- 
tions are: Roy Emerson Lynch, ex- 
ecutive engineer; Charles James 
McDowall, chief development engi- 
neer; J. C. Fetters, chief turbine 
engineer; Dimitrius Gerdan, chief 
engine engineer. 





Buy War Bonds and Stamps—crush 
the axis. 


than 90 percent of all repairs dur- 
ing the time the worker is on the 
job. Longer periods were required 
in instances where parts were not 
readily obtainable. 

Most frequent service required is 
motor tune-up, including checking 
of carburetor, distributor, spark 
plugs and fuel pump. Next is brake 
repair and adjustment, followed by 
alignment of car front wheels to 
reduce excessive tire wear. 

Other services include motor 
overhaul, tire repair, lubrication, 
sale of grade one tires, anti-freezes, 
batteries and sundry items. Also in- 
cluded is a towing service within 
a limited radius of the plant. Trans- 
portation of workers who leave 
their cars for service from the ga- 
rage to their job in the plant also 
is provided. 

The garage is operated privately 
by a Ford dealer (Russ Dawson of 
Detroit). All of the tools and test- 
ing equipment have been provided 
by the dealer. 





TWO EMPLOYEES of the service garage for Ford Willow Run bomber plant 
workers repair a car while its owner is on his job. 





2,200 War Veterans 


Working at Fisher 
DETROIT.—Fisher Body has em- 
ployed more than 2,200 war vet- 


president of General Motors and 
general manager of Fisher Body, 
disclosed. 

Archer said 13,659 salaried Fisher 


erans, nearly 700 of them former| Body employes have been called by 


employes, on war production jobs 
as of Jan. 1, T. P. 


What could you 
AA 
4,536,000,000 


a llons of ; aaa : 


the services since the outbreak of 


Archer, vice-| war. 


Canada Sees 
Little Danger of 


Auto Famine 


TORONTO.—Scrapping of private 
passenger autos in Canada is not 
going on at a rate to cause any 
critical shortage, it is learned from 
Ottawa Dept. of Munitions and 
Supply officials. 


The situation in Canada is not 
comparable to that in the United 
States, partly because gasoline and 
tire rationing has been in vogue 
in Canada longer than in the 
United States. No thought has been 
given as yet for compulsory trans- 
fer of private autos from non- 
essential users to those who might 
need them for more vital war or 
civilian services. 

In 1941 there were about 1,277,613 
private passenger autos on the 
roads in Canada. By end of 1944 
this had been reduced to about 
1,193,000. During each of 1943 and 
1944 about 24,000 cars were scrapped 
throughout Canada, a rate not con- 
sidered serious. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


We'd like to give you more examples of how the 


California is now producing oil at the rate of 
12,000,000 barrels per month. And California’s 
war-expanded refineries are obtaining more high 
quality gasoline from each barrel of crude than 
ever before. 


When peace comes this great petroleum produc- 
tion will continue. A gasoline starved United 
States, an oil hungry world must be supplied. 
And the more efficient refining processes devel- 
oped under war’s pressure have created a host of 
oil by-products—added brand new industries to 
swell the payrolls of oil’s production, transpor- 
tation and distribution. 


*Estimated yearly production, State of California, 
U.S. Bureau of Mines 


“Everybody's Newspaper” 
in Southern California 


postwar plans of Southern California manufac- 


turers, agriculturists, retailers 


and businessmen 


will create a higher public income in this already 


prosperous market. 


And yes, we’d like to show you at the same time 
how you can tap this richer market through the 


Los Angeles Times. 


We'll do it at the drop of a 


postcard to THE TIMES, or to our representatives. 





DOMINANT NEWSPAPER @F AMERICA’S THIRD LARGEST MARKET 
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Better Fuel Ahead 


Inventor of Catalytic Process Sees Methods 
To Improve Quality of Gasoline 


MONTREAL.—New methods of 
porcessing gasoline which would 
improve the quality of the fuel and 
prolong its usage capacity are al- 
most ready for the market, E. J. 
Houdry, French inventor and presi- 
dent of the Houdry Processing Co., 
stated here. The man who invented 
the cracking catalytic process for 
refining oil was the guest speaker 
at a banquet given in commemora- 
tion of the thirty-fifth anniversary 
of the Association des Diplomes du 
Politechnique. 

Catalysis applied to liquid fuels, 
a process which not so long ago 
was still not perfect, was invented 
by Houdry in 1923. The speaker, re- 
tracing his career related: 


“T abandoned metallurgical con- 
struction for a different purpose; 


’ the finding of a means to better the 


resources of petrol in France and 
to offer to the world a new method, 


from his own experiences regard- 
ing the character of the inventor, 
his duties and place in the world. 


“It is easy,” he said, “to be im- 
aginative and to create interest 
and even enthusiasm when express- 
ing ideas, but it is more difficult to 
remain in the good direction. It 
seems to me that the necessary 
quality for an engineer who wants 
to invent is to be able to leave his 
work completely discouraged and 
return to it the next day, after a 
good night’s sleep, completely en- 
couraged.” 

It was in 1930, the scientist said, 
that he left France to present be- 
fore the engineers of the Vacuum 
Oil Co. the result of his many years 
of investigation in the new refining 
process. The demonstration lasted 
three weeks after which he became 
an American citizen. 

“From 1930 to 1935, five years of 


duce for the market. Finally on 
June 6, 1936, eight years to the day 
before the landing of allied troops 
in Normandy, this new processing 
unit began to produce,” Houdry 
said. 

It was not without obstructions of 
all sorts, particularly financial, 
that Houdry’s catalytic process 
made its way. New processes would 
make automobiles available to 
many millions of people, he said. 
He also stressed that it was im- 
portant to encourage persons who 
have the desire for research and 
stressed that they should receive 
adequate pay. 


B. M. Coody Establishes 
Firm in Valdosta, Ga. 
VALDOSTA, Ga.—B. M. Coody 
Motors is the name of a new auto- 
mobile firm which has just been 
established here by B. M. Coody. 


The new firm, which is being 
managed by its owner, is engaging 
in selling and buying of both new 
and used cars. Coody has lived in 
Valdosta for the past 19 years. He 
was formerly in the building and 
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GUESS WHEN THIS PICTURE WAS TAKEN! This picture shows the last 
peacetime car to roll off the Packard Motor Car Co. assembly line. It was made 
exactly three years ago Feb. 9 and serves to emphasize to motorists that Amer- 
ica’s newest cars are, even now, years older than the usual span of peacetime 
car ownership. Packard President Geo. T. Christopher, pictured at right with 
other company officials, cited the three-year anniversary as “‘bringing home to 





more elegant which would result|semi-industrial research was un- 
in better quality gasoline at aj/dertaken in the United States to 
cheaper price.” 


give enough time to engineers to 


NOW MORE THAN EVER BEFORE 
VEEDOL QUALITY IS NEEDED 


N pre-war years long service wasn’t demanded of 

automobiles. Hundreds of thousands of owners of 

fine cars used Veedol Motor Oil to insure better per- 

formance from their car or to keep them in tip-top shape 

a year or so longer. But haphazard lubrication, while 

costly, was not fatal. Cars which broke down or wore 
out quickly were simply traded in on new ones. 


Now America’s automobiles are all four years old, or 
older. They MUST be kept running—how long, no one 
can say. 


Fortunately, Veedol Motor Oil is still available for your 

customers—made from 100% Pennsylvania, the world's 

most heat and wear resistant crude, and painstakingly 

refined by advanced methods to bring out every last bit 

of its amazing stamina and lubricating efficiency. You 
can protect your customers’ car 
with this fine oil at a good profit 
to yourself. 


Made by the 
World’s Largest Refiners 


of Pennsylvania Oils 


TIDE WATER ASSOCIATED OIL COMPANY 


New York — Tulsa — San Francisco 


Detroit . . . Chicago. . . . Atlanta 


Minneapolis . . 


. Indianapolis . 
. Kansas City 





construction business. 


4 . All Wars End! There'll be Cars and 
Houdry drew many conclusions' draw plans for the first unit to pro-! Trucks and Tires o sell again. o 


motorists the urgency for continued conservation of automobiles for an indefinite 
period.”’ The last Packard built when World War II closed car production was 
driven off the assembly line by Thomas Riching (left, holding sign), who 27 
years ago worked on the last Packard produced before World ar I. 


Borg-Warner’s 
Output Near 
1944 Record | 


CHICAGO.—New war orders and 
failure of expected cutbacks to ma- 
terialize have again sent Borg- 
Warner’s war production upward 
toward the high mark achieved in 
early 1944, C. S. Davis, president, 
told the board of directors. 

More than $49,000,000 in new or- 
ders for urgently needed war ma- 
terial was entered on the books of 
the company in December, he said. 

Davis said that Borg-Warner 
divisions are contributing to at 
least five critical munitions pro- 
grams: 

Amphibious tanks—production of 
an improved model practically 
doubled. 


Shell casings—output stepped up 
and approaching the 13 million 
mark. / ° 

Small arms ammunition—more 
than 450,000,000 cartridge clips and 
belt ammunition links already pro- 
duced, with link schedules at a 
new high point. 

For aircraft—pumps, electric mo- 
tors, gears and fuselage assemblies 
in continued large production. 

For trucks—clutches, transmis- 
sions and universal joints in con- 
tinued large volume. 


GM Dividend 


NEW YORK.—tThe directors of General 
Motors Corp. at a meeting last week de- 
clared a dividend of §$.75 per share on the 
outstanding common stock, payable March 
10, 1945, to stockholders of record Feb. 15, 
1945. The regular quarterly dividend of 
$1.25 per share was declared on the $5 
preferred stock, payable May 1, 1945, to 
stockholders of record April 9, 1945. 








—where 


it counts! 


The impact of advertising on Los Angeles, 
the nation’s third largest and richest market, gains added 
punch when focused on the highly populous city and re- 


tail trading area. 


In this vital forty-mile radius the Los Angeles Herald- 
Express concentrates over 93 per cent of its tremendous 


circulation, largest of any daily newspaper in the West. 


This means over 160,000 more consumer contacts in this 
zone of population and buying power than are provided 
by any other daily—reason enough why this newspaper 
should top your list in planning present and postwar Los 
Angeles advertising schedules. 





LARGEST DAILY CIRCULATION IN THE WEST 


__ 





Represented Nationally by Paul Block and Associate® 


AR INS aE Ni ge 


PEE 





& 


EER OE By TS 


te 





ty el i ite ti ote tid i ee 


= 1 CP ID se 4 oR 0 om om ee rr RR lh OO tO KKM 


co 


Os cwrmsesoowowswrractrts ogrmmnwuds ris 0O os of mwa 


"rN eH OO 








last 
nade 
mer- 
time 
with 
e to 
inite 
was 
0 27 





| up 
lion 


nore 
and 
pro- 
. Ss 


mo- 
lies 


mis- 
con- 


neral 


| the 
arch 
i of 
e $5 
}, to 











SEE sieges 5 Rech 


. % 
Pid ie BAN 


Rey er 


paket 


a 
fh, 


PE 


oF 


ES RN PE Ba Ee 


AUTOMOTIVE NEWS, FEBRUARY 19, 1945 


Soest - rs A NR A RR NC Ne RAN mn 


41 








the thirty-sixth anniversary of his 
dealership last December, and the 
local newspapers accorded the event 
much space. He was born in New 
Castle 72 years ago next July 31 
and has played a leading part in 
its growth from a village of 2,000 
to a thriving city of more than 
20,000 people, numbering among its 
industries important manufacturing 
divisions of the Chrysler, Firestone, 
Borg-Warner and Perfect Circle 
Piston Ring companies. This is to 
give John a belated cheer in start- 
ing out in his thirty-seventh year. 
Goodwill to Goodwin! I hope he will 
live to and pass the Golden Anni- 
versary. 
ab oa ca 

WituiaM Ryan (Cadillac), Seattle, 
can lay claim to having seen a lot 
of the country in his day. Prior to 
coming to Seattle he was affiliated 
with the Motors Holding division of 
General Motors Corp. in various 
capacities and served in 46 states. 
He “stayed put,” however, for con- 
siderable periods as regional man- 
ager in the Detroit and San Fran- 
cisco districts, and at the home 
office in New York. Within the past 
year the name of his present dis- 
tributorship has been changed from 
the Northwest Motor Co., Inc., to 
Ryan Cadillac Co. He is regional 
representative of the Society of 
Philatelic Americans, which gives 
an indication of his hobby. His 
favorite sport is penny ante. Con- 
cerning past accomplishments, he 
reports: “My most outstanding 
scholastic achievement, at the Mon- 
tana State School of Agriculture 
and Mechanic Arts, is that I fin- 
ished next to last in a stock-judg- 
ing contest in which 400 students 
competed. You should have seen 
the fellow I beat out.” 

* ok * 

Outur A. LamMoreux (Studebaker- 
Hudson), Pueblo, Colo., was born 
Jan. 28, 1897, in Milwaukee, where 
in 1916 he entered the automobile 
business with the Ford assembly 
plant. Later he traveled the coun- 
try for Ford out of Detroit in vari- 
ous executive assignments. In 1928 
he joined the Chevrolet New York 
Branch as service manager, then 
was assigned to General Motors’ 
central office at Detroit on Grant’s 
staff. In 1933 he went to Memphis, 
and in 1934 to Chicago, as regional 
service manager for the B-O-P 
Sales Corp. He then joined the 
Pontiac division as assistant gen- 
eral service manager, and later be- 
came merchandising manager. He 
resigned in 1936 to go into the re- 
tail field as a partner in the Pueblo 
dealership, and became sole owner 
in 1940. Last year, Ollie purchased 
his building and an adjacent lot for 
a postwar building program. He is 
a great booster of Colorado climate 
and people, and enjoys trout fish- 
ing and speedboating as hobbies. 
He is active in the local dealer 
association as well as the Minnequa 
University Club, Chamber of Com- 
merce, American Legion and Elks’ 
Club. 

* * * 

W. H. CHAMBERS (Dodge - Plym- 
outh), Quitman, Ga. is a native 
Georgian, having been born at 
Barnesville, Feb. 9, 1878. He en- 
tered the automobile business at 
Quitman in 1918 as a salesman for 
the Dodge line, and has been sell- 
ing cars and trucks there ever 
since. After his start with Dodge he 
switched to selling Fords for a local 
agency, and then went into busi- 
ness for himself as a Chevrolet 
dealer in 1927. Later he returned 
to his first love, and has had the 
Dodge - Plymouth dealership since 
1933. 

ed * * 

H. F. (Doc) WaARSINSKE (Dodge- 
Plymouth), Wisconsin Rapids, Wis., 
was born Jan. 8, 1901, at Marshfield 
in the same state. He started as a 
dealer in used cars in 1928 and in 
1931 took over Oldsmobile and Reo 
trucks, but in 1933 he switched to 
Dodge and Plymouth cars and 
trucks and has continued with this 
line ever since. He has been a di- 
rector of the Wisconsin Automotive 
Trades Assn. for eight years, served 
on the executive committee eight 
years, and at present is secretary 
and treasurer of the state organiza- 
tion. He was president of the Wood 
County Automotive Dealers Assn. 
through 1936, 1937 and 1938, and of 
the Wisconsin Rapids Dealer Assn. 
in 1939 and 1940. He is at present 


Just Among Dealers... 


(Continued from Page 3) 





chairman of the Maintenance Ad- 
visory committee of ODT for his 
county, and is also chairman of the 
advisory committee for the South 
Wood County War Price and Ra- 
tioning board. He is an active mem- 
ber of both the Elks and Kiwanis 
club. His hobby is hunting and fish- 
is married and has a 
daughter who is a senior in high 
school, and a son in junior high. 
Doc is noted throughout the state 
for his willingness to buy and sell 
anything that will run or walk. 
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Cuaruige H. Strurcmt (Pontiac),| «7 tp, dd 
Lexington, Ky., was born Nov. 29, | to get a ansec Geer — 
1905, in Norton, Va. He started as - 

a salesman in 1928 and took on the Optimist Club, and is chairman of 
Pontiac franchise during the de- 
pression days of 1934. He is now 
serving his second term as vice- 
president and director of the Ken- a 
tucky Automobile Dealers Assn. | Station wagon to the late William 
and was previously president of the | Wright, founder and president of 
Lexington Dealers Assn. for three|the Calumet Baking Powder Co., 
terms. He is active in the Chamber |and owner of the celebrated Calu- 
of Commerce, Civilian Defense and ‘met stable of horses. The price of 


the Lexington Paper Salvage Com- 
mittee. One of his interesting ex- 
periences involved the delivery of a 


N THE International Bureau in Sevres, France, 


_ there is a peculiarly shaped rod, a picture of which 


is shown above. That rod is the internationally 


"accepted length of the meter, the basic unit of the 


tric system. Its length determined mathemat- 
ically as a part of the terrestrial meridian contained 
between the north pole and the equator, its shape 
developed after much experimentation and its 
composition a special platinum and iridium alloy, 








the station wagon came to $773.75|His experience dates from 1916, 
and Wright refused to pay until the |when he started with the Paige 
odd 75c had been deducted. line, adding the Dort three years 

FN Mee later. In 1925 he dropped both these 


Davenport, Ia, was born in Rock lines to become a distributor for 
Island, Ill., Jan. 9, 1894, and started |Chtysler and Maxwell cars in 20 
in the automobile business in No- |Counties, which he continued until 
vember, 1916, retailing Paige cars. 1923, when he took on the distribu- 
He is now serving as president of |torship for Studebaker cars and 
the Davenport Automobile Dealers |trucks for 22 counties in Iowa and 
—s vane office he a os <4 Illinois, which line he still han- 
e past three years. rie formerly | dies. In the good old days there 
was president of the Quad City |were about 32 dealers aides his 
Automobile Dealer Assn., compris- | jyrisdiction. 
ing all the automobile dealers in z ; 
Davenport, Ia., and Rock Island, F “J 
Moline and East Moline, Ill. He | Irvington Chevrolet 


also is a member of the Davenport © * os 

Ad Club, Elks Chamber of Com- Reopens in Indianapolis 
merce, American Legion and 40 & 8.| 1. Ch let I copening of 
His hobbies include motorboating | 1*Vvington Chevrolet, Inc., 5436 East 
and bowling. The latter is really | Washington, to provide factory 
something more than a hobby, since service and sales of passenger cars 
Grampp is the largest stockholder |9"4_ trucks when they become 
in the Bowlmor Bowling Alleys, available, has been announced by 
operating 20 alleys in a new build- | W- E. Kuhn, president. 
ing built especially for the purpose| The dealership was closed in 
four years ago. In the local auto- | July, 1942, when Kuhn entered the 
mobile field Grampp is considered |Ordnance department of the Army 
the oldest dealer in point of serv-|as a major. He recently received 
ice, having been in that business 29 |a medical discharge. Kuhn also is 
years. His is probably the finest | president of Northside Chevrolet, 
salesroom with the most complete |Inc., and a Chevrolet dealership in 
service facilities in the Quad Cities. Marion, Ind. 


Wittiam GrRAMPP (Studebaker), 


BIRT 0. See ede 
Mims S a ont - e Be 


world refers .. . In the judging of any product, 
S$ the quality that counts. 


a the antenna field, THE WARD PRODUCTS CORPORA- 
“TION is a nationally known manufacturer of quality 
products. WARD sectional and one-piece antennas 

ate the workmanship of craftsmen using modern 
equipment under ideal conditions . . . For quality 
antennas for all applications, look to WARD. 
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The Edwards Touch 


Devices Developed to Assure Customers 
They'll Get Fair Treatment 





MILWAUKEE.—An expert evalu- 
ation of the human element in deal- 
ing with customers is one of the 
things which helped make Edwards 
Motor Co. (Dodge-Plymouth) the 
largest service setup in the area, 
handling 180 to 200 jobs a day. 

When the firm first adopted 
the policy of servicing all makes 
of cars (about 40 percent are 
non-Chrysler), it knew that many 
potential customers might think 
owners in the Chrysler line 
would get preference. So it set up 
a simple pool-ball system of 
handling cars in the order they 
came into the shop. 

It was something more tangible 
than words, something the custom- 
ers could see. And so it reassured 
them. 

Service stalls were numbered to 
correspond with numbers on the 
pool balls kept on a rack on the 
write-up desk. When a customer 


placed on the waiting-list rack. 

As mechanics become available 
for the next job, they are assigned 
by the pool-ball waiting list. The 
system is explained to each new 
customer. 

Another reassuring device is 
the high wire fence surrounding 
the separate truck service build- 
ing, which is across the street, 
and the adjoining parking lot. 
Truck drivers with loads are re- 
luctant ta leave their tracks in 
unprotected areas. But they leave 
them in the fenced-in area with 
complete confidence. 

Making use of two floors for 
service operations—the basement 
and first floor—the Edwards firm 
has located its stockroom on a bal- 

cony between. Ramps connect both 


messengers deliver parts to the 75 


mechanics in response to a buzzer blower system sucks out all paint | 


system. 


a 


drives in, he is directed to one of| Edwards has installed a modern|fog and impure air out from the, 
the numbered stalls. The ball with| paint room with a blower system|the bottom as pressure moves in 


the corresponding number is then'as complete as any factory. The!from the top. 





od 


Tt's Still Alive in 45..." 


But we're keeping our fingers crossed. And so are thousands of other families in 
Nebraska and Southwest Iowa, whose cars are likewise struggling through their fourth 
War Winter. 


In a recent independent survey, one of the questions asked was, “What’s the first 
thing you plan to buy after the war?” Forty-seven per cent said “A new car!” In 
other words, nearly every other one of the more than 203,000 families who read The 
Omaha World-Herald daily and Sunday, are eager to buy your new automobiles. A 
conservative figure definitely. We have of necessity a motoring population, because 
of the great distances in this territory of ranch-lands, large and small farms, and 
industrial centers. 


Here’s something for you to think about when you make up your newspaper ad- 
vertising schedule. Another thing to remember is that one newspaper reaches this 
great market. 


Split Run Privilege 


Helps give your ads more local interest. Names of your country dealers can be placed at 
bottom of ad in Morning World-Herald for our outstate readers. This same space in the 
Evening World-Herald will carry your Omaha-Council Bluffs dealers’ names. Thus you 
increase the effectiveness of your sales message. 







h 
COVERS NEBRASKA AND S.W. IOWA\. 


WORLD-HERALD 
One of, the Unlions Great Hewypapers 


OWNERS AND OPERATORS OF RADIO STATION KOWH 
National Representatives, O'Mara & Ormsbee, Inc. 
New York, Chicugo, Detroit, Los Angeles, San Francisco 





| Ltd., has taken over the Nanaimo 
| premises of Wilson and Cabeldu, | 


Uses Unique Arrangement... 





GENERAL VIEW of the salesroom and the numbered customer stalls of Edwards Motor Co., Milwaukee Dodge- 
floors to the stockroom and girl] piymouth dealer. 





THIS CLOSEUP illustrates a unique and homemade arrangement for rotating 
customers in proper order into the service station of Edwards Motor Co., Dodge- 
Plymouth dealers in Milwaukee. The service salesman is shown placing in the 
upper rack numbered pool balls indicating the order in which the customers 
cars from stalls a. Saenee numbers have been given a work ticket 
and service operations begun in the shop. 


erected for Nash Motors and re- 
cently acquired by the Victoria or- 
ganization. 














Borg-Warner 
. 
For S. America 
CHICAGO. — Recognition of the T we B | L f 
increasing demand for U. S.-made 
goods in Latin America and stim- 
reflected here in the announcement | D F A L rE R < 
of a changed system of distribut- 
ing automotive parts in South 
national Corp. for 
Word of the changed setup was 
brought to Chicago by R. W. Gif- Profitable 
president, who pointed to “tremen- Turnover 
dous savings” to customers as a di- 
rect result of the move. 
dent of Norge, revealed that L. W. ° 
Turner, a resident of South Amer- Portable Milker 
ica for 25 years, has been retained 
organization. Turner has left for 
Sao Paulo, Brazil, where the first 
offices of the Borg-Warner concern 
“Under Turner’s direction, a field 
staff will be organized; larger dis- 
tributors, able to carry sufficient 
ing set up in all of South America, 
Trinidad and Puerto Rico,” Gifford 
stated. 
. 9 
Non-War’ Loan 
DETROIT. Nash - Kelvinator 
|Corp. has increased its working 
est “non-war” loan placed with 18 
banks, H. A. Lewis, vice-president, arm Samer Shortage 
reported. as crea tremendous 
dustrial loan of the war to be spe- Milking Machines. 
cifically earmarked for “non-war 
production purposes,” the newly 
Nash-Kelvinator additional freedom | [2ustrated merchandising _litera- 
jan waded ; : ture furnished free. Now sold 
pid action when resumption | ull 
of domestic operations is possible, successfully by many car dealers. 


Changes Setup 
ulated postwar trade prospects was 
Opportunity 

America by Borg-Warner Inter- 
ford, Borg-Warner International 

Gifford, who also is a vice-presi- “KE ver-Ready” 
by the corporation to head its field 
will be established. 
stocks to supply the trade, are be- 
Nash Sets Up 
capital with a $16,000,000 low-inter- | 

Believed to be the first major in-| demand for Portable 
created fund is designed to give| Require practically no service. 
Lewis said. 


: ala a | Territories Granted 
City Garage Occupies | ; 
Nanaimo (B. C.) Building | Dairy Supply Co. 


NANAIMO, B. C.—City G * 
oe eae 881 Fourth Ave. 
New York Olty 





Victoria. The building was originally | 
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Covers Labor and Building ste? 


WPB Sets Program 
To Spur War Output 


WASHINGTON. — A five - point 
program designed to increase war 
production is announced by J. A. 
Krug, chairman of the War Pro- 
duction Board. The program has 
been approved by the Army, Navy 
and War Manpower Commission, 
Krug said. 

Under the plan: 

l All prime contracts requiring 
i. additional labor over the pro- 
ducer’s current WMC ceiling will be 
subject to Production Urgency com- 
mittee approval before they can be 
placed in a locality designated as 
a Group I labor area by WMC. 

All subcontracts for Class A 

« products involving $100,000 or 
more, requiring additional labor 
over the current WMC ceiling, will 
be subject to Production Urgency 
committee approval before they can 
be placed in a locality designated as 
a Group I labor area. 
|) No spot authorizations will be 
e}). made in any Group II labor 
areas unless they are unanimously 
approved by the Production Ur- 
gency committee concerned. 

Restrictions on construction 

e will be strengthened. 

5 Full support will continue to be 
«J. given to WMC’s employment 
ceiling program, which went into 
operation July 1, 1944. 


Joint Agreement 

The first point in the program is 
the result of a joint agreement be- 
tween Army, Navy, WMC and 
WPB. Under this agreement, pro- 
curement officers in all Group I 
labor areas will report all contracts 
of $100,000 or more (including re- 
newals) to the appropriate Produc- 
tion Urgency committee as far in 
advance of placement as possible, 
but at least seven days before 
placement (unless this will unduly 
delay production). In cases where 
production might be delayed, the 
procurement officer will report to 
the committee as soon as is prac- 
ticable before placement. 

Approval of Production Ur- 
gency committees will be re- 
quired for placement of prime 
contracts, regardless of dollar 
value, only in instances where the 
producer will require an increase 
in labor above the WMC ceilings. 

Rules relating to subcontracts 

are contained in a new controlled 
materials plan regulation. This 
regulation supplements controls on 
Class A products that are exercised 
by the Army, Navy and other pro- 
curement agencies over the place- 
ment of contracts. 

Class A products are those for 
which manufacturers make applica- 
tion to their customers for allot- 
ments of copper, steel and alumi- 
num to carry on production. 

According to the regulation, which 
becomes effective Feb. 12, a manu- 
facturer may not accept an order 
for Class A products (other than 
certain specified categories) for 
more than $100,000 to be made in 
any area that is classified as a 
Group I labor area, WPB officials 
said, if he will require manpower in 
excess of his existing WMC ceiling, 
unless he has received approval 
from the War Production Board on 
form GA-2260 for acceptance of such 
an order. 

PUC Empowered to Act 

Applications for permission to ac- 
cept purchase orders in Group I 
labor areas in excess of $100,000 will 
be acted upon by WPB’s local Pro- 
duction Urgency committees, WPB 
officials said. They pointed out that 
in order to have a PUC act on an 
application, the person receiving 
such an order must file the follow- 
ing information by letter in tripli- 
cate with the local district office of 
WPB in the district where the prod- 
uct will be made: 

(1) A description of the amount 
of the order, the proposed schedule 
deliveries against the order, and a 
brief identification of the Class A 
product or products covered by the 
order. 


(2) The name and address of the | 


customer and such information as 
is available (without requesting 
further information from the cus- 
tomer) regarding the end use of the 
product. 

(3) A specific statement as to how 
much manpower will be required in 
excess of applicable War Manpower 





Commission ceiling in each month 
in order to fill the order (together 
with all other orders already ac- 
cepted). 


This new procedure applies to all 
contracts, purchase orders, “re- 
leases,” delivery orders (including 
an order providing for a later “re- 
lease” of specific quantities of prod- 
ucts at specific times), increases or 
accelerations of production or de- 
livery schedules, or other requests 
from a customer for delivery either 
in larger quantities or at earlier 
dates than previous schedules called 
for, in all except certain specific in- 
stances. 


These instances are: (1) Class 
A products that are treated as 
Class B products (under provi- 
sions of paragraph k-1 of CMP 
regulation No. 1, which indicates 
that applications for allotments 
must be filed with the War'Pro- 
duction Board in certain  in- 
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WHAT MAKES a Winchester flashlight beam. Here are the components of a 


dry cell batter 


(left to right) carbon rod (positive terminal); core (carbon rod 


with depolariaing mixture packed about it); bottom insulating washer for zinc 
can; zinc can (negative terminal) being filled with electrolytic fluid, top spacer- 


washer, plastic seal and brass cap, completed battery. Now what is the 
when you press the switch of a flashlight? 
he switch joins into an electrical circuit the zinc 


thing that aor electricit 
Answer: a chemical reaction. 


recise 


can and the carbon rod in the center of the battery. The material in the jelly 
called sal ammoniac, begins to eat the zinc can and by that simple process 


produces electricity. 





stances), (2) orders that are to be 
filled subject to a directive or spe- 
cial instructions issued by WPB, 
and (3) orders for Class A prod- 
ucts placed directly by the Army, 
Navy, United States Maritime 


Commission or the’ Procurement 


division of the Treasury depart- 
ment. 

Manufacturers who are unable be- 
cause of the new CMP regulation 
to place their purchase orders with 
competent supplies may apply for 


relief. If the product is required for 


incorporation in another Class A 
product manufactured on a con- 
tract of the Army, Navy or United 
States Maritime Commission, appli- 
cation for relief should be directed 
to the service concerned. If the 
Class A product is for inclusion in 
a Class B product, application for 
relief should be made to the appro- 
priate WPB industry division. In 
all applications for relief, the per- 
sons seeking to place his order 
should indicate the name and loca- 
tion of all companies with which 
he has tried to place it. 
Foils Curb Evasions 

The new regulation specifically 
prohibits a manufacturer from 
splitting orders for Class A prod- 
ucts covered by it in order to evade 
the restrictions it imposes on order 
placement. 

The rules relating to spot au- 
thorizations in Group II labor areas 
is an extension of the agreement 
that was announced by the Army, 
Navy, WMC and WPB on Dec. 1, 
1944. At that time, it was announced 
that spot authorizations would not 
be made in any Group I area and in 
certain Group II areas without the 
unanimous approval of the Produc- 
tion Urgency committee at the par- 
ticular locality involved. 





Buy War Bonds and Stamps—crush 
the axis. 








“There’s no sense in toting a lot of useless 


weight around. 


Looks like a logical spot for an 


aluminum engine,” an opinion convincingly 


confirmed by tests on “aluminum engines” 


and aluminum engine parts by Alcoa’s testing 


laboratory and outside manufacturers. 


No idle dream, this aluminum engine, It has 


spent hundreds of hours.on the test block, and 


is now slated for road testing. Alcoa Aluminum 


Alloys have proved to be an excellent means of 


cutting over-all weight, improving engine per- 


formance and efficiency. 


ALumMinuM Company oF AMERICA, 1926 Gulf 


Building, Pittsburgh 19, Pennsylvania. 
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du Pont Warns 


On Improper 
Use of Plastics 


CHICAGO.—Improper and indis- 
criminate use of plastics can check 
the postwar expansion anticipated 
for that industry, members of the 
Chicago Purchasing Agents Assn. 
were warned here last week. 

“The only factor which I can see 
that may retard the growth of this 
industry would be the misuse of 
plastics,” said E. W. Cronin, of the 
plastics department of E. I. du Pont 
de Nemours and Co., “or the use of 
one plastic where another of dif- 
ferent properties should be used, or 
the use of plastic when a metal or 
alloy would have given better sat- 
isfaction.” 

The purchaser of plastic articles 
should determine what properties, 
such as impact strength, color, and 
dimensional stability, are requisite, 
he said. Then the plastic which 
most nearly meets the _ specifica- 
tions should be selected. 

“There is no plastic that fits all 
uses,” he declared. “Buyers should 
keep abreast of new developments 
constantly being made by chemists 
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APPROXIMATELY 250,000 persons viewed this Ford-built 500-horsepower V-8 
tank engine which was on display at the Cleveland Arena at Cleveland recently. 
Developed originally to power Ford-built tanks, this engine is now standard 
equipment on tanks built by five American manufacturers. It is liquid-cooled, 
V-type, eight-cylinder engine, weighing approximately 1,500 pounds. Ford has 
built more than 15,000 of these engines. 


but also in the improvement of ex- 
isting materials and methods of 
use.” 


in the field since substantial sums 
are being spent in research, not only 
for the development of new plastics 





How long does it take 


to becomea 
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Soaring Toll Feared 


Tighter Safety Rules 


Needed to Offset End 


Of Speed Curbs, Hoffman Warns 


NEW YORK.—Enforcement ot 
adequate postwar highway safety 
measures will be needed to avert 
an accident toll of ghastly propor- 
tions, Paul G. Hoffman, chairman 
of the Automotive Safety Founda- 
tion and president of Studebaker 
Corp., warned here. 

Hoffman predicted new cars 
would be on the market five 
months after federal permission 
was granted for the resumption of 
their manufacture and that the 
travel volume rapidly would reach 
a record peak. 

Pointing out that foundation sur- 
veys indicated that speed would be 
one of the principal postwar traffic 
safety menaces, he said restrictions 
placed on motorists during the war 
would result in a nationwide urge 
for fast driving as these bans were 
lifted. 

“If we fail to institute a balanced 
program for highway safety quick- 
ly,” he warned, “death may march 
again on the roads as never be- 
fore. e safety groups are so cer- 
tain that tragedy already is casting 


WEBFOOT? 


Seventy-four per cent of the families in Portland, Oregon, have lived here 
over 3 years. Their established buying habits are important to you. 


These pre-Pearl Harbor residents are permanent citizens 
of Portland and mighty desirable customers. You can 
get. the “low-down” on almost every phase of their 
family life from the Oregon Journal—facts that are 


new, first-hand, direct. 


Special investigators of R. L. Polk & Co.’s research 
staff personally visited every twentieth home in Portland, 
secured this information straight from the homemakers 
of Portland themselves. 


This census of Portland consumers is the inside story 
of the buying habits of Portland families. It contains 
hundreds of thousands of exciting facts about the 
vital statistics about Portland 
families . . . their buying habits . . . their brand prefer- 
ences .. . their postwar plans! It was made expressly for 
and is available exclusively through the Oregon Journal.* 


Portland Market .. . 


This study of the Portland Consumer Market is a 
yardstick by which you can better plan your advertis- 
ing, merchandising and sales efforts in Portland, Oregon. 
You can know in advance the potentials of this market 
for your type of product. 


And, with the Oregon Journal as your advertising med- 
ium, you get intensive coverage in this important area. 


*A note on your business letterhead to the advertising director of 
The Journal, or Reynolds-Fitzgerald, Inc., will bring you informa- 
tion you desire about the Portland, Oregon Market. 


equipment—it is people—reporters, 


WHAT MAKES A NEWSPAPER? 


So much more than paper or ink, presses, wire services, or 
linotype machines! A newspaper like The Journal is more than 


editors, photographers, 


engravers, compositors, stereotypers, pressmen, circulators, 
carriers engaged in bringing “their readers today’s news 
today! It is men and women with ideas working together to 
carry out those ideas...working together to create a good 


newspaper, and each benefiting by the better return a good 


paper, today, as it has been for years. 


E JOURNA 


PORTLAND, OREGON 


Afternoon and Sunday 


product brings. It is the American way of life in action! 
No one person makes The Journal a good newspaper.. .it is 
enthusiastic teamwork that makes it Portland's favorite news- 


Member: Metropolitan and 


Pacific Parade Groups 
Represented by 


REYNOLDS-FITZGERALD, Inc. 





New York, Chicago, Detroit 
San Francisco, Los Angeles 


its shadows on the highways that 
they are forming protective proj- 
ects even though facilities are lim- 
ited by requirements of the existing 
emergency. 

“States and individual commu- 
nities are being urged to contribute 
plans and ideas which can be put 
into effect at short notice.” 


Wilson Gets 
Auto Post 
At Pesco 


CLEVELAND. 





Announcement 


has just been made by N. M. 
(Dutch) 


Forsythe, vice-president 
of Pesco Prod- 
ucts Co., here (a 
division of Borg- 
Warner) of the 
appointment of 
Al E. Wilson as 
assistant sales 
manager for the 








automotive  divi- 
sion encompass- 
ing the com- 
pany’s new “Uni- 
vac” brake _in- 
E. S. Moreland tensifier and “Hy- 
drolease” clutch 
actuator units for trucks and buses. 
Wilson’s automotive career in- 
cludes connection with Hupp, 
Packard, Chrysler, Dodge and 


more recently with White Motor 
where he was chassis engineer. He 
received his training from Univer- 
sity of Michigan and is quite active 
in SAE circles, serving on that so- 
ciety’s ODT committee number 
seven for brakes, committee for 
brake test procedure, and the tire 
and rim cooperating committee, as 
well as being a member of the gov- 
erning board of the Cleveland sec- 
tion. 


Forsythe’s announcement covered 
other organiza- 
tion changes. Ed 
S. Moreland has 
been promoted to 
general sales 
manager. He is a 
graduate of Uni- 
versity of Michi- 
gan and gained 
sales and. engi- 
neering experi- 
ence with various 
oil and industrial 
concerns on the 
Pacific coast. 

Ray G. Holt has been transferred 
from engineering to the sales de- 
partment taking up duties as a 
field representative. His past work 
in the research laboratory gives 
him a grounding in the field of air- 
craft pumps. Holt earned his engi- 
neering degree at Ohio State Uni- 
versity. 

C. M. Smith, with engineering 
experience from previous connec- 
tions with Higgins Aircraft, Cur- 
tiss-Wright and various govern- 
ment projects, is a new addition to 
Pesco’s staff of field representa- 
tives. He received his training at 
Vanderbilt and Tennessee univer- 
sities. J. Don Campbell, pilot for 
the firm and also on the sales 
staff has been given new territorial 
assignments. 





A. E. Wilson 


la. U. C. Firm Pays 
$6,000 Gouge Suit 


DES MOINES, Ia.—Accused of 
selling 11 used trucks for more 
than the ceiling price, C. J. Traw- 
ver, O. B. Van Hosen and Joe Van 
Hosen, owners of a used-car and 
|truck dealership here, paid $6,002.- 
73 in an OPA treble damage suit. 


Federal Court entered the judg- 
ment against the firm, and the 
amount was immediately paid. The 
| dealership was also enjoined from 
|further violation of OPA regula- 
| tions. 





| pelbindideiipaiaiacie tas 
| 
Crow to Expand 

LITTLE ROCK, Ark.—The H. W. Crow 
Equipment Co. is to open a new service 
about March 1 at Rose City in farm equip- 
ment. It will have 200 foot frontage on 
Broadway of America. The company wil! 
be owned and operated by Crow, owner 
and operator of the Southwestern Truck 
Sales Co., and state distributor of GMC 
trucks and Fruehauf trailers. 
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Commercial Car News 


A Regular Monthly section for the men who make, sell and service America’s 5,000,000 


Trucks, Buses and Commercial Vehicles. 











Truekin’ 


Kibitzing 
Horse Age 


Girdles 


By 
Jack Weed 


N EVERY INDUSTRY there is 

always a “backstage” group of 
guys who love their business and 
take its problems so seriously that 
they spend countless hours working 
for the good of the industry—on 
their own time and initiative—with 
no hope of reward except to further 
the progress of the industry and to 
do their mite towards smoothing 
the paths that lead to greater 
horizons. 


We have such a group here in 
Detroit which meets “on call’ about 
once a month and sits around the 
luncheon table—sometimes well into 
the late afternoon, discussing the 
truck industry. Your commentator 
is happy and fortunate to be one of 
this group that takes the industry 
apart—and I miean, takes it apart— 
and endeavors to put it back to- 
gether again. 

It’s a closeknit bunch; all of us 
have spent a lifetime in the busi- 
ness from one standpoint or an- 
other and have trucks in our blood. 
Yet the men who are “regulars” at 
these meetings come from varied 
walks of life—and not a truck deal- 
er or a manufacturer of trucks is 
in the group. Once in a long time a 
truck manufacturing man will be 
invited to express his views on 
some subject where a manufactur- 
er’s views are wanted, but most of 
the time our discussions revolve 
around operating questions. Of 
course, legislation and regulation 
have come in for their full share 
of attention during the past four 
years. 

* * * 

IN THE LAST powwow, postwar 
programing needs of the industry 
were threshed out in an endeavor 
to set up a few concise objectives 
that the industry should shoot for 
to overcome some of the shortcom- 
ings that had led the industry into 
difficulty during wartime operation. 

These objectives are set forth in 
a lead story in this section, and it 
is the hope of the group that every 
major factor of the industry will 
study this set of objectives and do 
what they can to relieve truck op- 
eration of the loadstones that 
hamper the industry in its competi- 
tion with other forms of transport. 

Truck factories, truck dealers, 
truc and bus operators, truck 
equipment and body manufacturers, 
accessory manufacturers, operating 
material suppliers, including the re- 
finers, parts jobbers, engine re- 
builders and their associations, all 
have a definite stake in the pro- 
gress and welfare of the trucking 
industry and should unite to carry 
the truck banner, to the end that 
the industry shall be able to render 
its greatest service to the people of 
this nation. 

* * * 

pyoree TRUCK operation is still 

suffering from road standards 
and thinking that go back to the 
horse-and-buggy days, according to 
John S. Worley, professor of trans- 
portation engineering of the Uni- 
versity of Michigan. Prof. Worley 
states that, in setting weight and 





(See TRUCKIN’, Page 60, Col. 1) 
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'4-Point Program 
Necessary for 


On Laws, Roads, 
Design, Vehicle 


DETROIT.—The truck in- 
dustry faces more than prob- 
lems of designing its vehicles 
to gain greater payload carry- 
ing capacities, if it hopes to 
reach the 10,000,000 registration 
looked for in some circles following 
the war. Intensive work must be 
done to overcome the obstacles 
which rail competition has helped 
materially in building up, as well as 
to educate builders to take truck 
haulage into consideration in new 
building construction. 

The present widespread use of 
trucks, which has been such a 
major factor in keeping our civilian 
economy operating as efficiently as 
it has, really got its first big im- 
petus following World War I. 

During that war, engineers had 
learned to build better vehicles; 
pneumatic tires came into truck 
use, permitting the use of electric 
lighting and starting, and good 
roads were built which brought 
trucks up out of the mud where 
they could transport merchandise 
economically and competitively. 

Economic conditions following the 
first World War, too, had their 
effect on increasing the use of 
trucks for long distance deliveries 
of merchandise which heretofore 
had been moved almost exclusively 
by rail. 

The main economic change in 
business, which had the greatest 
effect on the increased use of the 
motor truck, was the cutting of 
storage stocks by retail merchants 
even in the smaller towns and vil- 
lages. In the past it had been the 
custom to order such staples as 
flour, salt and sugar in carload lots 
and store against sale. With the 
shortening of credits to the retail- 
ers during the highly competitive 
decade immediately following the 
war, grocers and other retailers 
switched to controlled stocks, never 
ordering over a week’s supply and 
where possible going to a day-to- 
day replenishing of their merchan- 
dise on shelves. This necessitated 
truck deliveries from the whole- 
salers and other sources. 

This custom has been completely 
established, and greater quantities 
of such merchandise left the rails 
for trucking companies every year. 
Even the livestock hauling to the 
great packing centers has defi- 
nitely increased by truck each year, 
to the point where the rails have 

(Continued on Page 52, Col. 1) 


Oregon Trucker 
Leases $305,000 
In DPC Vehicles 


PORTLAND, Ore.—Defense Plant 
Corp. is leasing a total of $305,000 
in automotive transportation equip- 
ment to Consolidated Freightways, 
Ine., here, it was revealed last 
week. 

DPC announced that $175,000 
worth of equipment was being pro- 
vided the Portland company for 
operation in the Northwest. 

Leland James, president of Con- 
solidated, said that this equipment 
will be the last of a total of 12 
trucks and 27 trailers to be sup- 
plied by DPC under lease agree- 
ment, involving a total of $305,000 
worth of equipment. 

The company already is operat- 
| ing “between 15 and 18 trailers” 
belonging to DPC, and the $175,000 
| worth of equipment is expected to 
include 12 large road trucks and 
five trailers, and will be in active 
operation within the next 60 days. 





| 2 ® 
Engineering Tests Bac 
Pruck Industry Liberalized Truck Laws 


on page 58. 





Army, furnishes an insight into the fast-moving Russian offens 
six-wheel drive trucks are shown performing not only the supply missions for 
which they were intended, but their use as mobile rocket gun platforms, as 
radio and repair shops, as prime movers for artillery and as power for overhead 
“‘trolleys’’ across bridgeless rivers. Supplies travel on the heels of offensives, as 
typified by this photograph in which a convoy of trucks passes to await the : 
elimination of a nearby pocket of German resistance. See other photos and story | that other states are faced with the 








AN ALBUM of photographs, just received by Studebaker oe from the Red 
ve 


. Heavy-duty, 


WMC Disregard of Cartage 


Imperils War Output 


DETROIT.—Both the vital 
transportation industry and the 
movement of critical products 
in and out of essential plants 
may be greatly impaired if not 
completely upset by failure to in- 
clude the local cartage group in 
the list of essential and critical in- 
dustries by the directive issued 
Jan. 15 by James F. Byrnes, direc- 
tor of war mobilization and recon- 
version. 

This directive, which is used by 
Selective Service Boards as a guide 
for the deferment of men employed 
in essential industry, entirely ig- 
nores the local cartage hauler who 
in thousands of instances is re- 
sponsible for the entire movement 
of vital freight from docks and 
rail terminals to war plants and 
other essential industries and from 
these plants and their storehouses 
to the rail lines and_ shipping 
docks. 

In Washington, Selective Serv- 
ice authorities told Automotive 
News that no relief on manpower 
status of Local Cartage drivers 
will be given at the national 
level; each individual deferment 
case will have to be taken up 
with local board. State and na- 
tional headquarters can be ap- 
pealed to if local board turns 
down plea. It is evident that 
Washington Selective Service and 
War Manpower Commission still 
confuse Local Cartage haulers 
with so-called non-essential de- 
livery operators. 

While the “locally needed” pro- 
vision is being applied to relieve 
this group of haulers in Detroit 
and a few other points where driv- 
ers have been reclassified in the 
recent manpower push, some War 
Manpower directors have declared 
the locally needed provision obso- 
lete and will give no consideration 
to the essentiality of drivers em- 
ployed by the local cartage haulers 
in these areas. One notable in- 
stance of this action is said to be 
found in Philadelphia where Carl 
Harr, WMC director, has sent all 
USES offices notice that “locally 
needed” designations are out inso- 
far as draft deferment or WMC re- 





ferrals go. 


One of the things that has 


brought about this condition, it is 
thought, is the lack of knowledge 
in WMC and Selective Service as 
to the function performed by the 
common and contract local cartage 
carriers. These haulers bridge the 
gap between rail terminal and 
boat docks and the manufacturing 
plants and warehouses. They are 
the haulers who pick up the vital 
freight at the terminals and haul it 
to the plants and take the manu- 
factured products from the plants| 
to the receiving docks of the rails, | 
over-road haulers and boats. The} 
office of Defense Transportation 
has stated that 84 percent of the 
freight they move is of a nature 
essential to the war effort. 

Truck drivers working for these 
haulers must be strong and agile. 
For this reason, quite a high per- 
centage are in the presently critical 
26 to 29 age group. 

Much of the confusion in 
Washington circles, it is thought, 
is due to the thinking that local 
cartage means local delivery— 
the 

(Continued on Page 53, Col. 1) 


trucking of orchids and | 


'U. of Michigan 
Hits Fallacies 


Present Regulations 
Held Against Public 
Interest by Worley 


ANN ARBOR, Mich.—As a 
result of an appeal for assist- 
ance by the Tennessee Motor 
Transport Assn. to John S. 


'| Worley, professor of trans- 


portation engineering, University of 
Michigan, the Tennessee legislature 
as well as other state legislatures 
now in session have been supplied 
with an authoritative and objective 
study on highway motor carrier 
regulation. 

This study was made entirely 
|from the standpoint of the public 
interest and had been practically 
completed before the Tennessee re- 
quest was made. In view of the fact 


|same problems, the study has been 
| circulated to all states. 

Worley’s report urges that leg- 
islatures now in session give 
major consideration to the whole 
subject of motor vehicle regula- 
| lation. He states: “Regulation 
should be modernized in keeping 
with improved vehicles and high- 
ways so that the public may fully 
enjoy its property (the high- 
ways). It is equally important 
that full cooperation exist be- 
tween the legislatures of all states 
so that the public will be freed 
from the shackles imposed by 
non-uniform regulations.” 

Worley states that “Current reg- 
ulations for using the highways, 
which had their inception more 
than two decades ago, were predi- 
cated upon the physical and oper- 
ating characteristics of the then- 
existing vehicles and highways, 
width of pavement, method and 
materials of construction, traffic 
density and many other things. In 
|addition, those who were respon- 
|sible for the formulation of these 
|regulatory measures had had but 
| limited experience. 

“Tt is true that from time to time 
ithese regulations have been 
|amended; however, amendments 
|have not been in keeping with the 
| improvement of the vehicles, wider 
| highways with easier curves, lower 
|grades and longer sight distances 
plus greatly improved paving sur- 
faces. 

“The legislatures of all of the 

(Continued on Page 51, Col. 1) 











Truck Output Hits 743,750; 
119,081 for Civil Agencies 


WASHINGTON.—A total of 743,- 
750 trucks, 119,081 civilian and 624,- 
669 military, was produced in the 
United States last year, the auto- 
motive division of the War Produc- 
tion Board reported last week. 

Jeeps, military ambulances and 
wheel-drive personnel carriers are 
included in the production totals, 
while half-tracks, armored cars and 
integral buses are excluded. Pro- 
duction was reported by 37 com- 
panies, representing the entire in- 
dustry. 

Production of light trucks in 
1944 totaled 247,113, WPB said. All 
light trucks built last year were 
earmarked for war usage. 

A total of 87,990 medium trucks 
were destined for civilian usage, 
while 87,380 went to the military, 
for a total of 175,370. 


Combined production of heavy 
trucks totaled 321,267 in 1944. Mili- 
tary needs took 290,176 heavies, 
civilians getting only 31,091 of the 
total. 

In December, military and civil- 
ian truck production climbed to 71,- 
030, as compared to 69,013 for No- 
vember. 

Output of military trucks was 
55,029, against 54,336 in November. 
From 14,677 in November, civilian 
truck production jumped to 16,001. 

Production of the light military 
trucks edged up from 19,765 in No- 
vember to 20,433 in December. Com- 
bined heavy production, continuing 
a steady rise, bounded up to 35,704 
in December, against 32,592 the 
month previous. 

Only medium-truck production 
showed a decline, 
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Chicago Base for Nation... 





14. Truckers 


Set Up 


U.S. Leasing System 


CHICAGO.—Backed by 14 large 
operators controlling more than 
4,000 light and heavy-duty trucks, 
the National Truck Leasing Sys- 
tem has been formed, it was an- 
nounced last week by Howard L. 
Willett jr., Chicago, treasurer of 
the group. 

The truckers, Willett said, will do 
business under what he described 
as a uniform contract. Headquar- 
ters have been established in Chi- 
cago. 

Heading National Truck Leasing 
System as president is Charles P. 
Clark, St. Louis. Other officers are 
John W. Black, Birmingham, vice- 


president, Ray A. Munder, Phila- 


delphia, secretary. 

Except for Cleveland and Pitts- 
burgh, the group has national 
coverage so far as major cities 
are concerned, and these two 
cities are expected to be repre- 
sented soon in the coast-to-coast 
setup. 

Willett elaborated upon the uni- 
form contract angle by stating that 
it will be possible under the ar- 
rangement for a prospect to sign 
one agreement which will cover 
leasing of trucks in widely separat- 
ed cities. Except for variation of 
rates in different cities, the terms 
will remain uniform irrespective of 
geographical location. 


lowa Moves 
To Raise Truck 
Weight Limits 


DES MOINES, Ia.—Recommen- 
dation was made recently by the 
motor vehicles committee of the 
Iowa House of Representatives for 
passage of a bill to raise the weight 
limit on trucks to conform in the 
main with the truck-weight procla- 
mation issued by former Gov. 
George A. Wilson when the war 
broke out. 

The committee bill would raise 
the limits to 18,000 pounds per axle 
for all trucks. Present limits are 
17,000 pounds for Iowa trucks and 
16,000 pounds for out-of-state 
trucks. 


The measure also calls for a boost 
in the gross weight of a vehicle 
from 28,000 pounds plus 800 pounds 
for each foot of the distance be- 
tween the front and rear axle of 
the vehicle or combination of ve- 
hicles. The limit now is 700 pounds 
per foot. 


Job Creator 
Allman Cites Opportunities 
In Truck Industry 
LOUISVILLE, Ky. — Speaking 
before the Motor Transportation 
Assn. here, Les Allman, vice-presi- 
dent of Fruehauf Trailer Co., de- 
clared that motor transport is one 
industry which adds jobs while in- 


creasing efficiency. 
“Modern machines frequently re- 


duce the need for manpower on a 


particular job, but commercial ve- 
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Willett declared that red tape in- 
volved in signing a separate con- 
tract for each city will be elim- 
inated. 

For the present, the organization 
will lease trucks to companies 
such as laundries, bakeries and 
others having their own drivers. 
The system may operate a sub- 
sidiary later with a type of service 





~ 


that includes both’ trucks 


drivers. 


Inspiration for the new system 
is Hertz Drivurself, which has 
been operating for years. Wil- 
let pointed out, however, that the 
new organization is the first to 
bring together a group of truck- 
ers with the advantage of a uni- 
form contract to customers. 
The officers and Fred P. Baker, 

Denver, Colo., are directors and 
make up the association’s execu- 
tive committee. 

Additional directors of National 
Truck Leasing System are J. C. 
Rennie, Los Angeles; P. W. Fren- 
zel, St. Paul, Minn.; W. Foster 
Banks, Brooklyn; Earl Barnett, 
Detroit; Olin O. Ellis, Baltimore, 
and John Boynton, Milwaukee. 
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Makes a trailer much easier to maneuver...Saves fuel...and tires... 
Every part easy to get at...A simple, rugged, safe axle. 


“4 Bill to Increase 


Truck Lengths 
Advances in N. H. 


CONCORD, N. H.—A bill to in- 
crease New Hampshire’s allowable 
length of motor vehicles from 33 
to 35 feet was recently passed by 
the New Hampshire House of Rep- 
resentatives and sent to the State 
Senate. 

At the same time the House 
passed a bill to authorize an in- 
terim legislative committee to 
study feasibility of a classification 
plan covering issuance of motor ve- 
hicle drivers’ licenses. This measure 
suggests that the proposed com- 


Each tire and wheel turns independently...and has its individual brake... 
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mission consider the advisability of 
setting up varying requirements for 
licenses, with truck and bus oper- 
ators obliged to pass special exam- 
inations. 

Introduced by Rep. Lena A, Read 
of Plainfield was a bill unde: 
which farmers would be allowed to 
use their agricultural motor ve 
hicles for hauling and selling farm 
products anywhere in the state for 
a flat annual fee of $15 in addition 
to the present fees for registration. 


Utah Rejects Tax Cut 
SALT LAKE CITY.—A bill increas 


ing exemptions on individual state 
income taxes was rejected by the 
lower branch of the Utah legisla 
ture, with observers interpreting the 
move as indicating that no state tax 
reduction proposals are likely to be 
accepted. 












hicles, used for the haulage of 
merchandise and material, not only 
speed up transportation and reduce 
its cost, but also create jobs for 
more and more people,” Allman 
said. 

“Motor transport requires the 
services of at least one man to 
move a half carload of freight, not 
to mention the manpower required 
behind the actual vehicles. Actu- 
ally the employment possibilities 
offered by motor transport are lim- 
ited only by man-made legal re- 
strictions. Liberalize the laws, with 
due regard for safety and the pub- 
lic interest, and watch the good 
jobs open up for men and women 
everywhere!” 


When you examine the phantom view of this extraordinary axle, you 
note several interesting facts: 

© EACH WHEEL ROTATES FREELY, ENTIRELY INDEPENDENT OF THE OTHER 
° THE OUTER WHEEL —OF DUAL WHEELS<IS SERVED BY THE iNNER BRAKE. 
© EVERY VITAL PART IS EASY TO GET AT AND EASY TO SERVICE. 


How this unique design achieves sizable operating savings is easy to understand. Tires 







last longer because free wheel rotation eliminates wheel slippage which is prevalent when 


dual tires are conventionally mounted ... (Continued on following page) 


Waker Aids OPA 


SAN FRANCISCO. — Bob Waters, 
president of the James F. Waters Co., 
DeSoto distributor for the Bay area, 
has been named chairman of the auto- 
mobile trade cooperating committee for 
the San Francisco district of the Office 
of Price Administration, it was an- 
nounced last week by the Motor Car 
Dealers Assn. of San Francisco. 
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Pa. Truckers 
Seek to End 


Trade Barriers 


HARRISBURG, Pa.—In the face 
of anticipated railroad opposition, 
Pennsylvania trucking interests are 
reported here to be preparing a re- 
newal during the current state leg- 
islative session of their efforts to 
wipe out highway transportation 
trade barriers. 

Passage of legislation will be 
sought to make permanent the war- 
duration maximum weight limit of 
45,000 pounds for trucks using 
Pennsylvania highways. This limit 
was set for the duration of the war 
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by the 1943 Legislature as a com- 
promise following a bitter fight dur- 
ing which motor freight interests 
sought a 52,000-pound limitation. 
Under the present emergency legis- 
lation, the state secretary of high- 
ways has authority to extend the 


weight limitation by granting a spe-' 


cial permit to trucks carrying es- 
sential war commodities. 

In addition to seeking permanent 
liberalization of truck weight limits, 
trucking interest will fight efforts of 
the railroads to drive car-carriers, 
double-decker trailer trucks used to 
transport new and used passenger 
automobiles, from the highways be- 
ginning next January. 


There are profit-making opportunities 
in AN Want Ads. See inside‘back-cover. 


States entered the war. 


WAR DEPARTMENT photo shows a 
clutch rebuilder in an ordance shop 
somewhere in Italy. This equipment 
|; was built in America by Monmouth 
Products, Cleveland. Monmouth has 
been making clutch rebuilders for the 
Army since shortly after the United 


Taxes and Size Limits . . 


Two Trucking Bills Up 


SALEM, Ore.—The state legisla- 
ture here is faced with two bills af- 
fecting truck operators. One bill 
would extend the temporary liberal 
truck limits for either a two-year 
or a four-year period. The other 
proposal would increase the taxes 
paid by truck operators for use of 
Oregon highways. 

The “big truck” bill, concerning 
present rights, is due from the sen- 


as much as 19 inches on an ordinary turn, and up to 150 feet per mile due to curves and 


road irregularities. 


Better braking, too, is an obvious saver of tires—an individual brake for each wheel; 


four 16-inch drums with more than 400 square inches of braking surface. 


Why drivers prefer this type of axle is also easy to understand. It provides much easier 


handling, much greater maneuverability. For inspection and service, as well, the design 


offers many advantages—the ample ventilation of spoke wheels, tires and brake parts, to 


keep temperatures low; and the well planned accessibility of every vital part. 


Here, indeed, is an axle distinguished for practical operating efficiency, for sensible 


simplicity and for rugged construction. 


To find out how this axle will cut your operating costs—consult Clark transport engi- 


neers. Simply write a letter. 


CLARK EQUIPMENT COMPANY - Buchanan, Michigan 
Also—BATTLE CREEK—JACKSON=BERRIEN SPRINGS, MICHIGAN 


Wa Pa ns Gasy Koll 


ate committee on roads and high- 


|ways within the next few days. 


Senator Zurcher believes the com- 
mittee will recommend a two-year 
extension, while Rep. Jack Green- 
wood, in harmony with the truck 
operators, wants to boost the au- 
|thority up to four years. 


Greenwood’s argument is that 

| big trucks are bound to come 
permanently and it would save a 
lot of legislative trouble and ex- 
pense to space out the ultimate 
wrangles over the proposition as 
far as possible. 


The bill for increasing taxes on 
truckers was introduced jointly by 
Rep. Robert Bennett and Senator 
Zurcher. Resulting from a four- 
year legislative study of motor car- 
rier taxes, the schedule of the pro- 
posed highway use tax would be as 
follows: 


Trucks of 30,000 pounds gross 
weight 1 mill per ton-mile; 40,000 
to 50,000 pounds 1% mills per ton- 
mile; 50,000 to 60,000 pounds 1% 
mills; over 60,000 pounds 2 mills. 

The bill would also eliminate the 
option which common and contract 
carriers now have of paying a 6 
percent tax on gross earnings. 


Private carriers would pay a tax 
half of that scheduled for common 
and contract carriers with a mini- 
mum rate of % mill per ton-mile. 


While these two bills are under 
consideration, the Pacific North- 
west Loggers Assn. are seeking a 
legislative answer to an over- 
weight logging truck problem, 
center of recent bitter argument 
because of log dumping by state 
police. 

A bill introduced by the house 
forestry committee provides that 
log truck loads exceeding the pres- 
ent maximum weight limit by not 
over 6,000 pounds would be allowed 
to proceed without dumping, but a 
staggered system of fines or sus- 
pensions would be faced. 

Leeway would be given on front 
and rear axle weight maximums 
with 1000 extra pounds allowed for 

single and 2,000 for double axles if 
the total load is not in excess. 


Coast Farmers 
Are Wary of 
Army Trucks 


PORTLAND, Ore.—Northwest 
farmers aren’t buying many used 
Army trucks or much other similar 
war equipment despite the current 
vehicle shortage, according to a re- 
port from the Multnomah county 
agent, S. B. Hall. 

Few Army vehicles offered farm- 
ers of this section are adapted to 
farm use. In most cases farmers 
say it’s a case of too many wheels 
and too many gears. When an 
Army truck breaks down they are 
in real trouble, for special GI parts 
are hard to find. 

Few people realize just how acute 
the farm implement and truck sit- 
uation is. Most farmers are repair- 
ing all available equipment because 
of the uncertainty of getting new 
machinery in time for the coming 
growing and harvest seasons. 

Dealers are concerned over the 
fact that 1945 farm equipment pro- 
duction is now 25 percent below 
WPB authorizations. 


Truck Limit Bill 
Introduced in Ark. 


LITTLE ROCK, Ark. — Rep. 
Riales has introduced a bill to pro- 
vide uniform maximum weights for 
motor vehicles and maximum gross 
loads in pounds for single or dual 
tire mountings. 

The bill sets the two-axle limit 
at 30,000 pounds and three more 
axles at 40,000 (now 18,000 pounds 
per axle) and adopts the Bureau of 
Public Roads formula for deter- 
mining gross weights. The bill has 
been referred to the Roads and 
Highways committee. 


For America’s Future—For Your 


Future — BUY WAR BONDS. 
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Trucking Peril 
Seen in N. D. by 
U.S. Manager 


FARGO, N. D.—(UTPS)—“Unless 
something can be done to put 
North Dakota’s transport trucking 
on a paying basis, the United States 
government will have to take over 
their operation,” said E. T. Longe- 
necker, Minneapolis federal man- 
ager, motor carriers, properties and 
transportation systems, who has 
been in Bismarck to see what can 
be done to reconcile business vol- 
ume with costs and profits. 


He said a survey of operating 
costs and income of the three lead- 
ing transport lines, when broken 
down to cost and revenue, shows 
decisively that one of these three 
things need be done—a general rate 
increase; cooperation between lines 
operating the same territory, or 
heavier equipment to lower the cost 
of operation per mile. Volume of 
business is heavy and at present 
transport companies are hauling at 
a loss. 
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' $70,000,000 Program Underway . - - 


9 Truck Tire Projects 





ROLLING DOWN streets now peaceful despite the scars of recent battle, this 
American field artillery unit with its Long Tom, 155 millimeter, gun in tow is 
heading across France to keep a date with some Nazis. The 72-ton Mack 6x6 is 
the Army’s biggest truck prime mover and has given our artillery the mobility 
of old-time cavalry. (U. S. Signal Corps photo.) 


WASHINGTON. — Preliminary 
statistics covering the nine new 
truck tire facilities for which funds 
have been authorized by the Defense 
Plant Corp. was made available to 
the public last week by WPB’s rub- 
ber bureau. 

Authorization of funds for seven 
of the new projects was granted Jan. 
20. The remaining authorizations 
were made Jan. 27. 

Some of the projects are part of 
the so-called “within-walls” pro- 
gram, which had been planned prior 
to the recent six-million-truck-tire- 
per-year expansion program. The 
latter will cost around $70,000,000 
and will add roughly 25 percent to 
the nation’s total tire production ca- 
pacity. 

In many cases, funds thus far 
authorized are not the total esti- 
mated expenditure, but rather a par- 
tial authorization made so that or- 
ders may be placed promptly for 
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% me @ One of the newest improvements for postwar 
the Lift-O-Matic — TRICO’S vacuum-operated unit 


touch of a button, opens or closes car windows wi 


less to maintain. Gone will be the slow, hard labor of 


TRICO PRODUCTS CORPORATION 


BUFFALO 3, N.Y. 


car design is 


which, at the 


th split-second 


speed ...completely or partially. Lift-O-Matic’s speed is due to the 
use of frictionless roller bearing wheels over which the lifting cables 
ride swiftly and smoothly to lift or lower the glass. Windows automat- 


ically lock in any position to resist prying. Economical to install. Costs 


handcranking. 


MANUFACTURERS OF AUTOMATIC WINDSHIELD WIPERS USED AS STANDARD ON MILLIONS OF CARS FOR 25 YEARS 
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|Allotted DPC Funds 


certain urgent items of equipment 
in order not to delay initial opera- 
tions, WPB said. 

Explaining the background of the 
allocations of funds by DPC, WPB 
said that when the nation’s truck 
and bus tire facilities—both new and 
old—are completed and fully manned 
in early 1946, heavy tire output will 
reach 28,000,000 per year. Six mil- 
lion of these tires will be produced 
in new or converted plants, or in ad- 
ditions to already existing plants. 
The production of 28,000,000 heavy 
tires per year will mean almost 
doubling the 1944 output, which ex- 
ceeded 14,000,000 truck and bus tires. 

The two plants for which DPC just 
allocated funds are: 

The Goodyear Tire and Rubber 
Co., Gadsden, Ala.: $2,000,000—a par- 
tial authorization of funds. For new 
buildings adjacent to present factory 
and for additional facilities. Part of 
six-million-truck-tires-per-year ex- 
pansion program. Preliminary esti- 
mate of maximum yearly produc- 
tion: 288,000 truck tires, 288,000 
tubes. Preliminary estimate of ini- 
tial production date: June, 1945. 

The Goodyear Tire and Rubber 
Co., Topeka, Kans.: $4,250,000, which 
approximates total estimated expen- 
diture for this new expansion. For 
new buildings adjacent to present 
factory and for additional facilities. 
Part of the six-million-truck-tire- 
per-year program. Preliminary esti- 
mate of maximum yearly produc- 
tion: 373,700 truck tires, 373,700 
tubes. Preliminary estimate of ini- 
tial production date: August, 1945. 
The tire factory at Topeka origi- 
nated in June, 1944, as part of the 
high-flotation tire expansion pro- 
gram. DPC funds to be used in this 
entire project now total $10,400,000. 

The seven plants involved in the 
earlier DPC announcement of Jan. 
20 are: 

The B. F. Goodrich Co., Tusca- 
loosa, Ala.: $18,000,000 which ap- 
proximates total estimated expendi- 
ture. A new factory. Part of six- 
million-truck-tire-per-year program. 
Preliminary estimate of maximum 
yearly production, 600,000 truck 
tires, 300,000 tubes, 600,000 flaps. 
Preliminary estimate of initial pro- 
duction date: September, 1945. 

The Goodyear Tire & Rubber Co., 
Nashville, Tenn.: $10,000,000, which 
approximates the total estimated ex- 
penditure. A new factory. Part of 
the six-million-truck-tire-per-year 
program. Preliminary estimate of 
maximum yearly production: 370,- 
000 truck tires, 370,000 tubes, 1,440,- 
000 flaps, 360,000 bogies. Preliminary 
estimate of initial production date: 
August, 1945. 

The Firestone Tire & Rubber Co., 
Pottstown, Pa.: $7,000,000—a partial 
authorization of funds. A new fac- 
tory insofar as tire building is con- 
cerned. However, title to land and 
buildings is already vested in DPC. 
Formerly operated by Jacobs Air- 
craft. Part of six-million-truck-tire- 
per-year program. Preliminary esti- 
mate of maximum yearly produc- 
tion: 900,000 truck tires, 2,160,000 
tubes, 1,800,000 flaps, 300,000 bogies, 
300,000 air bags (used in curing 
tires). Preliminary estimate of ini- 
tial production date: April 1, 1945. 

The Firestone Tire & Rubber Co., 
Memphis, Tenn.: $250,000 which ap- 
proximates the total estimated ex- 
penditure. For additional facilities, 
as part of the “within walls” expan- 
sion program. Preliminary estimate 
of maximum yearly production: 
28,000 truck tires. Preliminary esti- 
mate of initial production date: May, 
1945. 

The Firestone Tire & Rubber Co., 
Akron, O.: $1,000,000—a partial au- 
thorization of funds. For additional 
facilities. Part of the “within-walls” 
program. Estimate of maximum 
yearly production: 180,000 truck 
tires. Preliminary estimate of initial 
production date: May, 1945. 

The Goodyear Tire & Rubber Co., 
Akron, O.: $500,000—which approxi- 
mates total estimated expenditure. 
For additional facilities. Part of the 
“within-walls” program. Prelimi- 
nary estimate of maximum yearly 
production: 144,000 truck tires. Pre- 
liminary estimate of initial produc- 
tion date: May, 1945. 
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Military Truck Output 
Up But Still Critical 


DETROIT.—Although production 
of both heavy-heavy and _light- 
heavy army trucks reached new 
highs in December (6,185 heavy- 
heavies and 21,358 light-heavies), 
total production in each group fell 
substantially behind the original 
schedule for the year set in Nov., 
1944—-25 percent behind for heavy- 
heavies and 20 percent for light- 
heavies. 

On the basis of the latest ap- 
proved program trucks might ap- 
pear to be candidates for removal 
from the critical list, but a new 
and considerably higher total for 
1945 has been requested by the army 
and is receiving consideration. The 
new program calls for only a slight 
increase in light-heavies in 1945— 
to a peak rate of 22,000 monthly, 
and a lower rate on heavy-heavy 
trucks than in any month since last 
September. Even without allowing 
for the prospective raising of 
sights, however, the production job 
on heavy-heavies in 1945 would 
not be reduced in proportion to the 
decline in number of trucks, be- 
cause of the increasing deniand 
for 6-wheel drive vehicles at the 
expense of 4-wheel and 2-wheel. 

December’s failure to meet fore- 
casts were blamed primarily on la- 
bor troubles and on shortages of 
components, engines, axles, trans- 
missions, and winches. 

General Motors Corp. fell 15 per- 
cent behind its schedule on 214-ton 
6x6 (six wheel drive) dump trucks 
because of failure to _ receive 
enough Gar Wood Winches from 
St. Paul Hydraulic Hoist Co. and 
White Motor Co. Lost production 
of 34 of the 10-ton 6x6 wreckers for 
the same reason. The shortage of 
winches, in turn, was blamed on 


Menhall Elected 3 
President of 


* ° ° 
Highway Trailer 

EDGERTON, Wis.E. A. Men- 
hall, secretary-treasurer of the 
Highway Trailer Co. here for the 
past several years, has been elected 
president. 

Associated with Highway Trailer 
since the completion of his formal 
education, Menhall started in the 
company’s sales department, pro- 
gressing from there to the produc- 
tion department. He moved on 
steadily to administrative functions 
and finally to executive capacity. 

In 1937 Menhall was elected secre- 
tary of the company, and three 
years later, in 1940, he was given 
the added duties of secretary- 
treasurer. 

Highway Trailer manufactures 
commercial trailers, trailer bodies, 
earth boring machines, winches, 
and utility equipment. 


Detroit Haulers 
Lose WMC Rating | 


DETROIT.—Haulers and cartage | 
companies here lost blanket desig- | 
nation as “locally needed” last week. 
Edward L. Cushman, state WMC di- 
rector, said that the designation will | 
apply hereafter only to those firms 
approved on individual application. 

The blanket designation was a 
temporary one to allow firms entitled | 
to an individual designation time to | 
obtain it. Cushman said that the | 
employes of companies hauling non- | 
essential material will thus be made | 
eligible for transfer to war jobs. | 
Such companies include those haul- | 
ing beer, soft drinks and wine, Cush- | 
man added. | 











Harrison Named Head 
Of Fruehauf K. C. Branch | 
DETROIT.—R. R. Harrison has | 
been appointed manager of the 
Fruehauf Trailer Co. Kansas City 
branch, according to an announce- 
ment by A. K. Tice, vice-president | 
in charge of sales. | 





Harrison has been a salesman in 
the outside territory of the Frue- 
hauf Chicago branch since May, 
1941. Prior to that time Harrison 
was associated with International! 
Harvester Co. 





inadequate flow of some of the 150 
components of this winch, particu- 
larly certain castings. Reo Motor 
Co. also working on the 2%-ton 
6x6 dump truck, fell 37 _ per- 
cent short of forecast, because of 
manpower shortages, transmission 
troubles, etc. and a number of 
companies have complained about 
delays in receiving freight ship- 
ments of components because of 
the tight railroad freight situation. 
The high scrap loss in engine 
block castings was somewhat re- 
duced last month because of a 
lowering of the Ordnance depart- 
ment’s specifications. Industry rep- 
resentatives have asked for fur. 
ther examination of engineering 
tolerances set up by the army, to 
determine if requirements cannot 
be lowered nearer to common com- 
mercial standards. 


MORE 6X6 HEAVY-HEAVY TRUCKS 


Emphosis Shifts from 4x2's, 4x4's,and 6x4's. 


4TH OTR, 1944 
PRODUCTION 


IST QTR, 1945 
SCHE 


2ND QTR, 1945 
DULE 





EMPHASIS FOR production of Army trucks shifts to 6x6 heavy-heavy units. 





Truck-Tag Plan 

> " > 
Proposed in N. C. 

RALEIGH, N. C.-—- Recently in- 
troduced in the state legislature 
here was a bill to extend by two 
months the time limit on deferred 
payments for motor vehicle licenses 
by large trucking concerns and to 


reduce from 2 to one-half of 1 per- 
cent the carrying charge of such 


|!deferred payments. 

The measure would be retroac- 
| tive to Dec. 1, 1944. North Carolina’s 
|present law permits concerns 
| whose gross licenses amount to $400 
or more to defer payment until 
April and levies a carrying charge 
of 2 percent on the deferred pay- 
ment. The proposed change would 
extend the time limit until June. 





Buy War Bonds and Stamps—crush 
the axis. 


Vim) yma amc 
Independent tire dealers: 


This is one of the oldest, 
most conservative com- 
panies in the industry — 
established 33 years ago. 


Tire dealers and distrib- 
utors associated with us § 
through these years have x 
always made money with 
competitively-priced 
Armstrong Tires. 


. FACTS YOU SHOULD KNOW ABOUT ARMSTRONG 


a 

5 

5 

Fr Armstrong plants—East, 







Allman Seeks 
Liberal Views 


Of Legislatures 


SCRANTON, Pa.—Speaking be- 
for the Pennsylvania Motor Truck 
Assn. here, Les Allman, vice-presi- 
dent of Fruehauf Trailer Co., 
stressed the need for a liberalized 
attitude toward motor transport on 
the part of state legislatures now 
in session throughout the country. 

Allman stated that, “restrictive 
laws, many of which had been fos- 
tered by interests opposed to motor 
transport, were depriving the 
American people of reduced cost of 
living and doing business which 
could be made possible by utilizing 
to the fullest extent the economies 
made possible by improved motor 
transport.” 

Allman said that citizens of 
states which have good motor 
transport laws are adversely affect- 
ed financially by states which do 
not reciprocate with other states or 
which do not have conforming 
laws. 








We 
make only quality tires 
and tubes—and have 
been for 33 years. 


are specialists; we 


South, mid-West—assure 
low distribution costs; 
afford you a better profit - 
making position now and 
postwar. 


Manufacturers of Quality Tires and Tubes Since 1912 - General Offices and Plant— 450 Elm Street, West Haven 16, Conn. 





WORED™ Te Ae Sa ar eNO ORT TRS 


cre 


ins ant ae 





AUTOMOTIVE NEWS, FEBRUARY 19, 1945 








WAYNE, Pa.—Through a _ two- 
way postcard, W. Foxgall MacElree 
(Studebaker) is building up a truck 
prospect list for postwar as well as 
helping those who need them ob- 
tain surplus government trucks. 

The cards, mailed to registered 
truck owners, ask whether the 
owners are interested in obtaining 
surplus trucks, and ask for a list 


Wyo. Bill Eases 


Curbs on Trucks 


CHEYENNE, W yo.— Wyoming 
truck size and weight restrictions 
would be liberalized under a bill in- 
troduced in the state legislature 
here. 

The measure proposes to increase 
the maximum length of trucks that 
may operate on Wyoming high- 
ways from 45 to 60 feet. A maxi- 
mum load of 18,000 pounds per axle 
would be permitted. 


Making Most of Surplus 


Dealer Builds Prospect List with Queries 
On Used Army Trucks 





of his needs and his present equip- 
ment. 


The postcards give MacElree his 
own survey of owner’s needs, and 
already MacElree has been able to 
provide for many of his customer’s 
particular needs. 

ODT is providing him with let- 
ters of essentiality to qualified 
users interested in buying a truck. 
Dealers having such user inquiries 
have the first preference at the 
sales which are held in New York 
City, Reading, Pa. and at Fort 
Meyers, Va. 

To those replying to his query, 
MacElree sends a two page letter 
explaining in detail the method by 
which surplus trucks are sold and 
also explains the necessity of ob- 
taining a letter from the ODT stat- 
ing that the individual has a need 
for the truck he wishes to buy. 

MacElree has acquired a mailing 
list of 40,000 names for eastern 
Pennsylvania and will continue to 





REO ANNOUNCES the production of aircraft salvage vehicles as a substantial 
addition to its already large wartime manufacturing program, which includes 
motorized equipment for all branches of the armed forces. The salvage truck 
has a 185-horsepower engine with 779 cubic-inch displacement. It incorporates a 
five-speed transmission and tandem rear axle. Chassis is equipped with a crane 
boom 26 feet long. Fully equipped, the truck is capable of lifting up to 10 tons. 


New Trucker in Fla. 

TALLAHASSEE, Fla.—Sheffield Long Dis- 
tance Hauling Co., Inc., Jacksonville, has 
been granted a state charter. The or- 
ganization is authorized to engage in 
motor transportation ahd provision is 
made for the issuance of 100 shares, $50 
par value. Directors are W. J. Sheffield, 


mail cards to all of these prospects. George T. Lewis and H. Joe Dillon. 
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“TRUCK HEADQUARTERS” in Billings, Montana, is this completely 
equipped establishment of the Empire Motors, Inc., with 16,505 sq. ft. and 
a service organization of 22 persons. Right: Glenn Breedlove, Sales Manager. 


“Personalized Service 


Helps Us Help Owners,” 


Says Montana Distributor 


EMPIRE MOTORS, Inc., Billings, 
Montana, has become known as ““Truck 
Headquarters” in its territory since 
adding White Trucks, four years ago, 
to its established passenger car line. 


“The White franchise has been profit- 
able to us from the start, 
Breedlove, Sales Manager. “And the 
White Personalized Service Plan has 
enabled us to be extremely helpful to 
truck owners ever since the period of 


shortages began.” 


The resulting service business necessi- 










” says Glenn 


again freely 
has proved 


Franchise is 





tated the purchase of an adjoining 
building, adding one-third more service 
and parts room floor space. ““This addi- 
tional room and modern service equip- 
ment help us to turn out repair work 
on time,” Mr. Breedlove says, “‘and this 
has done much to build good-will which 
we are certain will result in satisfactory 
sales volume when new trucks are 


available. Our experience 
to our complete satisfac- 


tion that the White Distributorship 


the perfect addition to a 


passenger car operation of our type.” 


THE WHITE MOTOR COMPANY « Cleveland 


WHITE PERSONALIZED SERVICE 


FOR MORE THAN 45 YEARS THE GREATEST NAME IN TRUCKS 


is a plan which only White 


Dealers can offer. Highly commended by owners as an effec- 
tive truck conservation measure, it is another example of White’s 
leadership in “taking care” of the needs of truck owners and 
providing the special means for Dealers’ success in these times. 









Crawford Urges 
Postwar Plans 


For Army Needs 


ST. LOUIS.—It is the responsi- 
bility of automotive engineers to 
continue designing and developing 
military vehicles 
and aircraft in 
peacetime so that 
if another con- 
flict should come, 
the United States 
will be prepared, 
J. M. Crawford, 
chief engineer for 
Chevrolet and 
president of the 
Society of Auto- 
motive Engineers, 
declared in an ad- 
dress to the local 
chapter of the organization. 

“In this war, body engineers 
used to designing two-ton passen- 
ger cars had to start designing 
fourteen-ton military vehicles,” 
Crawford stated. “It takes a tre- 
mendous amount of time to make 
such an adjustment... Engineers 
should keep in practice and ahead 
of the game when this war is over 
and a certain percentage of mili- 
tary vehicles maintained through 
their efforts, without such mainte- 
nance becoming a burden on tax- 
payers.” 

Crawford also stated that since 
the government is considering 
compulsory military training to 
keep civilians tuned up, it should 
also plan to keep its engineers 
tuned up. 


J. M. Crawford 


Buy War Bonds and Stamps—crush 
the axis. 


TRUCK SECTION 


Reo Now Making 
Salvage Trucks 
For Aircraft Use 


LANSING.—Reo Motors, Inc., an- 
nounces the production of aircraft 
salvage vehicles as an addition to 
its wartime manufacturing pro- 
gram. The order for these salvage 
vehicles was received directly from 
the Bureau of Aeronautics, Wash- 
ington. 

The salvage truck has a 185 
horsepower engine with 779 cubic- 
inch displacement. It incorporates 
a 5-speed transmission and tandem 
rear axle. Chassis is equipped with 
a crane boom 26 feet long. Fully 
equipped, the truck is: capable of 
lifting up to 10 tons. 

The vehicle is used by both the 
Navy and Marine aviation groups 
in the states and overseas. Pri- 
marily, the truck is designed for 
standby duty at airfields to assist 
in removing crashed aircraft from 
landing areas. It will handle most 
single engine aircraft, picking them 
up with the crane and hauling them 
back to repair centers, thus keep- 
ing landing lanes clear of wreckage. 


Montreal Gets 
20 New Buses 


MONTREAL. — Montreal Tram- 
ways Co. announced last week that 
it has received 20 new forty-pas- 
senger buses which they Hope to be 
able to place into service within the 
next few days. 

Delivery of certain equipment 
parts has been delayed because of 
the five-day embargo imposed by 
the United States government on 
freight in the mid west area. These 
parts are now in transit and as 
soon as they arrive they will be in- 
stalled and the buses put into 
service. 


The company also hopes that 
within the next few days the allot- 
ments of the U. S. government will 
enable them to purchase another 
supply of buses for delivery this 
year. 


Parker Motor Freight 


Incorporates in Mich. 


GRAND RAPIDS, Mich.—Parker 
Motor Freight, Inc., has filed ar- 
ticles of incorporation with the 
state Corporation and Securities 
Commission. Harry A. Parker, Pe- 
toskey, is the incorporator. 


The two-story building purchased 
by Parker is already used as a 
freight terminal by the Keeshin 
Motor Express Co., Bender & Lou- 
don, McNamara Motor Express, 
OIM Transfer Co., and Wolverine 
Express Co. 


























WHERE 
LUBRICATION 


1s OFTEN 
NEGLECTED 


yb BErRINGS 


US 


*& Self-lubrication is the answer 
many bearing applications that 


either overlooked or are hard to reach 
when lubricating. “Selflube” bearings 


are entirely self-lubricating. 
Their porous structure maintains 


ation, provides a clean, protective oil { 


“Selflube’’ bearings require no furtl 
They are produced to accurate 


lurgy and their uniformity eliminates hand fitting of 
Investigate the advantages of Keystone "Sel 


for 
are 





h in oper- 
ilm on the bearing surface. 


an oil reservoir, whic 


ner attention. 


specifications by powder metal- 


each part. 
flube” Pourous Bearings 


for your application. Complete details on request. 
POWDER METAL PARTS DIVISION 


KEYSTONE CARBON COMPANY. 


INC. 


Manu ers of Precision Molded Products 
oo of? SAINT MARYS. PENNA. 
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TRUCK SECTION 
U. of M. Hits Fallacies... 


Liberalized 
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Truck Laws 


Backed by Tests 


(Continued from Page 465) 


states would render an outstand- 

ing service to their citizens, as 

well as citizens from other states, 
by the adoption of uniform reg- 
ulation for use of our highways.” 

Worley shows that 36 of the 
states provide a maximum legal 
height of vehicles from 12 feet to 
13 feet; five states permit a height 
above 13 feet, while for two states 
the maximum height allowable is 
only 11 feet. 

Regarding length, in eight states 
the legal maximum length of a 
single vehicle is less than 35 feet; 
31 fix a maximum length of 35 feet, 
while nine remaining states permit 
a length of from 40 feet to 60 feet. 

The maximum legal length of 

tractor-trailers in 29 of the states 
is 45 feet. Included, however, in 
this number are seven in which 
the more liberal regulation was 
made effective for the war period. 
Thirteen of the states and the 
District of Columbia provide for 
an overall length of 42 feet or 
more. Illinois, Kansas and Ten- 
nessee have restrictions as low as 
35 feet. 

Worley states that “From all evi- 
dence deduced on this subject, it 
would appear that for all states 
single vehicles should not be less 
than 35 feet or 40 feet in length; 
tractor-trailers not less than 45 
feet in length, and combinations 
not less than 50 feet in length.” 
Worley shows a great variation in 
permissible axle loads, stating that 
in 36 of the states it is 18,000 
pounds per single axle; in eight 
states from 19,000 to 22,400; while 
four have no limit and Tennessee 
permits only 16,000 pounds. He states 
that these “axle loadings, as a rule, 
were adopted many years ago dur- 
ing the time when specifications for 
pavements were undeveloped and 
the structure weak. . . . Standard 
paving surfaces exclusive of bridges 
are capable of carrying a much 
greater gross load. ... The public 
is deprived of the full benefits of 
their highways which could be en- 
joyed by small expenditures in 
strengthening or rebuilding a few 
bridge structures.” 

Pointing out that the roads are 


Walker to Head 
Mack N. Y. Unit 


NEW YORK. — Appointment of 
Willard Walker, vice-president of 
Mack-International Motor Truck 
Corp., to the managerial post of the 
Greater New York division is an- 
nounced by C. T. Ruhf, president. 


For the past five years Walker 
has been head of Mack’s govern- 
ment department. Walker has been 
division bus manager in the South 
for Mack. 











Democracy is the American way of 
eep it that way. 


life; let’s 





SAFETY AFTER DARK 


ARROW SAFETY DEVICE CO. 


public property and that the public 
has a right to obtain from the high- 
ways a full measure of the service 
of which they are capable of ren- 
dering, Worley concludes that many 
of the present restrictions are 
against the public interest. a 
“The people are deprived of the 
full benefits of motor transporta- 
tion. These benefits are directly re- 
flected in reduced costs of hauling, 
hence, lower cost of doing business, 
lower living costs, fresher foods 
and generally better living stand- 
ards. The free flow of commerce 
between the states is one of the 
cornerstones of our domestic econ- 
omy. Our highways, like those of 
all nations have been built primar- 
ily to facilitate the conduct of busi- 
ness. Our legislatures in session 
should take immediate steps and 
modernize our antiquated, restric- 
tive and non-uniform regulatory 
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Snow Cruiser 
IEE May Doom 
- “ase. || Dog Teams 

: PORTLAND, Ore., Feb. 3. — A 
speedy diesel-driven snow cruiser 
developed here for Army use in the 
Arctic may revolutionize transpor- 


tation in Alaskan and Canadian 
snow country following the war. 


Engineers, who say tests at home, 
prove it will go almost anywhere 
agree that convoys of the mechani- 
cal huskies towing loaded sleds 
may put the dog team out of busi- 
ness in the Land of the Midnite 
Sun. 


Built by Iron Fireman Manufac- 
turing Co. here, the tractor-treaded 
vehicle will haul 4,000 pounds 18 
miles an hour in the deepest snow 
and is designed with low center of 
gravity to prevent tipping in steep 
finininianitiniia ieiamaiaiis di ~ - oe ai id a side grades. Radio keeps the oper- 
enough to sto ) this Dodee S4-ten ‘ariay command vas. ‘Te inet, the heavy ‘lee ators in touch with other tractors, 
helps test engineers to simulate the many obstacles that meet trucks in combat |base points or airplanes. 
areas. This Dodge model is known to American fighting men from the Aleutians The machines are now used by 
to_the South Pacific. the Army Air Corps in Arctic for 
rescue and salvage work. 
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total allowable weight for all axles 
gross load, or the formula used to|/of any vehicle or combination of RB B 
compute it, should not be below the ! vehicles,” Worley declares. ’ the —— onds and Stamps—crush 


measures. The allowable maximum 





No. 4 in a Series on the 
a Fundamentals of 
Mass Production 





‘ / Ba 
! ; Metallurgy is a process of refinement that creates new 
ag properties in new and old metals. Steel... fine alloys 
. . . light metals all possess peculiar characteristics that 
control their industrial application . . . all have the highly 
desirable virtue of enduring strength. 
Postwar products will reflect the discoveries of hidden 
ilifies in many metals. Adaptability will hinge on the 
fabricator’s skill in meeting factors of design and utility. 
Over the past 25 years, Woodall Industries Inc., has 
developed new processes, new techniques in the fabri- 
cation of certain metals. 


Tomorrow the automotive, aviation, appliance and radio 
industries will draw upon Woodall for many metal units. 
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Laws, Roads, Design, Vehicles... 


4-Point Plan Needed 
For Truck Industry 


(Continued from Page 45) 


entirely lost this business in many 
sections of the country. 


But in the immediate postwar 
the truck industry will face a tre- 
mendous fight on the part of the 
rails and the air transports to 
take as much of the present 
truck-carried freight away from 
the operators as it is possible for 
them to get. 

State legislative barriers will re- 
main in force—or be increased 
where it is possible for lobbyists to 
get sympathetic hearings from the 
state lawmakers, unless something 
is done by the industry to offset 
their activities. Keen price com- 
petition will come into the rate 
structure as the other forms of 
transport endeavor to “muscle in.” 

Four-Point Program 

So the entire industry faces what 
amounts to a four-step postwar 
truck promotion problem, if it 


MT TM LM IEE LL 
PROFIT OPPORTUNITIES... 


wishes to get the production and 
widespread use of automotive 
freight haulers which has been 
visioned, 
These steps are: 
1 Reduction of legislative state 
border barriers so that a more 
uniform national regulation can be 
written, to the end that truck de- 
sign and manufacture can be better 
standardized. 
Zz Encouragement of the construc- 
tion of high-speed truck roads 
and truck ingresses to large city 


terminals, eliminating the waste 
time now experienced in these 
points. 


3 Gaining the cooperation of ar- 
chitects and builders throughout 
the country, to the end that proper 
and ample provision is made in all 
new commercial building construc- 
tion so as to permit use of truck 
haulage economically. 


SMASH HIGHWAY 
TRADE BARRIERS 


reasonable 


state laws! 


Buy More War Bonds 





R. F. BROWN, who operates a truck line in Albuquerque, N. M., uses what 
is probably the longest livestock trailer (59% feet overall) in the world for haul- 
ing cattle. It is a Fruehauf 45-foot tandem-axle unit, hauled by an International 
tractor. This trailer hauls cattle from Cimarron, N. 
hauls consist of approximately fifty miles of hazardous 
mountain driving at elevations of from 6,000 to 7,000 feet. Due to the removal 
of the railroad feeder line from this area, this unit is the only way that ranchers 
in this vicinity have of moving their cattle to Raton. ao loads hauled by 
Brown are 61 head of cattle at one time—150 sacks of wool o 


at Raton, N. M. The 


M., to the Santa Fe Railroad 


n another occasion. 





A. Design of new trucks to the end 
that greatest payload capacities 
can be obtained with the least 
amount of dead weight, as well as 
increasing the safe speeds at which 
these new cargo haulers can op- 
erate. 





;are well known to all men in the 


State legislative border barriers 


trucking industry, and it should be 
made a part of every dealer’s job 
to do what he can in his own state 
and with his own legislators to 
break down these barriers for post- 


. 


...whth Keos 6ig 7° Dealer Franchise 


A Reo franchise offers an opportunity to 
dig deeply intoa two-vein lode of postwar 
profits. The first vein is Reo’s reputation 
among the farmers, packers, merchants 
and builders as dependable, economical 
transportation. The second is Reo’s repu- 
tation for maintaining one of the most 


friendly and profitable 


relationships in the country. 


The Reo franchise will be a richer lode 
than ever after the war. 


REO MOTORS, 


INC., 


dealer-factory 


Thousands of 


Reo trucks are proving their value in the 
Army, Navy and Army Air Forces. And 
Reo has invited the automotive mer- 
chants of America to help shape an even 
better dealer-factory truck program. 


Start digging deep into postwar profit 
opportunities today by writing for Reo’s 
“Big 7 Questionnaire. Join the hun- 
dreds of dealers who‘ve already sent in 
their ideas on seven basic, important 
points in the franchise. 


LANSING 20, MICHIGAN 


Factory Branches in Principal Cities 


@ 
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TRUCK SECTION 


war, particularly since every state 
is emphasizing new road construc- 
tion as one of the big postwar proj- 
ects. The dealer should look into 
the legislation of his state to de- 
termine if the barrier is raised be- 
eause of the inability of the road 
to carry the traffic or because the 
off-main road bridges are not built 
to take the tonnage. 


This last flimsy excuse for state 
truck barriers is given in several 
states when, if the legislators 
were sincere in giving trucks a 
fair break, they could allow stand- 
ard operation on the main roads 
and restrict it on the by-roads 
until new bridges could be built. 
It is well also to remember that 
bridges cost much less than roads 
to build, and many times a com- 
plete highway is under restriction 
due to one weak bridge. 

High-speed truck roads are just 
now in the embryonic stage of de- 
velopment. Allied Engineers, Inc., 
Detroit, has recently completed a 
report to the Illinois State Super- 
highway commission which shows 
the feasibility of toll high-speed 
roads and metropolitan city in- 
gresses. This report shows that on 
one ingress route, costing $57,992,000 
for 11.6 miles, the toll road would 
be self supporting with a 25c toll 
and would pay 56.8 percent of its 
cost on a 10c toll. On a Chicago-to- 
East St. Louis road, 269 miles in 
length, it is shown that 36.6 percent 
of its total cost could be capitalized 
by tolls. 


No Provisions Made 


Even without toll roads, some 
states are planning high-speed 
highways between large industrial 
centers to prevent serious accidents 
due to congested traffic. Dealers 
should watch the development of 
these roads to make certain that 
they are built with the idea of al- 
lowing trucks not only to operate 
on them but operate with no state 
border barrier that will prevent a 
truck that is legal in neighboring 
states from entering the dealer’s 
state on a road that is built to ade- 
quately carry the loads that are 
allowable in the majority of states. 

Thousands of new manufactur- 

ing and storage buildings have 
been built recently which have 
not incorporated proper pro- 
vision for the handling of truck 
traffic. In most of these buildings, 
no provision has been made for 
either through driveways or for 
crane service to truck loads. Most 
of this lack of foresight in the de- 
sign of the buildings can be laid 
at the door of lack of knowledge 
about truck traffic by architects. 
If they realized the amount of 
freight that came in and left each 
plant—or the amount of freight 
that could be more economically 
handled by trucks than other 
means—no doubt the proper pro- 
visions would have been made for 
truck unloading and loading. 


The truckers themselves, with the 
aid of the industry, should follow 
in the path blazed by General Mo- 
tors Corp. in educating the archi- 
tects of the country to what is ne- 
cessary. General Motors found that 
architects were woefully weak in 
their knowledge as to the require- 
ments that make for an efficient 
dealer building, so the corporation 
has started a contest through the 
architect’s trade paper, Architect- 
ural Forum, to get these designers 
to appreciate the necessary require- 
ments of a dealer building. 


Education Is Necessary 


Architects should be advised of 
the advantages to their clients of 
allowing sufficient space so that 
trailers could be parked at the 
docks, to the end that they can be 
used as interim storage as are rail 
cars, providing dock space for 
trucks that allows for speedy load- 
ing and unloading, provision for 
through plant or dock driving so 
that congesting in dock areas is 
eliminated, and provision for get- 
ting under overhead cranes in the 
handling of heavy materials such 
as steel and machinery. 


Engineers of the truck manufac- 
turers are already endeavoring to 
get together designs and samples of 
new vehicles that will have many 
innovations tending to decrease 
greatly the cost of operation 
through more accessability of wear- 
ing parts from a servicing stand- 
point, increasing of power and de- 
creasing of tare weights in each 
rated tonnage capacity, and the use 
of new alloys and metals that 
should produce much longer life of 
vital parts. 
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TRUCK SECTION 
Critical Status Needed... 


Disregard of Cartage 
Perils War Output 


(Continued from Page 45) 


chocolate bon-bons. Washington 
bombarded the industry with 
this definition of useless delivery 
in the early days of the truck 
freeze and still seems to cling to 
the designation where any local 
delivery is mentioned. 


In the meantime, vital drivers 
now working from 60 to 70 hours 
per week are being taken from 
these haulers for the armed serv- 
ices—and no doubt will be coerced 
from their necessary jobs under 
the “work or fight” order. 

Instances are already cropping 
up where mechanics who keep local 
cartage trucks in repair are being 
refused deferment although it 
clearly states in the Byrnes di- 
rective that “Repair Services—Re- 
pair of AUTOMOBILES, BUSES, 
TRUCKS, TRACTORS AND FARM 
EQUIPMENT is in large type de- 
noting critical status.” Nothing is 
said in this directive as to where 
the mechanic shall work. 

No consideration is given in the 
directive for machinery haulers, 
commonly known as riggers who 
also are a part of this group. 
These men, highly specialized in 
the moving of bulky and heavy 
machinery used in the manufac- 
ture of war products also are 
very scarce and any diminishing 
of their ranks will also cause 
delays and confusion in the 
manufacturing industry. 

In a petition before Gen. William 
C. Rose to have this condition 
remedied by changing the Selective 
Service directive to include local 
cartage haulers, the Local Cartage 
National Conference has this to say 
about their situation: 

“Local cartage is not mentioned 
directly, or even by indirect refer- 
ence to locally needed, in circulars 
issued by the War Manpower Com- 
mission defining degrees of essen- 
tiality. 

“If local cartage is rendered 
impotent by lack of manpower, a 
bottleneck will be created in, the 
critical services of railroads, wa- 
terways, and over-the-road trucks 
whose services are complemented 
by local cartage. 

Hard as it may seem, with all its 
appearance of unfairness and in- 
jury, the position of the local cart- 
age hauler before the War Man- 
power Commission is not likely to 
be changed, for better or worse, 
despite all the pressure brought to 
bear by those interested. 

That is the impression one gets 
at WMC headquarters in the na- 
tional capital after a discussion of 
the situation with high executives 
of the besieged war agency. 

What the cartage haulers want, 
of course, as is generally known 
now, is classification on a national 
level as an essential or critical in- 
dustry. 

This, it may be stated with some 
degree of positiveness, they are not 
going to get. 

Yet there is at WMC recognition 
of their position, individual sym- 
pathy with their plight and no de- 
sire at all to be hard or unfair. 

At WMC it is well understood 
that among the local cartage group 
there are many engaged in critical 
and essential war activities just as 
there are many who are not. But in 
separating the essential and non- 
essential elements, WMC believes 
this can best be done by local 
boards, more familiar with the 
facts and right on the ground 
where the haulers operate. 

WMC wants the critical and es- 
sential work to go on, but it wants 
the non-essential shifted to a more 
useful basis. 

WMC concedes the possibility of 
the situation under which local 
cartage men are left without any 
classification recognition at all. 

Complaints to that effect are 
finding their way in great volume 
into WMC headquarters and one 
high official spokesman for the 
agency told Automotive News that 
he believes that “where there is so 
much smoke there must be fire.” 

But, he insists, the matter re-| 





mains a local one, cannot be raised 
fully to a national level, and should 
by every rule of reasoning be han- 
dled by the local board. 





On the other hand, he says, where 
a hauler is certain of his position 
and is turned down locally, he 
should stand his ground if he feels 
he is right and take his case to the 
state director. 


If turned down by the state di- 
rector and still of the opinion that 
he is not getting a square deal, he 
should appeal to Washington and 
“IT can assure that man here and 
now,” he emphasized, “that he will 
get a full and careful hearing and 
damn quick action.” 


Drivers and mechanics will not 
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be taken from essential activities, 
irrespective of the lack of WMC 





Selective Service Works 


On Cartage Relief 

WASHINGTON. — A formula 
that will give local cartage haul- 
ers — whose operations actually 
are continuations pf the opera- 
tions of the rails and the com- 
mon and contract long-distance 
haulers—some national level 
basis for deferment of critical 
men, was the subject of several 
discussions during the latter part 
of last week by Selective Service 
officials. 

It was hoped some concrete 
answer to the problem could be 
released early this week. 





classification listing, if they can 


prove their case, he made clear. 





Holler Names Aides 
In Truck Department 


DETROIT.—In recognition of the 
vital importance of motor truck 
transportation in the nation’s war- 
time economy, William E. Holler, 
general sales manager, Chevrolet, 
announces appointment of four as- 
sistants for the commercial vehicle 
and truck department. They will 
function in supervisory capacities 
for Chevrolet’s dealer victory serv- 
ice program as well as ‘in formulat- 
ing nation-wide postwar commer- 
cial and truck distribution plans. 

The new appointees are Herman 
C. King, ‘formerly assistant man- 
ager of the Detroit zone; Frank X. 
Veit, formerly Philadelphia zone 
truck manager; Daniel W. Fegert, 
formerly Harrisburg (Pa.) truck 
zone manager, and York R. F. Gid- 


dey, formerly 


special 
sentative of the truck department, 


field repre- 


with headquarters at Cincinnati. 
All are members of the staff of 
John W. Burke, newly appointed 
manager of Chevrolet’s commercial 
and truck department. 

King has been with Chevrolet 
since 1930, serving the division at 
Indianapolis, Flint, Cleveland and 
Detroit. He is a native of Indiana 
and a World War I veteran. Veit, 
born in Brooklyn, joined Chevrolet 
as district manager at Tarrytown, 
N. Y., in 1936 after 15 years experi- 
ence with three other concerns. 
Fegert joined Chevrolet in 1935 as 
Buffalo district manager, later serv- 
ing at Richmond, Va., Harrisburg, 
Pa., and Baltimore. 





QOOWN 70 THE SEA IN TRACKS 


Filling'the yawning bottoms of thousands of wait- 


ing ships is one of the trucking industry’s greatest 


contributions to the war effort. 


How well this job 


has been accomplished is evidenced by the ceaseless 


flow of vital materiel to the widely scattered fighting 


fronts of the United Nations * Here is a new and 


glorious chapter of America’s transportation prog- 


ress being written before our very eyes and one 


which will weigh heavily in forcing. the ultimate 


peace ® For a task well done, Bendix-Westinghouse 


salutes the industry as a whole and appreciates the 






heavy role it has been privileged to play in furnishing 


a dependable power-to-stop which so adequately ful- 
fills the slogan, “Safety Standard of the World.” * 
Fighting now for Victory, Bendix-Westinghouse 


Air Brakes and Pneumatic Controls await only the 


coming of peace to bring even greater benefits to 


the trucking industry which has every right to expect 


big things from the two greatest names in braking. 


BENDIX-WESTINGHOUSE 


AUTOMOTIVE 


AIR BRAKE COMPANY ., ,. ELYRIA, OHIO 


AIR BRAKES 


AND PNEUMATIC CONTROL DEVICES 


_ Beadle, [lrviinghouse 
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U. S. Channels 
Rayon Supply 
To Truck Tires 


WASHINGTON. — Addi- 
tional steps to channel available 
supplies of rayon tire cord into 
production of the most critical 
types of heavy-duty tires were an- 
nounced last week by the War 
Production Board. The conserva- 
tion measures will make available 


considerable quantities of rayon! 


cord for use in meeting increased 
schedules for airplane tires and 
heavy truck and bus tires, which 
are urgently needed to meet essen- 
tial requirements, WPB said. 

Rayon tire cord may not be used 
hereafter in the manufacture of 
small truck tires, 7.50 8-ply, stand- 
ard highway type. This tire group 
includes rim diameters of 20, 18, 17 
and 16 inches. The same prohibi- 
tion also applies to mud-snow tread 
military tires, sizes 7:50 x 20 
(8-ply) and 9.00 x 16 (8-ply). Fu- 
ture fabrication of these types will 
utilize cotton tire cord in place of 
the prohibited rayon cord. 

A further prohibition prevents 
use of new rayon cord in the manu- 
facture of _tire repair materials. 


The new 


TIMKEN: 
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HELPING BOLSTER the nation’s hard-pressed transportation system are the 
37-passenger buses now coming from Pontiac Motor division assembly lines. Bus 
production was undertaken by Pontiac upon request of the Office of Defense 
Transportation. It is now two months ahead of schedule despite a major plant 
conversion which the size of the buses made necessary. In this photo, down 


comes the top section which has been assembled on the second floor. 


Under Soviet Lend-Lease . 


TRUCK SECTION 


Trucks for Russia 


Reach 345,000 Mark 


WASHINGTON.—A dozen Amer- 
ican manufacturers have contribut- 
ed to the supply of motor trucks 
that helped the Soviet armies solve 
some of the most difficult problems 
of transportation associated with 
the drive against the Nazis on the 
Eastern front, according to Leo T. 
Crowley, foreign economic admin- 
istrator. 

The trucks were supplied to the 
Soviet as part of our lend-lease 
program. : 

Figures just compiled show that 
to Jan. 1, 1945, we had sent more 
than 345,000 motor trucks to the 
Soviet, 3,205,000 sets of tires and 
tubes, millions of accessories and 
spare parts and nearly 30,000 mo- 
torcycles. On some sections of the 
eastern front these trucks carry 
more than one-half of the supplies 
to the Soviet troops. 

The trucks consist of standard 
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medium duty series for hydraulic actuation 


UPPER ABUTMENT 
BLOCK (ON FIXED 
ANCHOR PIN) 


PRESSURE 
BLOCK 


LOWER ABUTMENT 
BLOCK (ON ADJUSTABLE 
ECCENTRIC ANCHOR PIN) 







BRAKE SHOE 
AND LINER 


NOTE: In illustration above, half 
of left brake lever has been re- 
moved to show brake shoe, abut- 
ment blocks, pressure block and 
other parts which otherwise would 
be concealed from view. 





30% ta 35% 
ing ability a 


Greater braking ability . . . longer liner life 
. ++ complete driver control . . 
plicity . . . equal effectiveness in forward or 
reverse ... these and other features of the 
new Timken “DP” Brakes fully meet today’s 
needs for the improved brake performance 






TIMKEN 
AXLES 
qo 


wy 





eater brak- 
all hydrau- 
lic line pressures. 


Both shoes are equally self-energizing, regardless 
of direction of drum rotation. few seconds, with just a 
screwdriver. 


. utmost sim- schedules. 


38 YEARS OF AXLE ENGINEERING LEADERSHIP 


Shoes can be removed in a 


demanded by heavier loads and faster 


Timken “DP” Brakes are available on cer- 
tain vehicles now being produced. Write for 
descriptive folder —see how perfectly these 
modern brakes meet YOUR needs! 


TIMKEN AXLES 


THE TIMKEN-DETROIT AXLE COMPANY, DETROIT 32, MICHIGAN 


WISCONSIN AXLE DIVISION = OSHKOSH, WISCONSIN 


cargo carriers, jeeps, weapon car- 
riers, amphibians, tractors and 
special service equipment. The 
major portion consisted of standard 
1%- and 2%-ton and three-quarter- 
ton weapon carriers. 

The largest individual group con- 
sists of 157,859 of the 2%-ton type 
built by Studebaker, Reo and the 
Yellow Truck and Coach Division 
of General Motors. Next is the 1%- 
ton truck, totaling 134,229, built by 
Chevrolet and Ford. We have also 
sent 44,963 quarter-ton jeeps built 
by Ford and Willys, 21,570 three- 
quarter-ton trucks built by Fargo 
(Chrysler) and 1,325 truck tractors 
built by Studebaker with trailers 
built by Pointer-Willomette, Reli- 
ance Trailer and Whitehead and 
Kales. 

We have sent 1,235 special pur- 
pose trucks, mostly International 
Harvester dump trucks, 245 2%-ton 
amphibians, known as “ducks,” 
built by Yellow Truck and Coach, 
174 ten- and 20-ton cargo trucks 
built by Mack, Kenworth and Ward 
La France, and 6,041 track-laying 
tractors built by © Allis-Chalmers, 
International Harvester and Cater- 
pillar, designed to haul artillery and 
supplies. The motorcycles were 
built by Harley-Davidson. 


N. C. Legislature 
Gets Bill to Cut 


Tax Deposit 


RALEIGH, N. C.—Measures in- 
troduced in the North Carolina 
legislature by Rep. James Bridger 
of Bladen would eliminate a pres- 
ent provision which permits the 
state commissioner of motor ve- 
hicles to reduce to 50 percent the 
deposit required for franchise 
haulers toward license taxes for 
vehicles used exclusively for inter- 
state business where more than 50 
percent of the designated route 
lies outside the state. 

Thé bills also would provide for: 
Assessing franchise haulers and 
franchise bus carriers which have 
no adequate records; permit the 
transfer of registration plates of 
for-hire vehicles from one vehicle 
to another by the owner; set the 
registration fee for motorcycles; 
permit the transfer of “farmer” 
licenses from one farmer to an- 
other; limit the weight of buses 
except those now on the roads to 
22,500 ‘pounds; permit the assistant 
commissioner of motor vehicles to 
sign and verify certain pleadings 
and other legal documents; provide, 
in effect, a new section on “reme- 
dies for the collection of taxes” 
under the motor vehicle act. 


GM-Canada Plans 
Civilian Trucks 


TORONTO.—General Motors of 
Canada will build a_ substantial 
number of civilian trucks during 
1945 at its Oshawa (Ont.) plant, ac- 
cording to W. A. Wecker, vice- 
president and general manager. 


This does not mean the release 
of plant facilities for civilian pro- 
duction in the ordinary sense, 
Wecker said, but is on instructions 
of the Canadian vehicle controller 
to build a minimum number of 
trucks to replace transport equip- 
ment now being rapidly outworn in 
essential war production haulage. 

Schedules later this year may in- 
clude trucks similarly needed in 
India, Australia and New Zealand. 
Heavy schedules for military re- 
quirements have to be met by the 


plant in the first instance, Wecker 
declared. 


Truck Workers Win 


Vacations in St. Louis 


ST. LOUIS.—Five St. Louis truck 
companies have been directed by 
the Regional War Labor Board at 
Kansas City to grant employes one 
week's vacation with pay after one 
year’s service and two weeks’ vaca- 
tion with pay after five years’ serv- 
ice. Employes of the companies are 
represented by the AFL. 
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America’s Most Important Weapon 


General at the Front Says the 244-Ton Truck Deserves Top Credit 
For Progress of European Advances 


WITH U. S. TRANSPORTA- 
TION CORPS IN EUROPE.—Dur- 
ing a lull in the firing inside the 
German border that saw the city 
of Aachen fall, an American gen- 
eral was asked what he thought 
was America’s most important 
weapon. “The 2%-ton truck,” the 
general said after a moment’s re- 
flection. 

The general’s answer was a good 
and accurate one, for without the 
244-ton truck to move thousands of 
men and supplies we would pos- 
sibly stfll be fighting along the 


N. J. Bus Owners 
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Normandy Peninsula. The army’s 
drive through France was synony- 
mous with the ability of its sup- 
plies to keep up with it. 


The answer to this demand has 
been the 6x6 2%-ton general cargo 
truck. The 6x6 term comes from 
the truck’s six wheels. 


The truck is built by General 
Motors, International Harvester, 
and Studebaker. It has a 104- 
horsepower, six - cylinder, four 
cycle engine that turns up 2740 
r.p.m.’s. There are five forward 
speeds and the fuel capacity is 40 
gallons. The crankcase holds 10 
quarts, and the tires are 750x20, 8 


ply. 


the clock schedule, not only tough 
on the drivers but difficult for 
maintenance of the vehicles. 


Under ordinary conditions (a ten- 
hour day over good roads) the 2%- 
ton truck commonly operated on 
a two percent rate per month. In 
continental operations this rate 
was found to be too low and it has 
been recommended that it be 
raised to eight percent. 


Augmenting ordnance repair 
crews to keep these trucks rolling, 
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NUSKA MAID oa 
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“MATANUSKA MAID,” shown here, is the first stainless steel milk transport 


French civilian firms have been) to pe shipped into Alaska. The 1,250-gallon, fully-insulated tank was built by 
contracted to do overhaul work.|the Heil Co. and sold to the Matanuska Valley Farmers Co-op. by Heil’s Alaskan 
Three of the largest truck manu- distributor, Glenn Carrington Co. It will be the chief supply of milk for Anchor- 


facturers in France are now turn- 
ing out 75 completely rebuilt 2%- 


age and Fort Richardson in a 50-mile radius. 





: troduced in the Tennessee House of Rep- 
Tennessee Tax Bill | seamantiven by Rep. Wilse Akin of Maury 


ton truck i ‘ i 
In France today there are ap- ruck engines per week. Their/ j,cuynie, Tenn—A bill to increase County 
proxmiately 100,000 of these trucks] #0al is set at 100 per week. They|tfrom 1% to 3 percent the gross receipts , 
in use by Americans alone. These work under ordnance officers who/|t#x Tennessee municipalities may collect 


‘ a se * from bus lines operating within the mu- For America’ —F 
trucks have worked on and around {say their skill is exceptional. nicipality on intrastate “pusiness was in- Future BUY WAR. BONDS. aes ee 


Ordered to File 


Postwar Plans 
NEWARK, N. J.—New Jersey 
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bus operators have been directed 
by the State Public Utilities Com- 
mission to file not later than April 
15 a plan for replacement of equip- 
ment in the postwar era. 

Commission President Leo F. 
Conlon said equipment now used is 
rapidly deteriorating from severe 
use over the last five years. Lack 
of new equipment, repair and parts 
and mechanical forces for repair 
and maintenance has resulted in 
permanent damage, he said. New 
buses delivered during the war, he 
added, were constructed under 
wartime restrictions of material 
and’ may not have the life expected 
of those built during normal times. 

It was announced that a study 
made by the commission’s staff as 
of last Dec. 31 revealed that the 
average age of buses in New Jersey 
was nine years and one month. Of 
the 7,258 buses in the state, 77 per- 
cent were five years or more old. 

“Tt is your obligation,’ Conlon 
told bus operators, “to continue to 
serve after the present emergency 
and to provide service of a higher 
quality than has been afforded un- 
der wartime conditions. Transpor- 
tation so far has done a good job. 
At the same time, the public has 
been patient in accepting the pres- 
ent condition of transportation as 
a wartime necessity. 

“It is not to be expected that the 
public will continue to accept these 
conditions without just indignation 
after the emergency. In fact, it is 
reasonable to assume that after the 
war they will expect and will have 
a right to expect better service 
than they had before the war.” 





Complacency Hit 


Convair’s Callery Blasts 


Early Peace Talk 

CHICAGO.—Francis A. Callery, 
vice-president in charge of finance, 
Consolidated Vultee Aircraft Corp., 
last week scored premature talk of 
postwar plans and wishful thoughts 
for an early peace. He called upon 
American labor, business and gov- 
ernment to redouble their efforts in 
support of Allied fighting forces. 

In an address before the Execu- 
tives’ Club of Chicago, Callery said 
that materiel shortages resulting 
from complacency will not cause 
those at home to suffer, but “men 
and women on the fighting fronts 
will pay in blood and death for 
overconfidence.” 

“If Germany has proved still 
tough after we have blasted large 
areas of her industrial districts, and 
after the Allies have destroyed 
whole armies on the ground, what 
about the Japs?” he asked in assert- 
ing that the Pacific war is still in 
its early stages. 


Sherman Named Head 


Of Niagara Truckers 
BUFFALO, N. Y. — Charles W. 
Sherman has been elected presi- 
dent of the Trucking Federation of 
the Niagara Frontier, succeeding 
Carl L. Biers. Other officers are: 
Vice president, Joseph L. Down- 
ing; treasurer, George Cook, and 
secretary, Charles T. Villa. 


Fisk Office Moves 
NEW YORK.—The Fisk Tire sales office 
for the Memphis district has moved from 
Memphis to 1039 Young St., Dallas, Tex., 
it was announced by J. C. Ray, sales man- 
ager. A. M. Peterson continues as district 
sales manager. 








Distance Between Two Points 


Because Trucks Deliver The Goods All The Way...Without Delay! 


Truck freight is the fast freight but 
that’s not all. It’s economical. It’s de- 
pendable. It’s convenient. 

Trucks deliver the goods — all the 
way — from loading dock to receiving 
platform. Demonstrating by over fifty 
billion ton-miles a year that a truck 
line is the shortest distance between 
two points! 

That goes for wartime as well as 
"peacetime, 

It's true that truck operators haye 
been up against tough going for the 
past three years. No new trucks, to 
speak of. Not enough new repair 
parts, Not enough tires, Not enough 
men. But trucks are delivering the 
goods despite these handicaps. 
More tons, more miles, than ever 
before! 

And 75% of all truck freight 
is war freight. No wonder Army 





Generals have told truck operators: 
“The war transportation job could 
not have been done without you.” 

An important share of today’s truck 
freight is hauled by Internationals. 
For International . . . famous for its 
rugged dependability ... is America’s 
favorite heavy-duty truck. Yes, regis- 
tration figures show that in the ten 
years before the war, more heavy- 
duty Internationals were sold than 
any other make. 

We’re understandably proud of the 
great job those Internationals have 
been doing. They have earned their 
leadership. And they have set stand- 
ards that will make tomorrow’s Inter- 
national Trucks—and tomorrow's 
truck transportation —even bet- 
ter than ever. 


INTERNATIONAL HARVESTER COMPANY 


HARVESTER 180 N. Michigan Ave., Chicago 1, Illinois 


INTERNATIONAL 7rucks 










Wlewu Vraches ! 


© The government has 
authorized the manu- 
facture of a limited 
quantity of trucks for. 
essential civilian haul- 
ing. International is 
building them in me- 
dium-duty and heavy- 
duty sizes. See your In- 
ternational Dealer or 
Branch for valuable 
help in making out 
your application. 
















BUY MORE WAR BONDS 
AND KEEP THEM! 
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Southern Trade Barriers 


Hit by Bill in Ga. Senate 


ATLANTA, Ga.—A bill designed 
to prompt the removal of trade 
barriers in other states impeding 
the interstate transportation and 
sale of Georgia agricultural prod- 
ucts was passed by the lower 
branch of the state legislature here 
recently and sent to the state sen- 
ate. 

The legislation states its pur- 
pose as to “encourage other states 
to remove all licenses and taxes 
which may now be levied against 
agricultural products.” 

House Speaker Roy V. Harris, 
who sponsored the bill, said it was 
designed to “get rid of artificial 


barriers that stand in the way of 
the free flow of products from one 
state to another.” 


It was charged that the Caro- 
linas, Tennessee and Kentucky have 
been levying various taxes and fees 
on the sale and truck transporta- 
tion of Georgia products. 

The Harris bill would authorize 
the Georgia commissioner of agri- 
culture to make reciprocal agree- 
ments with the other states to elim- 
inate such barriers. 

Threatening retaliatory meas- 
ures if the other states fail to act, 
the bill would provide: “On all 

' agricultural products coming into 


And people, will have the urge to go places—go faster and perhaps 


a little more recklessly. 


Post-war traffic will be different. Braking systems will be called 
upon to do a better and safer stopping 
People will need — yes, want 

Vacdraulic — the power brakin 







ob. 


life without adjustments. 


The braking action is quick, yet smooth and responds to the 


lightest foot pressure. 


Inquiries from interested automotive men will bring details. 


VACDRAULI 


KELSEY - HAYES WHEEL CO., DETROIT, MICH. 
Sold to Automotive Distributors by 
EMPIRE ELECTRIC BRAKE CO., Newark 7, N. J. 


VACDRAULIC is a Trade Mark of Empire Electric Brake Company 


ooster is an engineered, proven 
and dependable unit. In multiplying the power of any hydraulic 
brake, Vacdraulic accomplishes it without action lag and without 
rods or links. The few moving parts and little friction result in long 





Georgia from without the state 
there is hereby levied a tax and 
licenses equivalent to whatever is 
required in that state on farm 
products moving from Georgia.” 


“Our mountain county people in 
North Georgia,” Harris said, “are 
the ones who are being penalized 
by such barriers. They take their 
peaches, apples and vegetables to 
market in the neighboring states, 
especially North Carolina. 

“When they get there with their 
produce in a truck they have to pay 
a tax to get in. Then in every little 
town visited, they have to pay an- 
other tax. They tax both the truck 
and the peddler. North Carolina is 
a good market and this action is 
hurting the small growers in North 
Georgia.” 


Buy War Bonds and Stamps—crush 
the axis. 
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ed by the successful operation of 
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New Diesel Discovery | 


Manufacturer Claims Engine Burns Oil, Gas 
Eliminates Electrical Sparking Device 


MOUNT VERNON, ._0.—A new 
discovery in the Diesel engine field, 
which will enable the engine oper- 
ator to use either gas or oil as fuel 
without an electrical sparking de- 
vice, and which is said to cut fuel 
consumption of gas engines by 
from 20 to 25 percent, was revealed 
here by Ralph L. Boyer, chief en- 
gineer of the Cooper-Bessemer 
Corp., Diesel manufacturers. 

In an interview, Boyer said that 
the discovery is the result of ex- 
perimentation which began in 1928. 
Recently efforts have been reward- 


a natural gas engine on the Diesel 
principle. This enables the unit to 
operate on a wide variety of fuels 
including fuel oil, natural gas, 
manufactured and coke oven gases, 
sewage gas, and refinery by-prod 
ucts. 

“The conversion from liquid to 
gas fuel is as simple as the clos- 
ing of one valve and the opening 
of another with the engine oper- 
ating continuously at full load,” 
Boyer said. “Although conversion 
from one fuel to another has 
been possible in the past, it has 
always been necessary to shut 
down and exchange major or 
minor parts of the engine.” 

Boyer said the new principle will 
enable the engine to have the same 
fuel economy regardless of the type 
of fuel used. It raises the normal 
25 percent thermo-efficiency of the 
gas engine to the 35 _ percent 
thermo-efficiency common in Die- 
sel oil engines. 

This development makes possible 
the use of gas at normal pressure 
and the change from one fuel to 
another without the necessity of a 
shut-down. 

“The significance of the new dis- 
covery is particularly impressive 
when one of our modern transcon- 
tinental pipe lines is considered,” 
Boyer continued. “Many of these 
pipe lines have from 100,000 to 150,- 
000 horsepower of gas engines in- 
stalled along their length which 
drive the compressors or pumps 
that deliver the fuel to the markets 
of the east. The total fuel used by 
these engines for 150,000 horse- 
power would amount to 36,000,000 
cubie feet of gas per day, which is 
about one-third of a single day’s 
total consumption of a city with a 
population of a million.” 

When operating as gas engines, 
these new gas Diesels would save 
from 5,000,000 to 6,000,000 cubic 
feet of gas for domestic and in- 
dustrial consumption per day. If 
these engines are converted to oil 
fuel the total fuel consumption 
of 36,000,000 cubic feet of gas 
could be made available for con- 
sumer use, according to Boyer. 

The Cooper-Bessemer Corp. al- 
ready has engines embodying the 
new principle in production. 

“In addition to the convertibility 
feature and the possible fuel sav- 
ing, the new discovery in Diesel 
operation will mean the elimina- 
tion of one of the greatest fire and 
explosion hazards in the gasoline 
refining industry because there will 
be no necessity for using any ig- 
nition or sparking device,” Boyer 
concluded. 





School Buses 
Held Hazardous 


In Georgia 


ATHENS, Ga.—Georgia’s rural 
children are running an “unneces- 
sary gauntlet of accident and health 
hazards” due to the status of school 
bus transportation, it was revealed 
recently at a committee meeting 
held by Georgia educators which 
made a study of that phase of the 
state’s educational system. 


It was brought out that some of 
the school bus equipment in use 
throughout the state is “not only 
makeshift but actually hazardous 
to the safety and health of the 
children; drivers in some instances 
are incompetent” and other criti- 
cisms were brought out. 


The school bus transportation 
system, operated sometimes by 
counties and sometimes by dis- 
tricts, cost $3,000,000 in Georgia in 
1944. Recommending a system of 
central purchasing of buses, the 
educational committee said that 
the 2,000 buses needed in 1946 as re- 
placements could be bought at a 
saving of $5,000,000. 

Recommendations to correct the 
existing conditions will be submit- 
ted to the Georgia legislature, 
which is now in session. The board 
making the report comprised a 
number of county school superin- 
tendents, and state school officials. 


All Wars End! 





There'll be Cars ana 


! Trucks and Tires to sell again. 
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TRUCK SECTION 
Johnson Warns NCPMTO . 





Truck-Tire Shortage 
Nears Million Mark | 


NEW YORK.—A warning that 
one out of every five commercial 
vehicles will be in immediate need 
of at least one new truck tire by 
spring was sounded by ODT Di- 
rector J. Monroe Johnson in a mes- 
sage to the annual meeting of the 
National Council of Private Motor 
Truck Owners, Inc. 

Johnson pointed out that the 
number of tires released for new 
vehicles and replacement pur- 
poses has been running steadily 
behind minimum requirements 
for many months. Present esti- 
mates, he said, indicate that there 
will be a new-vehicle and replace- 
ment shortage of nearly 1,000,000 
tires on March 381. 

“The mileage left in the tires we 
now have,” he declared, “will have 
to be stretched farther than rubber 
has ever been stretched before. The 
present tire supply problem is the 
most critical since the war started, 
and the unprecedented wear and 
tear on military tires in the Euro- 
pean war area will increase rather 
than diminish as we get farther 
into Germany.” 

It was noted that the total num- 
ber of trucks approved by the WPB 
for 1945 production amounts to 
186,792, only 24 percent of the 773,- 
935 trucks estimated by ODT as 





Monopoly Seen 

Accusing public for-hire carriers 
of attempting to create a monopoly 
in transportation, speakers at the 
closing session of the annual meet- 
ing of the National Council of Pri- 
vate Motor Truck Owners declared 
that more than a billion dollars a 
year will be added to consumer 
costs and more than a million jobs 
would be lost if business and indus- 
trial organizations are deprived of 
their customer delivery systems 
through Interstate Commerce Com- 
mission regulation. 

“Serious economic consequences 
would follow withdrawal from the 
producers, manufacturers, distrib- 
utors, merchants and other citizens 
of their right to own and operate 
facilities for transportation of their 
own goods,” it was warned by L. F. 
Orr, chairman of the council’s com- 
mittee on transportation develop- 
ment. 


nS 





required to meet basic needs. The 
outlook for new equipment, tires 
and replacement parts, Johnson 
said, does not give rise to any op- 
timistic predictions. 

Johnson declared, however, that 
despite all shortages, including 
manpower, the nation’s private car- 
riers are continuing to maintain 
adequate transportation services. 
Carriers in this class, he said, have 
reduced their operated mileage by 
12,000,000 miles under 1941 levels, or | 
33 percent. 

Discussion and reports at the 
opening session of the conclave in- | 
dicated that the effectiveness of the 
country’s motor transport system 
has been seriously hampered by 
lack of enforcement regulations by 
the ODT and delays in decisions by 
that body. 

It was asserted that if effective 
steps were taken to eliminate 
black market operations in con- 
nection with passenger car gaso- 





Champion Boosts 


an 
Riddle, Lydy 

DETROIT.—Frank H. Riddle has 
been made a vice-president of 
Champion Spark Plug Co. and fac- 
tory manager of Champion’s Cer- | 
amic division here, according to an 
announcement by President R. A. | 
Stranahan. Riddle has been direc- 
tor of research and succeeds the 
late Dr. Joseph A. Jeffery. 

At the same time Stranahan an- 
nounced the appointment of Robert 
A. Lydy as foreign sales manager 
and director of export sales from 
Champion’s plants in the United 
States, Canada and Great Britain. 
Lydy has been managing director 
of the company’s London and Paris 
offices for the last 25 years, cover- 
ing North Africa, Continental Eur- 
ope and the British Isles. 
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line coupons commercial vehicle 
operators would not be faced with 

the necessity of further curtail- 

ing their operations. 

Possibility was seen that too 
great a percentage of the nation’s 
postwar truck output might be ex- 
ported to Europe and other parts 
of the world from which demands 
for motor transport equipment are 
expected. 


Concern also was expressed over 
postwar domestic allocation of mo- 
tor trucks. It was pointed out that 
with only 4,800,000 trucks in service 
in this country in 1942 and with an 





| Job Seekers Get 
‘ ‘Special Gas Ration 


WASHINGTON. — Special gaso- 
line rations to aid in the employ- 
* ,ment of discharged war veterans 
‘and displaced civilian workers have 
‘been provided by the Office of 
Price Administration. 

These rations will be allowed to 
|war veterans and civilian em- 
| ployes who must use a car to 
| travel to a job interview arranged 
| for them by the United States Em- 
> ary Service, the Railroad Re- 
|'tirement Board Employment Serv- 
ice, a county agricultural agent, an 
agricultural extension labor office, 
|}or by a union designated by the 
| War Manpower Commission to re- 
cruit labor. The amount of mileage 
that will be allowed is limited to 
400 miles in any thirty-day period, 
and it must be shown that there 
are no adequate alternative means 


approximate 1,800,000 due to be re-| INTENSE, DRY HEAT from a “Janitrol” portable heater, developed for pre- | of transportation, OPA said. 


tired from service during the four | heating of planes at Alaska air bases and providing warmth for maintenance | 
years 1942-45, it will take until 1948 | crews, proves useful in thawing out truck trailer brakes. The unit burns gaso- | 





to build motor truck fleets up to/| line, kerosene or light fuel oil, including diesel fuel, and is expected to have | Body Builders Move 


their prewar level, assuming that 
manufacturers are able to produce | 


important applications in the transportation field, according to Surface Combus- HESTER — (uUTPS) — 
tion, manufacturer of the heater. Small portable units to be carried in the truck sicmemaobes eek Body Builders have 
for use in protecting perishables, and for emergency uses during below-freezing | moved from 52 Elm St. into larger quar- 





900,000 trucks a year for the domes- | weather, are some of the many new applications foreseen for this wartime |ters at 32 Traction St.. which have more 
tic market beginning in 1946. | development. 
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New, more powerful gasolines ... Faster engines ... 
Higher compression ratios . . . these are a few of the im- 
portant factors to be reckoned with in Tomorrow’s auto- 
motive carburetion. But they’re not brand-new problems 
to Stromberg. For—in the aviation field — Stromberg has 
already met them, grappled with them, solved them. 


Stromberg is the undisputed leader in high-precision 
aircraft carburetion . . . the overwhelming choice of 


Bendix :'*: 
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the nation’s aircraft engine makers . . . acknowledged 
headquarters for pace-setting leadership in carburetion 
research, engineering, mass production. New problems in 
automotive carburetion are old familiar faces to Stromberg 
Aviation Carburetion engineers. 


Come Peacetime, look to Stromberg to supply the new, 
advanced cars of Tomorrow with the latest and finest in 
super-efficient carburetion. 
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Bendix Aviation Corporation, South Bend 20, Indiana 
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Reds Honor 





SOUTH BEND.—The Red Army 
has presented an album of photo- 
graphs to H. S. Vance, chairman of 
the board of Studebaker Corp., “as 
a token of appreciation of the ex- 
cellent quality of your military-type 
truck.” 

The gift is believed to be without 
precedent in the relationship of the 
Red Army with an American firm. 

Pages of the album, captioned in 
the Russian language, show the 
wide variety of assignments given 
Studebaker vehicles in the war 
against Germany. 

In sequence, long convoys of 
trucks are pictured moving down 
Caucasian mountain highways, over 
broad, paved roads farther along in 
the interior, and then through 
heavy mud and snow as they near 
the fighting front. 

One section of the album deals 
with the transport of artillery and 
another with the use of the vehicles 
as radio and repair shops. Yet a 
third discloses how trucks have 
been converted into mobile rocket 





HIGHWAY TRANSPORT.. 
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Album Shows Wide Variety of Tasks Carried 
Out by Firm’s Trucks 





Studebaker 


gun platforms. A final section 
shows vehicles passing through 
packed, cheering streets of liber- 
ated cities and ends with a close-up 
of a truck on which “Victory” has 
been chalked. 


Of particular interest to automo- 
bile men is a section in the album 
which deals with a method of 
swinging heavily-loaded trucks over 
ravines where bridges are unavail- 
able. While the principle of “trol- 
leying” loads on steel cables is not 
unknown here, the manner in which 
the Russians hoist the huge weight 
and the geometry of the suspension 
system indicates the jobs are per- 
formed with a minimum of delay. 
Power for lifting the truck in 
slings and propulsive force is fur- 
nished by winches geared into the 
transmission of another truck. 

The album carried a covering let- 
ter from Lt. Gen. L. G. Rudenko, 
of the USSR Army Air Force, and 
was presented to Vance here by 
M. S. Burkov, deputy chief of the 
automotive-tractor department. 
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- VITAL TO VICTORY AND THE AMERICAN WAY OF LIFE 


Trucks 


(Continued from Page 1) 
greatly exaggerated and that the 
complete registration total will 


Truck Registrations for 1944 


(First 24 States to be Compiled) 








































































































































come near to 4,380,000 trucks in op- 
eration, with a loss of only about ae = a aalitaamhais — > a 
171,000 trucks since Pearl Harbor.|/ alabama 67,091 65,641 +. 2.21 
1941 registrations were 4,551,726. iia ccnentintnaeiion . seein sotiajltingitinanciniynstiaaemmcpeieiaaents 
Mortality since Pearl Harbor, of || Colorado 64,037 57,781 4-10.83 
course, has been much more than || ———————- — ———— - _ 
this 171,000, since trucks for civilian || Delaware 11,841 11,003 + 7.61 
use have been built each year with || ————.--—---——- i —_ 0:  __ + 
103,112 being produced for domestic || Georsia 92,100 . _ ma ire aa 417 
civilian use last year. aa > ~ 201.680 221.017 — 8.75 
However, it is also seen that the ee as eect inition prea : 
high registrations being recorded || Iowa 102,611 109,305 ~-—- 6.12 
indicate that there has been a — —__—— - —_———- 
very high percentage of trucks|| Kentucky 69,079 75,149 — 8.08 
that, in normal times, would have || ————- wpe ae : ae 7 
long outlived their usefulness and|| Maine Se aca, ene ee _ ene ae 
been relegated to the scrap heap, || Minnesota 116,670 118,807 — 1.80 
but were licensed last year because || _ a Fe Teer as i - od : 
their owners hoped that they would || Montana 45,690 45,188 + 111 
be able to fill in the gap in our || ———_ dimes lenin 
critical automotive transportation |} New Hampshire 20,523 21,552 — 477 
k a _ = - _ a - _ _ 
— = only for a few weeks or NM 26,826 25,682 + 445 
f h atid actancait acy ‘icin Acie D icin SUR TM Se eS 
ime aaa ee ae om 1%. t 303,223 330,934 — 837 
pile quickly once new trucks are Sree Sia iis, % a py 
again made in any volume. They N.C 94,967 86,456 + 9.85 
may even disappear from regi- ewe i 5 ” 7 
stration this year, due to = N. D 41,521 35,289 +17.66 
rrifically high 5 7 aaa se ar 
Sost of kesping them in epesation, || Oklahoma 98,559 100,117 — 1.56 
R.I 21,662 21,491 — 
S. D. 35,066 31,869 +10.03 
Texas 253,330 280,769 =— 9.77 
Utah 21,606 22,137 2.40 
















16,308 16,688 


























Wash. 91,839 90,021 4. 2.02 
W. Va. 58,965 52,491 412.33 
Wyo ee 17,607 «=——(até‘éNT«890st—i (ats «2:8 

TOTAL 1,911,890 1,673,731 4-14.28 





Compiled by R. L. Polk & Co. 
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THIS PHOTOGRAPH symbolizes a new high in the relations of the wartime 





Quite startling to see a huge deckhouse of a war- 
ship rolling along the road, isn’t it? Yet, this is 
a familiar sight to those traveling the highways 
near a Great Lakes shipyard which moves ship 
sections a hundred miles by motor truck. 


Another mid-western concern regularly sends 
landing boats from Lake Michigan to New York 
via truck. In the East, trucking companies have 
carried everything from lifeboats to 18 by 24 
foot smokestacks for Naval vessels. Out West, 
even sections of warships weighing 60 tons and 
Naval Barges 120 feet long travelled by truck. 


America’s colossal Naval construction program, 
providing for 14,000 vessels and 80,000 landing 
craft by the end of 1944, could never have been 
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GMC TRUCK & COACH DIVISION 
, GENERAL MOTORS . 


AND GM COACHES . . . VOLUME PRODUCER OF GMC ARM 








he Hi ghway 


accomplished without the cooperation of scores 
of our nation’s inland manufacturers. 

Today, it’s Anchors Aweigh on the Highway be- 
cause inland shipbuilders find that trucks usuall 
supply the shortest, speediest and, sometimes, the 
only method for transporting their products. 











In addition to being one of the largest producers 
of military vehicles, GMC is also building many 
commercial trucks for essential users. If you are 
eligible for a new truck, your GMC dealer will 
gladly help you fill out an application. Remem- 
ber, too, your GMC dealer is headquarters for the 
original Preventive Maintenance Service. 








Y TRUCKS AND AMPHIBIAN “DUCKS” 
















Soviet with American industry. It was taken from an album presented to Stude- 
baker by the Red Army “as a token of appreciation of the Soom quality of 
your military-type truck.’’ The 48-page volume, captioned in the Russian lan- 
guage, pictures the variety of jobs performed by Studebaker’s 2% to 5-ton 
multiple-drive vehicles in the fight against Germany. This view from the album 
shows how winches, powered by one truck engine, elevate and propel a second 
truck on a steel cable strung trolley-fashion across a deep ravine. 
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LACK OF BRIDGES fails to daunt the striking for f th troops. In 
this photograph from the album a heavily-loaded truck has dy bw on ait 
overhead cable and will be pulled across a deep ravine. 
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Truck Bills Pushed 
In Wash. Legislature 


By D. M. Trepp 
Seattle Correspondent 

SEATTLE.—Two bills affecting 
motor transport have been intro- 
duced in the state legislature with 
the blessing of the Department of 
Public Service, and over-the-road 
motor truck operators. 

Although the sessions at Olympia 
are half over, there has been no 
inkling of detrimental legislation 
in either the automobile or truck 
field. Vigilance, however, will be 
continued, according to Ray H. 
Culbertson, manager of the Wash- 
ington Motor Transport Assn., who 
is at Olympia in the interests of 
motor truckers. 

The bill which would extend quar- 
terly payment of license fees to in- 
clude trailers and semis, as well as 
trucks and buses, is in the com- 
mittee of roads and bridges, with 
prospects favorable. This measure 
would permit proportional payment 
of the license fee on new equipment 
as soon as it is put into use after 





e 
—edgewise 
(Continued from Page 4) 
put off. At about 3 a.m. we landed 
at Raleigh, N. C., but for so short a 
stop that passengers were not al- 
lowed to leave the plane. From 
there to Jacksonville, Fla., we slept 
more soundly than we had coming 
from Cleveland by pullman the 
night before. Here we made the 
mistake of gulping down a glass of 
orange juice and a cup of coffee, 
because no sooner were we in the 
air than the steward began serving 
a hearty breakfast of fruit-juice, 
scrambled eggs, a rare slice of Vir- 
ginia ham, toast, sweet roll, marm- 
alade and piping-hot coffee. We 
were flying directly over the coast- 
line and we watched the sun rise in 
all its golden splendor from behind 
the minarets of low-lying clouds 
on the distant horizon of the old 
Atlantic. We thought of the mil- 
lions of our American boys who, 
from the shadows of the Pyramids 
or from muddy foxholes in Ger- 
many, had watched this same sun- 
rise only a few hours before! 
x a * 

Just eight hours after we had 
come aboard at wintry LaGuardia, 
we were landing in balmy Florida. 
It was 8:30 a.m. and the tempera- 
ture was just under 70. By noon it 
had climbed to 78, and the beaches 
were crowded with Sunday bathers, 
a majority boys in the service with 
their wives and families taking full 
advantage of a cloudless day. I 
have to admit that the contrast 
from the day before in New York 
was breath-taking to an old codger, 
but probably to the younger gener- 
ation of today, it would simply have 
been accepted in the spirit of “and 
why not?” I can remember that my 
father got the same reaction when 
he was able to step into his own 
car at his own front door and spend 
the night some 400 miles away after 
an exhilarating drive through the 
countryside on paved roads. I re- 
member wondering why he got 
“such a boot out of it”’—but now I 
know!—G.M.S. 

s* 
New Aluminum 
a 
Piston Ready 

TOLEDO.—A new piston with the 
most accurate control of thermal 
expansion of any aluminum piston 
on the market today, according to 
the Toledo Steel Products Co., is 
now available through regular 
channels for installation in all au- 
tomotive, marine and small aircraft 
engines. The new patented piston is 
called the Toledo Diatrol piston be- 
cause of the fact that its diameter is 
controlled. It is registered at the 
U. S. Patent office. 

“Tf the Diatrol piston is a proper 
fit in the cylinder at room tempera- 
ture, it will remain a proper fit at 
every temperature attainable in any 
engine,” says J. E. Adams, vice- 
president and general manager for 
Toledo. 





Jarman Honored 
OREGON CITY, Ore.—-ROY JARMAN 
(Chevrolet), has been elected vice-presi- 
dent of the Oregon City Chamber of Com~ 
merce. 






the first quarter. This bill is asso- 
ciation approved. 


Senate Bill 90 relates to gasoline 
tax refunds of motor vehicle fuels 
used in jitneys or lift trucks (non- 
highway) operating in terminals, 
docks or warehouses. These two 
are the only measures thus far in- 
troduced. 


Other proposals due soon ask: 
state supervision of highway truck 
scales to assure correct weighing; 
transfer of permits of carriers is- 
sued for their basic operation (now 
the permit cannot be transferred 
when a business is sold except at 
the discretion of the department. 
The word “discretion” would be re- 
moved. This would establish the 
permit as property of the operator, 
subject to sale or transfer). 

Amending the reparations law re- 
lating to refunds of overcharges by 
carriers to include trucks; a bill of 


lading act to make any carrier re- | observance. 
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THIRTY SECONDS after reachin 
Menige a iy steti m ae ished thi i li d oil fi First 
oxide and foam solution, extinguishe s raging gasoline and oil fire. Firs 
of its kind in the world to be used by a civilian airport, this Cardox airport fire | He Was a native of New York City and 


truck was built by the Cardox Corp. of Chicago an 


ment to prevent 


sponsible for a claim by shipper. 

Another department bill would|coordinate Interstate 
require warehouses now ending 
their fiscal year July 1 to change to 
a Jan. 30 ending, to create uniform 








flectors. 


the scene during a test run at the Detroit 
re truck utilizing a combination of carbon 








Obituaries: 


John Eckerle 
CINCINNATI.—John Eckerle, 75, promi- 
nent industrialist and chairman of the 
board of Aluminum Industries, Inc., here, 
died at his winter home in Miami Beach. 
+ * 


Robini F. Merrill 
NEW YORK.—Robini F. Merrill, 84, 
vice-president and treasurer of the E. R. 
Merrill Spring Co., manufacturer of truck 
springs, died at her home in New Rochelle. 
The spring company was founded by -her 
father, Edward R. Merrill. 
* * * 





William Hunicke 

SAN FRANCISCO.—William Hunicke, 
who served as wholesale man with 
Ford, Chevrolet and Nash organiza- 
tions in northern California, died last 
week. He had become associated with 
the Nash regional office here shortly 
before his death. 
* * * 


Albert Lindenthal 
CONCORD, N. H.—(UTPS)—Albert G. 


Lindenthal, 49, proprietor of the Concord 
Buick Co., is dead after a long illness. 


is mounted on a Model 55M | ¥25 @ member of the American Society of 
Federal truck chassis. Rapid extinguishment is effected by the mass distribu- |AUtomotive Engineers and the New Hamp- 
tion of carbon dioxide; this shocks a fire to death by cutting off its supply of | Shire Automobile Dees Assn. 

oxygen while the foam solution acts as a blanketin 
ossible reignition of exposed surfaces. 


cover after the extinguish- 


Howard Welch 
MONTREAL.—Howard Welch, 51, 


There may also be a bill tojexport sales manager of the Sperry 


Gyroscope Corp., was killed here when 
Commerce his automobile collided head-on with 


Commission safety provisions with], ‘street car while returning from a 
state requirements, covering hours} demonstration of the gyroscope at 
of drivers, brakes, lights and re-| Montreal es Welch was formerly 


ee of ndix Automobile Export 
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Motor Transport Pays Its Way .. aad Wlore/ 
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AXES—collected from highway users— 
built America’s roads and are maintain- 


ing them. 


The government does not subsidize the 
operators of motor vehicles. They pay their 


way—and more. 


This is the definite conclusion of one of the most compre-_ 


hensive and thorough government studies ever undertaken ! 


Under the title “Public Aids to Transportation”, the late Honorable 
Joseph B. Eastman, Chairman of the Interstate Commerce Commission 
and previously Federal Coordinator of Transportation, published a con- 
clusive government report which definitely settled the subsidy question. 


This monumental work was the result of seven years of careful investi- 
gation and research to determine how much, if any, government money 
is being received by the various forms of transportation. 


The work was carried on under the 
personal direction of Mr. Eastman and 
Dr. Charles S. Morgan, former Interstate 
Commerce Commission Economist. 


While so voluminous and technical as 
to prevent thorough reading by the 
average citizen, the business press of the 
country was quick to hail its masterful 
thoroughness and significance. Typical 
press excerpts are: 


“... report has shattered irrevocably 
the contention of the railroads that their 
highway competitors are ‘subsidized’ by 
the Government.’—Detroit News. 


“. .. ideal man for this job was quiet, 
learned, earnest, long-laboring Coordi- 
nator (now ICC Chairman) Joseph 8B. 
Eastman, whose honesty is honored by 
railroad men, railroad-baiters and ship- 
pers alike.’—Time Magazine. 


“. . . certain types of heavy motor 
vehicles used in competition with other 
forms of transportation have paid sub- 
stantially more than their fair share of 
highway costs.’—Wall Street Journal. 


America’s highways, like all roads 
from the beginning of history, were 


built primarily for commerce. No other 
purpose could sustain the cost of build- 
ing and maintaining these highways. But 
there have been those who have stated 
that motor transport competed unfairly 
with other types of transportation be- 
cause it did not pay for the cost of high- 
ways upon which it operated. 


This accusation was exploded once 
and for all by Eastman who said, “. . . 
there has been no public aid to motor- 
vehicle users as a class since 1926”... 
He reported that overpayments of motor 
vehicle users—consisting of State gaso- 
line taxes and registration fees, miscel- 
laneous State taxes and estimated mu- 
nicipal and county and local motor-veh- 
icle taxes—beginning in 1927, reached 
the huge ‘total of $385,360,000 in ten 
years. The overpayments range from $5 
annually for farm trucks up to $287 for 
truck-trailers of over 5 tons capacity. 


Well over 90% of the inter-city motor 
freight handled by for-hire carriers 
travels in these truck-trailer combina- 
tions of more than 5-tons capacity. 


Besides the indispensable service Mo- 
tor Transport has rendered the Ameri- 
can public and American business, these 
over-payments have lightened the bur- 
den for other highway users, particularly 
the private motorist. 


Furthermore, the payments per vehicle 
mentioned by Eastman do not include 
the so-called “legal diversion” deducted 
from highway user revenues. Neither 
are Federal excise and other general 
taxes included. 


Motor Transport pays its way— 
and more! Eastman proved this 
scientifically and conclusively. No- 
body has been able to refute him. 


* * * * * 


EASTMAN REPORT 
HIGHLIGHTS 


Highways users pay more than their 
fair share of road and street costs. Over- 
payments beginning in 1921 had reached 
the huge total of $385,360,000 by 1937. 
Highway transportation is handicapped 
by costly restrictions (YOU, the public, 
pay for this). 


In one comparable year: 





OVERPAID 
Highway transportation ..$110,722,000 
SUBSIDIZED 
PRMIIOUNIEA << ccpactaasazcaceghtates $ 35,635,000 
Waterways ... 128,528,000 
MANNIE, -- sick; cssvskanausosanbioasans 21,010,000 


e Highway transportation saves con- 
sumers “tens of millions annually.” 


e The size and capacity of vehicles have 
but little influence on highway costs. 


e Theory that highways are constructed 
for government “profit” is exploded. 


e@ In the typical year of 1932, “for-hire” 
trucks above 1% toms capacity over- 
paid their share of highway costs by 
$4,500,000. 


* * * * * 


World’s Largest Builders of Truck-Trailers , Service in Principal Cities 
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length limits for truck operation, ; mittee has been outstanding in its 
many state legislators are still|result-getting legislative work in 
thinking in terms of impact and|the interests of the railroads and 
stress that existed in the days of|makes the feeble efforts of the 
hard tires and thin-skinned hard |truckers look very sad in compari- 
roads. son. 

As a consequence, says Worley,| The motor truck industry as a 
all fundamental thinking about the whole has neglected to ling its 
purpose of hard-finished roads has weight in protection for the “for- 


b i : hasi 
aes eueirey et. Se empaanaee hire” haulers—even for the one-two 


that regulations must be written truck owners who must use trucks 
f i doi the 
van See MesEas oF CNS as a part of their business machin- 


f , d that 
most good for all people, an ¥ ery and as a large part of their 


these lawmakers would be doing a 

great service for their own constit- |™eans toward the end of earning a 

uents, as well as all people, if they wee a on ae te a) oo 
] d the regu- | We might also add, towar e ac- 

Gee oe aot eke as . cumulating of the profits that must 


lations of their state meet the uni- 
versal standard for all states. be used to buy new trucks and pay 
state taxes. 


* * * 

WORLEY DOESN'T say—and we! The industry, especially the man- 
couldn’t expect a professor with|ufacturers and dealers, have never, 
such a distinguished reputation for |to my knowledge, put their shoulder 
outstanding highway achievements |to the wheel in an attempt to offset 
to mention it—that this antiquated |the injurious effects of rail propa- 
thinking has in many states been! ganda or to try and get equitable 
ably fostered by certain lobbying state load and weight regulations 
and pressure from competitive | passed by the legislators. They have 
transportation interests. Yet we|always left this to the common and 
know it to be true—the Pelley com-'contract haulers who picked up a 
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With Heil Bodies 
and Hoists 


. +.» your customers can dump 
loads in 10 to 15 seconds... 
and get away for the next one 






In meeting today’s performance demands, Heil 
Bodies and Hoists are doing their part in speeding 
schedules. From 10 to 15 seconds after the power 
take-off is engaged, the dump body is raised to full 
dumping position — smoothly and noiselessly. The 
body can be stopped and held at any angle so that 
your customers can unload quickly or gradually 
for spreading. 

Heil engineers have simplified the design of the 
arm hoist. Every part has been carefully designed 
and built with the least possible parts consistent 
with the job it has to do. Its ability to perform 
dependably has been proved in the toughest kind 
of service. 

Let the knowledge acquired in Heil’s years of 
experience and research guide your judgment when 
making recommendations to your customers. 


Write for bulletins. 


Heil offers a complete line of light-, medium, 
and heavy-duty dump units with arm-type, 
telescopic, or twin-cylinder hoists. 


Trg eal ill, GO. 
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Milwaukee 1, Wisconsin 





little help here and there from the 
private owners who were also 
affected. 


Now these haulers, however, are 
going to get some help from an en- 
tirely unsuspected sou rce— none 
other than the University of Mich- 
igan. 

* * * 

ON JANUARY 30 this year J. 8. 

Lenen, of the Tennessee Motor 
Transport Assn., wired Prof Worley 
asking if he could give them some 
recommendations to use in formu- 
tlating proper regulations for the 
jstate of Tennessee and was told 
that this would not be possible at 
this time, but that the university 
was getting out recommendations 
for all states based upon an inten- 
sive study which the Transporta- 
tion Engineering branch of the uni- 
versity had been making for some 
time, and would be available with- 
out cost very shortly. 

This report is on the way, and it 
includes the results of scientific 
tests which have been conducted 
to show stresses and the results of 
load impact on roads of different 
types. Not only model roads have 
been used in making the tests but 
slabs of original road have been 
tested. 

As a result of these exhaustive 
tests, Prof. Worley and the univer- 
sity are nearly prepared to go on 
record that the wear on a road by 
dual axles under a vehicle, if spaced 
40 inches or over apart, is no greater 
than the wear of a single axle. 
Thus, if a truck or trailer can safe- 
ly carry 18,000 pounds on one axle, 
it can carry 36,000 pounds on two 
axles if they are spaced 40 inches 
apart. 

* * * 

WORLEY SEVERELY criticizes 
states like Kansas, Nebraska, New 
Mexico, Arizona and Colorado 
which have set up ports of entry 
for trucks and charge a “gouge” 
fee for any truck that wishes to 
enter or pass through the state and 
which has dimensions or weights 
that do not meet the state regula- 
tions. He claims that in all the 
countries of the world, roads are 
built for business and in this coun- 


-\try especially, good roads are the 


cornerstone of our economy. 


Thus any state which sets up such 
discriminating legislation is not 
only doing an injury to the citizens 
of that state, but to the common 
weal of the nation. Such regula- 
tions result in higher food costs, 
higher living costs all along the 
line and impair free trade. 

Highways belong to the people 
and the people are entitled to the 
full measure of service that the 
highways are capable of rendering. 

* * - 


ANY OF US often wonder what 
will become of the great war- 
baby plants which have been built 
to produce the material that is 
needed to prosecute a two-front 
war. Especially do many of us won- 
der what all those tremendous air- 
plane plants will be used for when 
the demand for heavy bombers and 
fighters drops to peacetime needs. 
But I have been having a little 
“wonderment” of my own this nice 
foggy morning—I just read in the 
B. F. Goodrich News Letter to what 
extent Mars has necessitated the 
expansion of the tire manufactur- 
ing capacity of the nation. 

What in the name of the father 
of excesses will the rubber industry 
do with a 28,000,000 tire output ca- 
pacity after the war? Will they use 
the molds and manufacturing space 
to build “form moulding founda- 
tion garments” for the Hottentots 
or will a new industry spring out 
of this tremendous tire making ca- 
pacity? 

Ah of a lot of truckers are 
wishing right now that they could 
get some of these 28 million “shoes” 
—they no doubt will be flooded 
with them within the year. Accord- 
ing to the newsletter, the newest 
expansion program which hasn’t 
come into production as yet will 
give the armed forces an additional 
6,000,000 tires a year—that is more 
than the total number of tires that 
were built for all purposes in 1938. 

Well, there is at least one con- 
|solation to the whole thing—when 
| they stop chewing these doughnuts 
| up on the battlefields, at least every 
one of us can look forward to hav- 
ing as many new spares in our 
trunk compartment as we can af- 
ford to buy—and we won’t ever get 
caught without tires again for many 
years. 





There are profit-making opportunities 
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TRUCK SECTION 


At Camp Pendleton... 


2 


%. 





INTERNATIONAL EQUIPMENT is very much in evidence at Camp Joseph 
H. Pendleton, which was formerly Rancho Santa Margarita, and is the Saepast 
Marine Corps base in the country. It is just north of San Diego, Calif. Here is 
an action shot of M-5H-6 six-wheel-drive International, with cargo body, being 


serviced on a grease rack at the camp. 


i 


. epee: 





THIS IS A VIEW of 2. Pendleton’s Post Motor Transport Department’s 


parts room, which is 30 by 
stocked metal bins. 


Willys Revenue 
In Last Quarter 
Tops 1943 Mark 


TOLEDO, O.—Net earnings by 
Willys-Overland Motors, Inc., for 
the three months ended Dec. 31 
amounted to $716,111, after provi- 
sion for taxes and all reserves, it 
was announced by Ward M. Cana- 
day, chairman. This compares with 
$699,763 for the corresponding 
period of 1943. 

During the first three months of 





Dimensions: 1x8x7 feet; 14 to 112 compartments. 
oe cted. ae flush 
cal assembled. Shipped one piece 
knocked down. Deliveries now one week to ioe aus 
on AA-5 Auto Maintenance Priority. Special bin 
installations built to specification. Write at once or 


wire. 


RENIE METAL PRODUCTS CORP. 
MANSFIELD, OHIO 


feet in size and has eight double rows of well- 





the current fiscal year, recorded 
sales amounted to $49,976,525. De- 
liveries of war products for the 
period, including materials under 
cost - plus - fixed - fee contracts, 
amounted to $55,124,122, in spite of 
the unusually difficult work condi- 
tions encountered in the three 
months under review. 

Canaday said that employment 
and payrolls continued at an un- 
precedented level and that un- 
filled contracts, including special 
war orders with high priority, are 


at the peak point in the history of 
the company. 


inside—nothing 


“AUTOMOTIVE MATERIALS 


RUBBER AND SYNTHETIC RUBBER 
Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL 


ADHESION PARTS 


Detroit Office 


C. J. EDWARDS * VICE PRESIDENT 
2210 FISHER BLDG. 
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Weapon Is Provided... 


Indiana Studies Bill 


To License Dealers 


(Continued from Page 1) 


injured by such violation. The bur- 
den of proving compliance with the 
provisions of this act shall rest with 
the person against whom the claim 
has been made.” 

The act would be administered by 
the secretary of state. He shall hold 
public hearings on denial or revo- 
cation of license. A fee of $5 is to 
be charged for each application. 

“Established place of business” is 
defined as follows in the bill: 

“Established place of busi- 

ness’ means a permanent en- 
closed building or _ structure 
owned or leased for the purpose 
of bartering, trading and selling 
motor vehicles and adequate in 
size for the display and service 
of at least one motor vehicle and 
the maintenance of an office and 
all books, records and papers 


Bleicher Sees 
Postwar Boost 


In Service 


DETROIT.—C. E. Bleicher, pres- 
ident of De Soto, believes that 
service volume of automobile deal- 
ers will be even 
greater after the 
war. 

In a statement 
to De Soto deal- 
ers, Bleicher 
stresses these 
factors affecting 
service operations 
after the war: 

1. Automobile 
owners have 
learned the value 
C. E. Bleicher Of g00d service 

in assuring the 
best performance. They appreciate 
the importance of preventive serv- 
ice, avoiding trouble before it 
occurs. 

2. After the war there will be a 
terrific increase in the number of 
cars in use. 

3. With the lifting of gasoline re- 
strictions after the war, there will 
be a huge increase in mileage 
driven. 

4. There will be even greater 
profit possibilities for dealers who 
expend their service operations. 


“Dealers realize,” says Bleicher, 
“that a good service operation 
brings them closer to their custom- 
ers and is a big factor in building 
good. will by providing frequent 
contact with customers.” 

He calls good service one of the 
best pre-selling tools in the busi- 
ness. 








New N. C, Gas Firm 

GREENSBORO, N. C.—Petroleum 
Engineering Company, Inc., has been 
formed here with authorized capital 
of $5,000 to deal in gasoline, oils and 
greases of all kinds. The principals 
include Herbert A. Rust, Arthur H. 
Rose and Bernice E. Rust, all of 
Greensboro. 





necessary for the conduct of the 
business at such place. Place of 
business shall not include a resi- 
dence, tent, temporary stand or 
permanent quarters temporarily 
occupied.” 

Requirements for the issuance of 
a license are as follows: 


“1. An established place of busi- 
ness. 


000 public liability insurance and 
not less than $10,000 property 
damage insurance against loss 
resulting from the operation of 
motor vehicles in his possession 
causing death, bodily injury, or 
property damage. 

“3. If he proposes to sell new 
motor vehicles, a bona fide con- 
tract or franchise in effect with 
a manufacturer or distributor of 
the motor vehicle which he pro- 
poses to sell as a new motor ve- 
hicle. 

“4, Provided for the repair and 
servicing of motor vehicles as a 
part of his business or has con- 
tracted with bonafide operators 
actually engaged in the com- 
munity in furnishing such serv- 
ices; and if the dealer is a dealer 
in new motor vehicles, maintains 
at his place of business a reason- 
able supply of parts for such mo- 
tor vehicles.” 

The Secretary of State shall re- 
voke a license when any one of the 
following conditions have been es- 
tablished: 

“1. Violation of any of the pro- 
visions of this act. 

“2. Failure to keep in force the 
insurance required by this act. 

“3. Lapse of continued occupancy 
and operation of a licensed place 
of business for more than 60 days. 

“4, Material misstatement or mis- 
representation in an application for 

a license or renewal.” 

“Additional definitions in the bill 
are as follows: 

“Sale of New Current Model. A 
new current model motor vehicle 
shall be sold only by a person hold- 
ing a contract or franchise from 
the manufacturer or distributor of 
such make of motor vehicle. 

“New Current Model: Eligible 
Vendees. A new current model 
shall be sold only to 

“1. a bona fide consumer. 

“2. a dealer holding a contract or 
franchise for the sale of such make 
of motor vehicle.” 


Licenses are not required from 
“(1A) manufacturer; (2) A dis- 
tributor, unless he engages in the 
sale of motor vehicles to persons 
other than dealers, in which case 
he shall have a license; (3) An em- | 
ployee of a dealer, acting exclu-| 
sively for and on behalf of such 
dealer; and (4) A person disposing | 
of motor vehicles acquired for his| 
own use and so used and disposed 
of in good faith and not for the 
purpose of avoiding provisions of 
this act.” 


BELIEVES IN WHAT he sells. Comm, George M. Powers jr., USNR (center), 
former assistant zone manager for the Pontiac Motor in renee, enlisted 


his two sons, Aviation Cadet William R. (left) and Machinist Ma 


first class, 


George M. III, into Naval service. The two sons of this all-Navy family are pic- 


ture 


entered the service as a lieutenant and throug 
ing records, made rapid progress. He is now in charge of Navy 
all the New England states, with headquarters in the 


home on leave, showing their dad a report of progress. The commander 


establishing outstanding recruit- 
Recruiting in 
ederal Building, Boston. 


“2. In force not less than $20,- 
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NATIONAL TRUCK SAFETY contest awards were presented to the Hershey 
Chocolate Corp., Hershey Pa., and the Motor Truck Equipment Co., Harrisburg, 
Pa., at a recent meeting of the Pennsylvania Motor Truck Assn. in Harrisburg. 
Left to right in the photo are George L. Teets, fleet supervisor, Electric Auto- 
Lite Co., who gave a combination hygrometer and barometer, a special award 
for fleet safety directors, to A. B. Snavely, chief engineer of the Hershey Choco- 


late; Maj. Earl J. 


Henry, Pennsylvania state police, holding a certificate of 


merit won by the Hershey company for honorable mention in the 500,000- 
1,000, 000-mile class, and Wallace Eldridge, Motor Truck Equipment Co., first 
place winner in the up-to-100,000-mile class. 


Piper Plans Family Planes 
To Sell at Auto. Prices 


LOCK HAVEN, Pa.—Piper Air- 
craft Corp. has announced plans 
for a line of personal aircraft that 
will seat from one to four passen- 
gers and sell at automobile prices. 

The one-seater Skycycle, which is 
expected to sell for between $800 
and $900, and the four-place Sky- 
sedan, for which a “target price” of 


Nash Propeller 
Production Hits 


150,000 Mark 


DETROIT.—Passing the 150,000- 
mark in the construction of Hamil- 
ton Standard propellers, Nash-Kel- 
vinator Corp. has produced more 
than one-third of all U. S. wartime 
output of these units, which are 
used on 75 percent of the nation’s 
warplanes, Campbell Wood, general 
manager of the propeller division, 
announced last week. 

Total production in the corpora- 
tion’s Lansing and Grand Rapids 
plants covers both three and four- 
bladed propeller units for a wide 
variety of fighters and bombers. 


He made the statement simul- 
taneously with an announcement by 
the Hamilton Standard division of 
United Aircraft, revealing produc- 
tion of the 500,000th propeller by 
the division and its licensees, a fig- 
ure exceeding more than 75 per- 
cent of the total propellers installed 
on all of America’s array of fighter, 
bomber and training planes. 


$2,995 will be set, are being devel- 
oped. The two and _ three-place 
planes are adaptations of current 
models made for the armed forces 
and will be put into production as 
soon as materials are available, 
company officials state. 


The Skycycle will have a plastic 
and aluminum body and have a 
cruising speed of 90 mph and cruis- 
ing range of 350 to 400 miles, ac- 
cording to specifications given by 
the company. It will be powered 
with a 40 hp Continental engine 
and have a fuel capacity of 10 gal- 
lons. Empty weight of the plane 
will be less than 398 pounds, and 
gross weight under 630 pounds. 


The two-seater plane will be an 
adaptation of the present Cub 
Trainer and the three-seater of the 
Cub Cruiser. In all probability 
these will be the only models avail- 
able during the first few months of 
civilian production. 

The four-place Skysedan for fam- 
ily use, still on the experimental 
list, will have a cruising speed of 
125 mph and a landing speed of 50 
mph, according to company speci- 
fications It will have a cruising 
range of 500 miles plus a half 
hour’s reserve. A low wing model 
powered by a 165 hp Franklin en- 
gine, the Skysedan will have a ca- 
pacity of 40 gallons of gasoline and 
10 quarts of oil and will have an 
empty weight of 1,250 pounds and 
a gross weight of 2,300. 
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Speedy Victory 
Called Best 


Plan for Peace 
BOSTON. — Undivided attention 


to the job of winning the war 
quickly and decisively as the “best 
preparedness for 
peace” was urged 
by K. T. Keller, 
president of 
Chrysler Corp., in 
an address before 
the Boston Cham- 
ber of Commerce. 
“This is no time 
for production ex- 
ecutives of the 
country’s war in- 
dustries to relax 
the undivided at- 
tention required 
of them to help solve the problems 
that are constantly arising as the 
necessities of war change,” Keller 
said. “The best preparedness for 
peace is to concentrate on winning 
the war—quickly and decisively. 
“If we can shorten the war by as 
little as one month, it will mean 
more to the country than any 
peacetime plan you can work up 
now. You cannot win a war by 
working at it today and doing 
something else the next day. 


“No matter what our political, 
social or economic view may be, it 
is up to us to do everything we can 
to win the war fast. Industry in 
that regard seems to me to be set- 
ting the country a good example.” 


30 Weasels : 
On Sale in Wis. 


CHICAGO.—A sale of 30 ‘“Weas- 
els,” the two passenger light cargo 
carriers used in winter offensives, 
will be held Tuesday (Feb. 20) at 
Camp McCoy, Wis., by the Treas- 
ury’s office of surplus property, it 
was announced here last week. 

Stipulations call for registration 
of licensed dealers at Camp McCoy 
from 9 to 11 a. m. on the day of the 
sale, which will start immediately 
after registration closes. The equip- 
ment will be sold “as is and where 
is.’ The total amount of the pur- 
chase price of vehicies bought must 
be paid at the site, and the equip- 
ment must be moved from the loca- 
tion within five days after purchase. 


Bill to Extend 50% Cut 


In Iowa Tax OK’d 

DES MOINES, IA.—A bill to 
extend for three years a 50 per- 
cent reduction in Iowa’s state in- 
come tax has been passed by the 
State Senate here and sent to the 
House. 





K. T. Keller 





pay loads Revenue-producing 


load which a vehicle can carry. 


But what the dictionary doesn’t tell 
is how many trips a dump truck can 
make in a day! 





St.Paul Hydraulic Equipment is built 
to stay on the job with a minimum of 
time lost for repairs or replacements. 
The name ST.PAUL on the body 
tailgate or hoist cylinder means more 
pay loads, more revenve for the oper- 
ator and more business for the dealer. 


For further information, please see 
your St.Paul distributor or write: 


ee e+ HYDRAULIC 
HOIST COMPANY 


2207 University Ave. S.E. 


Minneapolis 14, Minn. 
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Conversion 


(Continued from Page 1) 


production leaders off their feet, 
with the chance that millions 
would be unemployed during the 
period of tooling up for civilian 
production. Government officials 
then estimated post V-Day cut- 
backs at 30 to 40 percent, and 
rushed wholesale plans for recon- 
version. As a result, there was a 
great exodus of workers from war 
plants to jobs that appeared peace- 
proof. 

Now, with German defeat again 
appearing to be around the cor- 
ner, the government is stepping 
up war contracts, and hinting 
that war-production machinery 
will be kept in high gear for 
sometime after V-E Day. They 
want Pacific war strategy to be 
broadened to make use of the 
production capacity thus re- 
leased to hasten Japan’s down- 
fall. 

Such a policy would eliminate 
the most pressing reason for 
speedy reconversion—the millions 
of unemployed who would be 
screaming for jobs. 

There is no doubt that war pro- 
duction officials have a much bet- 
ter grasp of the situation this 
time. They know more clearly what 
weapons will be needed for expand- 
ed operations in the Pacific. They 
have had time to study them and 
the facilities needed to produce 
them. They have had time to pre- 
pare for selective reconversion. 
And most important of all, they 
know to what grave extent their 
hasty planning of last fall dam- 
aged the war-production machinery. 

However, reconversion to auto 
production calls for long-range 
planning and the industry holds 
long-range job possibilities for 
millions. In addition, new autos 
are needed to bolster the trans- 
portation system. The auto in- 
dustry as a result is believed to 
rank high on the list for selec- 
tive reconversion. 

And while big cutbacks are not 
expected now after the defeat of 
Germany, it is ‘unlikely that the 
Pacific theater will be able to ab- 
sorb America’s full war-production 
output. Gradually as the stockpile 
of weapons builds up, cutbacks will 
come and the way opened for re- 
conversion to necessary products 
like transportation units. 

Meanwhile, war contracts jumped 
another $136,000,000 in the Detroit 
automotive area last week, bring- 
ing the total approved since Jan. 1 
to $750,000,000. With similar an- 
nouncements expected weekly for 
several months, this year’s total for 
the area is likely to exceed last 
year’s $2,815,923,928. 

Among the new contracts are 
$29,697,000 to Hudson and $79,235,- 
000 to Fisher Body, both for B-29 
Superfortress parts. Others on the 
list were GM’s Detroit Diesel, for 
more parts for medium tank en- 
gines, $6,000,000; GM’s Detroit 
Transmission, for facilities to pro- 
duce additional tank transmissions, 
$5,025,000; Nash, for aircraft parts, 
$4,451,000. : 


For America’s Future—For Your 
Future— BUY WAR BONDS. 


AUTOMOTIVE NEWS, FEBRUARY 





New Passenger Cars Rationed 


Tetal Janu- Feb- 


1944 ary ruary March A May June July 
Total Deliveries......... 67,917 9,714 6,933 7,590 aan 8,360 7,612 5,033 
Authorized to Federal 


pid soot, ; 2,187 107 135 140 195 140 238 328 
Boards to Eligible Ap- 


licants 
Total. pis Cvibs vee. 6a 6 ee 9,607 6,798 7,460 8,076 8,220 7,374 4,705 
(ER re 9 177 116 105 1 
NS 64 '5. 6.00.80 211 44 27 25 14 30 24 14 
Arkansas... .. 567 112 73 52 50 61 62 43 
Serer 7,150 1,003 833 899 792 948 766 486 
MEN eh p's 5s 66-6.0 00's 414 85 43 52 41 45 30 
Connecticut............ 957 140 91 87 102 141 110 60 
eee eee ee 111 21 2 p6 17 18 17 6 
District of Columbia... . 555 78 53 48 62 62 67 36 
ey 1,456 164 127 168 175 190 190 122 
Georgia...... ot vcore 1,627 246 178 158 204 201 208 127 
Idaho 185 38 19 20 20 26 16 16 
TN at.6 5.0 Cyd wee 4,275 499 440 448 567 520 533 350 
ee 1,306 224 145 149 154 169 155 84 
owa..... 678 125 80 61 61 58 60 31 
Kansas....... 1,018 140 96 91 140 138 138 67 
Kentucky..... 776 130 79 86 96 105 83 
Louisiana. . 1,599 208 158 168 184 202 155 119 
See 506 76 38 44 51 67 56 45 
Maryland.... 1,097 185 119 110 109 161 116 70 
Massachusetts 2,701 303 235 323 459 404 349 130 
Michigan..... 2,943 610 354 364 382 316 320 187 
Minnesota............. 1,111 157 109 88 133 154 148 84 
Mississippi............. 677 107 67 67 71 88 73 60 
NS 66 5465 d0 sv geids 1,384 230 142 154 152 167 108 101 
ee 230 28 27 30 22 28 28 23 
Neobraska............ 576 91 52 62 54 63 48 45 
i, Se 129 25 27 16 10 4 14 12 
New Hampshire........ 239 33 15 36 38 22 27 1l 
New Jersey............. 2,264 261 204 239 274 289 286 182 
New Mexico.... . 292 60 31 32 33 26 25 23 
New York......... . 4,804 572 388 329 761 542 629 307 
North Carolina. .... ; 936 206 99 111 99 109 16 66 
North Dakota cone 209 68 24 22 12 19 11 10 
SMe akay se i . 8,491 509 366 551 417 420 350 216 
Oklahoma... . ose eo 224 147 177 158 150 152 107 
eres 550 107 66 59 52 62 45 30 
Pennsylvania. . . (cee. Se 530 358 484 415 525 423 274 
Rhode Island....... ‘ 459 51 42 51 51 57 57 45 
South Carolina....... ‘ 482 142 96 38 49 43 28 18 
South Dakota.......... 158 35 32 14 29 11 8 9 
Tennessee.......... . 905 166 105 140 91 94 84 58 
MNCS 3 obec dui ccdces ee 827 638 724 816 828 730 567 
ET hw ates k. 0515.04 v's 369 60 42 66 47 32 28 22 
Vermont... . 138 13 8 19 19 22 20 5 
Virginia..... 1,042 191 125 121 136 135 114 68 
So Pere 996 168 101 124 121 120 112 79 
West Virginia........ 388 60 44 52 57 48 37 22 
, eee 154 112 157 156 162 153 107 
Ms oii'aiebive 00's, 182 24 25 23 24 25 15 5 


6 
(A) Data covered in the continental United States only. Figures are subject to revision upon the receipt of additional reports or the revision of 


reports already received. ; 
(B) Includes deliveries authorized to the American Red Cross. Also includes a few authorizations f 
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HELP WANTED 









SERVICE MANAGER for large OLDSMO- 
BILE Dealership, established 20 years in 
the suburbs of the metropolitan area of 
New York. Capable of taking ful! 
charge, must have pleasing character 
aggressive and experienced. Excellent 
opportunity for now and post war. Reply 
Box 876, c/o Automotive News, Detroit 
26, giving experience, qualifications, etc 


August 
3,808 2,651 2,682 2,697 2,566 


327 193 159 103 122 








10 : 5 * oa ~ vvveeral Replies will be kept 
27 19 26 26 26 in strict con . 
# 379 «8253 «©6268 «= 7256 sh - , 
22 15 14 17 16 
61 89 43 87 46 
5 
34 22 31 27 35 
4 S 60 54 ” P A R T S 
5 59 50 5 
8 5 ANAGER 
= 176 a 171 ‘- SALES M 
32 4 41 3 
27 16 17 22 20 
a a a ARE YOU MAKING 
6 25 25 26 
89 70 83 76 87 ? 
32 21 22 28 26 $100 A WEEK: 
63 42 47 50 35 : 
139 58 M H+ 64 |We need a man who is an 
62 48 41 44 43 i nd accessor 
37 s 3 s 43 |aggressive parts a d : y 
109 os 68 55 59 merchandiser, young enough to 
40 25 29 44 23 |embody new ideas in his selling 
20 3 i ii $ land old enough to have the 
. = — 93 | “know-how” to put it over. The 
178 147 154149 153 |man we want will have unlim- 
6 7 3 4 °3 ited earning possibilities (salary 
m3 ~6=6hM4R MS 14118 Tand incentive commission) and 
a on | 6k OAs must not be an ordinary behind- 
36 16 19 22 23 |the-counter man. Present de- 
6 4 “ ; 16 |partment doing over $20,000 
47 30 28 34 28 i i 
849 «2680s 284—iéiéit«ékSD monthly business. Ours is a long 
. 7 7 u“ 16 established G. M. organization 
82 28 20 20 32 |and includes several dealerships 
30 31 31 * 
20 12 il 14 ii | where there is plenty of oppor- 


tunity for a producer. This posi- 
tion will be permanent, so if you 
are interested in a real post-war 


10 13 7 5 


or bus conversions and experimental alterations. 











6,000,000 Battery Shortage 
Seen as Result of Cut 


(Continued from Page 1) 


need for conservation and repair. 

Battery makers say there are 
no shifter plates available for 
the rebuilding of batteries and 
that the acute lack of manpower 

in retail battery shops is such 
that they could not rebuild any 
quantity if these plates were 
available. 

On the other hand, they point 
out that there is now at least 500,- 
000 tons of scrap battery lead in 
dumps and service shops around 
the country, which would be ample 
to give the industry the: batteries 
it needs to prevent a bogdown if 
it was collected and sent to the 
smelters. Approximately 300,000 tons 
of such lead finds its way back now. 

Another point brought out is 
that, with the present cutback in 
civilian batteries and the peak pro- 
duction of military batteries not 
expected to arrive until the latter 
part of the second quarter, consid- 
erable manpower now employed 
will have to be laid off by the fac- 
tories and it is feared that this 
manpower will be lost to the in- 
dustry. 

In the meantime the American 
Automobile Assn. and other or- 
ganizations are starting to broad- 
cast stories designed to sell the 
public on the need for conserving 
their batteries because of the 


output to the 60 percent level will 
occur in the last half, just when 
the greatest need for civilian pro- 
duction will be most acute. 
Approximately 19,250,000 automo- 
tive batteries were produced last 
year, and a check with all major 
battery manufacturers brings out 
the information that there are no 
batteries in store, either in factory 
stocks or in the stocks or whole- 
salers or retailers, except the cur- 
rent shipments that are unsold. 


Regardless of how the shortage 
is figured, whether by giving 1% 
years’ age to passenger car bat- 
teries and two years’ life to truck 
batteries—which figures out a short- 
age of 6,672,474 batteries—or by 
taking the battery industry’s re- 
placement figure of last year which 
sets 6,928,662 batteries as the num- 
ber the industry will be short— 
something drastic will have to be 
done to prevent hundreds of thou- 
sands of essential automotive ve- 
hicles from being imobilized before 
the end of the year. 

WPB officials point out that bat- 
tery replacements have risen tre- 
mendously during the past four 
years and feel that they are 
altogether too high. They feel con- 
fident that the curtailment can be 
taken in stride by the industry if 
sufficient publicity is given to the 
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XICO CITY 
and Monterrey 


American Airlines provides swift, dally service 
for Passengers, Air Mail and Air Express 

these importast Mexican cities with eommse- 
thems beyond to Central and South America. 


Onli the nearest Amerienn Abritaes (ilies 


AMERICAN AIRLINES & 





shortage. This, it is felt, will re- 
sult in wasteful hoarding of bat- 
teries by vehicle owners who do 
not realize that automotive bat- 
teries, as they are sold, are very 
perishable and cannot be kept 
long without use. 

Much of the reason for the short- 
age, due to the increased per- 
centage of replacement, is a direct 
result of the lack of mechanics in 
the service shops. Electrical trouble, 
which prematurely ruins batteries, 
is let go because the owners cannot 
get their cars or trucks into shops 
for repair; undersized batteries are 
being used because of the limita- 
tion on sizes being built, and the 
public won’t take a chance on get- 
ting hung up because of battery 
failure when they have found it 
nearly impossible to get tow or 
roadside service. 

Dealers can aid in keeping re- 
placement sales as low as possible 
by not selling a battery unless a 
replacement is clearly needed, and 
by having their lubrication men 
check each battery as the car or 
truck comes into the shop for any 
kind of service. Keeping batteries 
filled with water and terminals 

































































future, write Box 871, c/o Auto- 
motive News, Detroit 26, giving 
full information about yourself, 
experience, references, photo if 
possible, draft status, etc. All in- 
quiries handled in strictest con- 
fidence. 


clean will go a long way toward 


necessary conservation. 
* * * 


Military Battery Output 


Lagging, WPB Says 

WASHINGTON. — Manufacture 
of batteries for military vehicles 
must be accelerated to overcome 
deficiencies in scheduled deliveries, 
War Production Board officials told 
members of the automotive battery 
advisory committee at their meet- 
ing here last week. At the same 
time, the committee recommended 
an information program on ways to 
prolong the life of civilian car bat- 
teries. 

A January deficit of 36% percent 
in the production of military bat- 
teries was reported by Army Ord- 
nance officers as compared with a 
27 percent deficit in December and 
33 percent in November 1944, Janu- 
ary production was actually up con- 
siderably, the ofticers reported; the 
deficiency was based on a sharply 
increased schedule. The deficiency 
in military batteries is now close 
to 500,000 units, said Ordnance of- 
ficials, who predicted that this gap 
would not be made up until August 
unless strong measures were put 
into effect to stimulate production. 


Hudson Meetings 
Stress Service 


During War 


DETROIT.—Plans for maintain- 
ing automobile service at a high 
level in the fourth year of war 
were discussed at a series of con- 
ferences just completed between 
sales, advertising and service ex- 
ecutives of the Hudson Motor Car 
Co., and factory field representa- 
tives. 

Conferences were held in Wash- 
ington, Chicago and Denver, and 
were attended by G. H. Pratt, Hud- 
son general sales manager; M. M. 
Roberts, advertising manager; T. 
H. Stambaugh, director of national 
service operations, and C. C. Mc- 
Kellar, manager of parts and ac- 
cessory merchandising. Also pres- 
ent were divisional sales managers, 
zone and regional managers for the 
various areas. 


N. H. May License 


Government Cars 

CONCORD, N. H.—(UTPS)—One 
of the first automotive measures 
introduced at the new biennial ses- 
sion of the state legislature here 
would give authority to the State 
Motor Vehicle Department to 
establish special regulations for 
issuance of license plates for ve-: 
hicles operated by the federal gov- 
ernment, the state and its divisions. 











WANTED 
for 
BRAKE LINING 
SALES 


Experienced man around 
40 to supervise brake lin- 
ing sales through dealers 
and distributors. Applicant 
should have a thorough 
technical knowledge of 
brake lining and its appli- 
cation, experience selling 
brake lining for a manu- 
facturer, ability to initiate 
sales promotional plans. 
Position is permanent, 
present incumbent leaving 
for valid personal reasons. 
Income will be commen- 
surate with applicant’s past 
experience. Send full de- 
tails in confidence to 


T. G. Plumb 


Sales and Office Personnel 
Goodyear Tire & Rubber 


Company 
AKRON 16, OHIO 








BUY BONDS 
and STAMPS 
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HELP WANTED 








WANTED 
GENERAL MANAGER 
for 
G. M. DEALERSHIP 
One of Ohio’s Largest 


In one of the state’s best cities, 
by dealer who has represented 
General Motors for over thirty 
years, owner, whose time is 
divided between several dealer- 
ships, requires the services of a 
thoroughly experienced, top- 
notch, executive-type man who 
can produce. Must know the 
workings of all departments and 
be able to work in any one in 
an emergency. Present manager, 
who has been with our organiza- 
tion twelve years, is leaving to 
open his own dealership. This 
is an exceptional opportunity 
where your earnings will be lim- 
ited only by your ability. All re- 
plies strictly confidential. Write 
Box 872, c/o Automotive News, 
Detroit 26, Michigan, giving 
complete information, photo- 
graph if possible, age, experi- 
ence, references, when available, 
military status, etc. All inquiries 
handled in strictest confidence. 








BUSINESS MANAGER 
AND AUDITOR 
Wanted for 


AUTO DEALERSHIPS 


Must be high type man, quali- 
fied by experience to travel be- 
tween several dealerships, audit 
books and suggest improve- 
ments and economies in opera- 
tion. Must know the automobile 
business. Reply fully to Box 
870, c/o Automotive News, De- 
troit 26. Send picture, give draft 
standing, age, experience, back- 
ground and working arrange- 
ment in which you would be in- 
terested. All replies will be held 
in strict confidence. 








TWO EXPERIENCED FORD MECHAN- 
ICS, with tools, can make $75 to $100 
a week. Sam Murray, Ford Dealer, 
Miami, Florida. 





AUTO PARTS MANAGER for 
California Chevrolet Dealer. Man with 
Chevrolet experience preferred but not 
mandatory. Excellent opportunity for the 
right man. Must be capable executive. 
Guarantee of over $5,000 per year. Reply 
box number 852, c/o Automotive News, 
Detroit 26, giving experience, qualifica- 
tions, etc. Replies shall be handled in 
strict confidence if requested. 





FORD PARTS COUNTER MEN, experi- 
enced. Opportunities for quick advance- 
ment. Write Sam Murray, Ford Dealer, 
Miami, Florida. 





FIRST CLASS MECHANIC by established 
International Harvester truck dealer. 
Good wages and permanent position. 
SHULTZ MOTOR SALES, No. 390 W. 


Market St., Tiffin, Ohio. 





Parts Manager and Assistant 


Oldsmobile parts experience. Excellent 
opportunity for capable men. Air- 
mail—Balboa Oldsmobile, 1521 Broad- 
way, San Diego 2, California. 
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TRUCKS FOR SALE 





FOR SALE—Panel Truck Body for 1941-42 
Ford, 1-ton Panel, perfect condition, 
complete with fenders, seat. Wayne Mo- 
tors, 432 West Main St., Fort Wayne 2, 
Indiana. 


FOR SALE—DODGE WKDA 3-Ton Diesel 
Tractor. Full Westinghouse Air Brakes, 
10:00x20 12-ply front and dual rear tires. 
Complete tractor equipment including 
front wheel limiting valve, fifth wheel 
and extra fuel tanks. Wire or call FOR- 
SYTHE & GALE, Inc., Syracuse, N. Y. 


TRUCKS WANTED 


WANTED TO BUY 1939, 1940, 1941, 1942 
% or 1-tonner Ford. Must be in fair con- 
dition. Will pay good price within radius 
of 300 miles. Wire collect, giving condi- 
tion. Box 864, c/o Automotive News, 
Detroit 26. 


WE NEED NEW DODGE TRUCKS. Will 
buy outright or send customers with cer- 
tificates. Mitchell & Cassell, Inc., Dodge 
dealer, Peoria, Illinois. 


WANTED—AUTOMOBILE CONVOY TRAIL- 
ERS that will carry 3 or 4 cars with or 
without tractors. Phone, wire or write 
Hulbert Forwarding Co., 590 Elk St., 
Buffalo, N. Y., Attention E. J. Hand. 





WANTED—1939-40-41-42 Ford truck cabs. 
Write or wire W. W. Wallwork, 3109 
Fifth St. N., Fargo, North Dakota. 


Ford Dealer 


Will purchase any amount 
1944 new Ford trucks, less 
5%. Inquiries from Dealers 
within radius of 300 miles 
from New York solicited. 


Lasky Motor Car 
Corporation 


90 Montrose Avenue 
Brooklyn 6, N. Y. 


POSITION WANTED 





SERVICE MANAGER, executive type, de- 
sires permanent position. 25 years’ ex- 
perience with Cadillac factory and Cad- 
illac distributors. Box 851, c/o Automo- 
tive News, Detroit 26. 





QUALIFIED MANAGER — With over 20 
years’ experience in automotive field. 
Have ability to organize and manage all 
departments of any Distributor or Deal- 
ership. Box 856, c/o Automotive News, 
Detroit 26. 





WILL LIVE ON WEST COAST AFTER 
THE WAR. 25 years’ experience in mfg.- 
engineering sales around Chicago, De- 
troit, Cleveland area. Age 46. Interested 
in executive or sales position, or part- 
nership. Salary or commission. Box 874, 
c/o Automotive News, Detroit 26. 








MANUFACTURING EXECUTIVE. Thor- 
oughly familiar with all phases of mod- 
ern high quality, high quantity, low cost 
production. Automotive background and 
training. Excellent war record managing 
plant producing gyroscopic fire control 
instruments and all types of electronic 
devices. Age 50. Available April. Box 873, 
c/o Automotive News, Detroit 26. 


NEE 

















WAN 
FIELD SALES 


Room for few top-calibre men who can direct field activities 

and administer factory policies. After-market for original 

equipment automotive units and parts. Distribution of products 

now established through leading automotive wholesalers. 

quire men who can direct and train junior salesmen. 
Opportunity now, and especially post-war .. . 

Largest, best known manufacturer in its field. 
Correspondence confidential . . . Write 

Box No. 867, c/o Automotive News, Detroit 26, Mich. 


TED 
EXECUTIVES 


Re- 





USED CARS FOR SALE 


100 CARS AVAILABLE at as is Hartford 
Ceiling Prices. These cars are in aver- 
age condition, good assortment of mod- 
els and types. Immediate freight ship- 
ment can be made. Ask for L. Snow, 
Capitol Motors, Inc., 368 Main S&t., 
Hartford, Conn. Phone 7-8144. 


FOR SALE—1941 Cadillac five passenger, 
four door sedan, Fleetwood body, 75 
model. Black finish which has never had 
a scratch or mar. White sidewall tires. 
Driven 5,900 guaranteed miles. One of 
the newest Cadillacs in the U.S.A. Mc- 
Evoy Motors, 55 Monroe Avenue, Roch- 
ester 7, New York. 





WHOLESALE IS OUR BUSINESS. 
Auction sales twice a month. Drop 
us a card if you want your name 
on our mailing list. We buy and 
sell at wholesale any time. Capitol 
City Pontiac Co., 235 S. Grand Ave- 
nue, Lansing, Michigan. 





1942 BUICK 46 COUPE, 13,000 miles. 
Body is burned, would require an- 
other body and instruments. The 
chassis, including motor, tires, 
hood, radiator, grilleseand fenders 
are in perfect condition. $950. Bert 
Brim uick, 432 St. Louis St., 
Springfield, Missouri. . 





1941 LINCOLN ZEPHYR SEDAN, 
miles, 
$2031. 
Ohio. 


14,465 
blue, radio, heater, white tires. 
Silhavy Motor Sales, Wauseon, 





ROLLS ROYCE 5 passenger sedan, Brew- 
ster body, good tires, excellent mechani- 
cal condition, 38,510 miles, price $700. 
Purchased from original owner. Pinehurst 
Garage Co., Inc., P. O. Box 950, Pine- 
hurst, N. C. Chevrolet dealer. 





FOR SALE—1940 CADILLAC 7 PASSEN- 
GER SEDAN. Model 7523. In excellent 
condition mechanically. Interior nice and 
clean. Very good tires. Radio and heater. 
$2,780. George Motor Company, Dodge 
& Plymouth, 60 Shrewsbury Street, Wor- 
cester, Massachusetts. 2-3747. 


’42 Lincoln Continental Convertible 
Coupe, light tan, with light tan top, 
radio, heater, overdrive, and four 
(4) brand new tires, driven 36,000 
miles. Box A, Lasky & Reinhold, Inc., 
2246 South Michigan Ave., Chicago, Ill. 


USED CARS WANTED 


WE WILL BUY YOUR ENTIRE STOCK 
of used cars from '37 te ’42 models at 
Region ‘‘A’’ base prices. Send your com- 
plete inventory list to Keller Motors, 2750 
West Alameda, Denver 9, Colorado. 


SEVEN PASSENGERS, limousines, 


fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 





BUSES FOR SALE 





FOR SALE—1941 Ford school bus, 
Carpenter 48 passenger body. Body, 
seats, tires, motor in good condi- 
tion. Ceiling price. Also 1939 Reo 
bus. 30 adults, six practically new 
7.50x20 pre-war tires. Very nice 
condition. $1650. S & S CHEVRO- 
LET CO., THOMPSONTOWN, PA. 





BUS — DELIVERED NEW JULY 
1943. Wayne all steel 36’ long. 72 
forward facin seats. Used less 
than 10,000 miles. 1100x20 tires. 
Priced to sell quickly. Volk Mo- 
tors, 451 Calhoun St., Trenton, N. J. 








BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:30 a.m. 

Every Tuesday — Rain or Shine 
Used Cars and Trucks On Hand 
At All Times 
FOR DEALERS ONLY 
—___ 
WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-501 
2112-14-16 Syeamore St. 
Cairo, Hi. 





DETROIT 26, MICH 


NEW CARS WANTED 


WANTED 1941 or 1942 CADILLAC AMEWU- 
LANCE. Write giving full details to Put- 
nam Sales & Service, 5 East Avenue, 
Wellsboro, Pa. 


NEW CARS FOR SALE 


NEW AUTO LISTS. Dealers, garages, fill- 


ing stations and service stations. Penn- 
Sylvania, Ohio and West Virginia. By 
county or state. Counts and prices upon 
request. THE CENTRAL PRESS BU- 
REAU, (Since 1898), Wabash Bldg., 
Pittsburgh, Pa. 


BOGDA HAS 1942 FORDS. Thirty-five 2 
and 4 door sedans. Priced for immediate 
wholesale. Write at once. Bogda Motor 
Co., 1018 N. Meridian, Indianapolis, 
Indiana. 





PARTNERSHIP 
ACTIVE, AGGRESSIVE MANAGER to take 


Ford dealership. Must be familiar with 
all phases of the business and capable 
to conduct entire dealership without 
assistance of present owner who has 
other interests. Qualified man should be 
able and willing to make token invest- 
ment, only to show good faith® and in 
return will be extended privilege to 
regularly purchase a larger interest from 
profits alone. Give complete record of 
experience in first letter. Box 877, c/o 
Automotive News, Detroit 26. 


PARTS WANTED 


1940 DODGE FRAME. Crescent Mo- 
sor, 425-433 Broadway, Revere, 
ass. 


WANTED — TWO GRILLES — Two 
center pieces 1940 Standard Ford 
Model 85HB. V. H. Steckel, 344 N. 
7th Street, Allentown, Penna. 


WANTED: 1941 FORD TUDOR DE- 
LUXE or Super Deluxe Body. 
Blaine C. Watson, Ford, Linesville, 

a. 

















WANTED: 1941 Oldsmobile main grille, less 
trim. Also left and right fender grilles. 
1940 Mercury Body complete with dash 
and upholstery. 1940 Plymouth shell left 
and right with or without trim. 1939-42 
Plymouth or Dodge cabs from % ton 
pickups or 1% ton. BALLSTON MOTORS, 
Ballston Spa, New York. Phone—598. 


WILL TRADE 


NATIONAL COMPANY WILL TRADE up 
to 50 1941 Chevrolet 2-door Sedans for 
$759 each on 50 New Cars, any make, 
at full ceiling price. Telephone Philadel- 
phia, Sherwood 1700, or write Box 860, 
c/o Automotive News, Detroit 26. 


MIDDLE WEST BUS HEADQUARTERS. We 
buy, sell, trade all makes, all models. 
Call, write, wire: QUEEN CITY CHEV 
ROLET CoO., 318 East Sixth St., Phone: 
Parkway 4880, Cincinnati, Ohio. 











MISCELLANEOUS 





CRANKSHAFT Grinding & Metallizing. 
JOHN P. HUGHES MOTOR CoO., INC., 
801 Commerce S8t., Lynchburg, Virginia. 


FLEXIBLE TUBING ¥% inch to 5 
inches in diameter. Dealer’s price 
10 cents per foot. NOTTINGHAM 
AUTO PARTS CO., 1606 West 25th 
St., Cleveland 13, Ohio. 


TRUCK EQUIPMENT FOR SALE 

TWO 1944 1% T. truck cabs. Removed 
to install school bus body. Boyd 
Auto Service, Orangeville, Ohio. 


TRUCK EQUIPMENT WANTED 














1300 Woodrow Street, Cincinnati, Ohio. 





EQUIPMENT WANTED 





surfacing cylinder heads. . 
Herbertson, West Brownsville, 
Penna. 


WANTED TO EUY complete garage equip- 
ment or any part. Brown Motor Com- 
pany, 12 N. 8th St., Richmond, Indiana. 





WANTED: BRAKE TESTING and front 
end alignment equipment. Write Box 
875 c/o Automotive News, Detroit 26. 


EQUIPMENT FOR SALE 





take off and all fittings, cab control, 7 
inch cylinder. Reply to Box 869, c/o 
Automotive News, Detroit 26. 





ONE MODEL FSU new Lempco line boring 
machine, complete with babbitting jigs 
in original crate, F.O.B. Richmond. 
$261.31. Walter L. Strang, Richmond 
Motor Company, Inc., 9th & Marshall 
Streets, Richmond, Virginia. 


ciiaitaianatiiamea ia ainamaesineatienimmaiineaeinntnimeiaannanaiapamnt 

FOR SALE—BEE-LINE frame and front 
end alignment machine, a real money 
maker at a bargain price. Bannock Mo- 
tor Co., Peeatello, Idaho. 





63 


ACCESSORIES FOR SALE _ 
DEFROSTERS—150 Plymouth, $2.25 each. 
150 Chryslers, $1.25 each. FOB Eleventh 


Street Motors Co., 1120 8. Eleventh St., 
Philadelphia 47, Pa. 


UNDERSEAT HEATERS complete 
with hose and fittings. Will fit any 
G.M. car using underseat heater. 
Dealers net price $11. F.0.B. Min- 
neapolis. Stephens Buick Company, 
25 South Tenth Street, Minneapo- 
lis, Minnesota. 

WANTED 


ACCESSORIES 


WANTED TIRE CHAINS. Any size or 
make. Advise quantity, size, Price. For- 
sythe & Gale, 647 W. Genesee Street, 
Syracuse, New York. 


WANTED PASSENGER TIRE CHAINS. 
Regular or bar reinforced. Also cross 
links. In 6.00 x 16, 6.50 x 16 and 7.00 x 
16. Jacobson-Gordon, Inc., Eighty Ave- 
oad . Library Street, Homestead-Mun- 
all, Pa. 


DEALERSHIP WANTED 


EXPERIENCED DEALER EXECU- 
TIVE 35, with proven record man- 
aging active high-class dealership. 
Will pay cash for agency up to 





WILL BUY—Assets of General Motors 
franchise, 500 cars or larger. World War 
II Veteran, ample automobile experience 
and sufficient resources. Might consider 
Y2 interest now, agreement to acquire 
total later. Will contact for personal in- 
terview. Submit details of line, commu- 
nity, net worth, earning power, and brief 
summary of proposition to be held in 
confidence to Box 878, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE 


<cseseresiejutcansestinspsanteeepenseniomminininiuentpalpipiiintndicsaiaicaicinsiil, 

WANTED DE SOTO AND ~~ PLYMOUTH 
DEALER for small town in N. C., only 
two other dealers in territory. Write 
Box 914, Gastonia, N. C. 


PARTS FOR SALE 


-_-: ee 


’42 CHEVROLET DOORS 


’42 CHEVROLET SEATS & 
CUSHIONS 


SPECIAL LOW PRICES 
COOPER-LEWIS CO., INC. 


765 PARKWAY REVERE, MASS. 


USED AUTOMOBILE and TRUCK PARTS. 
Southland Iron and Metal Co., P. O. Box 
868, Norfolk 1, Va. 





FOR SALE Gente 1941 and 1942 
Oldsmobile Main Beartngs, Pistons, 
Rist Pins & Rings. Standard for 
oe cybader mt Ps we 

or Car Co, . Broad St., 
Philadelphia 47, Pa. . 


<zseuenensteennssteissiaiessnnnssymntmsitdoantathiasincliiatiitdhaishtesaiiilie 

BODIES, SEVERAL PANEL TYPE, 69 inches 
long, 60 inches wide inside dimensions. 
These bodies are new and were made to 
be used as ambulance bodies. Have racks 
inside for four stretchers. Racks can 
easily be removed leaving clear space 
inside, $195. Leo Rocca, Inc., Dodge 
Plymouth Direct Dealers, 4301 Connecti- 
cut Avenue, Washington, D. C. 


FOR SALE: 1938 Buick 46 Series body in 
perfect condition inside and outside. 
Chas. H. Jenkins & Co., Aulander, North 
Carolina. 











1941 Chevrolet Chrome painted, 
Universal right or left running 
board mouldings, $1.15; 1942 
Chevrolet chrome painted Uni- 
versal right or left running 
board mouldings, $1.50. Heater 
hose, .good quality, braided, 
$10.50 per hundred feet. Screw 
type bumper jacks, only $2.95. 
Chrome aerials, 66 inch, 2 post, 
side cowl type, $3.25. Fog lights, 
Sealed Beam, $3.75. Outside 
rear view mirrors, 3 inch chrome, 
85c. 4 inch gray enamel mirrors, 
$1.35, 4 inch round or oblong 
Chrome mirrors, $1.85. 1937 to 
1940 and 1941 and 1942 Chevro- 
let water pumps, $4.80. Seat 
cushions, 65c. Auto horns, sin- 
gle trumpet, $2.25, dual trum- 
pet $4.25. 
ANCHOR TIRE CO. 


8830 St. Clair Avenue 
CLEVELAND 8, OHIO 








PARTNERSHIPS 








AUTOMOBILE DEALERSHIP. Long 
established, G.M., 400 car contract 
Penna., desires partner. Must have 
automotive experience in all phases 
of a dealership. In first letter 
clearly indicate your qualifications, 
including nationality and age. 
Must have oapital. Box 862, c/o 
Automotive News, Detroit 26. 





STATION WAGONS FOR SALE 





FOR SALE—1942 Chrysler N. Y. Royal- 
Windsor. 1942 Mercury Station Wagon, 
12-passenger. Eleventh Street Motors Co., 
1120 S. 11th St., Philadelphia 47, Pa. 
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There's a biqger future with De Soto 


Nearly all new car buyers 
are your prospects when 
you tie up with De Soto 


DOUBLE REASONS for the De Soto dealer’s optimism about the future are the 
two great cars he’ll have to sell. With De Soto and Plymouth in his showroom, 
he has a price to fit the purse of almost every new car buyer. Both cars have 
excellent performance records. Both are being pre-sold right now by powerful 
advertising campaigns. Service business is excellent, too, and adequate stocks 
of parts are promptly available. If you’re looking for unusual post-war oppor- DESIGNED TO ENDURE 
tunity, inquire about De Soto-Plymouth sales areas still available. Write to 


Mr. J. B. Wagstaff, General Sales Manager. 
DE SOTO DIVISION, CHRYSLER CORPORATION, DETROIT, MICHIGAN SqaRIIIIIIEEEEEeeenneE 





